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CTPATETISI YIIPABJIIHHSI JOXOJAMH Y F'OTEJILHINA
IHIYCTPIi: AJAOTALS JO KPU3 TA HOBI MOKJIUBOCTI
REVENUE MANAGEMENT STRATEGY IN THE HOTEL INDUSTRY:
ADAPTATION TO THE CRISIS AND NEW OPPORTUNITIES

Anomauia. Bcmyn. Cmamms npucesiuena OO0CHIONCEHHIO NPUHYUNIG
YNpaeniHHa 0oxooamu (revenue management) y 20menvHOMYy 0Oi3Heci yMo8ax
Kpuzosux sAeuw. Bcmanosneno, wo egexmusne revenue management
IPDYHMYEMbCA ~ HA ~ YOMUPLOX  KIIOUOBUX  eleMeHmax:  OUHAMIYHOM)
YIHOYMBOPEHHI, ONMUMI3aYii 3a6AHMANHCEHHSI HOMEPHO20 (DOHOY, ceemeHmayii
PUHKY ma NPOSHO3Y8AHHI nonumy. /{08edeHo, wo mpaduyiini Mooeni revenue
management nompeoyloms adanmayii 00 HecmadilbHUX YMO8, 30Kpema uepe3
CHYYKe YIHOYMBOPEeHHs, Ousepcuikayilo nociye ma Oonmumizayilo KaHauiie
npooascy. Pozpobaeno ghopmyny 00xo0y comenio 3 ypaxy8aHHsAM KPU308ux s6Ull,
KA 8paxosye 6a308uil nonum, cepeoHio Yiny, koegiyienm adanmayii 00 Kpusu,
empamu ma 000amKo8i oxcepena 00xody. L moodenv 00360a1€ npocHo3y8amu

Qinancosi pezyromamu ma npuimMamu 00IPYHMOBAHI YNPABIIHCHKI PIlUEHHS.
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Mema. Mema cmammi - docnioumu npuHYunu YnpaeiiHHa 00xXo0amu ma
sussumMU eghekmugHy cmpameeilo aoanmayii revenue management 00 KpU308Ux
A6uUw y 2omeabHoMy Oi3Hecl.

Mamepianu i memoou. Teopemuuny ma memoouuHy 0CHO8Y O0CHIOHCEHH S
CMAHOBNAMb  3A2ANbHOHAYKO8I ma cneyianibHi memoou. [[na 00CsaeHeHHs.
noCmaegneHoi memu OyIU BUKOPUCMAHI Memoou: cucmemamusayii (07
BUSHAYEHHSI MA NOOAHHS MeoPemuKo-memooudHuUx 3acad Gopmysanus mMooei
revenue management, sKa nompeobyioe adanmayii 00 KpU308UxX sAGUWY;
NOpIGHANHHS 1 2pYNY8aHHs (0N 3iCMA6NeHHs PIZHUX HAYKOBUX Ni0X00i8 00
NOHAmMMs YNpAaeliHHsa 0oxodamu (revenue management)y;, meopemuyHoO20
y3azanbHeHHs (015 hopMYB8aHHsL BUCHOBKIB).

Pesynomamu.  3anpononosano  cmpamecito  adanmayii  revenue
management y 20menbHOMY Oi3Heci 00 KpU308UX YMOS, SKA BKIIOYAE
NPOCHO3YBAHHS NONUMY, OUHAMIYHE YIHOYMBOPEHHS, YNPAGIIHHA pe3epeamu ma
onmumizayito oucmpubyyii. [loeedeno, wo 3acmocy8amHsi 0aH020 Ni0X00y
0038015€  He Juwe cmabinizyeamu  00xoou, ane U  3abezneyumu
KOHKYPEHMOCHPOMONCHICIb 20Meli8 Y 008620CMPOKOBIU NepCneKmusi.

llepcnexmusu. B nodanvuwiux 0ocniodscennsx nponoHyeEmovcs 30cepeoumu
yeazy epexmusnocmi npamux npooasicie nopiguano 3 OTA-nramgpopmamu ons
onmumizayii gumpam i 30i1bUeHHs 00X00i8, A MAKO}C PO3POOKY a0anmueHux
cmpameeii revenue management 01 HOBUX (DOPMAMi6 NPOHCUBAHHSL, MAKUX K
anapm-comeini ma 21eMNiH2U.

