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KEY ELEMENTS OF A FOOTBALL CLUB’S MARKETING
STRATEGY

Anomauia. Bcmyn. YV cyuwacnux ymoeax enobanizayii cnopmy ma
NOCUNeHHs1 KOHKYPeHyii Ha puHKky @QymoOoNbHUX NOCAYye MAapKemuH208d
cmpamezisi 8i0icpac B8axdCIUugy poab Y po36UMKY NpodeciuHux @GymooabHux
K1y0i6. BoHa susHauae HAnpsamox KOMYHIKAYil, 83aEMOOiI0 3 YOONi8ANbHUKAMU,
napmuepcovki 8i0HOCUHU ma QiHancogy cmabinbHicms K1yo0y. /s yKpaiHCoKux
Gymobonbrux Kayoie, AKi QYHKYIOHYIOMb ) CKIAOHOM)Y €eKOHOMIYHOMY md
COYIANbHOMY Cepedosul, aAKmyaibHUM € HOWYK epeKmusHux nioxodie 00
nooyoosu cmpameeii, W0 NOEOHYE CNOPMUBHI MA KOMepYIiuHi yini. ¥ 363Ky 3
yum poboma NpucesyeHa OOCIIONCEHHIO KAIOUOBUX eNeMeHMi8 MapKemuH2080i
cmpamezii hymoonbHo20 Kiy0).

Mema — euznauumu ma meopemuyHo oOIPYHMY8amu KIl0406i enemMeHmu
Mapkemun20680i cmpamezii hymooabHo20 Ki1yD).

Mamepianu ma memoou. Teopemuunoro OCHO80I0 OOCHIONCEHHA €
@DYHOAMEHMATIbHI NONONCEHHSI eKOHOMIYHOI ma YNpaeniHCbKoi HAYKu, meopii
MeHeoxdcmenmy — ma  mapkemuwney.  Ingopmayiiinoro  ocnoeoro  danozo
00CNIOJHCEeHHS. € NPayi GIMYUZHAHUX Ma 3apyOidNCHUX A8MOpI8, AKi NPo80OsNb
C80i HAYKOBO-NPAKMUYHI OOCNIONCEHHA ) chepi MapKemunzy, CHOPMUEHO20
Mapkemunzy ma mapkemunzy @ymoonvHux Kuyois, o@iyiuni iHpopmayitini
pecypcu 6 mepedxci Inmepnem. Memoouuny OCHO8Y O0CHIONHCEHHS CKIAOAE
KOMNJEKC MAaKux mMemooig i nputiomis. iHOyKyis ma 0eoyKyis;, MOHO2paghiuHuil;
IHcmumyyiuHuu auaniz, auaniz Iumepnem-pecypcie, NOpPIGHANbHUU aHAI3,
y3aeanvHeHHs ma abcmpazy8ans; KOMIJIEKCHUL I CUCTEeMHUL NiOX0OU.

Pesynomamu. ©Dopmyeanns eghexmuenoi mapkemuneogoi cmpamecii
GymbonbHo20 KIyOy IPYHMYEMbCA HA PO3YMIHHI CHeyu)iku CcnopmueHo2o
PUHKY, nompeb | n08edinKu hanamis, YHiKarbHOCMI OpeHdy K1yoy ma cyuacHux

menoenyiu komyHikayii. Ii mema — He nuwie 30inbUienHs 00X00i6 810 NPOOAXCY
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K8UMKI8 4u  ampubymuku, a CMBOPEeHHs 00820CMPOKOBOI  YIHHOCMI,
Gopmysanns imMiodHcy ma 3a1yyeHHs. napmHepie.

Kntowoeumu enemenmamu mapkemuneogoi cmpameeii  (hymooabH020
K1Y0y €:

1. Cmpameciune no3uyionyeamnus — 6U3HAYeHHs Micii, YiHHOcmeu |
bpendogoi  idemmuunocmi KAyoy, wo Qopmyoms 1020 GIOMIHHICHb 80
KOHKYpeHmie (mpaouyitinicms, iIHHOBAYIIHICMb, COYIAIbHA AKMUBHICb MOWY0).

2. Ceemenmayis ma 6ubip Yitbo8uUx ayoumopii — nooil ganamie 3a
2eocpapiuHumMuy, BIiKOBUMU, NOBEOITHKOBUMU MA YIHHICHUMU Kpumepiamu 3
Memoro nepcoHanizayii KOHmeHmy ma npono3uyiu.

3. Cmpameeiuni piwienns KOMnaexkcy mapkemuna-mikcy 4P:

— Ilpooykxmosi cmpameeii oxonnowms CROPMUBHI, MeOIlUHi, pPeKIaMHI,
mpaHcgepHi ma 000amKo8i nociyeu,

— Iinosi cmpamecii  6KMIOUAIOMb  NPECMUdNCHe,  HU3bKe  md
oughepenyitiogane YiHOYmMBEOPEeHHs 3AJIeHCHO BI0 Ce2MEeHMy CHONCUBAYI8 i muny
nooiiy;

—  Hucmpubyyiuni cmpamecii — IHMEHCUBHA, CeleKMU8HA  aOOo
EKCKIII03UBHA — BU3HAYAIOMb KAHAIU NPOOAXNCY KEUMKIE, ampubymuKu i nociye,
i3 0edani OibUWUM Nepexo00oM 8 OHIAUH,

— Cmpamezii npocy8anHs CnNpAMOBAHI HA (HOPMYBAHHI HNOZUMUBHO20
iMioxcy — Kmyby,  po3eumox  OpeHOy  uepe3  coyianbHi  IHIyiamusu,
MediaakmusHicmv I napmuepcmeq, i3 UWUPOKUM BUKOPUCTAHHAM YUDPOBUX
mexnonoeziu, big data ma omHikananbHOI KOMYHIKaYIi.

4. Komnnexcna an-cmpamezias — cmeopeHHs iHmMe2poeanoi ¢han-
ekocucmemu, oe YOONIBANbHUK € AKMUBHUM YYACHUKOM dcumms Kiyoy. Lle
nepeobauae nepcoHanizoeany 63a€mMoo0ilo, KOHMeHm i3 3aKVIiccs, npocpamu
J0sIbHOCII, O1A200IUHICb | PO3BUMOK KIYOHOI CRIIbHOMIUL.

