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YIIPABJIIHHA PEKJIAMHOIO JIAJIBHICTIO ITIIAITPUEMCTBA 3
BUKOPUCTAHHAM KPEATUBHUX IHCTPYMEHTIB DIGITAL-
MAPKETHUHI'Y HA PUHKY KOCMETNYHHUX 3ACOBIB
MANAGEMENT OF ADVERTISING ACTIVITIES OF AN
ENTERPRISE USING CREATIVE DIGITAL MARKETING TOOLS IN
THE COSMETICS MARKET

Anomauia. Bcmyn. YV cyuwacnux ymoeax OUHAMIYHO20 PO3GUMK)
Yupposux mexnonozil pexiamua OislbHICMb NIONPUEMCING 3A3HAE CYMMEBUX
3min.  Ocobauso ye CMOCYEMbCS PUHKY KOCMEMUYHUX 3aco0is, AKuil
Xapakmepu3zyemvcs BUCOKOI KOHKYDPEHYIEID, GI3VANIbHON HACUYEeHICmIO ma
eMOYILHOI0 3ANYYeHiCmI0 CRodxcudayis. Ycniune npocysanHs NpoOyKyii Ha
YboMy PUHKY NOmMpebye He Tuue mexHiuHoi npucymuocmi 6 digital-cepedosuuyi,
a U BUKOPUCMAHHA KPEeAMUBHUX [HCMPYMEHmMI8, 30AMHUX NPUBEPHYMU YBAly
ayoumopii ma cgpopmysamu cmiukui inmepec 00 opendy. ¥ ybomy KoHmekcmi
AKMyanoHuM € BNPOBAONCEHHs IHHOBAYIUHUX NIOX00i8 00 YNPABIiHHS
PEKNamMHO0  OIANbHICMIO, WO  NOEOHYIOMb  KPeamusHicmov,  yupposi
IHCmMpYMeHmu ma po3yMIiHHSA CHOHCUBHUUX 8NOO0OAHD.

Mema. Memoiwo cmammi € 0ocniodcenus ocobausocmell YNpPaeiiHHsA
PEKNAMHOI0 OISIbHICMIO NIONPUEMCINGA 3 BUKOPUCAHHAM KpeamugHux digital-
IHcmpymenmie ma po3poOKa Mooei, KA 0038015€ epheKmusHo adanmysamu
MApKemuH208i KOMYHIKayii 00 3MIH Y N06ediHYi CNoXCU8a4ié Ha PUHK)
KOCMemuKu.

Mamepianu i memoou. Mamepianamu 0ocriodicenHs € npayi GiMYUHAHUX
ma  3apyOidCHUX — asmopis, W0 Npoeadamsv C80i HAYKOBO-NPAKMUYHI
o0ocniodcenHs Yy chepi YNpaeiiHHA PEeKIAAMHOI OISIbHICMIO, 30Kpemad i3
3acmoCy8aHHAM KpeamueHux incmpymenmis digital-mapkemuney.

B npoyeci nanucanus cmammi 6yn0 SUKOPUCMAHO HACMYNHI HAYKOSI

Memoou: meopemudHoco y3acajlbHERHA ma 2PYynyearnHs (()JZ}Z xapakmepucmuxku
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NOHAMMS MA CKIAO08UX YNPAGIIHHA PEKIAMHOI0 OISUIbHICIIO NIONPUEMCIEA);
Gopmanizayii, aumanizy ma cunmesy (015 OO0CHIONCeHHS ocobausocmeri i
OCHOBHUX MEHOeHYill PUHKY KOCMemUuyHux 3acobie Ykpainu, 00cgidy
suxopucmauHs Kpeamusnux digital-incmpymenmis 6 Oamiii cghepi, no6yoosu
MOOeli YNpAaBliHHA PEeKIAMHOI OIsbHICMIO, SIKA 0A3YEMbCS HA KPeamuHo-
yugposomy nioxodi); 102IYHO2O Y3A2ANbHEHHs pe3yibmamis ((hopmynioeants
BUCHOBKIB).

Pesynomamu. ¥V cmammi pozenanymo axmyanvHi acnekmu YNpAaeiHHs
PEKNAMHOI0 OUSIbHICMIO NIONPUEMCMBA 8 YMOBAX YUpposoi mpancpopmayii, i3
@hOKyCcoM Ha BUKOPUCMAHHI KpeamusHUX iHcmpymenmis digital-wapkemuney Ha
PUHKY — KocmMemuuHux  3aco6ig.  Iliokpecnioembcsa, wo 8  CYYACHOMY
KOHKYPEHMHOMY Cepedosuyi mpaouyiuni pekiamHi Memoou empaiaioms
eghekmugHicmb, a CROAHCUBAYL CMAIOMb OINbUL BUMOSTUBUMU 00 hopm [ 3micmy
MapKemuH208ux Mnosi0oOMleHb. YV 38’43Ky 3 yum, Kpeamusuuti nioxio 00
opeanizayii peknamuoi KaMNauii 3 BUKOPUCMAHHAM IHHO8ayiunux digital-
IHCmMpYyMeHmie GUCMYnae HeoOXIOHO YMOBOI0 05 3ANYYeHHs Y8acu Yilb0oeoi
ayoumopii, ni08UWeHHs 8NI3HABAHOCMI OPEHOY Ma CIMUMYIIOBAHHS KYNiBEeNbHOI
AKMUBHOCMI.

Asmopamu npoauanizoeaHo 0cHo8Hi Kpeamueui incmpymenmu digital-
mapkemunzy, ceped AKux. iHmepakmueHi ¢opmamu pexiamu (AR/VR-
KOHmMeHm), 8i3yanvHull cmopimeiine, IH@A0eHc-MapKemune i3 3a1y4eHHAM
HaHo- ma Mikpoonozepie, inmezposani kamnauii 6 TikTok, Instagram Reels ma
YouTube Shorts, nepcomnanizoeami uam-o6omu, 8i0e002110u 3 eremeHmamu
woniney, UGC-konmenm (konmenm, cmeopenuil Kopucmysauamu). Oxpema
yeaza NpuoislIEMbCsl  8ANCIUBOCHI  eCMEemMUYHOI CKIA0080i, Ou3auHy ma
BI3YANbHOI  [0eHMUYHOCMI, AKI CYMMEBO GNIUBAIOMb HA  CHPULIHAMMNL
KOCMemuyHux operois y yughposomy cepedosuuyi.