Knrwouoei cnoea: ynpasninmus 0oxooamu, revenue management, 20meibHuil
Oi3Hec, OuHaMiuHe YIHOYMBOPEHHs, KPU308I YMOBU ONMuMizayis 00x00is,

cmpame?zii adoanmayii.

Summary. Introduction. The article is devoted to the study of the principles
of revenue management in the hotel business under crisis conditions. It is

established that effective revenue management is based on four key elements:
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dynamic pricing, optimization of room occupancy, market segmentation and
demand forecasting. It is proved that traditional revenue management models
require adaptation to unstable conditions, in particular through flexible pricing,
diversification of services and optimization of sales channels. A hotel revenue
formula has been developed taking into account crisis phenomena, which takes
into account basic demand, average price, crisis adaptation coefficient, losses
and additional sources of income. This model allows you to forecast financial
results and make informed management decisions.

Purpose. The purpose of the article is to investigate the principles of
revenue management and identify an effective strategy for adapting revenue
management to crisis phenomena in the hotel business.

Materials and methods. The theoretical and methodological basis of the
research is made up of general scientific and special methods. To achieve the set
goal, the following methods were used: systematization (to define and present the
theoretical and methodological principles of the formation of the revenue
management model, which requires adaptation to crisis phenomena, comparison
and grouping (to compare different scientific approaches to the concept of
revenue management), theoretical generalization (to form conclusions).

Results. A strategy for adapting revenue management in the hotel business
to crisis conditions is proposed, which includes demand forecasting, dynamic
pricing, reserve management, and distribution optimization. It is proven that the
application of this approach allows not only to stabilize revenues, but also to
ensure the competitiveness of hotels in the long term.

Discussion. Further research is proposed to focus on the effectiveness of
direct sales compared to OTA platforms to optimize costs and increase revenues,
as well as the development of adaptive revenue management strategies for new
accommodation formats, such as aparthotels and glamping.

Key words: revenue management, hotel business, dynamic pricing, crisis

conditions, revenue optimization, adaptation strategies.
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IHocranoBka mpob6aemu. ['oTenbHa 1HAYCTPis TPAAUIIAHO € OJIHIEIO 3
HaWOUIBII Ypa3IMBUX 10 EKOHOMIYHHUX Ta MOJITHYHUX MOTPSCIHb. OCTaHHI pOKHU
nokasanu, sk rinodanehi (mangemis COVID-19) ta nokanpHi (moBHOMacITaOHa
BiifHa B YKpaiHi) KpU3U MOXKYTh KapAUHAIHLHO 3MIHUTH PUHKOBI YMOBHU. SIKIIO
naHjieMisi mpusBesia 10 OOMEXEHb Yy MEpPEeCyBaHHI Ta THUMYACOBOTO 3aKPUTTS
roTeniB, TO BiliHa B YKpaiHi BUKJIMKala 1€ OUIbINT TPYAHOINI: MAacoBi
MepEMIIlICHHS] HACEJICHHS, pyHHYBaHHs 1HPpacTPyKTypH, €eHEPreTUUHI KPU3H Ta
CKOPOYEHHS TYPUCTUYHUX MOTOKIB.

VY Takux ymoBax po3poOka epeKTHBHOI CTpaTerii yInpaBiIiHHS 10X0JaMHu
(revenue management) cTae He IPOCTO KOHKYPEHTHOIO IIEPEBATOI0, & KUTTEBOIO
HEOOXITHICTIO JJid BWXKUBaHHI Oi3Hecy. lLle o0OymoBiIe€HO [eKkuIbKOMA
KJIFOYOBUMHU (PaKTOpaMu:

— HEOOXIJTHICTh MIBUJKOI ajamnTailii J0 MIHJIUBUX YMOB: KPHU3H PI3KO
3MIHIOIOTh CTPYKTYpY IONUTY, BUMAaraloud MHUTTEBOTO MEPErsiay IiHOBOT
MOJITUKY Ta MAPKETUHTOBUX CTPATEriH.

