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MAPKETHUHI BIIVIUBY (INFLUENCE MARKETING) SIK
E®EKTUBHUU IHCTPYMEHT ®OPMYBAHHS CIIOKUBUUX
IHHEPEBATI
INFLUENCE MARKETING AS AN EFFECTIVE TOOL FOR THE
FORMATION OF CONSUMER PREFERENCES

Anomauia. Bcmyn. 3uauenHs mapxkemuuey 6naugy sK IHCMPYMEHm)
Gopmysanus cnodcusuux nepesae y yughposit exonomiyi spocmac. llpu yvomy,
ICHYIOMb 3HAYHI BUKIIUKU ) CMEOPEHHI MOMUBI8 00 NpuobaHHs mosapie abo
nocunye uepes niam@opmu coyianvHux mepedxc. Mema cmammi nonseana y
BUBYEHHI MAapPKemuH2y 6njaugy sK I[HCMPYMeHm)y @QOPMYBAHHSA CHONCUBYUX
nepesae. Mamepianu ma memoou. B npoyeci 30iticheHHs O00CHIONHCEHHS
3aCcmMoCo8aHO 3a2albHOHAYKO8] MemooU 8UBUEHHS MAPKEMUHSY GNIUBY. AHALIZY
ma cunmesy Ons Y3A2ANbHEeHHS HASABHUX HAYKOBUX NIOX00i8 00 BU3HAYEHHS.
MapKemuHey 6nIU8y, aHaNi3y Ol BUOKPEMIEHHSI OCHOBHUX MeXaHi3Mie
MapKemuHey 6nau8y Ha (QopmMy8aHHsi KOHKPEMHUX CHOJXCUBUUX Nepesae,
BUSABIIEHHS OCHOBHUX NPOOIeMHUX NUMAHb, SKI GUHUKAIOMb 6 HNJIOWUHI
npakmudnol peanizayii yiei konyenyii. Pezynemamu. ¥ cmammi eusuaemuvcs
KOHYenyis MapKemuHay 6naugy 3 mouku 30py CMEOPEHHS CHONCUBYUX Nepesar
nidepamu Oymox. 3 yiei no3uyii inghntoenc mapkemune 6U3HAYEHO SIK IHCMPYMEHm
Gdopmysanus cmumynie 00 NpuOOAHHS MOBAPi8 b0 NOCYye CRONCUBAYAMU, SKULL
BUKOPUCMOBYEMbCS Ni0epamu OYMOK OJisl OMPUMAHHA (DIHAHCOBUX MA THUIUX

8U0i8 8u2i0 y cnienpayi 3 bpeHoamu. 38asxcarouu Ha 3anponoHO6aH)y KOHYenyiro,
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BU3HAYEHI OCHOBHI MEXAHI3MU MAapKemuH2y 6naugy, sKi Gopmyroms Cnoxcusui
nepegazu: 008Iipy, 6NEBHEHICMb V AKOCMI NPOOYKMY, NOZUMUBHE CHPULIHAMMSL
Opendy, JosbHICMbL 00 OpeHdy, NPaAKMUYHA 3HAYUMICMbL  HPOOYKMY),
8IONOGIOHICMb NPOOYKMY nompedoam Cnoxcusavis. Y 36’sa3Ky 30 3p0CmMAaHHAM
PUHKY MApKemuH2y 6NIUBY GUSBTIEHO OCHOBHI Ll020 0COOIUBOCHI SIK ITHCIMPYMEHNY
Gopmysanus cnoxcuguux nepesae. Haconowyemocsa na npaxmuunux npoonemax
3acmocysanns yici KoHyenyii aidepamu OYMOK, 30KpemMd HA 3HUNCEHHI pIHs
006ipu uepe3 npuxogy8amHs ¢hinancosux eucio. OKpemo HA20NOULYEMbCA HA
nompeobi 3acmocy8anus nioxody 00 cnienpayi 1ioepie OyMOK 3 OpeHOamu Ha
OCHOGBI iX CNibHOI 83aEMO0IT 0715 3a0e3neuens eKCnepmuocmi, a8MmeHmu4HoOCmi
MeOia-KoHmeHmy, npo30pocmi pekiamu Ha NIam@opmax COYianbHUX Mepedic.
Ilpakxmuune 3acmocysanms nioxody nompedye y3200xcenHs Oili KI0YOBUX
CMOpIH MapkemuHzy 6nauey O (OpMYSaHHS 00820CMPOKOBUX CHONCUBYUX
nepegae. Ilpakmuka kpain €C niomeepodcye 8axdcIugicms npo3opo2o ma
emuU4YH020 BEe0eHHs Ybo20 6UJY Mapkemuneoeoi OJisnbnocmi. Ilpogecivnuil
PO36UMOK  1i0epie  OYMOK yepe3 Cepmu@iko8ani HABYANbHI Npocpamu
BUSHAYAEMbCA AK O0IEGUIL CHOCIO PO3BUMKY eKCNepmHOCMI mMa GUPIULEHHS]
BKA3AHUX NpoOIeM Npuxoey8aHHs QiHaHco8uxX 6u2i0 6I0 pexiamu uyepes
naamgopmu coyianvrux mepedic. Ilepcnexmusu. Ilooanvuti 0ocniodxcenus eapmo
NPUCBAMUMU  BUBUEHHIO 3APYOINCHO20 00C8I0Yy MapKemuHzy 6naugy OJis
GhopmysaHts CnodCUB4UX nepesae.