Jlocniooceno 3minu 8 nOBeOIHYI CHONCUBAYIE KOCMEMUKU Ni0 BNIAUBOM

digital-komyHnikayiti ma 8us6ieHo 3pocmarody poib eMOYItiIHO20 KOMNOHEHMY 8
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npoyeci NPUHAMmMmsl piuleHHs npo NOKYnKy. Y cmammi 3anponoHo8aHo mMooeb
VNPAGIIHHA PEKIAMHOI0 OISIbHICMIO, KA 0A3YEMbCA HA KPeamUuBHO-YUpposomy
nioxo0i U OXONa€E Maxi emanu. OOCHIONCEHHSA ayoumopii, eeHepayis
KpeamusHoi i0ei, eubip penesanmuux digital-kananis, peanizayis Kamnawii,
ananiz egpexmusnocmi ma onmumizayis. Haeedeno npuxiad euxopucmauHs
KpeamusHoi digital-cmpamezii 6 YKpaiHCbKIill KOCMEMUYHIU KOMNAHII, WO
niomeepodcyloms  OOYLIbHICMb 1 pe3yIbmMamuHicms — mako2o  Nnioxooy.
Obrpynmosano, wo inmezpayis KpeamusHux digital-incmpymenmie y npoyec
VNPAGNIHHA PEKIAMHOI OISUIbHICIIO CHPUAE (DOPMYBAHHIO 00820MPUBATIUX
BIOHOCUH  3I  cnojcusayem,  NIOBUWEHHIO  KOHKYPEHMOCHPOMOHNCHOCI
niONpueEMcmea ma 00CASHeHHIO0 CIMIUKOI pPUHKOBOI NO3uyii.

llepcnexmusu. B nodanvuiux Haykosux OO0CHIONCEHHAX NIAHYEMbCA
30cepeoumucs Ha po3podyi cucmem OYIHIOBAHHS epheKmUHOCmi KpeamusHUxX
digital-kamnaniii, wo 8paxo8yroms He nuuie KilbKICHI, ane U sAKICHI NOKA3HUKU
(emoyitinuii 8i02YK, pigeHb 3anyueHocmi, 008ipa 00 opendy). Ilooanvuii Haykosi
PO3pOOKU YV YbOMY HANPAMI CHPUSMUMYMb VOOCKOHANIEHHI0 Ni0X00i8 00
pexnamuoi OisnbHocmi, 3abe3neyennio ii Oinbuoi epekmusHocmi ma cMiUKoOCmi
8 YMOBAX WUBUOKO3MIHHO20 PUHKOBO20 | MEXHON02IUHO20 CepedosuLya.

Knrwouoei cnoea: ynpasninus, pexiamua Oisinbnicms, Kpeamushi digital-

IHCmMpYMeHmu, pUHOK KOCMEMUYHUX 3aco0is.

Summary. Introduction. In the current conditions of dynamic
development of digital technologies, the advertising activities of enterprises are
undergoing significant changes. This is especially true of the cosmetics market,
which is characterized by high competition, visual saturation and emotional
involvement of consumers. Successful promotion of products in this market
requires not only a technical presence in the digital environment, but also the
use of creative tools that can attract the attention of the audience and generate

sustainable interest in the brand. In this context, it is important to introduce
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innovative approaches to advertising management that combine creativity,
digital tools, and an understanding of consumer preferences.

Objective. The purpose of the article is to study the peculiarities of
managing the advertising activities of an enterprise using creative digital tools
and to develop a model that allows to effectively adapt marketing
communications to changes in consumer behavior in the cosmetics market.

Materials and methods. The research materials are the works of domestic
and foreign authors who conduct their scientific and practical research in the
field of advertising management, in particular with the use of creative digital
marketing tools.

In the process of writing the article, the following scientific methods were
used. theoretical generalization and grouping (to characterize the concept and
components of the management of advertising activities of an enterprise);
formalization, analysis and synthesis (to study the features and main trends of
the Ukrainian cosmetics market, the experience of using creative digital tools in
this area, to build a model of advertising management based on a creative and
digital approach); logical generalization of results (formulation of
conclusions).

Results. The article deals with the relevant aspects of managing the
advertising activities of an enterprise in the context of digital transformation,
with a focus on the use of creative digital marketing tools in the cosmetics
market. It is emphasized that in today's competitive environment, traditional
advertising methods are losing their effectiveness, and consumers are becoming
more demanding of the forms and content of marketing messages. In this
regard, a creative approach to organizing an advertising campaign using
innovative digital tools is a prerequisite for attracting the attention of the target
audience, increasing brand awareness and stimulating consumer activity.

The authors analyze the main creative digital marketing tools, including

interactive advertising formats (AR/VR content), visual storytelling, influence
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marketing involving nano- and microbloggers, integrated campaigns in TikTok,
Instagram Reels and YouTube Shorts, personalized chatbots, video reviews with
shopping elements, UGC content (user-generated content). Special attention is
paid to the importance of the aesthetic component, design and visual identity,
which significantly affect the perception of cosmetic brands in the digital
environment.

The changes in the behavior of cosmetics consumers under the influence
of digital communications are studied and the growing role of the emotional
component in the purchase decision-making process is revealed. The article
proposes a model for managing advertising activities based on a creative and
digital approach and covering the following stages: audience research,
generation of a creative idea, selection of relevant digital channels, campaign
implementation, performance analysis and optimization. An example of the use
of a creative digital strategy in a Ukrainian cosmetics company is presented,
which confirms the feasibility and effectiveness of this approach. It is
substantiated that the integration of creative digital tools into the process of
managing advertising activities contributes to the formation of long-term
relationships with consumers, increasing the competitiveness of the enterprise
and achieving a stable market position.

Prospects. In future research, it is planned to focus on the development of
systems for evaluating the effectiveness of creative digital campaigns, taking
into account not only quantitative but also qualitative indicators (emotional
response, level of engagement, brand trust). Further scientific developments in
this area will help to improve approaches to advertising activities, ensure their
greater efficiency and sustainability in a rapidly changing market and
technological environment.