— omnTumizallisi 00MeXKEHUX PECYPCIB: IPU CKOPOUEHHI JI0XO/1IB KPUTUYHO
BAXKJIMBUM  CTa€  MAaKCUMalbHO  €(QEKTHMBHE BUKOPHUCTaHHS  HasABHUX
MIOTYXXHOCTEM.

— 30epexkeHHs (piHAaHCOBOI CTIMKOCTI: MpaBUJIbHO MOOYyJAOBaHA CHUCTEMa
YOPABIIHHSA J10XOJaMHU JO03BOJII€ MIHIMI3yBaTH 30MTKM Ta MIATPUMYBATU
JKB1AHICTD.

— KOHKYpEHTHa OopoThOa 3a KII€HTa: B YMOBAaX CKOPOYEHHS PUHKY
0ocoOnMBe 3HAUEHHS HaO0yBa€e BMIHHS 3ally4aTH Ta yTPUMYBATH TOCTEH.

— MOIArOTOBKA JI0 TMOCTKPU30BOIO BIJHOBIEHHS: €(pEKTUBHUN revenue
management 3aKJ1aJila€ OCHOBH It MAOyTHBOT'O POCTY MICHSl TOAOJAHHS KPU3H.

Takum 4yuHOM, CTpaTeris yInpaBliHHS JOX0JaMHu (revenue management) B
roTesIbHOMY O13HECI M1/l Yac KPU30BUX CUTYAI[ll IEPETBOPIOETHCS 3 IHCTPYMEHTY

MaKcHuMi3alii NpuOyTKy Ha KJIIFOUOBUW MeXaH13M O13HEC-CTIMKOCTI, 10 I03BOJISE
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HE JIUIIE BUXKUTH B CKIIQJJHUX YMOBAX, ajie¢ i CTBOPUTHU OCHOBH JIJIsl TOJANIBIIIOTO
PO3BUTKY.

AHami3 ocTraHHiX gociaigKeHb i mnyoOuaikauin. IIutanHa revenue
MEHEUKMEHTY B TOTEJIbHOMY Oi3HECI J0CI 3aJuIIaloThCd HEAOCTATHbO
BHUCBITJICHUMH B HAayKOBIH JITEpaTypi, Ha BIAMIHY BiJ] aBlaliiHOI ramsysi, e 1
KOHIIEMIIiI BHHMKIA. [IpoTe oOCTaHHIM dYacoMm 3’SIBISIETCS BcE OUIbIIE
JOCIIIIKeHb, MPUCBAYECHHUX aJamTailii revenue management cTpaTerid s
rOTEJiB.

OcHOBHI HayKoOB1 Tpall 3 Ii€i TeMaTUKU MPEJCTABIICHI MEPEBAXKHO B
1HO3EeMHUX BHJIAHHSIX 3 €KOHOMIKHU, JIOTICTUKM Ta MEHEKMEHTY IMOCIYT, sKi
OXOIUTIOIOTH ~ CTpaTerii JAMHAMIYHOIO IIHOYTBOPEHHS, Ta aHajl3 BIUIMBHU
TEXHOJIOT1 Ha ONTUMI3ALil0 JOXOIIB y rorensix. PoOoTu Takux aBTOpIB, SK
Kimes S. 1 Talluri K. [2, 4] 3anummatoTbcsi TEOPETUUHOI 023010, TO1 K Cy4acHi
nociaimkeHHss BueHux Sharma P. ta Dar M. [1, 3] nponoHyroTh iHHOBAIIHI
MpaKTU4YHI1 pilieHHs. JOCIiIKEeHHIO CUCTEMH YIPABIIHHSA TOXO0JIaMH B HAYKOBI1i
JiTepaTypl MPUCBSYEHI Mpalll yKPaiHCHbKUX aBTOPiB, Takux ak Maszapaki A.,
boitko M., Kynuk M. [7], Mensanuenko C.B., bypak T.B. [8], Tapacroxk I'. M.,
Mininuyk O.B. [9], Tkauenko T.II., Tynpuunceka C.O., boituyk J1.B. [10],
[ukina O.B., Pemiraiino [L1O. [11].