Omoice, mapkemuneosa cmpamezis ymooibHo20 K1YyOy Mae nOEOHY8amu

EeKOHOMIUHY eghekmusHicmob i3 eMoyiliHol YiHHIicmio OpeHdy, a ii ycnix
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BUSHAYAEMbC  30amHuicmio  Kiyby niompumyeamu HOCMIUHUL Oianoe i3
Gpanamamu ma adanmyeamucs 00 Yupposux mpancphopmayit CHOPMUBHOT
iHOycmpii.

llepcnexmusu. Ilooanvuii 0ocniodcenHs: MoxCymo Oymu CHpAMOBAHI HA
PO3pOOKY MoOeni MapKemuHeogoi cmpameii 3 Ypaxy8auHuaMm yupposoi
mpancopmayii  pymoonvHoi  inOycmpii, 6naugy coyianbHux media ma
N0BEOIHKOBOI  aHanimuku yOONi8anbHUKie, W0 00360AUMb  NIOGUWUMU
KOHKYPEHMOCHPOMONCHICMb YKPAIHCOKUX K1Y0i8 Y €BPONEUCLKOMY KOHMEKCMI.

Knwuoei cnoea: mapxemune, cmpameeisi, @QymooabHUl  K1)y0,

MapkemuHe-MiKc, Yiibo8a ayoumopis, panamu.

Summary. Introduction. In the context of globalization of sports and
increasing competition in the football services market, marketing strategy plays
a crucial role in the development of professional football clubs. It defines the
direction of communications, fan engagement, partnership relations and the
financial stability of the club. For Ukrainian football clubs operating in a
complex economic and social environment, it is essential to identify effective
approaches to building a strategy that integrates both sporting and commercial
objectives. Therefore, this paper focuses on examining the key elements of a
football club’s marketing strategy.

The purpose of the study is to identify and theoretically substantiate the
key elements of a football club’s marketing strategy.

Materials and methods. The theoretical basis of the study consists of the
fundamental principles of economics, management and marketing theory. The
informational basis is formed by domestic and foreign scientific and practical
works in the field of marketing, sports marketing and football club marketing, as
well as official online resources. The methodological framework includes a

combination of methods such as induction and deduction; monographic,
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institutional analysis, analysis of Internet resources, comparative analysis,
generalization and abstraction; integrated and systematic approaches.

Results. The formation of an effective marketing strategy for a football
club relies on understanding the specifics of the sports market, fan needs and
behavior, brand uniqueness, and current communication trends. Its goal is not
only to increase revenues from ticket sales or merchandise, but also to create
long-term value, strengthen the club’s image and attract partners.

The key elements of a football club’s marketing strategy include:

1. Strategic positioning — defining the club’s mission, values and brand
identity that distinguish it from competitors (tradition, innovation, social
involvement, etc.),

2. Segmentation and selection of target audiences — dividing fans by
geographical, demographic, behavioral and value-based criteria to personalize
content and offers.

3. Strategic decisions within the 4P marketing mix:

— Product strategies cover sports, media, advertising, transfer and
supplementary services;

— Pricing strategies include premium pricing, penetration pricing and
price differentiation depending on consumer segments and event types;

— Distribution strategies — intensive, selective or exclusive — determine the
channels for ticket, merchandise and service sales, with a growing shift toward
online platforms;

— Promotion strategies aim to build a positive club image and brand
through social initiatives, media activity and partnerships, with extensive use of
digital technologies, big data and omnichannel communication.

4. Comprehensive fan engagement strategy — creating an integrated fan
ecosystem where supporters are active participants in the club’s life. This
involves personalized interaction, behind-the-scenes content, loyalty programs,

charitable initiatives and community development.
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Thus, a football club’s marketing strategy should combine economic
efficiency with the emotional value of the brand. Its success depends on the
club’s ability to maintain continuous dialogue with fans and adapt to the digital
transformation of the sports industry.

Perspectives. Future research may focus on developing a model of a
football club’s marketing strategy that considers digital transformation, the
influence of social media and fan behavior analytics, which would enhance the
competitiveness of Ukrainian clubs in the European context.

Key words: marketing, strategy, football club, marketing mix, target

audience, fans.

IlocranoBka mnpodjemMu. Y cydacHHMX ymoBax (yTOoOJIbHI KiIyOu
BUKOPUCTOBYIOTh SIK KJIACH4YHi, TaK 1 1HHOBALIiHI MapKETUHIOBl IHCTPYMEHTH,
10 JTO3BOJISIIOTh KOMILIEKCHO B3a€MOJIISITH 3 BOOJIIBaIbHUKAMU, MapTHEPAMU Ta
crioHcopamu, (opMyBaTH OaraToKaHaJIbHY MPUCYTHICTH 1 CTBOPIOBATH
KOHKYpPEHTHI1 [lepeBaru He JIMIIe Ha Mo, a ¥ y KoMepuiitHomy npoctopi. OgHak
e(DEeKTUBHICTh OKPEMUX MApPKETHUHTOBHX i 3HAYHOIO MIPOIO 3aJIEKUTh Bij
HasBHOCTI LIJIICHOI CTpaTerii, sika JO3BOJISIE y3rOJAWTH IHCTPYMEHTH, LIl Ta
pecypcu KiyOy B MeXax €IMHOI0 KOHUENTYaJIbHOIO MIAXO0Ly. Y 3B 43Ky 3 LIUM
BAKJIMBUM CTAa€ BH3HAYEHHS KIIOUOBHUX €JEMEHTIB MApKETHMHIOBOI CTpaTerii
¢byTO0sBHOTO KITYOY, 5Kl 3a0€3MeuyI0Th i1 JOBrOTPUBAILY AI€BICTH, CTAOIIBHICTD
1 3[aTHICTh aJanTyBaTUCS A0 JUHAMIYHUX 3MiH CEpEIOBUIIIA.

AHaJi3 ocTta”HHIX AochaixkeHb i myOuaikauniii. IIpoOiremaM po3BUTKY
MapKEeTUHTY, CIOPTUBHOTO MAapKETHUHTY, CTAHOBJIEHHS 1HAYCTpli QyTOomy Ta
MapKeTUHTY PyTOOIBHUX KIIYO1B MPUCBSYEHO YHUCICHHY KITBKICTh JOCIIIKEHb
BITUM3HSIHUX Ta 3apyOLKHHMX HaykoBUIB. IIpoOremaTuka CTaHOBJIEHHS Ta
PO3BUTKY MAapKETUHTY, MOro 1HCTPYMEHTIB Ta CTpaTerii € mpeaMeToM

JOCIIIKeHb TakuxX BUueHUX, Ak Kotnep @., Apmctponr I'. [2]. MapkeTUHToBY
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cTparterito mianpuemMctB nocaimkyBanun Ctpyk H., Kampans O. [1] Ta 6arato
1HIIHX.

Chadwick S. ta Arth C. [3] BuUBYanM iHTEpHALIOHAJbHI MEPCHEKTUBU
ympasiiHHs ¢yToonoMm, Bridgewater S. [5] — gyrOonpHuUIl MEHEIKMEHT, a
Rein 1., Kotler P. Ta Shields B. [4] 30ocepennyin cBorO yBary Ha MepeocMHUCIICHI
MICIISl CIOPTY Ha MEPETNOBHEHOMY PUHKY Kp13b IPU3MY (paHAaTIB.