Knwuoei cnoea cnoocugui momusu, ananiz cHOMCUBYOD NOBEOIHKU,
8I0N0BIOANIbHE CNONCUBAHHS, NOBEOTHKA CNONCUBAYA, MAPKEMUHS 8NIUBY, lidepu

OYMOK.

Summary. Introduction. The importance of influence marketing as a tool
for forming consumer preferences in the digital economy is growing. At the same
time, there are significant challenges in creating motives for purchasing goods or

services through social media platforms. The purpose of the article was to study
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influence marketing as a tool for forming consumer preferences. Materials and
methods. In the process of conducting the research, general scientific methods of
studying influence marketing were applied: analysis and synthesis to generalize
existing scientific approaches to defining influence marketing, analysis to identify
the main mechanisms of influence marketing for the formation of specific
consumer preferences, identifying the main problematic issues that arise in the
practical implementation of this concept. Results. The article studies the concept
of influence marketing from the point of view of creating consumer preferences
by opinion leaders. From this position, influence marketing is defined as a tool
for forming incentives for purchasing goods or services by consumers, which is
used by opinion leaders to obtain financial and other types of benefits in
cooperation with brands. Taking into account the proposed concept, the main
mechanisms of influence marketing that form consumer preferences are
identified: trust, confidence in product quality, positive perception of the brand,
brand loyalty, practical significance of the product, compliance of the product
with consumer needs. In connection with the growth of the influence marketing
market, its main features as a tool for forming consumer preferences are revealed.
The practical problems of applying this concept by opinion leaders are
emphasized, in particular, the reduction of the level of trust due to the
concealment of financial benefits. Separately, the need to apply an approach to
cooperation between opinion leaders and brands based on their joint interaction
to ensure expertise, authenticity of media content, and transparency of
advertising on social media platforms is emphasized. The practical application
of the approach requires coordination of the actions of key parties in influence
marketing to form long-term consumer preferences. The practice of EU countries
confirms the importance of transparent and ethical conduct of this type of
marketing activity. Professional development of opinion leaders through certified
training programs is defined as an effective way to develop expertise and solve

the problems of concealing financial benefits from advertising through social
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media platforms. Prospects. Further research should be devoted to studying
foreign experience in influence marketing to shape consumer preferences.
Key words: consumer motives, consumer behavior analysis, responsible

consumption, consumer behavior, influence marketing, opinion leaders

IHocTanoBka npodJemu. 3poCTaHHS POJIi MAPKETUHTY BIUIUBY SIK 3aCO0Yy
dbopMyBaHHS CHOXKHUBUMX I[IepeBar CTBOPIOE psJ IepeBar st Oi3Hecy.
dopMyBaHHS OBIpH Yepe3 aBTEHTUUHHUIN MeJl1a-KOHTEHT (peKIaMHI MaTepiajin)
3 BUKOPHUCTAHHSIM TJIaTHOPMHU COIIaTbHUX MEPEXK CTA€ OTHUM 31 CIIOCOOIB s
OTpUMaHHs (pIHAHCOBUX BUTI] K JJI€paMU TyMOK, Tak 1 OpeHaamMu. 3poCTaHHS
100aJIbHOTO PUHKY 1H(IIIOEHC-MApKETUHTY JIEMOHCTpPYE 3OUIbIICHHS PIBHS
BUKOPUCTAHHS I[LOTO I1HCTPYMEHTY MpOCyBaHHsA ToBapiB Ta mnocayr. IIpore,
e(eKTUBHUI BIUIMB Ha LIJIbOBY ayIUTOPII0 BCE OUIbIIE 3aJE€XKHUTh BIA PALY
(dakTopiB, CHIBIpaIl JiAEpiB AyMOK 3 OpeHAaMu Ta CHUILHOI B3a€MOIIi AJIs
CTBOPEHHsI LIIHHOCTI MPOAYKTIB, SIKI MPOMOHYIOThCS clHOXMBauaM. He MeHIn
BXJIMBY POJb BIAIIPaOTh MPO30PICTh MAPKETHHTY Y COIIaJbHUX MEpEexkKax,
JOTPUMAaHHS PETYISTOPHUX MPABUJI Ta €TUYHUX CTAHAAPTIB TakKol JISUIBHOCTI.
CTBOpEHHS LIIHHOCTI NPOAYKTIB SIBJII€ COOOI0 CKJIaHE 3aBaHHs, aJ)Ke OTpedye
(dbopMyBaHHS CIOXKHBUMX TEPEBAr, sIK1 3a1eXarh €KCIEPTHOCTI JIJEPIB AYyMOK,
OPUTIHAJIIBHOCTI Ta ABTEHTHUYHOCTI MeE/ia-KOHTEHTY, Y€CHOCTI ¥ BIIKPHUTOCTI.
3a3HaueHe aKkTyai3y€e MUTAHHS BUBYEHHS MAPKETUHTY BIUIUBY SIK IHCTPYMEHTY
(dhopMyBaHHS CIIOKUBYUX MEPEBAr.