Key words: management, advertising activity, creative digital tools,

cosmetics market.
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IMocranoBka mnpobGaemun. CpOrojgHi pekiama crajga HEB1J €MHOIO
CKJIaJIOBOIO YCIIIIIIHOTO MPOCYBaHHS OpeHAy, OCOOJUBO B yMoBax HUGPOBOI
Tpancopmarii puHky. Ha puHKY KOCMETHYHHUX 3ac00iB, /€ Bi3yajbHa
NpUBAa0IMBICTh, €MOULIWHICTh 1 3JAaTHICTb HNPUBEPHYTH YyBary MaroTh
BUpILIANIbHE 3HAYEHHS, OCOOJMBO aKTyaJbHUM CTAa€ BUKOPHCTAHHS CYyYaCHHX
digital-inctpymentiB. [lompu akTUBHE NOMMUPEHHS UU(PPOBUX TEXHOJOTIH,
0arato miANpUEMCTB 1 10C1 3aCTOCOBYIOTh CTAHJAPTHI, MaJIoe(PEKTUBHI MiAXOAN
10 peknaMHoi AisybHOCTI. lle crocyerbes sk OOMEKEHOro BUKOPHUCTaHHS
KpeaTHBHUX (popmaTiB, TaK 1 HEIOCTATHHOI aJamnTaIlii 10 HOBUX ITOBEIIHKOBUX
MOJIeel CIIOKUBAYI1B.

KopucrtyBaui mojHs CTUKalOThCA 3 BEIUKOI KUIBKICTIO PEKJIaMHOTO
KOHTEHTY, TOMY JJI1 TOro, 100 OyTH MOMIYEHUM, MiANPUEMCTBA MOBUHHI HE
npocto 1HGOpMyBaTH, a 3axXOIUIIOBAaTH, pO3BaXaTH, BUKIMUKATH E€MOIIii.
Oco0nuBO 1€ BAXIUBO JJII KOCMETHYHHMX OpeH.IB, siKIi OyAylOTh CBI 00pa3
caMe Ha Bi3yaJIbHOCTI, CTUJI1 Ta JOBIPI.

He3Baxkatoum Ha JOCTyNHICTh HOBITHIX digital-ilHCTpymMeHTIB —
IHTEPAKTUBHOI PEKJIAaMH, BIJIEO-CTOPITENIHTY, 1H(IIOCHCEP-MAPKETUHTY YU
UGC-KOHTeHTY — H€ BCl MIANPUEMCTBA MAIOTh YITKE PO3YMIHHS TOTO, SK
€(EeKTUBHO BIIPOBAJAUTH 1[I IHCTPYMEHTH B 3arajbHy CTpaTreriro. Y HayKoOBid
JiTepaTypi TaKOXK HEJOCTATHBO CUCTEMATU30BAHUX MiAXO1B, SIKI O KOMIUIEKCHO
MOEAHYBAIM YIpaBlIiHHSA pekiaamoro, digital-MapkeTUHr Ta KpeaTUBHY
CKJIAJIOBY.

OT1xe, mocTae HEOOXIJHICTh Y (POPMYBAaHHI Cy4aCHOI MOJIEJ YIPaBIiHHS
PEKIIAMHOIO JISUIBHICTIO MIANPUEMCTBA, SIKAa BpPAXOBY€ SK TEXHOJIOTIYHI
MoxuBocTl digital-cepenoBuia, Tak 1 moTpedy B KpPEeaTUBHOMY, €MOIIHHO
OpIEHTOBAHOMY ITIJIXO/I1 IO CIIOKUBaya.

AHaJi3 OCTaHHIX JocCaifxkeHb i mnyOqaikaumiii. 3HAYHMM BHECOK Yy
pPO3BUTOK Yy cdepl YNpaBIiHHS PEKIaMHOIO JISJIBHICTIO 3 BUKOPUCTAHHSIM
digital-mapkeTtunry 3poowin Kornep @.[1], Apmctponr Hx. [2], Haxko C. [3].
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Cepen yKpaiHCHbKUX HAyKOBIIIB, SIKI JHOCHIIXYIOTh MPOOJIEMATUKY yIpPaBIiHHS
PEKJIAMHOIO JISJIbHICTIO, MApPKETUHIOBUX KOMYHIKalii Ta digital-mapkeTuHry
MoxHa BUAIuTH Pomanuenko H. M. [4], I'ymenna O. A. [5], Cemenenko K. 1.,
Cxpuryn H. C., Kupunenko I. 1. [6], Pomar €. B. [7], 'ymentok A. B. [8],
Cnobonsuauk A. C., Morunescrska O. C., Pomanosa JI. B., CanskoBa 1. B. [9] Ta
1H.

HocnimxkeHHsiMu y cdepl 3aCTOCyBaHHS KPEaTUBHUX IHCTPYMEHTIB
digital-mMapkeTUHTy B TOMYy 4YHUCHIl 1 Ha PUHKY KOCMETUYHHUX 3acO0IB MOXXHa
BII3HAYMTH Takux 3akopAoHHMX BueHUX 5K Komiuo E., Camopnac M. [10],
[Mapk A.B., Xonr II. [11], Homi P., Pao L. [12]. Cepen BITYHU3HSHUX
JTOCIIHUKIB, IO pO3poOJsiian JaHy TeMaTHKy, HEoOX1JHO BUAUIMTH Bumps
€.B.[13], Pomanumun FO.[14] I'amoBa [.B. [15], IIpokonenko C.O. [16]. Pazom
3 TUM, TOCTAa€ MOTpeda B YAOCKOHAJIEHHI MOJENI YIPaBIiHHS PEKIAMHOIO
JUSTIBHICTIO MIANPUEMCTBA 3 BAKOPUCTAHHIM KpeaTUBHMUX 1HCTpyMeHTIB digital-
MapKETHUHTY.

MeTo10 cTATTi € MOCHIIKEHHS OCOOJMBOCTEN YIPaBIIHHS PEKJIAMHOIO
JUSTIBHICTIO MIJANPUEMCTBA 3 BUKOPUCTAHHIM KpeaTuBHUX digital-iHCTpyMEHTIB
Ta po3poOKa Mojeni, siKa J03BoJisie €(EeKTUBHO aJanTyBaTH MAapKETHUHITOBI
KOMYHIKaIIil 10 3MiH Y MOBEIHII CIIO)KMBAYiB HA PUHKY KOCMETHKHU.

Marepianu i MmeTogu. MartepianamMmu JOCHiKEHHS €: 1) HayKoBi1 mparli
BITUM3HAHUX 1 3apyODKHHMX JOCHIAHUKIB, TPUCBIYEHI MpoOIeMaTuili
VOpaBIiHHS PEKJIAMHOI JisibHICTIO, digital-mapkeTUHry Ta BUBUYEHHIO
CIO’KMBYO1 TMOBENIHKUA Yy cepl KOCMETUYHOI MPOIYKIi; 2) CTAaTUCTUYHI Ta
aHAMITU4YHI JaHi, AK1 B1OOOpaXarThb Cy4YaCHUW CTaH 1 TEHAEHIl PO3BUTKY
PUHKY KOCMETUYHHUX 3aCO0IB.