CrnopTuBHUN MapKETHHT Ta MEPCHEKTUBU HOTO PO3BUTKY AOCIIJIKYBAJIU:
Shank M., Lyberger M. [6], Chadwick S., Chanavat N., Desbordes M. [7] Ta
0araro 1HIIMX.

Zielonka J. [8], Smolen A. ta Pawlak Z. [10] po3risganu y cBoix mparisix
MapKETUHTOBI cTpaTerii cnopTuBHUX KiyoOiB, a Kedziorek W. ta Matusiak R.
[11] 3ocepenunu CcBOKO YyBary BHUBYEHHI Ha MAapKETUHIOBOI KOHIEMIII1
npodeciiiHuX CIIOPTUBHUX KIYOIB B YMOBaX pUHKOBOI KOHKYPEHIIII.

3a3HauUMo, 110 Yy MpalsiX HAYKOBIIB OOTPYHTOBYIOTHCS, B MEpIIy Yepry,
(dbyHIaMeHTaNIbHI 3acaful 3apOJKEHHS Ta PO3BUTKY MApKETHMHTOBHX CTpATETii
¢yTOOABHUX  KIyOIB, 1[0 NOTPeOYIOTh MOAAIBIIOTO BHUBYEHHS  Ta
BJIOCKOHAJICHHS.

BuainieHHssT HeBHpilIeHWX PpaHille 4YacTHH 3arajbHOlI NpPolJieMHu.
He3Baxkaroum Ha iCHYHOUYY TEOpPETHYHY Oa3y MOCHIKEHHS pOJi Ta 3HAYEHHS
MapKeTUHIOBUX  CTpaTerii B  JAiSUIBHOCTI  (yTOONBHUX  KIyOiB, CiHiA
KOHCTAaTyBaTH BIJACYTHICTh KOMIUJIEKCHOTO JOCHIKEHHS, AK€ O KOHKPETU3yBaJo
Ta JaBaj0 CHUCTEMHY XapaKTePUCTHKY KIIOUOBHUX €JIEMEHTIB MapKETHHIOBOI
ctpaterii ¢pyTOOJIBHOTO KITyOy, 110 3yMOBIIOE aKTyaIbHICTh TEMH JAOCII1IKEHHS.

Mera naHoi po00TH — BUBHAUNTHU T4 TEOPETHUHO OOTPYHTYBATH KIHOYOBI
€JIEMEHTHU MapKETUHTOBO1 cTpaTerii (yTOOJIBHOTO KITyOy.

Buxkiaa ocHOBHOro marepiajy aocaixxeHHsi. MapkeTHHTOBa CTpaTeris
— e CTpaTeriyHUM HampsSM MiSJIBHOCTI TMIAMPUEMCTBA IMOJO0 JOCSATHECHHS
MapKeTUHTOBUX  IIJIeH, sAKUWA 3a0e3nedye MPUBEACHHS  MOXKIMBOCTEH

MIJIIPUEMCTBA 32 JIOTMIOMOTOK0 MAPKETUHIOBUX 1HCTPYMEHTIB y BIJIMOBIAHICTD J10
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MIHJIUBOI CUTYyallli HA PUHKY JUISl JTOCSATHEHHS JOBIOCTPOKOBUX KOHKYPEHTHHX
nepeBar. OCHOBHOIO LUJUTIO peasizallii MapKEeTHHTOBO1 CTpaTerii miIpUEMCTBOM
€ JIOCATHEHHSI KOHKYPEHTHOI MO3HIlll Ha PUHKY Ta JOCSITHEHHS CTpaTeriuyHoi
METH JIISUIBHOCTI 32 PaXyHOK €(hDeKTUBHOTO BUKOPUCTAHHSA pecypciB [1].

I'ypy wmapkerunry @. Kotnep [2] 3a3Hayae, MmO MapKETUHIOBA
cTparteris 0a3yeTbcsi Ha TJIMOOKOMY pO3YMIHHI MOTpeO CHOXKUBA4iB JJIs
CTBOpPEHHS 4YITKOro o00pa3dy OpeHay (NMO3UIIIOHYBaHHS) Ta  Po3poOlii
MapKETUHTOBOTO KoMIUIekcy 4P (mpoaykT, IiHa, Miclle, MPOCYBaHHS) MHJIs
JOCSITHEHHS 1LIJIeH QipMu.

dopmyBaHHsI TOBHOI[IHHOI MApKETHUHTOBOI cTpaTerii ¢yTO0IbHOrO KIyoy
BUMAarae riIMOOKOTO PO3yMiHHS OCOOIMBOCTEN (PYHKILIOHYBAaHHS CIIOPTHBHOIO
PUHKY, ayauTopii BOOJIBaJIbHUKIB, IIIHHOCTEW OpeHay KiayOy, a Takox
JUHAMIKA KOMYHiKaiiiiHoro mpoctopy. CydacHa cTpaTerisi BUXOAUThH 32 MEXi
MpPOJAXKY KBHUTKIB YU aTpUOyTUKH — 1€ KOMIUIEKC JOBIOCTPOKOBHUX Jii,
COpsIMOBaHUX Ha (OPMYBaHHS CTaJOro IMIJKYy, 3ajJydye€HHS NapTHEPIB,
po3BUTOK (haH-0a3u Ta 30UIbIIEHHS JOXO/IIB.

KommnekcHa MapkeTHMHroBa ctpareria (pyTOOJbHOro KiyO0y HOBHUHHA
JaBaTH BIAMOBIAL HA 3amuTaHHS: «HoMy BOOJIBaJIbHUK MOBUHEH OOpaTH came
ue kiry0?». Y KOHTEKCTI (yTOOJBHOTO MApKETUHTY I[IHHICHA IPOMO3UILIS
oxorutoe [3]: cmopTUBHUM OpOAyKT (MaTyi, rpaBili, CTWIb I'pH), (HaH-I0CBIA
(3pyuHicTh, aTMOc(epa), 3alydeHHs (BIUIMB Ha pIIIEHHS KiIyOy, TOJOCYBaHHS,
(dangeit), coianbHa poib Kiyoy (poboTa B rpomMaji, IIHHOCTI, €KOJIOTIYHICTb).