AHaJi3 OCTaHHIX AoCaiKeHb i myOmikanii. J{ocaipKeHHSI MapKETUHTY
BIUIUBY SIK HOBOTO (DEHOMEHY MAapKETHUHIOBOI MISJIbHOCTI 0a3yeTbcs Ha
TEOPETUKO-TIPAKTUYHUX PO3BIAKAX BITUM3HSHUX Ta 3apyODKHHUX BUCHHX.
€pporneiicbka Kowmicisi Bu3Hauae MapKETUHT BIUIUBY SIK JISUIBHICTH 13
peKJIaMyBaHHs TOBapiB a00 MOCHyT 3a (IHAHCOBY BUHATOPOY, TOBapH, MOCIYTH
a6o i1Hmi Buroau. Jlo ocHOBHUX (OpM IILOTO BHAY IisUIBHOCTI €Bpomneichbka

Kowmicist BigHOCHUTH pexkoMmeHAalli (po3MilleHHs peKJIaMu Ha [iatdopmi
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coIliaJIbHOI Mepexi abo BeO-caliTi), bapTepHi onepailii (pO3MIILIEHHS peKJIaMU 3a
OKpeMi BUAM HE(PIHAHCOBOI BUTO/M), MAPTHEPCHKUN MApPKETUHT (OTPUMAaHHS
BIJICOTKY BIJ MPOAAXY OJUHULI MPOAYKTY BiJ PO3MILIEHHS pEKJIaMu Ha
maTdopmi corliaabHOi Mepexi) [8].

HaykoBa kareropis MapKEeTUHI BIUIUBY pO3IVISJAETHCS SK MEXaHI3M
KOMYHIKaIlil JJisi OpOCYBaHHS TOBapiB Ta MOCIYr 4Yepe3 COIlalibHI Mepexi
migepamu aymok (Bim anri. influencer — iHdumioencep) [6]. KinueBa meta
MEeXaH13My BIUIMBY — (DOpPMYBaHHsI MOBEIIHKM CIOKMBAaudiB TOBApiB Ta MOCHYT,
3MiHa MOMIAJIIB Ta CTaBJICHHS N0 MPOAYKTY sIK mpeameTy pekiaamMu. CroxupYi
nepeBaru B MapKETUHTY (POPMYIOThCS Ye€pe3 CUCTEMY MOTHUBIB JI0 MpUAOaHHS
TOBapiB Ta MOCIYT: JIOBipa, 3pYUYHICTh, SIKICTh, HIBUJKICTh [7]. 3Bakatouu Ha
BUIIIE BUKIIAJICHE, MAPKETUHT BIUIMBY 3 TOYKH 30py CTBOPEHHS MOTHUBIB [0
npua0aHHs TOBapiB Ta MOCIYT MOXHA BU3HAYUTHU K 1IHCTPYMEHT (POpMyBaHHS
CTUMYIIIB 10 TMpua0aHHS TOBapiB ab0 MOCIYr CHOXWBAaYaMHU, SIKHUM
BUKOPUCTOBYETHCS JIJIEPAMU TYMOK JUIsl OTpUMaHHs ()1HAHCOBUX Ta 1HIINX BU/IIB
BUT1]] y CIIBIpalll 3 OpeHaamu.

MapkeTHUHIOBI 1HCTPYMEHTH BH3HAYalOThCS UYUHHUKOM (POpMyBaHHS
CIIO’KMBYOI MOBEIHKH, TOMY MapKETHHI BIUIMBY BiJIHECEMO 10 KOMYHIKAI[IHHUX
IHCTPYMEHTIB CTUMYJIIOBAaHHSI CIIOXKHMBauiB JiJepaMu JIyMOK JI0 TNpUI0aHHS
TOBapiB Ta mnociayr. Binrak, y po6oti [9] Bii3HA4€HO BIUIMB 1H(IIOEHC-
MapKeTHHTY Ha KyMiBEJIbHI 3BUYKHU MOKOJIHHSA Z, BIUIUB JIJIEpIB AYMOK Ha
KyIBEJIbHI PILIEHHS MOKYNIiB, ((OPMYBaHHS MOMUTY Ha TOBapu Ta nmociayru. He
3BaKalO4YM Ha 3HAUYH1 TEOPETUKO-TIPAKTUYHI HAMTPAI[IOBAHHS, MaJI0 BUCBITIICHUMU
3QIMIIAIOTHCS TMUTAHHS BUKOPUCTAHHS MApKETUHTY BIUIMBY K IHCTPYMEHTY
(dhopMyBaHHS CIIOKUBYUX MEPEBATr.