OcraHHl pOKU TOTENbHHUI Oi3HEC B YKpaiHI CTUKAEThCS 3 BUKIMKAMH,
cupuunHeHuMu  iobaneHuMu  (mangemiss COVID-19) Tta nokanbHUMH
(moBHOMacITaOHa BiifHa) kpu3amu. Lle 3My1iye neperisgaTi KJIacuyHI MiIX0AH
710 revenue management Ta aJanTyBaTH iX 0 HOBUX YMOB.

@opmyIIOBaHHA Wijded C€TATTi — JOCHIIUTU NPUHIMUIN YHPaBIiHHS
JI0XO0J]JaMU Ta BUSIBUTH €(pEKTUBHY CTpaTEriio ajamnTailii revenue management J10
KPU30BUX SIBUII Y TOTEJIIBHOMY O13HECI.

Buxkiaa ocHOBHOro martepiajy H0CJiI:KeHHsl. YTPABIIHHA 10XO0JaMHU
0a3yeTbCcsl Ha aHami3l 3aJUIIKIB 1 MOJArae y TOMY, 100 3ampoIlOHYBaTH

NpaBWIbHUN NPOAYKT MNOTPIOHOMY KIIIEHTY 3a HAMBUTIAHIIIOW LIHOK Ta
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OTpUMaJi0O Ha3By revenue management 1 B TOTEIbHOMY OI3HECI O3Hayae
CTpATETIYHUM MiAX1] 10 MaKCUMI3allii NpulyTKy, IKUil 0a3yeTbCs HA YOTHPHOX
KIIIOUOBUX eneMeHTax. [lo-mepmie, 1e auHaMIYHE IIHOYTBOPEHHS, fKE
nependavae amanTamiio TapudiB y 3aJI€KHOCTI BiJ TOMUTY Ta CE30HHUX
KonuBaHb. l[lo-mpyre, onTuMiszalisi 3aBaHTaXEHHS HOMEpHOro (oHIy uepes
e(heKTUBHE YIPaBIIHHS JIOCTYIHICTIO HOMEPIB Ta CUCTEMOIO OpoHIOBaHb. Ilo-
TpEeTE, CErMEHTAalllsl PUHKY, IO JTO3BOJISE 3aCTOCOBYBATHU IUIHOBUN MIAX1J JO
PI3HUX TPYII KJIIEHTIB 3 YpaxyBaHHIM iXHIX MOTpeO Ta MIaTOCIPOMOKHOCTI. | 1mo-
YeTBEpPTE, NPOrHO3YBaHHS I[ONUTY Ha OCHOBI AHANITHKU JaHUX IS
OOTPYHTOBAHOI'O MPUUHSATTS YIPABIIHCHKUX PIIICHb.

11 KoMIUIEKCHA cHCTEMa Ja€ 3MOTy TOTENSAM IMIATPUMYBATH ONTUMAJIbHUN
OajlaHC MK TphOMa KJIIOUOBUMH T[OKa3HUKAaMH: pIBHEM 3alOBHEHOCTI,
cepeaHboIo 1iHO HoMepa (ADR) Ta noxoaom Ha goctynHuit Homep (RevPAR).
Came Takuii 30a1aHCOBaHUN M1JX1/1 € BUPIIIATIbHUM YUHHUKOM YCIIIXY B YMOBax
BHCOKOI KOHKYPEHTHOCTI Ha PUHKY TOTEIbHUX MOCIyr. BiH 103BoJIs€ HE nine
MaKCHUMI3yBaTH NpHUOYTOK, aje U 3abe3nedye cTaOUIbHICTh Oi13HECY MpH Oy.ib-
AKUX 30BHINIHIX oOcTaBuHax. OTxKe, CyTh revenue management — 1ie eeKTUBHE
PO3MOIIIEHHS pPecypciB  (3aIMINKIB) MUISIXOM MPOMO3UIll  BiAMOBIAHOTO
MPOJYKTY LUIbOBOMY KJIIEHTY 3@ HAHOUIbII BUT1THUM TaprPOM.