Kit04oBi eneMeHTH MapKeTHHTOBOI cTpaTerii npodeciiinux GyToonbHUX

KJIyOiB 0J1aHO Ha puc. 1.
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1. Crpareriune Mo3uIlioHyBaHHS KIyOy

2. CermeHrariisi Ta BUOip LUTbOBUX ayAUTOPiH
Kuro4ogi esiemenTn

MAapKeTHHI0BOI cTpaTerii
¢pyTé01BbHOTO KIYOYy

3. CrpareriuHi pilieHHS! KOMIUIEKCY
MapKeTUHT-Mikcy 4P

4. KomruiekcHa (an-cTpareris

Puc. 1. Ki1ro4oBi ejieMeHTH MapKeTHHIOBOI cTpaTerii ¢yT00JbHOI0 KIyoy

rcepeno: BIacHa MPOTIO3UILisl aBTOPIB

1 Cmpameziune nosuyionyeanusn kiayoy. llo3uiionyBaHHs — 1€
(dbyHIaMeHT Oylib-sIKOi MapKETUHIOBOI CTpATerii; 1€ YiTke (OpMyTIOBaHHS MiCii
KJIyOy, HOro WIHHOCTEH, BI3yaJIbHOIO CTWJIIO, ICTOPHYHOI CHAIIIMHU Ta
eMOIIMHOTO 00pa3zy, SIKUIl TPaHCIIOEThCA Ha30BHI. BoHO BU3Hauae, sikuii oOpas
KIIy0 xoue copMyBaTu y CBIIOMOCTI CBO€I LIJIbOBOI ayauTopii. PyTOOIbHMI
KIy0 Mae BioOpaxaTd VHIKaJIbHI PHUCH, SAKI BHUPI3HSIOTH WOro cepen
KOHKYPEHTIB 1 (DOPMYIOTh JIOSJIBHICTH YyOomiBaidbHUKIB. [ ¢yTO0IBHOrO
KIIyOy 11e Moxe OyTH [4; 5]: ki1y0 3 1aBHBOIO ICTOPI€IO («TpaaulliitHUui» OpeHn);
1HHOBaIIHUN KIy0 (3 akieHToM Ha digital); comianbHO akTUBHUM KITy0 (Yy4acTb
y OJaroiiiHOCTI1); KI1yO, OpIEHTOBAHUK HA MOJIOAbL 200 CiM’i TOILO.

2. Ceemenmauyia ma euoip yinvosux ayoumopii. OyTO0IBHI KITyOH
MpaIoTh HE 3 OJHUM THUIOM croxkuBaudiB. OyTOoNbHUN KITyO Mae ClpaBy 3
PI3HUMHU KaTeropisiMu BOOJIBAJILHUKIB: aKTUBHI (paHaTH, CiM’i, IITH, TYPHUCTH,
MDKHapoJaHa ayautopis. ToMmy BaxJIMBO 3IIHCHUTH CErMeHTalio 3a [6]:
reorpadiero (Mmicueni / rmodalibH1), BIKOM (JITH, MOJIOJb, TOPOCIIi), TOBEAIHKOIO
(4actoTa BiJBilyBaHb, OHJIAWH-aKTUBHICTH), IIHHOCTAMHM (Tpaauiiiiti / nudposi
¢danatu). lle mo3Bonisie aganTyBaTh KOHTEHT, MApKETHMHIOBI MOBIJOMJIEHHS 1

CEPBICHI MPOIMO3UIIIi 10 0COOTMBOCTEN KOKHOI TpYyH.
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Crpareris Mae BpaxoByBaTH pi3HI cermMeHTH [7]: sapo ¢aHiB —
HalBiJAaHIIIa YaCTUHA ayJUTOPil; CIM’1 3 JITbMH — BOXKJIMBUW CETMEHT JIJIsl THIB
MaT4iB; Typuctu / ¢aHaTu 3-3a KOpJOHY; KopmopatuBHi kiieHTH (VIP,
CIOHCOpH, Oi13Hec-Tpymnu); uudpoBa ayautopis (MIANUCHUKH, TeUMEpH,
TikTok-kopucrtyBaui).

3. Cmpameciuni piwienna komniaexkcy mapkemunz-mikcy 4P. Hotupu
OCHOBHI CTpaTerii M0 KOXHOMY 3 €JIEMEHTIB MApKETHHI-MIKCY (KoMIuiekcy 4P)
BKJIIOUYAIOTh: NPOOYKMOBY, YIHO8Y, OUCmpubyyitiny cmpameii ma cmpamezito
NPOCYBAHHSL.

Ilpooykmogi cmpamecii npoghecitinux ¢pymobonvHux Knyoie

o 6a30Bux npoaykTiB npodeciiinux GyrOoibHUX KIyOiB Hajmexathb [8]:
CIIOPTUBHI MOCIYTH Y POpMi BUJOBUIIHUX 3MaraHb, peKJIaMHi MOCIYTH, ME/I1HHI
MOCAYrd (30KpeMa TpoJaX TpaB Ha TPAHCIALIID CIOPTUBHUX MOMAIN),
TpaHcdepHi mocayru (Ipoiaxk MpaB Ha TPaBIIIB).

Peamnizaiiisi 1iux OpOIYKTIB € OCHOBHUM JIKEPENIOM JOXOMIIB KiIyOiB. 3
OTJISITy Ha BarOMICTh OKPEMUX JIKEPEN HaJXO/KeHb MOKHA CTBEPJIKYBaTH, IO
(GyTOONIBHI KIyOHM peani3yroTh CTpaTEerilo reHepailii J0XOAIB Yepe3: peKIaMHy
TISUTBHICTh, TIPOJAX TEJNETPAHCHAIIMHMX TIpaB, peaizallilo KBHUTKIB 1
a0OHEMEHTIB Ha CIOPTHUBHI 3aX0/i1, TpaHC(epH rpaBIIiB.

Jloxoau BIi peKIaMHUX TMOCITYT JUisl CIIOHCOPIB Ta pPeKIaMOaBIIiB
CTaHOBJISITb OCHOBY (DIHAHCOBOrO ICHYBaHHS 3HAYHOi YacTUHU (yTOOIBHUX
ki1y0iB. Hanpukian, y nmpoBigHux QyTO0IpHUX KIy0ax Taki JOXOAU CKIAAalOTh
npubnu3zno 50% ycix HaaxomxkeHb. BogHodac, yacTka NpoJaxy KBUTKIB,
a0OHEMEHTIB Ta KIyOHOiI aTpMOYTMKM CTaHOBUThH JIMIIE KUIbKa a0o
KUIbKaHAAISATh BIICOTKIB 3arajibHOTO 00csTy n0Xo/1iB. Jloxonu Bij TpaHcdepis
IpaBIIB TEX MAalTh CYTTEBE 3HAUYCHHs Ta mepeBullyioTh 20% 3arajibHUX

HaJIXOJKEHB [9].
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3a3HauUMo, IO CTPATEril0 OTPUMaHHS MPUOYTKY Yepe3 MPoJiax MpaB Ha
TeNeTPaHCIALIl MKHAPOJHUX MATUYiB MOXKYTh €(PEKTUBHO PEali30BYBATU JIUIIIE
HaNIOTY KHIIII KITyOH.