Marepianu i meronm. B mpoleci BUBYEHHS MAapKETHHIY BIUIMBY
BUKOPUCTAHO MaTepianu: 1) mpaili BITYM3HSHUX HAYyKOBIIIB, SIK1 JTOCIIKYBaIH
TEOPETUYHI Ta MPAKTUYHI aCEKTH MApKETUHTY BIUIMBY; 2) 3BITHU Ta Mareplaiu

€sporneiicrkoi Komicii, €BponeiicbKoro napiaMeHTy, HOpMaTUBHO-TIPABOB1 aKTH
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€C Ta cTaTUCTUYHI JaHl MIOA0 PUHKY MApKETUHTY NJis BUSBICHHS OCHOBHHX
npoOieM B MpoIEcl peKIaMyBaHHS TOBapiB ab0 MOCIYyr Ta iX BIUIMBY Ha
(hopMyBaHHS CTIOKUBYUX MEPEBAr.

B mpoueci 3miiicCHEHHS [OCHII)KEHHSI 3aCTOCOBAHO 3araJlbHOHAyKOBI
METOM BUBYEHHS MApKETUHTY BIUIMBY: aHAJI3y Ta CUHTE3Yy JJIsl y3arajabHEHHs
HassBHUX HAyKOBHUX MIAXOJIB JO BU3HAUCHHS MAapKETHHTY BIUIMBY Ta PO3POOKHU
aBTOPCHKOTO MIAXOAY 10 MHOTro TpaKTyBaHHs; aHali3dy [Jis BUOKPEMJICHHS
OCHOBHHMX MEXaHI3MIB MAapKETUHTY BIUIMBY Ha (OpPMYBaHHS KOHKPETHHUX
CIIO’KMBUMX TIE€PEBAr, BUSIBJICHHS OCHOBHUX MPOOJIEMHHX MUTAHb, K1 BUHUKAIOTh
B IUTONIMHI MPAKTUYHOI peai3alii i€l KOHIeTIIi.

@opmyaoBaHHS 1iJIedl cTarTi (MOocTaHOBKA 3aBaaHHsl). Mera crarTi
MOJISITA€ Y BUBYEHHI MApPKETHHTY BIUIMBY SIK 1HCTPYMEHTY (OpMyBaHHS
CIIO’KMBUHX TE€peBar.

Buxiaa ocHOBHOro MarepiaJty J10CIII)KEHHS 3 TOBHUM OOTPYHTYBaHHSIM
OTpPUMaHUX HAYKOBUX pe3yNibTariB. MapKeTUHT BIUIMBY MouYaB (GopMyBarucs 3
PO3BUTKOM COIlIaIbHUX MEPEK, SIK1 CTaTH BUKOPUCTOBYBATHUCS SIK T1aT(opma Jist
PO3MIILIEHHST PEKJIaMU JJIsi MPOCYBaHHS TOBAapiB Ta MOCIYT B Mepexi [HTepHerT.
Sk 1HCTpyMEHT (pOopMyBaHHSI OCHOBHHMX Ta JIOJATKOBHUX CIIO)KMBYMX IepeBar
MapKeTUHI BIUIMBY BPaxOBy€ OCHOBHY MICIIO, LIHHOCTI komnaHii (il OpeHzy),
BIUIMBAE HA IYMKY Ta JAli CIIOKUBAYiB 11010 KOHKPETHOTO BUly MPOAYKTY Uepes
pi3H1 MexaHi13MH (crnocoOu BIUUBY) (Tabin. 1). @opMyBaHHS AOBIpU 10 OpeHY,
NPOAYKTY KOMIIaHII MOXHA BBa)XaTH OCHOBHOIO CIIOKMBUYOK IIEPEBArolo,
CTBOPEHHS fKOi BiI0YBa€ThCA B MPOIEC] HAJaHHSI PEKOMEH Il JTiAepiB JYMOK
po MPOAYKT. [0 1HIIMX OCHOBHUX CIIOXKHBYUX IMEpPEBAr Halle:KaTh 30UIbIICHHS
PIBHSI BIEBHEHOCTI Y AKOCTI Ta KOPUCHOCTI MPOJAYKTY, TO3UTUBHE CIPUUHSITTS
OpeHay Ta JOSUIBHICTh JO CTBOPEHOI uepe3 CoIliajbHI MEpEexi pemyTailii

KOMIIaHii.
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Tabnuys 1
MexaHizMu (c1oco0M) MAPKETHHIY BILIMBY HA (pOPMYBaHHSA CIOKHUBYUX

nepeBar

MexaHi3MH1 MapKETHHTY BILIHBY CnioxuBYi epeBar, siki GOpMyIOThCS
yepe3 MapKETHHT BILUTUBY
Pexomenpamii  migepiB  aymok  yepes | [HpopmyBaHHS mpo OpeHI Ta MPOIYKT,

coliaTbHI Mepexi ¢dopmyBaHHs J0BipM 10 OpeHAy Ta
POIYKTY

Ocobuctuit  nmocBig mizepa OyMok Yy | BreBHeHiCTh y $KOCTI Ta KOPHUCHOCTI

BUKOPHCTaHHI MPOAYKTY POIYKTY

HaruBHa peknamMa B KOHTEHTI comianbHOi | [lo3utuBHE crnpuitHATT OpeHny Ta
Mepexi (omisg NPOAYKTY, BiJCOKOHTEHT, | MPOAYKTY O€3 BiqUyTTs HaB’ A3yBaHHSI