MeTo0JI0T14YHy OCHOBY JOCHII)KEHHSI CTAHOBUTh KOMIUIEKC HAayKOBHUX
METOJIB, 30KpEMa: METOJI TEOPETUYHOIO Yy3araJlbHEHHsS Ta TPYIyBaHHS
(cucTteMaru3allisi KOHIENTYaJIbHUX MIAXOJIB MIOJ0 YIPaBIIHHS PEKIAMHOIO

JUSTIBHICTIO MIANPUEMCTBA Ta 1IeHTU(]IKALIIS KpeaTUBHUX 1IHCTpyMeEHTIB digital-
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MapKeTHUHIY); METOJ aHali3y Ta CHHTe3y (JOCHIJKEHHS OCOOIMBOCTEN
3aCTOCYBaHHS HU(PPOBUX TEXHOJOTIH y pPEKIaMHUX KaMIaHIIX KOCMETHYHOT
rajxysi); METOJ TOpPIBHSAHHS (CHIBCTABICHHSA TpaAuIIMHUX 1 HUPPOBUX
pEKJIaMHUX IHCTPYMEHTIB Ta BM3HAUCHHS iX KOHKYPEHTHHUX IMEpeBar); MeTO]l
JOTIYHOrO  y3arajdbHEHHsS  ((OpMYJIIOBaHHS BHCHOBKIB 1 MPaKTUYHHUX
peKOMeHIaIlii).

Buxiaaa ocHoBHOro marepianay. PeknamHa AisSIbHICTH MIANPUEMCTBA €
HEBIJ'€EMHOIO CKJIQJIOBOIO MAapKETUHTOBOI CTpaTerii, CHpsSIMOBAaHOK Ha
iH(pOopMyBaHHS, MEPEKOHAHHS Ta HaraJyBaHHS CIIOXKHMBa4yaM MpPO TOBapU UM
MOCIYTH 3 METOI0 CTUMYJIFOBaHHS OMUTY Ta (OPMYBaHHS MO3UTUBHOTO IMIJIKY
openny. 3rigHo 3 Onekcenko [0.0. [17], pexiama BUKOHYE (PYHKIIII
iHpOopMyBaHHSI, TEPEKOHAHHS Ta HaraayBaHHs, CHPUSAIOUYU (POPMYBAHHIO
MOMUTY Ta MiJBUILIEHHIO BII3HaBaHOCTI OpeHay [18].

[cTopruHO MapKeTHMHTOBl KOMYHIKAIli Oa3yBalucsi Ha TpaaULIHHUX
KaHajaxX, TaKuX sIK TeaeOadeHHs, pajlo Ta JPYKOBaHI BUIAHHS. 3 PO3BUTKOM
nUPpPOBUX TEXHOJOTIM 3'ABUIMCA HOBI (POpPMH KOMYHIKAIlll, BKIIOYAIOYU
COIllaJibHI MEpeXi, KOHTEHT-MapKeTHMHI Ta email-mapketunr. 1li 3MiHH
JO3BOJIMIM  MIANPUEMCTBAM OUIbII TOYHO TapreTyBaTH ayJuToOpil0 Ta
B3aEMOJISATA 3 HEIO B pealbHOMY 4Yaci [19]. OgHak MacoBICTh BUKOPUCTAHHS
JaHUX THCTPYMEHTIB IIJIPHEMCTBAMU MTOMITHO 3HMKYE iX e(heKTUBHICTh. Came
TOMY KPEaTHUBHICTh € BaXJMBUM aCIEKTOM PEKJIAMHOI JiSJIbHOCTi, OCKUIbKU
J03BOJISIE MIPUBEPHYTH yBary CIIOXKUBayiB Ta cOpMyBaTH yHIKaJIbHHUHA 00Opa3
openny [20].

PuHOK KOCMETHYHUX 3aC001B XapaKTEPU3YETHCA BUCOKOK KOHKYPEHIIIEIO
Ta IMIBUIKUMHU 3MIHAMU B ynojoOaHHsIX croxkuBauiB. lle Bumarae Bin
MIJMPUEMCTB THYYKOCTI Ta 3[IaTHOCTI IIBUIKO aJanTyBaTH CBOI pEKJIaMHI
ctparerii. IligmpuemMcTBa NMOBMHHI BpaxoBYBaTH cCHELU(IKY CBO€I LLIbOBOI
ayIuTOpili Ta BUKOPUCTOBYBATH €(DEKTUBHI KaHaIW KOMYHIKAIl JJis
MPOCYBAHHS CBOIX MPOYKTIB.
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JlaHuii pMHOK 3a3HA€ 3HAYHOIO BIUIMBY SIK BHYTPILIHIX, TaK 1 30BHILIHIX
(akTopiB, TAKUX SIK EKOHOMIUHI BUKJIUKH, T7100aTi3a1liiiHl TEHICHIIIT Ta 3MIHU Y
CIOKUBYMX BIOJ00aHHAX. OCHOBHUMU CIIOKMBAYaMU PUHKY 3JIMIIAIOTHCS 1Ba
KJIFOYOB1 cerMeHTH: po3pi0oHi nokymi (B2C), ski ckinanaioTs 65% 3araabHOro
oOcsry cnokuBaHHs, Ta npodeciiini kimientu (B2B), Taki sk canoHu Kpacw,

nepyKapHi Ta iHIIl 013HeCH, YacTKa IKUX CTaHOBUTH 35% [21].

14,7% Pecnybnika Mongosa
18,6%
Sk = onbuwa
5,3% u Y3bekuctaH
H HimeyunHa

5,8% u latBiA

6,7% 16,8%

PymyHia
CnosayuyuHa
7,3% AsepbangxaH
IlutBa

IHLWi

Puc. 1. I'eorpadiuna cTpyKTypa eKCIOpTY KOCMETHKH 3 YKpaiHi y 2024 p. y

HATYPaJIbHOMY BHPaKeHHi, % [22]

SAxkmo gocmiauTu reorpadiuHy CTPYKTYpy IMIOPTY KOCMETHYHOI
NPOAYKIIT TO ocHOBHUMU KpaiHam¥ € [Tonbma ($131 mutn), @pannis ($85 miH),
Itanis ($75 mun), Kutait ($58 mun), Himewunna ($57 momH). Yactka CH/I Bniana
Mmaibke 10 Hyisa: cykymHo $0,47 muma y 2023 (pocist/binopyce — 0). Ile
CBIIYUTH Npo NepeOyA0BY JaHIOriB noctayanHs B 0ik €C/A31i [23].