BOoniBaJibHUKM € HAaWBa)XJTUBIIIOI IUIBOBOIO TPYMOK [JIsl peaizallii
npoaAyKTiB ¢pyTOoIBbHOrO KiyOy. CTpaterii 31 30UIbIIEHHS JOXO/IB BiJl MPOJAKY
KBUTKIB TOJAEKYyAM OyBalOTh BaroMMMH MOTHBAaMH 3JUTTA KIyOiB Ta
MEPEHECEHHS IITa0-KBApTUPU Yy MicTa 3 HabaraTto OUIBIIUM TJIAIalbKUM
noteHItiamoMm [10].

Crparerii miBUILIEHHS TOXOJIB Yepe3 MpPOJaxK KBUTKIB, aOOHEMEHTIB 1
KJIyOHOI aTpuOYTUKHU € HalyCHIIIHIIKUMU 111 PyTOOJIbHUX KIIyO1B, K1 MalOTh
[11]: cyuacHi cnopTuBHI 00’€KTH (CTaJlOHH, 3alii); PO3BHUHEHY OpraHi3aIlio
(daH-KkITyO1B.

Ilpooykmogi cmpamezii ¢hymbonvhux K1yoie MOXKHa Kiacu]ikyBaTH 3a
KUIBKICTIO Ta SKICTIO MPOMOHOBaHUX mocyr [8; 10]:

1) 3a KUIbKICTIO TPOAYKTIB:

. Cmpamezii 8y3vkoi npono3uyii —  (HOKyC Ha OJAHOMY-JIBOX
OCHOBHUX MPOJYKTaxX (HampuKiIad, MpoJax KBUTKIB a00 TpaHcpepn);

. Jlusepcugbixosani cmpameeii — TPOMO3UIlS IITUPIIOTO CIEKTpa:
KBUTKH, peKjIaMa, TPaHCIALIl, KOMEPIiHHI i colliaibHI TOCTYTH.

2) 3a AKICTIO IPOYKTIB:

. Cmpameeii Hu3bKoi sikocmi — OpIEHTOBAH1 HA MaCOBOTO CIIOKMBaya
(1mMpoKa A0CTYIHICTh, HEBUCOKI BUMOTH);

. Cmpameeii 6ucokoi saxocmi — HaIllJIeHI Ha BHUMOTJIHMBOTO,
I1aTOCIIPOMOKHOTO KJieHTa (VIP-yMOBH, €KCKJIIO3MBHI MOCIYTH, BHCOKHIA
CTaHJapT OpraHiz3aiiii).

VY Oaratbox (QyTOONBHMX KIyOaxX NIABUIIEHHS $KOCTI MPOAYKTY
3MIMCHIOETHCSL Yepe3 MOoro po3BUTOK — 30Kpema, y cdepl peKIaMHUX MOCIHYT,
KOTpl € KJIIYOBHM JpKepenoM goxoay. KpiM cyTo CHOPTMBHHX IpOAYKTIB,

KJIyOU MPOJal0Th W A0JIaTKOBI (HECIOPTHUBHI) NOCIYTH (PI3UUHUM 1 IOPUTAYHUM
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ocobam, 30KpemMa: BUPOOHUYY JISIIbHICTh; TEXHIYHE 00CIyTOBYBAHHS; OXOPOHY
00’ €KTIB; TOPriBIIIO, TOTEIbHI Ta TACTPOHOMIYHI MOCIYTH; OPEHTy CIIOPTUBHHUX 1
KOMEPIINHUX IUIONI; MOCAYTH 3 MEPEBE3EHHS; MPOoJAaX OAHKIBCHKUX KapTOK
TOILIO.

[IpaBuibHUN BUOIp MPOAYKTOBOI CTpaTerii Mae BUPIIIAILHUN BIUIUB Ha
¢1HaHCOBY cTaOUIBHICTH (yTOONBHOTO KIyOy. Hampuknan, opieHTaumis Ha
IIBUJIKUN TPUOYTOK BijJ MPOAaXy I'paBIiB MOXKE MPU3BECTU A0 BTPATU I[IHHOTO
JIOJICHKOTO KamiTally, 3HUKEHHSI CIOPTUBHUX PE3YJbTaTiB, 3pOCTaHHs OOpPriB 1
HaBITh OAHKPYTCTBA.

L[inosi cmpamezii npogecitinux pymoonvruux kiyoie

VY Mexxax MapKeTHMHIOBOI AiSUTBHOCTI MpodeciiHnX QyTOOIbHUX KITyOl1B
IIHM Ha TOCIYTH BIIITPalOTh BAXIMUBY poOJib. 30KpeMa, y cdepi peamizamii
KBUTKIB KJIyOM BPaxOBYIOTh HU3KY KpHUTEpiiB /s ix audepenuialii. BapTicts

KBUTKIB 3a3BHUYal BapitoeThes 3aiexHo Bia [10]:

. MICIISl PO3TallyBaHHSI TJsi/1aya i yac MaT4yy (CEeKTOp, 30Ha);
. yacy npua0aHHs KBUTKA (1[0 paHilIe — TO JEHIEBIIE);
. CTaTyCcy MaTdy Ta piBHsS CylepHUKa (HampWKIaa: 3BUYAiiHA Tpa,

ton-rpa ExcTpaknacu).

KpiM TOro, mnponoHylHOTbCS MUIBIOBI KBUTKH, SKHMH MOXKYTh
KOpUCTyBaTtHcsl [8]: IITU 1O MEBHOIrO BiKy; y4HI Ta CTYJIEHTH N0 26 POKIB;
neHcionepu micist 60 pokiB; )KIHKH; 0COOU 3 1HBAJITHICTIO.

VY Bunaaxy aboHEMEHTIB (CE30HHUX KBHUTKIB), TU(PEPEHIlIAII I[IH TaAKOXK
0a3yeTbes Ha [11]: cekTopi MicCIlb; MOMEHTI TOKYIIKH (HAIPUKJIIAJ, IEPEACE30HH1
aKIlii); MOCTIMHOCTI Iisigava (MPOJOBKEHHS KYIIBIII — SIK BUSB JIOSJIBHOCTI).

Oco0nuBi ymMOBH cTBOpIOIOThCA 1s1 VIP-cermenty. Po3mexyBanus VIP-
MICIIb Ha TpuOyHaX 3a3BHYail HE CTAaHOBUTH OPTaHI3alINHOT CKJIAJHOCTI.
CexTopu 3a3BHUYail MO3HAYAIOTHCS KOJIbOpaMu (3€JIeHHH, CUHIN, dKOBTUU TOLIO)
a6o mitepamu (A, B, C Ttomo). I{iHn B pi3HUX CEKTOpax 3ajiekaTh BiJ SKOCTI

OrJIsIAY MOAIL, SIKY MOKe 3a0€31eYUTH KOHKPETHA 30HA.
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VYV npaktumi npodeciitHux  PyTOOIBHUX KIyOIB BUKOPHUCTOBYIOTHCS
HACTYIHI yinogi cmpameeii [10]:

1. Cmpameciss npecmudicno2o yinoymeopeuns (premium pricing). s
CTpaTerisi 3aCTOCOBYETbCS JJIS: MPOJAXy NPECTUAKHUX Ta EKCKIIO3UBHHUX
MPOAYKTIB, 30kpeMa KBUTKIB y VIP-30HM; mpojaxy HemaTepialbHUX aKTHUBIB,
TaKuX SIK paBa Ha BUKOPUCTAHHS Ha3BU a00 JIOTOTUITY KITyOy.