KOPOTKI iH(OPMAaTHBHI MTOBI1IOMIICHHS)
Emoriitauii 3B's130Kk Mix JifepaMu 1yMok Ta | JIosiibHICTB 10 OpeHy

IIBOBOIO  AyJJUTOPIEI0 — TOTCHUIHHUMHU
CTIO)KMBAaYaMH MPOAYKTY
ComianbHe CXBaJICHHS NPOAYKTY | 3MEHILICHHS PU3HUKIB «HE NPUHHATHOCTI»

(BmomoOaHHs  KOPHCTYBadiB, KOMEHTapi, | MPOIYKTY
BIJITYKH MPO MPOJIYKT)
JlemoHcTpanist cnoco0iB  BUKOpUCTaHHA | DOpMyBaHHS YCBIJOMJICHHS MPAKTUYHOT
MPOJIYKTY, OCHOBHOTO MPU3HAYCHHS 3HAYUMOCTI IPOIYKTY
TapreryBanns niziepa JyMOK Ha BU3HaueHy | 3a0e3NeYeHHs BiANOBITHOCTI HPOLYKTY
32 TEBHHUMH XapaKTePHUCTUKAaMH LIJIbOBY | MOTpedaM KOHKPETHOI IIbOBOI ayAuTOpil
ayAUTOPiI0
JIOBrocTpoKoBa criBmpars JifepiB 1yMok Ta | CTiiiKi CHOKHBYI IIEpeBaru 10 MPOIYKTiB
OpeHiB (KoMIaHiii)

Loicepeno: po3pobIEHO aBTOPaMuU

€Bponechbkuil mapiaMeHT BH3HAYa€ MAPKETUHI BIUIMBY HEBIiJI’€MHOIO
CKJIaJIOBOIO ITU(PPOBOi EKOHOMIKH. Y 3B’A3KY 31 3pOCTAHHSIM Pi1BHSI BUKOPUCTAHHS
COLIIAVIBHUX MEPEXK SIK IHCTPYMEHTY MapKETHHIOBO1 KOMYHIKAIIll J1JEPiB TyMOK
3 IUILOBOIO AyJUTOPI€I0, OOCSITHM PUHKY MApPKETHHTY BIUIMBY 3pPOCTaIOTh.
MapkeTuHr BIUIMBY TpaHCHOpPMYBaBCSI B OKpeMy IHAYCTPilO (PUHOK)
MapKeTHHTY, T100abHUIl 000POT SIKOTO OLiHEHO y 24 mupa. non. y 2024 poriii

(nna mopiBHsHHA, 10 Mupa. goa. y 2020 pomi) [1; 5].
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Tabruys 2
OcCHOBHi 0C00/TMBOCTI MAPKETHHI'Y BILUIMBY K IHCTPYMEHTY (DOPMYBAHHS

CIIOKUBYHMX IIEepeBar

OcobnuBocTi 3MiCTOBHA CYTHICTb
Hesix’emua cknanosa | ComianbHi MepeXi CTaald OCHOBHUM I1HCTPYMEHTOM
U(PPOBOrO MApPKETHHTY Ta | KOMYHiKamii JiiepiB JyMOK 3 IIJTbOBOIO ayAUTOPIEIO
KOMYHIKallii B IU(PpPOBOMY

CepEeIOBHIIII

binbmmit piBeHb | [TopiBHSAHO i3 MPSIMOIO PEKIIaAMOI0 Yepe3 iHII IHCTPYMEHTH
aBTEHTUYHOCTI MapKEeTHHIOBOI ~KOMYHIKalii JIigepu JOyMOK  OUIbII
(YHIKaIBHOCTI) JiepiB | aBTEHTHYHI 3aBISKU MMOETHAHHIO PI3HUX XapPaKTEPUCTHUK:
IYMOK Ta  MAapKeTHHTY | €KCIepTHOCTI,  eMoLilHa  3aly4yeHiCTb,  YECHICTb,
BILJIUBY IIPO30PICTh T4 OPUTIHANBHICTh

[TpuxoBani ¢inancosi | Jlinepu IyMOK 4acTO «IIPUXOBYIOTHY» (hiHAHCOB1 BUTOIH Bij

MOTHBHU MapKETUHTY BIUIMBY | IPOCYBAHHS MPOAYKTY, 10 HETaTUBHO MOXE MO3HAYATHUCS
Ha (OpMyBaHHI CIIOXKHMBYHX TIepeBar (0Bipi, BIEBHEHOCT]

710 SIKOCTI)
[lepeBaxkxHO crnpsMOBaHUi | 3BaykalouM Ha Te, MI0 TMOKONiHHA 7 HalOiibIIe
Ha MOKOJIIHHS Z BUKOPHCTOBYE COLIaJIbHI MEpexXi, MapKETHHT BIUIUBY

novyaB (hopMyBaTHCA came 3aBISIKM BUKOPHUCTAHHIO IMX
w1aTGOpM Uil KOMYHIKaI1 31 CIIOKMBaYaMH
Iicepeno: cucTeMaTH30BaHO aBTOPaMU Ha OCHOBI [ 1; 4]