Jlo OCHOBHMX TEHIEHI[IH Ha PUHKY KOCMETHYHHMX 3ac00IB MOKHA
BIIHECTH:

— 3pocTaHHs  anTedHoro kaHanmy  (dermocosmetics/beauty B
anTeYHOMY puTeWnl): 3a ciueHb—unenb 2024 +20,7% y rpusHi, +12,2% y
nonapax, +7,5% B ynakoBkax [24].

— y 2024 npomaxi B TOTOYHMX IiHaxX mnepeBummin 2021
(1OBOEHHMIT) pIBEHBb;, y pealbHUX I[iHAX (3 ypaxXyBaHHSAM I1HQIIAIII) MOBHE

B1THOBJICHHS 1€ TPHBAE.
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— odaliH-pUTENT MOCTYNOBO HAOMMXKAEThCA 1O MOKa3HHKIB 2021;
CIO>KMBYA BIIEBHEHICTH 3aJIMIIAETHCS HecTaOLIBHOIO, e-commerce
MOCUJTIOETHCS;

- CTIMKICTh MOMMUTY Ha JOTJISA: LIBUJIIE BIJHOBJIEHHS CETMEHTIB
skincare, haircare, dermocosmetics MOpiBHSIHO 3 IEKOPATHUBHOIO KOCMETHUKOIO;

— KaHaJibHA TpaHchopMallisi: MYJIbTHKAHAIBHICTh 3 AaKIEHTOM Ha
Mapketmieiicu, D2C, quick-commerce; mOCHIEHHS poOdl  MEPEXEBUX
nporepi/antek Ta digital-inctpymenTiB (iHduroeHcepu, nepdopMaHc-peknama,
CRM-NOSUTBHICTB ).

— JIOKallbHE BUPOOHUITBO IMiJ TUCKOM: CKJIQJHOIIl 3 CHUPOBHUHOIO,
JIOTICTUKOIO, KaJpaMy; BOJAHOYAC YACTHMHA BUPOOHUKIB HAPOUIYE EKCIOPTHY
Opi€HTAaIlit0 3aBAsiKU A0cTymny 10 puHkiB €C Ta npoektam miarpuMku (ePobora,
rpanTH) [24].

Bei 1l TeHnmeHLIi CyTT€BO BIUIMBAIOTh Ha YIPABIIHHSA PEKIAMHOIO
TISTBHICTIO y cepl KOCMETUYHUX 3ac001B. 3arajioM MiJIMPUEMCTBA BIAIOTHCS
710 HACTYTTHUX 3aXO/I1B:

1)  ®okyc Ha edpexTuBHUX KaHanax 3 ROAS-koHTposiem (anTeuHuii e-
commerce, Jporepi-Mepexi, MapKeTIUIelcH) — TYT 3apa3 3pocrae Tpadik i
KOHBEPCIsl.

2)  Kpoc-6opaep/eBpo-CHiBIpaisi:  peleBaHTHI  KO-MapKETHHTOBI
akTUBHOCTI 3 auctpub’rotopamu 3 Iloxbmr/Itanii/®@paniii Ta JOKaTbHUMHU
anTEeYHUMH MEPEKaMHU.

3)  IIpemianizaiisg Ta A€pMaTOKOCMETHKA: PO3IIMPEHHS aCOPTUMEHTY 1
KoMmyHikaiii y high-value nimax, ge cnoxkxuBau 30epirae TOTOBHICTb IIJIATUTH.

4)  besneka OpeHAy 1 BIANOBIAHICTE CIHOXKHBYMM BHMOTaM: y
peKIaMHHMX MEcCe/Kax IMJKPECTIOEThCS «BUTOTOBIEHO B €C/YkpaiHiy,
MpO30PICTh JIaHIfOTa TNocTadyaHHs, clean-label — 1e pe3oHye 3 HOBOMO

CTPYKTYPOIO IMIIOPTY.
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3araioM MOKHA KOHCTaTyBaTH, IO PHUHOK KOCMETHUKH YKpaiHH
JEMOHCTPY€E CTIHKICTh 10 Kpu30BUX (aKTOpiB, a JApailBepaMu 3pOCTAHHS
BHUCTYNAIOTh pO3BUTOK digital-kaHasliB MpoCyBaHHs, MyJIbTUKaHAJIbHA TOPTiBISA
Ta MepexiJi CIOXKUBAYIB 10 CETMEHTY JIEPMATOKOCMETHUKHU Ta 3aCO01B JIOTJISIAY.
Ile BimkpuBae HOBI MOXJIMBOCTI i1 BAOCKOHAJICHHS PEKJIAMHOI ISUIBHOCTI
MIJIIPUEMCTB 13 BUKOPUCTAHHSIM KpEeaTUBHUX 1HCTpyMeHTIB digital-MapkeTuHry.

PosrinsiHeMo OCHOBHI KpeaTHBH1 1HCTpyMeHTH digital-MapkeTHHry siki
BUKOPHUCTOBYIOTH JUIsl IPOCYBaHHI KOCMETUYHUX 3aCO0I1B:

1. InrepaktuBHa peknama Ta AR/VR TexHozorii. 3acTtocyBaHHs
nonoBHeHOi peanbHOCTI (AR) 1 BipTyanbHoi peansHocTi (VR) y pexmami
KOCMETUKH CTae naenani nomyispHimuMm. Hanpuxnan, mmatdopmy Revieve
BUKOPHUCTOBYIOTH ISl CTBOpEHHsI Al-afBaii3epiB, 110 aHATI3YIOTh THI LIKIPHU Ta
JI03BOJISIIOTH «IIPUMIPATI MaKisK OHJIAH a00 mig0upaTu JOTIAl Y peaJbHOMY
yaci, IHTETpylOYu pilleHHd 3 e-commerce U oduaitH-cepenopuiem. lle
NIJBUIIYE 3alydeHHS KOPUCTYBayiB, (OpMye JOBIpY Ta  MIACUIIOE
€(hEeKTUBHICTH PILIEHHS MPO MOKYIKY [25].