[lo3uilionyBaHHSI ~ MPOAYKTY  SIK  €JIITHOTO  JIO3BOJISIE  3aJydaTH
MJIATOCIPOMOKHY ayJUTOPIIO Ta MiJIKPECIIOE€ BUCOKUM CTATyC KIIyOy.

2. Cmpameeisi HU3bKUX YiH (penetration pricing) — BUKOPUCTOBYETHCA 3
METOI0: 30UIBIIEHHS OXOIUICHHS JOKAaJIbHOI CHUIBHOTH; 3aly4eHHS HOBUX
BOONIBAJILHUKIB (HAMpUKIAd, MPOJAAX HEIOPOTUX KBUTKIB Ha MaTdi 3
KOMaHJaMU HUXYOrO pIiBHS); MOMyJispu3alii KIyOHOI CHUMBOJIKH (JI€IIeBIIi
cyBeHipH, pyTOOJNKHU TOIIO).

[0 crpaterito yacto obOupatoTh [11]: HOBOCTBOpeHI KiayOu; KiIyOu
HIOKYMX JIr; opraHizamii, gkl (YHKUIOHYIOTh Yy PErioHax 13 HECTAIUMHU
TpaguiisiMu (yTOOJIBHOTO BOOJTIBAHHS.

Huspki I[iHKM TakoX IIJIECOPSIMOBAHO 3aCTOCOBYIOTHCS IO OKPEMUX
cormianpHux rpy1 [ 10]: miteit, oci0 3 IHBaIIIHICTIO, CYTIPOBOIXKYIOUHX OCI0.

3. Cmpamecin Ougepenyiayii yin (price differentiation) — 1ue
HaWMOIIUPEHIMUN MAX1A, SKUM Tepeadadae BCTAHOBJICHHS IIIH Ha OCHOBI
PI3HUX KPUTEPIiB: MPUBAOIHUBICTh CEKTOPY JUISl MEPErIsiay; PIBEeHb CyNEepHUKA;
JI€Hb TW)XKHS 4YM Yac Maryy (Hampukiaj, BikeHna / OyjaHi); craryc mnomii
(HaIloHANIBHI YW MDKHAPOJHI 3MaraHHs); JOCTYH 1O JOJAaTKOBUX CEpBICIB
(HampuKJIa, XapuyBaHHS a00 aBTOMAapPKOBKA).

VY3aranbHiOO4M, MOXHA CTBEPKYBaTH, 110 PIBEHb I[IH BU3HAYAETHCS
AKICTIO MOCIIYTH, SIKy IPONOHY€E (hyTOOIBHUMN KITYO.

Cmpamezii oucmpubyyii npogecitinux oymoonrvuux kiyoie
Y KOHTEKCTI MapKETHMHTOBOi MisIbHOCTI mnpodeciitHux (yTOonbHUX

KJIyOiB JUCTPUOYIIiSl OXOIUIIOE MPOIleC IJIaHYBaHHS, peani3alili Ta KOHTPOJIIO
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(13UYHOTO TEepEeMIllleHHs TOBapiB 1 MOCIYr — BiJ MICUS iX CTBOPEHHS 0
KIHIIEBOTO CIIOkHUBaya. BoHa € KIII040BUM eTarnoM y 3a0e3MeueHHl JOCTYITHOCTI
KJIyOHOT'O MPOAYKTY JJIs1 BOOTIBaJIbHUKIB.

VY ¢yrOonpHii 1HIYCTpli nuctpuOyiis Hacammepen mnoB’sizaHa 3 [10]:
peami3ali€l0 KBUTKIB Ta aOOHEMEHTIB Ha Maryl; MOLIMPEHHSAM KIyOHOT
aTpuOYTHUKHU, CYBEHIPIB, )KYpPHAJIIB 1 Ta3eT; 3a0€3MeUeHHSIM JTJOCTABKU XapuOBHX
MPOAYKTIB JI0 TISAAbKUX CEKTOPiB (ocobmuBo VIP-30H); TpaHCHOPTYBaHHSAM
YYaCHUKIB  CIOPTUBHOrO 10y (TpaBIiB, TEXHIYHOIO TMEpPCOHATY) Ta
CHeN1a1130BaHOr0 00J1aJTHAHHS.

TakuM 4YMHOM, JIUCTPUOYLIsI B KIYOHOMY MapKETHMHIY HOKJIMKaHA
MO0JIaTH MPOCTOPOBI Ta YACOB1 PO3PUBH M1 MOMEHTOM CTBOPEHHS MPOAYKTY 1
HOro CHOXHMBaHHSAM, 3a0€3MeUyl0Yd CBOEYACHUW, 3pYYHHM 1 EKOHOMIYHO
e(EeKTUBHUHI AOCTYN 0 KIIyOHOrO MPOAYKTY.

VY mpaktumi kiyOiB 3aCTOCOBYIOTBCS TPHU OCHOBHI munu cmpamezii
oucmpubyyii [8; 10]:

1. Iumencusna cmpameeia Oucmpubyyii. lle miaxiag nepegdavae
MaKCHUMaJIbHE PO3UIMPEHHS KaHAIIB MPOJaXy 3 METOI0 OXOIUIEHHS HaWIIMpHIol
aynutopii. KnyOHa npoaykiiss (KBUTKH, aOOHEMEHTH, CYBEHIPH, Ta3eTH)
peanizyerbcsi 4epe3: TOUKM MPOAAXY IMPU CTaAloHaX 1 KIyOHUX 00’ €KTax;
MepeXl areHTCTB ab0 KBHUTKOBHX CEpBICIB; KIOCKH, IIKOJIHM, MIANPUEMCTBA;
TUMYACOBI CTEH/IM HA BYJHUISAX YU B TOPTOBUX LIEHTPAX.

[lepeBaroro 1HTEHCHUBHOI JAHUCTPUOYLII €  MaKCHUMaJIbHE OXOIUIEHHS
ayauTopii. A 1i TOJIOBHUIM PU3MK — CKJIAJIHICTh KOHTPOJIIO Ta BUIIA JOTICTHYHA
BapTICTh.