B ymoBax mudpoBizamii pizHUX cep MISIBHOCTI MapKETUHT BIUIUBY
JI03BOJISIE  KOMIIAHISIM OXONMUTU crnenudiuHy 3a colianbHO-IeMorpadiuHuMu
XapaKTepUCTUKAMU LIUIbOBY aynuTopiro. HaillOuip cupuiHATANBI O KOHTEHTY
1H}IIFOeHCEeP1B MOJIOI1 CITOXKMBAY1 MOKOJIIHHS Z a00 CIOXKBayl 3 HU3bKUM PIBHEM
(diHaHCOBOT 0013HAHOCTI, HUKYUM PIBHEM JI0XOJIB, a00 K TPYNH JIIOJIEH, SIKUM
BXJIMBO HACHIAYBaTU TPEHAM U TEHJIEHIIl. SIK HACHiIOK «IIPUXOBAHUX
(iHaHCOBUX MOTHBIB 1H(IIOCHCEPIB TPYMU CIOXKHUBA4iB 3 BHIIUM PiBHEM
(1HaHCOBOI 'PAMOTHOCTI MOXXYTh HE BXOAMTH J0 LIJILOBOI ayIUTOPii OpeH B, a
(dbopMyBaHHS CIOXXUBYMX TNEpEBar CTUKAETHCS 3 pAoM TpyaHouliB. JloBipa Ta
BIIEBHEHICTh Y SIKOCTI MPOAYKTIB, SIKI IPOCYBAIOTHCSI YEPE3 COIialdbHI MEPEKI,
MOXKE 3HIXKYBATHUCS 3 4aCOM, OTPeOyI0Ur OIBIIOTO PiBHS CIIBIpAIll KOMITaH1i
3 JiiepaMu IyMoOK. Jliiepu QTyMOK OTpPUMYIOTh 3HauHi ()iHAHCOBI BUTOAM BIJ
crmiBopari 3 OpeHJaMH, KOMYHIKAIlidl SIKUX 3 I[UIbOBOIO  ayJUTOPIEIO

CIIpUMMAETHCS CIOKMBAYaMHU SIK OUIbIII aBTEHTHYHA, HIXK MPSIMI BUAW PEKIIaMU,
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HalllJieHl Ha puHOK [1]. Binrak, nijgepu TyMOK 4acTO MPUXOBYIOTH (PIHAHCOBI
MOTHUBH PEKJIaMH ¥ MPOCYBaHHS MPOAYKTY Uepe3 ColliaibHI MEPEXi, a KOMITaHi1
HaJAl0Th TepeBary MPIOPUTETY OXOIUICHHS PEKIaMOI0 OUIBIION KUIBKOCTI
UJIbOBUX CIOKUBAYiB HAJl PEJIEBAHTHICTIO pekjaMu. OJIHAK TMPHU Y3TOMKEHOCTI
i 000X CTOpIH MApKETUHI BIUIUBY MOXE CHPUITH (POPMYBAHHIO SIK
JIOBIFOCTPOKOBOI 1X CHIBIpall, Tak 1 JIOSJIBHOCTI, BIJIJTAHOCTI Ta JOBIPU 10
MPOJIYKTIB.

3a3HadeH1 0COOIMBOCTI PO3BUTKY PUHKY MapKETUHTY BIUIMBY MPU3BEIH 0
psIy MpooIeM Ta peryasiTOpPHUX BUKIUKIB. 30KpeMa, B kpaiHax €C He pO3KPUTTS
iH(]IrOeHCEpaMU KOMEPIIHHUX MOTHUBIB AISUTBHOCTI B COILIAIbHUX MEpEkax Ta
3aBUILICHHS P1BHA BIUIMBY Ha L[UIbOBY ayIUTOPIIO YEPE3 MAHIMYIISITUBHI IPAKTUKU
noTpedye PEryisiTOpHOrO BTpy4yaHHs. 3akoHoaaBcTBoM €C mepeadaueHo, 110
nmyOmikamis Oy/b-IKOT0 PEKIIAMHOIO KOHTEHTY B COLIIAJIBHUX MEpeXaX BUMAarae
JOTPUMAaHHS CTaH/IapTIB €TUYHOCTI. TOOTO LIJIbOBA ayAUTOPIS MAa€ PO3YMITH, 1110
myOmiKallis siBjsie co0010 pekjIaMHUM KOHTEHT [8]. BianoBigHe po3’scHeHHs OyI10
Hajgano Cygom €C y cipasi «Peek ta Cloppenburgy, B sikiil pekjiaMHi MOCIyrd
Oynu HagaH1 B 00OMiH Ha (hoTorpadii, 3aXuilleH1 aBTOPChKUM paBoM. Kpim 11p0r0,
y il cmpaBi Oynu po3’sicHeHi HOpMH J[UpekTwBH NOpo HEZOOPOCOBICHY
KoMepIiiHy npaktuky Big 11 TpaBus 2005 poky Ne2005/29/€C ta 30008’ s13aHHs
nigepiB nyMok [3; 8]. Oxpemi nmpoOiieMH CTOCYIOThCSI TPOCYBaHHS MIKITUBUX
BHUJIIB TPOAYKTIB, HE3aKOHHHMX TOCIYT, MOIIMPEHHS HENpaBAUBUX (PaAKTIB,
eKCIUTyaTalio AiTeH JiepiB AyMOK JJig OTpUMaHHs (1HAHCOBUX BUT1T [4].