HaykoBiii 3a3Ha4atoTh, 1110 revenue management — 1€ aHATITUYHUHN M1IX1],
[0 BHUKOPUCTOBYE MAPKETUHIOBlI 1HCTPYMEHTH JJiS BHU3HAYEHHS MOTPeO
CHOKMBauiB TNepea MOKynkoro. Ha OCHOBI aHamizy MUHYJIMX IOKa3HUKIB
MPOJAXiB BIH J0NoMarae koMmmasii copMyBatu eeKTUBHY I[IHOBY CTPATETIIO
Ha KOHKpeTHui nepiox [11].

TepmMiH «revenue managementy (yrpaBiiHHS JOXOJaMHU) BIEPIIE 3’ IBUBCS
y ranmy3i aBlanepeBe3eHb y 1970-x pokax, KojJu KOMIIaHii, Taki ik American
Airlines, moyanu po3poOJsATH CTpaTerii AMHAMIYHOTO I[IHOYTBOPEHHS Ta
onTuMizalli 3aBaHTaxeHHs peiciB. Y 1980-1990-x TepmiH mnepeumoB y

HayKOBUI 00ir 3aBasku npausM ekoHomicTiB Sheryl Kimes, Kalyan Talluri, ski
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aJanTyBajly KOHIIEMIIIIO 1HII Taly3i, 30KkpeMa y rorenbHuit 6i3uec [2, 4]. Ilo-
nepie, y roTelsix He 0yJio Hallaro»keHoi cucteMu 300py 1H(opMmartiii npo roctei
[0/1I0 aHanli3y TeMiiB OpoHtoBaHHs. [lo-mpyre, SIKIO aBiakOMIIaHis OTPUMYE
JI0X1]1 32 MICII€ IPOTSATOM 100U, TO B TOTEISX HOMEP MOKe OyTH 3aMOBJICHUM Ha
JeKiabKa Houel [5].

HaykoBui BiJi3Ha4ar0Th, OCOOJUBICTIO Teopili revenue management
MIJIIPUEMCTB TOTEJIBHOTO TOCMOAApPCTBA € Te, IO Ha ii PO3BUTOK B YKpaiHi
3HAYHO BIUIMBAE JIOCB1A MI>KHAPOJIHUX TOTEIBHUX MEPEXK 30KpeMa, MPaKTUIHUH,
3aBJIIKH SIKOMY MOMYJISIPU3Y€EThCS U TeOpeTUuHuu [7; §; 9.

Dar M. ta Wilson N. aHani3ylOTh CydacHl IHCTPYMEHTH revenue
management, Takl SIK JTUHAMIYHE I[IHOYTBOPEHHS Ta yHPaBIiHHS MICTKICTIO, Ha
MPUKIIaJIaX MDKHAPOAHUX TOCTUHHUX MepekK. BOHU Takok MPONOHYIOTh MOJIEh
MIPOTHO3YBAHHS MOMUTY 3 ypaxXyBaHHIM CE30HHUX KOJIUBaHb. Takoxk, Sharma P.
aKLIEHTy€e Ha pojb big data Ta MITy4yHOro 1HTENEKTY B aBTOMaTH3alli revenue
management-piliieHb. ABTOpP JOBOAUTH, 110 BHUKOPUCTAHHS aJTrOPUTMIB
MAIIIMHHOTO HaBYaHHS JI03BOJISE MABUIIUTH J0Xid roTemB Ha 12—15% [1; 3].