2. CenexmusHna cmpamezis oucmpudbyyii. Y Mexax 1boro mijaxoay oKkpemi
TOBapH ab0 MOCIYT'H NPONOHYIOTHCS Y BUOPAHUX TOUYKaX, YaCTO JJIsl KOHKPETHOT
aynutopii (VIP-cmokuBauiB, JOsUIbHUX KJi€HTIB). Hampukmnaa: mnpomax

€KCKJIFO3UBHOI aTpuOYTHUKH JiMie B OPIUIMHUX KIyOHHMX MarasuHax; HaJIaHHS
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MEeBHUX TOBapiB (CYBEHIPIB, HAIMOIB) JMIIE B 30HAaX sl rocted abo B VIP-
J0XKax.

[lepeBarorwo CeneKTUBHOI AUCTPHUOYIII € MIATPUMKA IMIKY €IITapHOCTI
NpPOAYKTY KiyOy, a ii TOJOBHUU pHU3UK MOJATa€ y TOMY, IO OOMEXKEHHS
JOCTYITHOCT1 MO€ 3HU3UTHU 3araJiIbHUN 00CST MPOJaxKiB.

3. Excknrozuena cmpamezis oucmpudyyii nependadae mpoaax mpoayKIi
nuiie yepe3 oauH odimiiauil kanan. Hanpuknan: peanizaiiis N€BHOTO NPOIYKTY
BUKJIIOUHO 4epe3 KIyOHuil odic; mpoaaxk OaHKIBCBKUX ab0 KIIyOHUX Kapr,
PO3p00JIEHNX Y TAPTHEPCTBI 3 OaHKAMHU, JIUIIIE Yepe3 OJHY TaThopmy.

[lepeBaroro eKCKIIO3UBHOT JUCTpUOYIII € TOBHUM KOHTPOJb Ta
GopMyBaHHS YHIKaNbHOI LIHHOCTI. [i TOTOBHMI PH3UK — HU3BLKUHA 0OCAT
OXOIUJICHHS 1 3MEHILIEHHS JOCTYITHOCTI.

VY cyuyacHHUX yMoOBax 3HauHa 4yacThHa (PyTOONBHUX KIIyOIB MEPEXOIUTH J0
OHJIAWH-AUCTpUOYIii, 110 J03BOJII€E MIHIMI3yBaTH BUTPATH Ha JOTICTUKY, a
TaKOX: CHPOCTUTU MPOUEAYPY KYIIBII KBUTKIB 1 TOBapiB JJis BOOJIIBAJIbHUKA;
iHTerpyBatu  mporec  auctpubyuii 3 CRM-cucremamu; 3a0e3neunTu
MepcoHaIi30BaH1 MPOMO3ULIii B OHJIaifH-Mara3nuHax; BUKOPUCTOBYBATH COIl1aJibHI
MepexKi K KaHaIU IPOJIaxKy.

Cmpamezii npocyeanns npoghecitinux ¢ymoonbHux kiyoie

[Ipodeciitni  GyTOOABHI KIyOM peani3yloTh MNPOMOIIIHI  3aXx0jH,
CIpsIMOBaH1 HacamIiepe]; Ha MOOY/IOBY MO3UTUBHOTO IMITKY Ta (OpMYyBaHHS
CUJIBHO1 KITyOHOT OpEH/I0BO1 1IEHTUYHOCTI.

Tpaaumiiina npoMoIliiHA JISJIBHICTh 30CEPEIKYEThCSI HAa CTBOPEHHI Ta
HIATPUMII TO3UTUBHOTO 00pa3y KiyOy dyepe3 Takl IHCTPYMEHTH:

. odiuiitHuit BeO-calT KIyOy, SKUW MICTUTh 1HGOPMALIIO PO
icTopito kiyOy, HOro CHOPTHUBHI 3400yTKH, OCOOJMBO B MIXHAPOJIHUX
3MaraHHsXx;

. NpoJaXx KIyOHOI aTpuOyTHKH, CyBEHIpIB Ta KIyOHHMX BHJIaHb

(ra3eTok, JKypHaIiB);
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. oprasizamisi 3yCTpiueil MpeACTaBHUKIB KIy0y 3 MICUEBOIO
CHIJIBHOTOIO, 30KpEMa 3 IIThbMU 1 MOJIOJIO 31 IIKUT Ta IUTSYUX OYAUHKIB.

Ha odiuiiiHux caidiTax TakoX po3MIllyeThcsi i1HGOpMallis, HeoOXiaHa
BOOMIBAJIbHUKAM, HaNpUKIaA, NP0 MOXIMBOCTI NpUAOAHHS KBUTKIB Ta
a0OHEMEHTIB.

OxpiM TpaauuiiiHoro (QopMyBaHHA IMIJIKY, J€iKl KIyOM NparHyTh
pO3MIMPUTH OpeHI 3a MEeXI CHOpPTY, YKIaJalud KOMEpUiHHI yroau 3
MIIIPUEMCTBAMU 3 1HIIINX CEKTOPIB eKOHOMIKH. Ile mae 3Mory mpoiaBaTu npasa
Ha BUKOPUCTAHHS: Ha3B KIyOiB; repOiB; JOTOTHUINIB; KIYOHHUX KOJIbOPIB MJIS
npoAyKIi y chepi oAsary, XxapuyBaHHs, 0aHKIBCHKUX MOCIYT TOIIO.

OcHOBHI cmpame?cii npocysanus PyTOOIBHUX KITyO1B 0XOIUTIOIOTH [§; 10]:

1. Cmpamezia nob6yoosu no3zumueno2o imioxcy kiyoy. Peanizyerbcst 3a
JOTIOMOT 010 pi3HOMaHITHUX PR-TexHik: Meaia-myOikaiii; y4acTb y cOLlaJbHUX
Ta OnaroniHUX kKammaHisx (Hampukian, «besneunuit cragion», «BukuabMO
pacusM 31 cTamioHiB», «OauH ki1y0 — OJHA KOMaHa»), OopraHizallis OCBITHIX
3aXO0/iB y IIKOJaX 1 JUTAYUX OyJAHHKAX.

2. Cmpamezis popmysannus cnopmuenoi Mmapku uepe3 OOCASHEHH.
CunpHuii OpeHA (OpMYEThCA 3aBIASKH YCIIXaM y CIOPTHBHUX 3MaraHHsX,
NIJBUILIEHHIO penyTalii KiayOy, ()OpMyBaHHIO JIOSUIBHOCTI BOOJIBaJbHUKIB, a
TaKO0X €THUYHIN TPO30pOCTi (BIACYTHICTH KOPYMIIii, piHAHCOBA BIJKPUTICTH).

3. Cmpamecisn po3wupenHs Opendy Ha iHwi eanysi. Jleski Kiyou
YKJIaJIal0Th NapTHEPCHKI YroJid 3 KOMEPUINHUMU CTPYKTypamu JJisl CHUIBHOTO
BUPOOHUIITBA TOBAPIB 1 MOCHYT.