®parmeHTOBaHICTh 3akoHOJaBCcTBA €C y cpepl peryitoBaHHS MaPKETUHTY
BILIMBY HE 3a0e3Ieuy€e MOBHOLIHHMM 3aXUCT MpaB CHOXKKUBaviB. upexkTuBa npo
ay/li0Bi3yaJibHI TIOCIAYTU HE BU3HAYAE IOPUIUYHOTO MOHSATTS «IHQIIOCHCEPIBY,
X04a JEp:KaBU UYJIEHU BKIIOYAIOTH JIJEPIB AYMOK J0 MOHSTTS MOCTa4yaJbHUKIB
Takux nociayr [2]. Bapro BigzHauutu, mo y €C 3a00poHEHO MPUXOBAHY PEKIIaMy
Ta HEMpPaBJIMBY KOMEPLINHY NPaKTUKY JiAepiB AyMOK. [IpoTe iCHytOTh TUTaHHS

PO3MOALTY BIAMOBIIATILHOCTI PI3HUX YYACHUKIB y JIAHIIOTY CTBOPEHHSI BApTOCTI
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MapkeTuHry BIUMBY. B Icnanii Ta @paniii eBponeicbKke 3aKOHOJABCTBO
JIOTIOBHEHO HAIlIOHAJIbHUMU HOPMATUBHO-NPABOBUMM aKTaMH (peKJIaMHi
KOJIEKCH ) Ta PEKOMEH/IallIsIMU JIJIs 3aKPIIJICHHS IOPUIUYHUX 30008’ A3aHb JIiIepiB
JYMOK Ta KOMIMaHIii nepen aynuropiero [2]. €Bponelicbka Komicis Mae Ha MeTi
BUPIMIUTH TPOOJIEMY HENPaBIUBOI MPAKTUKU MAPKETHUHTY BIUIUBY IUISIXOM
MPUUHSTTS 3aKOHO/IABCTBA MPO HU(GPOBY CHPABEAIUBICTD [4].

Buiie BkazaHe npusBeno A0 TOro, MO0 PiBEHb JOBIPU 110 JiJAEPiB AYMOK
MOYaB CKOPOUYBATHUCS, aJPK€ CIOXKKBayl BCe OUIbIEe CHOPUIMAIOTh Oararbox
BILUIMBOBUX OCI0 SIK «HEIIMPUX», IO MO3HAYAETHCS HA (DOPMYBaHHI CHOKUBUOT
MOBEIHKM Ta CHOXHMBUMX TiepeBar. B I1[bOMy KOHTEKCTI piBEHb JOBIPH,
BIIEBHEHOCTI Ta JIOSJILHOCTI 10 OpeH 1B KOMIIaHii Ta X NPOAYKTIB MOXE 3HAYHO
3HmkyBarucs [1]. 3Bakaroun Ha MOAIOHI TEHJIEHII], CIOXKHMBUl MEpeBaru He
MOXXHA PO3MISIAATH SIK CTIMKI c(pOpMOBaHI MPIOPUTETH ¥ BMOMOOAHHS, a HOBI
3HAHHS PO MPOTYKTU MOKYTh HEraTUBHO MO3HAUUTHCS HA 00CsTax X MPOIaXxiB.
CTBOpEHHSI CIIOKUBUYMX TEpeBar sBJsi€ COO0I0 CKIIAJHE 3aBAaHHS K I Pipm,
TaK 1 JAEpiB AYMOK, a MiAX1J A0 iX (OpMyBaHHS Ha OCHOBI CHIIBHOT B3a€MOJIii
BCEe OUIbIIE 3aJICKUTH BiJ PIBHA 3BOPOTHOTO 3B’SI3KY, €KCHEPTHOCTI, SIKOCTI
MPOJYKTY, YECHOCT1, Mpo30pocTi. [Ipu He y3romkeHHi 3a3Ha4eHUX MapaMeTpiB
B110yBa€THCA CKOPOUYECHHS PIBHS JIOBIpH CIOXKHMBAUIB 10 MPOIYKTIB, PYUHY€ETHCS
aBTEHTUYHICTh, YHIKAJIBHICTh  OpeHay. 3rigHo  3BITY  €Bpormneichkoi
ayniioBizyanbHO1 o0cepBaropii 2025 poky, aBTOpU BUSIBUIIU 3pOCTaHHS TEHJICHIIIT
10 npodeciiHOro PO3BUTKY JJIAEPIB JyMOK 4epe3 cepTU(iKOBaHI HaBYAIbHI
porpamu, skl HaiOIbII Oyau JOCTYIHI Ta nomupeHi y Acrpii, HimeuuuHi,
O®panunii Ta Higepnangax [2].