2. Teimigikamis Ta Bi3yanpHuUi cTopitemiHr. CydacHI KOCMETHYHI
OpeHIM aKTHUBHO BUKOPHUCTOBYIOTH €JIEMEHTH TeiMidikaiili — i1HTepaKTUBHI
TE€CTYBaHHS, IPOrpaMy BUHATOPOJI, KBECTU Ta BIKTOPUHH — 100 MiABUIIUTH
MOTHBAIIIIO 10 B3aeMOJIii 3 OpeHaoM. BizyanbHuil cTOpITENiHT, 30KpeMa uepes
BiJIeO Ta 1HTEepaKTUBHI 1H(pOrpadiku, 103BOJsIE TOOYyBaTH EMOLIMHUN e(deKT,
o0 pooUTh pekiamMy Oulbll 3amaM’sTOByBaHOIO. KOTrHITHBHA MpUBAOIUBICTD
Bi3yanbHUX KpeatusiB miaBuirye CTR 1 kouBepcii [26].

3. IadmroeHc-mapkeTuHr: HOBI ¢GopMaTH B3a€EMOJIl 3 ILJIBOBOIO
aynutopiero. Tpena nepexoay BiJl BEIUKUX 31pKOBUX 1H(MIIOEHCEPIB 10 MIKPO- 1
HAaHOMPOJIOCEPIB  MIATBEP/DKCHUN  TOCHIDKCHHSAMH:  nano-iH(IroeHcepu
JEMOHCTPYIOTh 3HAYHO BUIIMUKM piBEHb 3aidydeHocTi ayautopii (Instagram —
4,21 %, TikTok — no 15 %) nmopiBHSIHO 3 BeIMKUMH akayHTamu [27]. 3pocTae

MONMUT Ha AaBTEHTUYHICTh, livestream-miomiHr, iHQIIOEHCEpU SK KpEeaTUBHI
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nupekTopu MapadoHiB, a TakoxXK BKItoueHHs Al-reHepoBaHux iH(pIOEHCEPIB Y

MapKeTHHTOBI cTparerii (puc.2).

[[J2024 []2023

44%

39%

30%

25.7%

19%

17.4%

12.9% 12%

Nano-Influencers Micro- Macro- Mega/Celebrity
Influencers Influencers Influencers

Puc. 2. IlepeBaru y BukopucTanHi inroencepis cepen openais y 2023-2024 pp. [27]

4. Kontent, crBopennii kopuctyBadamu (UGC). UGC — ue MoryrtHii
IHCTpYMEHT MJi1 ToOYyIO0BU JOBIPH, OCKUIBKM pealibHl BIATYKH CIpaBii
PE30HYIOTh 13 CHOKMBayaMU. 3T1HO 3 JaHUMH, 56 % CHOXKUBadiB TOBIPAIOTH
«MOBCSKACHHUM 1H(IIOeHCepam», a 86 % mykaroTh aBreHTHuHnil UGC nepen
KymiBjew Brepie, 68 % — HaBITh JJIs TOBapiB, L0 BXke 3Halomi im [28].
@dyHKIIOHAIbHA, coliasibHa Ta eMouiiiHa iHHOCTI UGC 3Ha4HO BIUIMBAKOTHh Ha
CHOPHUMHATTS 1 IPSIMO CTUMYJIIOIOTh MMOKYIIKH Y CErMEHTI KocMeTUku. Kpim Toro,
UGC moxe 30utbmmTu koHBepcii 10 161 % 1 3Ha4YHO 3HU3UTU BUTpPATU Ha
CTBOPEHHS KOHTEHTY, OJTHOYACHO M1BUILYIOUH JIOBIpY A0 OpeHay [29].

5. [TIlepconamizamiss Ta aBTOMaTH3allisl pEKJIAMHUX IOB1JIOMJICHbD.
ITyyHuid 1HTENEKT 1 T'eHEepaTUBHI TEXHOJIOTIl BIJKPUBAIOTH HOBI TOPU3OHTH
nepcoHamizaiii: Bix voice-uar-00TiB 1 Beauty Mirror g0 cucrem Al-
MIITPUMYBaHUX KOHCYbTalli. Lle 703Bosi€ CTBOPIOBATH a/laliTOBaH1 PeKJIaMH1
KaMIlaHli, MIKPOCETMEHTH, TIEPCOHAII30BaHl peKOMEeHaaIlli, 1Mo 3JaTHI
niABUIIUTH KoHBepcito 10 40 % ta ROI Ha pexiamy 10 10-25 %.

Cepen CBITOBUX 1 YKpPaiHChKUX JIiIEpiB Y chepi KOCMETUYHOI 1HAYCTpIi
MOXHa BHAUIMTH JEKUJIbKa OpEeHIB $KI aKTUBHO BUKOPHUCTOBYIOTh KPEaTHUBHI

digital-iHcTpyMeHTH JIJIsi TPOCYBAHHS BIACHUX MPOJIYKTIB HA pUHOK (Ta0:1.1)
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Tabnuys 1

IHopiBHAJBLHMH aHAJII3 Pe3yJIbTATIB PEKJIAMHUX KAMIIAHIH 3

BUKOPUCTAHHAM KPeATHUBHUX IHCTPpyMeHTIB digital-MapkeTHHIy

bpena ILnaTgopmu OcHOBHI iHCTPYMeHTH PesyiabTaT
, . InHOBa1i1 B po3poOiri
L'Oréal Bnacui mitargpopmu AR, Al smart tools L1 B pospooH
POAYKTIB
. ) . . CmiBmparis 3
Maybelline | CouianbHi Mepexi pall Pozmmpenns aynuropii
ambacagopaMu
. . n(ppoBi KaHATU 3pocTaHHs MPOJaXiB
CeraVe OwnnaitH-nipogaxi Hup P 0 PoA
IPOJAXKY Ha 75%
. . . . Indmroencep- [TigBuIeHHS
Shiseido ComianbHi Mepexi ¢ p FBHIIL . o
MapKETHHT epexTUBHOCTI Ha 54%
) . [TepconanizoBani 3MilHEHHS JOAIBHOCTI
Sephora MoO1IBHANR T0aTOK P THHe
pexoMeHaanii KJIIEHTIB
) . . . . Po3mupenHs Ha HOBI
Lamel ComjanbHi Mepexi BipycH1 kamnaHii PHHKE

Iicepeno: po3podieHo aBTopaMu Ha 0cHOBI [30-35]