BnpoBamkeHHss revenue management B TOTEJIbHOMY Oi3HECI Ma€ CBOi

0CcO0IMBOCTI 300pakeHO Ha PUCYHKY 1.
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®opmyBaHHS LIHOBOI MOJITUKU Cy0’€KTa TOTENBHOTO Oi3HECY

Puc. 1. BnpoBaj:keHHs mpouecy revenue management y Tist/IbHiCTh TOTeJIbHHUX
MiINPUEMCTB

Lorcepeno: po3poOka aBTopa

Revenue management (yrnpaBiiiHHS 10X0AaMH) Y TOTEAbHINA 1HTYCTPIl — 1€
CTpaTeris, COpsiMOBaHa Ha MAKCHUMI3allll0 JIOXOJIB 32 PaXyHOK JUHAMIYHOTO
IIHOYTBOPEHHS Ta €(EeKTUBHOTO yOpaBiiHHS pecypcamu. KiroduoBum
ITHCTPYMEHTOM € 3MiHa I[IH Ha HOMEPH B 3aJI€KHOCTI BiJl CE30HHOCTI, THSI THXKHS,
3aBAHTAKEHOCT1 TOTENI0 Ta MOMUTY. JJs pi3HUX KaTeropil rocted, Takux SK
Oi13HEC-KIIIEHTU, TYPUCTH YU TPYIOBI 3ai3[¥, 3aCTOCOBYIOTHCS 1HIWBIAyalbHI
Tapudu. TakoX BUKOPUCTOBYIOTHCSA CIHEIIalibHI yYMOBHU: 3HIKKH 32 PaHHE
OpoHtoBanHs, non-refundable mpomo3uiii a0 MakeTHI MOCIYTH, IO JT03BOJISIE

TOTEJIO 3aJIy4aTH OLIbIIe KIIEHTIB 1 ONTHUMI3yBaTH 3aBaHTAKEHHS.
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BaxxnuBuM acniekToM revenue management € IpOrHo3yBaHHs NOMMUTY, SIKE
0a3yeThCs Ha aHaNi31 ICTOPUYHUX JaHUX, CE30HHUX KOJMBAHHAX Ta MaWOyTHIX
noAisAx y MmicTi. JIJist miABUIIIEHHS TOYHOCTI MPOTHO31B BPaXOBYIOTHCS 30BHIIIHI
(aKkTopu: E€KOHOMIYHA CHUTYyallis, IISJIbHICTh KOHKYPEHTIB, HaBIThb MOTOIHI
ymoBHU. CyyacHl TE€XHOJIOT1i, Takl SIK IUTy4HHH iHTenekT 1 Big Data, 3HauHO
MOKPAIYIOTh MOXJIMBOCTI aHamiTUKU. KpiM TOro, roreib ONTUMI3ye KaHaIU
MPOJAXKY, PO3MOJUISAIOYM KBOTH MDK oHjadH-mnat@opmamu (Booking.com,
Expedia), BnacHuMm cailToM 1 m[OpAMUMUA OpOHIOBAHHSMHU. Y TIPABIIHHS
overbooking nomomMarae YHHUKHYTH IPOCTOI0 HOMEPIB, a MPSAMHUM IIpoOJia’kam
CIIpUSIIOTh TMPOrpaMM JIOSIBHOCTI Ta cmemianbHl akmii. Ilepconamizaris
MPOMO3ULIM ISl PI3HUX CErMEHTIB KIIIEHTIB 1 THYUYKE YIPaBIiHHS TPUBAIICTIO
MPOXKUBAHHS  JO3BOJISIIOTh TOTENI0 3aJIUIIATUCS KOHKYPEHTHO3JATHUM 1
3a0e3reuyBaT CTabUIBHUMN JOXI/I.