BucHoBKM Ta mepcneKTMBHM TNOJAJBIINX JocHigxkeHb. Ha ocHOBI
aHa i3y OCHOBHHUX MIAXOMIB IO TOHSTTS MapKETHUHIY BIUIMBY (K MEXaHI3My
KOMYHIKaIIl1l 1711 IpOCYyBaHHS TOBAPIB Ta MOCIYT, SIK AISUIbHICTD 13 peKiIaMyBaHHS
ToBapiB abo mocnyr 3a ¢iHaHCOBY a0o0 1HIII (OPMHU BUTiJ) 3alpPONIOHOBAHO

po3riaaaT MApKCTHUHI BIUIMBY 3 TOYKH 30PY CTBOPCHHS CIIO)KMBYUYHMX II€pPEBAr
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aigepaMyd  IyMOK. 3 1€l MO3UIi 1H(IIOEHC MApPKETUHT OTOTOXHIOETHCS
1HCTpyMEHTOM (OpPMYBaHHSI CTUMYIIB [0 NpUA0aHHS TOBapiB ab0 MOCIyr
CIIOKMBAuaMH, SIKUH BUKOPUCTOBYETHCSA JiJIEpaMH JYMOK JUIsi OTPUMAaHHS
(iHaHCOBUX Ta IHIIMX BUJIB BUTiA y chiBmpail 3 Opennamu. Ha Biaminy, BiAg
IHIIUX TIOXOMAIB, Taka TMO3UIId pO3MIAa€ MAPKETUHT BIUIMBY SIK BUJ
MapKEeTHUHTOBOI JISTIbHOCTI, TO3BOJISIE BUSHAUUTH SIK OKPEMI MEXaHI13MU BILIHUBY
(OpMYIOTh CIIO’KUBY1 MOTUBH, BUSBUTHU MPOOJIEMH1 MICIS BIZIHOCHO HOBOTO BUIY
pekiiaMu. 3BakalouM Ha 3alpONOHOBaHY KOHIIEMI(II0, BU3HAUYEHI OCHOBHI
MEXaHI3MU MapKETUHTY BIUIMBY, SIKi (OPMYIOTh CIOXHBYl TEpeBaru: JAOBIpY,
BIIEBHEHICTh y SIKOCT1 IPOAYKTY, IO3UTUBHE CIPUIUHATTS OpEH.Y, JTOSUIbHICTD 10
OpeHy, IpaKTUYHA 3HAYUMICTh MPOAYKTY, BIANOBIIHICTh MPOAYKTY HOTpedam
CIIO’KMBAYIB.

3pocTaHHsl PUHKY MApPKETHUHTY BIUIMBY 3YMOBHWJIO BUHUKHEHHS PSIy
0COOIMBOCTEN IHOTO BUAY PEKJIaMyBaHHsI, IKI MOXKYTh HETaTUBHO MO3HAYATUCA
Ha CMOXUBYMX TepeBarax. Jliiepu ITyMOK MEPEeBaXKHO MPAIIOIOTh 3 MOJIOAUM
MOKOJIIHHSIM, IO MOXE MNPU3BOAUTU JO MPOOJIEM MPO30POCTI PEKIaMH, SK
HACIIJIOK — 3HWXKYBATU 3arajibHUN piBeHb A0BipH. [IpuxoByBaHHS (hiHAHCOBUX
BUT1Jl HE JUIIE HE BIJIMOBIJa€ 3aKOHOJABCTBY, a M TaKOX 3HUXKYE JOBIpY
CIIO’KMBayiB, BIIEBHEHICTh y AKOCTI MpOAyKTy. BkazaHi nmpobiemu notpelOyroTh
3aCTOCYBaHHS MiAXOMY M0 CHIBIIpalll JIiIEpIB JyMOK 3 OpeHJaMU Ha OCHOBI ix
CIIUJIBHOT B3a€MOJIIIl JJig 3a0€3Me4YeHHs €KCIEePTHOCTI, aBTEeHTHYHOCTI Mejia-
KOHTEHTY, PO30POCTI pPeKJIaMH Ha TiargopmMax coriaibHuxX Mepex. [IpakTuune
3aCTOCYBaHHS M1IX0AY NOTpeOy€e y3roKEHHS il KIIFOYOBUX CTOPIH MAPKETUHTY
BILTUBY Jis1 POPMYBaHHS IOBITOCTPOKOBUX CIIOKUBYMX Tepenar. [IpakTuka kpain
€C niaTBepIKy€e BAXIIMBICTh MPO30POTO Ta €TUYHOTO BEJAEHHS ILOTO BUIY
MapKeTHUHTOBO1 AisibHOCTI. [Ipodeciiinuili po3BUTOK JifepiB AYMOK uepes
cepTu(iKoBaH1 HaBYaIbHI MIPOTPAMH BU3HAYAETHCS SIK JIIEBUI CIIOCIO PO3BUTKY
€KCIIEPTHOCTI Ta BUPIIICHHS BKa3aHUX MOpoOJeM MPUXOBYBaHHS (HIHAHCOBUX

BUT1lT BIJl pekiIaMu uepe3 riargopmu comianbHux wmepex. [loganbini
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JOCIIIJIKEHHSI BapTO MPUCBATUTH BHUBYEHHIO 3apyO1KHOTO JOCBIJY MapKETHHIY

BILUTUBY IJIA (l)OpMYBaHHH CIIO)KMBYHMX IICpPCBAr.
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