TakuM 4YMHOM MOXKHa MOOAYUTH, MO TPATULINHI METOAM PEKIAMHOI
JISJBHOCTI MOCTYMOBO BTpayaroTh €(QEKTUBHICTh, aJKE€ CydyacHa ayJauTopis
OuUiKye He Jjuiie 1HQopmallii n0po NOpPOAYKT, a W NEPCOHATI30BAHOIO,
IHTEpAaKTUBHOI'O Ta aBTEHTUYHOTO NOCBiAy B3aemojii 3 Opengom. I[lo-mepie,
BHCOKAa HACHUYEHICTh PUHKY BHMAarae BiJ OpeHHIB MOIIyKy HOBUX (GopMm
KpEaTUBHOI'O IMO3MIIIOHYBaHHs, fAKI 3a0e3MeuyloThb €MOUIWHHUNA 3B’S30K 31
cnoxkuBauamu. [lo-mpyre, 3pocrae 3HaueHHs digital-kananiB, amke OUIBIIICTD
MOKYIIIIB KOCMETUKHU MOMNEPEAHHO 3HAMOMIISITHCS 3 BIATYKaMH, HaBYaJIbHUMHU
Biteo abo UGC-koHTeHTOM Yy colladbHUX Mepexax. [lo-Tpere, MOMITHUM
TPEHJIOM € MOMUT HA ABTEHTUYHICTh Ta MEPCOHAII3AIII0: CTIOKUBAYl JOBIPSAIOThH
peajbHUM BIATYKaM 1 MpParHyTh OTPUMATH 1HJIMBIAyalli30BaHI PEKOMEHAIlll
11010 BUOOpPY KocMeTuku. HapernTi, 3HauyHuil BIUIMB HA PIIIEHHS PO KYMHiBIIIO
3M1MCHIOIOTH 1H(QIIOCHCEPH Ta MIKPOCHIUIBHOTH, SIKI POPMYIOTh HOB1 MPAKTUKHU
CIIO’KMBAaHHS Y MOJOJADKHUX cerMeHtax. Came TOMY aKTyallbHUM CTa€
BIPOBA/PKCHHSI MOJIETl YIPaBIIHHSA PEKJIAMHOIO JIISUTbHICTIO Ha OCHOBI

KpeaTuBHO-IIU(poBoro miaxony (puc.3).
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Eran 2 Eran 3
I'enepanist kpeaTuBHOI Bu6ip digital-kananis
imei (TikTok, Instagram,
(AR-npumipku, Al-izyanu, YouTube,
"\ cropirtemiHr) e—commerce,an—60TI/1/ Evan 4
Eran 1 = Peanizamis kamnanii
Hocaimxenns LHA (indmroencepu, UGC,
(beauty-Tpennu, reimigikartis,
MTOBE/IiHKA CIIOXKHBAYIB) livestream-1omiur
~— ™\
Etan 6 Eran 5

OnTumizanist Ta aganranis
(A/B tectyBanns, Al-
pEeKOMeH a1, mepcoHaizaris,
aBTOMaTH3allis

Ananis epexruBHocTi (KPI,
ROI, ER,UGC-ananmiTrka,
aHaJli3 TOHATLHOCTI TEKCTY

Puc. 3. MoaeJsb ynpap/IiHHS peKJIAMHOIO JisSVIBHICTIO y cepi KocMeTHYHHNX 3aC00iB 3
BHKOPHCTAHHAM KpeaTHBHO-IU(POBOro MiAXoxy

orcepeno. po3po0IIeHO aBTOpaMH

Anroput™m peamizainii MoOJEIl YHPABIIHHS PEKIAMHOIO ISJBHICTIO Y
chepl KoCMETHMYHHUX 3ac00iB Tepemdadae MOCTIJOBHICTh B3a€EMOIIOB’ I3aHUX
€TalliB, sIKI 3a0€3MeUyl0Th KOMIUIEKCHICTh Ta €(EKTUBHICTH MapKETHHTOBOI
cTpaterii OpeHmy.

Etan 1. JlocaimxenHs wnuiboBoi aynuropii. Ha mnowarkoBomy erari
JOIUTBHUM € 301p JaHUX MPO aKTyaldbHI beauty-TpeHnu, 30kpema clean beauty,
cruelty-free Ta mepconamizoBanuii nornan. BakiuBuM 3aBIaHHSIM BHUCTYIAE
aHali3 NOBEAIHKM CIOXHMBAYiB y HUPPOBHX KaHanax, nepenycim y TikTok,
Instagram Ta YouTube, ne QopmyroThcs mNpoBiAHI (PopMaTH Bi3yalIbHOTO
KOHTeHTy. [lojganbina cerMeHTauiss ayauTopli 3A1MCHIOETBCA 3 YpaxyBaHHIM
BIKOBHUX XapaKTEPUCTHUK, CTHIIIO KUTTS Ta IHTEPECIB, 110 A03BOJIsIE cPOpMyBaTH
YiTKUI Tpodiab CIOKMBaya 3 aKIIEHTOM Ha MOro I[IHHOCTI Ta yIog00aHHS.

Etan 2. 'enepanisa kpearuBHoi iaei. HacTynmHuii etan cnpsiMOBaHUI Ha
pO3pOOKY OpHUTIHANBHOI KOHIEMIII pekiIaMHoi Kkammanii. TyT IouiabHO

3aCTOCOBYBAaTH MOJKJIMBOCTI IUTy4YHOro 1iHTenekry Ta AR/VR-texHonori,
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30KpeMa CTBOPEHHS BIPTyallbHOI MPUMIPKH  JEKOPAaTUBHUX  3acOOiB.
EdexktuBHUM migxogoM € noOynoBa €MOILIHMHOTO CTOPITENIHTY, SKUH
MO3ULIIOHY€E KOCMETHUKY SIK 3aci0 IMIJBUILEHHS BIIEBHEHOCTI Y co0i. [lapanensHo
PO3pOOIISIETHCSL Ccepisi IHTEPAKTHUBHUX Bi3yaJbHUX MaTepialliB JUIsl COIllaJbHUX
MEpexX, [0 3a0e3leuyye YHIKaIbHICTh 17€l Ta €MOLIiHY 3aly4eHICTh
CIIO’KMBAYIB.

Eran 3. Bubip digital-kanamiB. [lns 3a0e3nedyeHHss €(EKTUBHOTO
MOITMPEHHSI PEKJIAaMHOTO TOBIAOMIICHHS 3IMCHIOETHCS H001p ONTUMAIBHUX
nuppoBux KaHaiiB KoMyHikarii. 3okpema, TikTok Moxe OyTu BUKOpUCTaHUI
JUISL 3aIyCKy YEJIeH/XKIB 13 3acTocyBaHHSIM AR-¢inbTpiB, Instagram — s
MOIIMPEHHsT reels 3 mopagaMu  BiJ  BI3QXHCTIB Ta  B3aeMonii 3
MikpoiHdroeHcepamu, YouTube — miisi CTBOpEHHS OTJIsA/IiB Ta HaBYAIBHUX
tyTopianiB. Kpim Toro, BaxiauBo iHterpyBatu AR-(dyHKIIOHAN y e-commerce-
maTGopMHU Ta 3aCTOCOBYBATH YaT-00TH Y MECEHKEpax JJisl MePCOHANI30BaHUX
pEeKOMeHIaIlii.