Jlns yenimHoi po6oTH revenue management HeoOXiHa TiCHA B3a€EMOJIS 3
IHIIMMH BIJIUIaMHU TOTEN0. MapKeTUHT J0MOMara€ y CTBOPEHHI €()EeKTUBHUX
pEKJIaMHUX KaMIaHIi, a ciyx0a npuiloMmy Ta 00CIyroByBaHHS — y MIJBUILIEHHI
JOSUTBHOCTI TOCTEN. AHai3 BIATYKIB KIIIEHTIB JI03BOJISIE ONIEPATUBHO KOPEryBaTH
L[IHOBY IMOJITHKY Ta IMOKpallyBaTH SKICTb MOCIYr. TakuM YHMHOM, revenue
management € KOMILJIEKCHUM I1JIXO/I0OM, SIKUW MOEAHY€E aHANITUKY, TEXHOJOTII Ta
CTpaTeriuHe IIaHyBaHHS AJi JOCSITHEHHS MaKCUMaJbHOI €()eKTUBHOCT1 FOTEIIIO.

TeopeTnyHi OCHOBM MOOYJIOBH CUCTEMH revenue management MaroTh JB1
KIIIOYOB1 XapakTepuctuku. I[lo-mepiie, cydacHWil piBEHb pPO3POOKH i€l
KOHIIENI[li 3HAYHO BUIIMK 3a CTYMiIHb 11 MOPAKTUYHOTO BIPOBAKECHHS
BITUM3HAHUMHU TOTEJIbHUMHU MIANPUEMCTBAMHU, W10 OCOOJHMBO TOMITHO B
omepatliiHiii gisnpHOCTI. [lo-mpyre, po3BUTOK Teopii revenue management y
BITUM3HSIHOMY TOTEJIbHOMY OI3Heci 0arato B 4YOMYy 3aJIEKUTh BiJ BIUIUBY
MDKHAPOJHUX TOTEIBHUX OINEpaTopiB — HacaMmmepea BiA iX MPaKTUYHUX
HapoOOK, SIK1 CIPUSAIOTH MONIUPEHHIO HE JIUIIE MPUKIATHUX, & U TEOPETUUHUX

3HaHb y L1{ raiy3i [6].
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KopuryBanHs piBHIB yIpaBiiHHS J10XoJaMHu (revenue management)
J03BOJISIFOTh  KEPIBHUKAM CBO€YACHO TMPUMMATH pIlIEHHS MO0 3MiH Yy
TISTIBHOCTI MIANPUEMCTBA 3 METOIO IMIJABUIIEHHS PIBHS JOXO/IB, YIPABISTH HE
TUIBKHU MPOMO3HUIIIET0, alie 1 TOMUTOM, CTBOPIOIOYH CIIPUSATINBI MOXKIUBOCTI JIJIst
ekoHoMiuHOro 3poctaHHs [10]. OgHiero 3 03HAK, M0 XapakTepu3ye eheKTUBHE
yOpaBIiHHS JI0XOJlaMH, € TOYHE MPOTHO3yBaHHS monuty [lokpareHe
MPOTHO3YBAHHS TMOMUTY JJISI PO3MOJLITY HOMEpPHOro (OHIYy NPHU3BOJIUTH [0
30UIBIIIEHHS TOXOAY B Pe3yibTaTl MIJBUILEHHS BapTOCTI HOMEPA B PO3PAXYHKY
Ha OJIHOT'O TOCTH.

HaiiGinp yCHIIHUMHM BUSBJISIOTHCS TI TOCHOAAPIONOY]l CYO'€KTH, SIKI
3M1aTHI THYYKO TpaHC(OpMyBaTH CBOi CTpaTerii BIAMNOBIAHO 10 JAMHAMIKHU
PUHKOBHUX YMOB. Y IIbOMY KOHTEKCTI KJIIOUOBUM IMPIOPUTETOM ISl TOTEIIB CTA€
po3poOKka MeXaHi3MiB, CIPSIMOBAHMX Ha ONTHUMI3AIlI0 J0XOMiB. JlocmimKkeHHs
TISJBHOCTI  MPOLBITAIOYMX TOTEIBbHUX ONEpPaTOpiB  JAEMOHCTPYE  YITKY
3aKOHOMIPHICTh: YCTAHOBH, 110 BYACHO KOPUTYIOTh CBOI M1JIX0/IU 10 YIIPABIIIHHS,
HE JIMIIe MiABUIIYIOTh €(QEeKTUBHICTh OI13HEC-NPOIEeCiB, a ¥ peani3yloTh
KOHKYPEHTHUI NOTEHI[1al Y TOBHOMY 00CSI31.