Bapto Takox 3ayBaxkutu, 1mo mpodeciiii ¢yTOOJIbHI KIyOW HaAaroTh
BEJIMKE 3HAYCHHSI HASBHOCTI MpodeciiiHO po3poOieHuX OoQiliMHUX CalTiB Ta
PO3MILIEHHIO BlA€OMATEPIaliB, 110 MiJABUILYE iXHIO MOMYJSPHICTH 1 3MILHIOE
IMIJDK. Y4acTh y COIllaIbHUX I1HIIIaTUBaX Ta OJaroJiMHUX Iporpamax TaKOX

cripusie HGOPMYBAHHIO MO3UTUBHOTO CIPUMHATTS KIyOy y MiclIeBid rpoMaji.
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VY cyuacHMX yMmoOBax TOTajdbHOI IU(pPOBI3allii CYyCHUIbCTBA CTpATETIA
npocyBaHHd mnpodeciiiHoro @yrdoapHOro kiayOy TMOBHHHA TNepeAadadaTu
noOyioBy OararokaHanbHOI KoMyHiKaiii (Omnichannel strategy), abo 1HIIUMHU
CJIOBaMHU 1HTETpOBaHy KOMYHiKallito 4yepe3 [12]: comianbHi Mepexi; BeOcailt;
MOOUIPHUN 3aCTOCYHOK; email-po3cuiku; monii oduiaitH (matui, daH-1H1);
CRM-cuctemu. Lls koMmyHiKalis NOBUHHA OyTH MOCIIJIOBHOIO, €MOILIIHOIO Ta
MePCOHATI30BaHOI0, HE3AIEKHO BiJT TNIATHOPMH.

CyuacHa ctparerisi IpocyBaHHsI He Moxke icHyBatu Oe3 [13]: big data ta
anamituku; nepconamsamii (Al, CRM, anroputmu mnoseninku); Web3 (NFT,
TOKEHHU, METaBCECBIT); Teimi(ikailii; aBToMaTu30BaHuX MIaTGopM (HaApUKIa,
JUTsl email-MapKeTHHTYy).

[MudpoBi IHCTPYMEHTH A03BOJIAIOTH PYTOOIBHOMY KIIyOy OyTH OJIMKUYUM
10 aHIB Ta MAaKCUMaJIbHO €(DeKTUBHUM y BUKOPHUCTAHHI PECYPCIB.

4. Komnaekcna gpan-cmpamezia (fan engagement)

dan-exkocucrtemMa — 1€ CYKYIHICTh BCIX TOYOK B3aeMoAll 3
yOOJIIBaIbHUKOM: BiJI CTaJlioHy A0 coumMepex. Kiy0 moBHHEH CTBOprOBaTH
cepeaoBUIIIE, A€ (aHaT BiauyBae ceOe YaCTUHOIO CIUIBHOTH.

@daH-LIEHTPUYHICTh — TOJOBHA LIHHICTH CY4YacCHOTO CIIOPTHBHOIO
MapKeTHUHTy. 3allydeHHs BOONIBaJIbHUKIB — HE pa3oBa aklis, a IUIAHOMIpHa

cTparterisi mo0y/1I0BU IOBIOCTPOKOBUX BiIHOCUH. OCHOBHI efleMeHTH [14]:

. CTBOPEHHSI KOHTEHTY — B1JI€O 3 TPEHYBaHb, IHTEPB’10, 3aKYJIICCS;

. urdpoBa B3aeMois — 10AaTKU, TOJIOCYBAHHS, KOHKYPCH;

. MpOTrpaMH JIOSTILHOCTI — (haH-KITyOu, a0OHEMEHTH, 3HUKKHU;

. 1HTerpais B KUTTS TPOMagu — 3YyCTpiui, OJaroJiiHICTh, IIKOJH
hyroomy;

. MepYaHJal3UHT — CTBOPEHHS HE MPOCTO TOBAPIB, a HOCIIB KIyOHOI
1IEHTUYHOCTI.

BucHoBku. MapketuHnroBa ctpareria (QyrOosibHOro Kiy0y mae OyTu

IUTICHOIO0, 0araTopiBHEBOIO, JOBIOCTPOKOBOIO, €MOIIIMHO HACHUYE€HOIO Ta (aH-
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Opi€HTOBaHOMIO0. li OCHOBOIO € uwiTKe IO3ULIOHYBaHHS, POOOTA 3 PI3HUMH
CerMeHTaMH BOOJIIBAILHUKIB Ta TNIMOOKA 1HTErpailis y (paHaTChKe CepeloBUIIIE.
VYcenimHa crpateris nepeadadae He JUIIE KOMEpLIMHE MPOCYBaHHS MPOAYKTY,
ane ¥ QopMyBaHHSI JTOBTOCTPOKOBUX BIAHOCHH 13 (haHamu, 0a3yro4yuch Ha
€MOIIHIA NpUB’SI3aHOCTI, IJEHTUYHOCTI KIyOy Ta aKTUBHOMY 3aJy4Y€HHI
BOOJIIBATLHHKIB JI0 )KUTTS KOMaH/IH.

EdexTuBHa cTpaTteris OXOIUTIOE BCl €IEMEHTH KJIACUYHOTO MapKETHHT-
Mikcy (4P), amanTtoBaHi A0 (yTOOJBHOTO PHUHKY, 3 aKIEHTOM Ha HUPPOBY
Tpancdopmariiiro. Kiny0 nmoBruHEH 0JHOYACHO MPAIIOBATU HAJl MMO3UI[IOHYBAaHHSIM,
CEerMEHTAIlI€l0,  PO3BUTKOM  MPOAYKTY,  THYYKHUM  I[IHOYTBOPEHHSM,
O0aratokaHaJdbHOIO JUCTPUOYIIEID Ta TMPOCYBAaHHSIM Yepe3 I1HHOBaIlllHI
iHcTpyMeHTH (comMepexi, reimidikamis, I, Web3), 3abe3neuyroun cranmit
PO3BUTOK OpEHIY.

IlepcnekTMBHM MOAAJBIINX JOCJHIIKEHb MOXYTh OyTH CIpPSAMOBaHI Ha
pO3pOOKYy MOJEeal MapKETUHIOBOi CTparerii 3 ypaxyBaHHSAM HUGPOBOI
Tpancopmaiii  pyTOOIBHOI 1HAYCTpii, BIUIMBY COILIaJIbHUX Menia Ta
MOBE/IIHKOBOI ~ aHANITUKK  yOONIBAJIBHUKIB, 1[0 JO3BOJUTH  IiJBUILIUTH

KOHKYPEHTOCHPOMOXKHICTh YKPATHCHKUX KITyO1B y €BPONEHCHKOMY KOHTEKCTI.
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