Etan 4. Peanizamisa pexnamuoi kammnadii. [IpakThuyHa iMIuieMeHTallist
nependavyae akTUBHE 3allydeHHs 1H(IIOEHCEPIB A0 CHIIBHUX (OpMaTiB, TAKUX
aK livestream-moninr um beauty-mapadonu. J{0JaTKOBUM 1HCTPYMEHTOM
BHUCTYMAlOTh KOHKYPCH  KOPUCTYBAI[bKOTO KOHTEHTY 13  OpeHIOBUMU
xemreramu, 1o  ctumymioloTh  renepamito UGC.  Bukopucranas
reiMiQikaliiHuX eJIEeMEHTIB, Hanpukiajg ¢GOpMyBaHHS BJIACHOTO Habopy
3aco0iB 13 OOHycamu, a TaKOX 3aCTOCYBaHHS JMHAMIYHOI IEpPCOHATI30BaHOT
pEeKIIaMU, 103BOJISIE TOCATTH MIUOIIOL B3a€MO/II 3 I[IJIOBOIO Ay IUTOPIEIO.

Etan 5. Awnaniz edexktuBHOCTI. [ OIIHIOBaHHS PE3yIbTaTUBHOCTI
KaMITaHll 3JIHCHIOEThCS BIJCTESKCHHS KIIOYOBHUX ITOKAa3HHWKIB, TaKUX SK
engagement rate, click-through rate, return on investment ta kinpkicte UGC-
nyomikamii. /lomatkoBo 3acTocoByeThes sentiment analysis A1 BHSIBICHHS
€MOIIIITHOr0 CIPUNHATTA NPOAYKTY y BIATyKax 1 KOMEHTapsX KOPUCTYBauiB.

[TopiBusinusa edektuBHOCTI pidHuUx KaHauiB (TikTok, Instagram, YouTube)
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no3Bosisie  cpopmyBaTH OO’€KTMBHE YSABIEHHS NP0 BHECOK KOXKHOTO
IHCTPYMEHTA y TOCATHEHHSI MapKETUHTOBUX LIIEH.

Etan 6. OnTtumizamis Ta ajganTamis. 3aBeplIajbHUN €Tal MOJISrae y
BJIOCKOHAQJICHHI KaMIIaHli Ha OCHOBI OTPUMAaHUX pe3yJbTariB. JoHiTbHUM €
npoBeqieHHss A/B TecTyBaHHS pi3HMX KpeaTUBHHX pIllleHb, 3acTOCyBaHHsS Al-
pekoMmeHaamii st (GOpMyBaHHS MEPCOHANI30BAHUX MPOTMO3UIINA, a TaKOK
ONTHMI3allisl PEKJIIAMHOIO OI0/DKETY HUISIXOM NEPEPO3NOALTY PECYPCIB Yy OUIbII
pe3yibTaTUBHI KaHaJIU. Ba)kJIMBOIO CKJIaJ0BOIO € MOCTIMHA aJanTalis KOHTEHTY
0 HOBUX beauty-TpeHniB, 30kpema akTyanbHux TikTok-yenenmxiB, 110
3a0e3Meuye pesieBaHTHICTh Ta KOHKYPEHTOCIIPOMOXKHICTb OpeH/Ty.

TakuMm 4KMHOM, 3aIPONIOHOBAHA MOJENb (POPMYE LLIICHY METOMOJOTTYHY
OCHOBY [IJIsl YMPABIIHHSA PEKIAMHOIO JISUIBHICTIO Yy cdepl KOCMETHYHUX
3aco0iB, OpIEHTOBAHY Ha IHTErpaiil0 KpeaTUBHHX 11ed Ta HUPPOBUX
TEXHOJIOT1N y e AMHUN e(PEeKTUBHUN MPOIEC MPOCYBAHHS OpEHTY.

BucHOBKH | mepcneKTHBH NOJAJIBIIMX AOCHIKeHb. JlociiKeHHs
NIATBEPAWIIO, 110 BUKOPUCTaHHS KpeaTuBHMX  digital-iHCTpyMeHTIB Yy
pEeKJIaMHI{ MisUTbHOCTI MIAMPUEMCTB HAa PUHKY KOCMETHYHHX 3aCO01B MIJIBUIILY€E
e(DeKTUBHICTh KOMYHIKAIIA, 3aTy4yeHHs LUIbOBOI ayauTopii Ta (opMyBaHHS
JOSUIBHOCTI ~ CcHOKMBauiB.  HalOunbml  pe3ylbTaTUBHUMHU  BUSIBUIIUCS
IHTEpAaKTUBHUM KOHTEHT, BIJIEO-CTOPITENIHT, MEPCOHANII30BaHl KaMmmaHii Ta
CUHEpTis pi3HUX HU(PPOBUX KAHATIB.

3anpornoHoBaHa MOJENb YNPABIIHHSA PEKIAMHOIO  JISJBHICTIO 3
KpeaTUBHO-IM(POBUM MIIX00M Yy beauty-iHAycTpil AO3BOJIMTH 1HTErpyBaTH
IHHOBAI[IHI 1HCTPYMEHTU y MApKETHUHITOBl CTpATerii, CIPUITUME 3POCTaHHIO
piBHA JOBIpM ¥ JIOSUIBHOCTI 3 OOKYy IUIBOBOi ayJIuTOpii Ta CTBOPHUTH
JIOBIOCTPOKOB1 KOHKYPEHTH1 II€pEBar.

[lepcriekTHBY MOAANBIINX TOCTIIPKEHB MOB’s3aH1 3 IHTETPALl€I0 HOBITHIX

texnonorii (AR/VR, III), BuBuenHsam BmiuBy digital-pekiamu Ha pi3H1
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CECIrMCHTH CHO)KI/IBa‘-IiB, a TaKoOX OI_IiHKOIO JOBIroCTpOKOBOIo  BIIJIMBY

KpEAaTUBHUX KaMIaHii Ha IMIJIX 1 KOHKYPEHTOCTIPOMOXHICTh OpEHTY.
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