dopmyBaHHS JOXOJIB TOTENIB 3aJ€KUTh HE JIMIIEe BiI PUHKOBOL
KOH IOHKTYpH, a ¥ BiJi KPU30BUX SIBUI] — TaKUX SK BiifHA YW €KOHOMIYHA
HECTaOUIbHICT, B YKpaiHi, Kl CYTTEBO 3HWXKYIOTh NPUOYTKOBICTh. be3 ix
BpaxyBaHHs B revenue management HEMOXIJIHMBO 3a0e3MeYuTH (IHAHCOBY
CTaOUIBHICTh O13HECY B yMOBax HeBU3HaUeHOCTI. OTxke, T100aibHI Ta JOKaIbHI
kpu3u, Taki sk na"aemis COVID-19 ta moBHomacmiTabHa BiliHa B YKpaiHi,
CYyTTEBO TpaHCPOpPMYBaIM MIAXOAUW JO revenue management y TOTEIbHIM
iHaycTpii. LI moaii cCpMYMHUIM Pi3Ki KOJUBAHHS MOIMUTY, 3MIHY IMOBEIIHKH
CHOKMBa4YiB Ta HEOOXIAHICTh IIBUAKOI aJanTalii 10 HECTAaOUIbHUX YMOB. Sk
HACIIJIOK, TOTEIbHUNM Oi3HEC 3MYIICHHH TMeperisiaaTd TPaaulliiiHl MOJell
revenue management, 30CepeI)KyI0OUNCh Ha THYYKOCT1, TPOTHO3YBaHHI PU3UKIB

Ta 1HHOBAIL[IMHUX METOJaX MaKCUMI3aIlil JOXOIIB:
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1. Bnu nannemii COVID-19: 3MiHa nonuTy Ta MpiopUTETIB.

[Tannemiss mpu3Bena J0 PIi3KOro NaJiHHSA MIXKHAPOJAHOTO TYypU3MY,
3pOCTaHHS 3HAYEHHS JIOKAJIbHUX MOJOPOXKEH Ta MOSBU HOBUX KaTEeropiil rocTeit
(Hanmpukian, MUAPOBUX KOYIBHUKIB ab0 TYpPHCTIB, $IKI IIYKalOTh TpUBAJE
MpOXKUBaHHs). Y BIJANOBIIb HA 1€ TOTEIbHUIN O13HEC 3MIHUB CTpATErii revenue
management:

o JluHamiyHe I[IHOYTBOPEHHS — AaKIEHT Ha KOPOTKOCTPOKOBI
OpOHIOBaHHS, THYYK] Tapudu Ta CreliaabHl MPONO3HUIIil IS MICIIEBUX TOCTEH.

o Ce30HHICTh Ta HOBI PUHKH — MEPEOPIEHTAIlISl HA BHYTPIIHIA TypuU3M,
po6oUi Ta MeIUYHI 3ai3/11.

o CaHiTapHi CTaHJIaPTU — BKJIIOUYEHHS JTOJATKOBUX MOCHYT (HAMpPUKIA,
ne31H(peKIis) y BapTiCTh MPOKUBAHHS.

2. BrinuB BifiHU B YKpaiHi: BUKUBAHHS Ta aJarnTaris.

[loBHOMacmiTabHa BiifHA TMpu3Bela JO0 KPUTUYHOTO CKOPOUYCHHS
TYPUCTUYHOTO TIOTOKY, pYWHYBaHHA 1HQPACTPYKTypu Ta  3pPOCTaHHS
HEBU3HAUEHOCTI. Y TaKMX YMOBaX revenue management 30CEpeIKy€eThCs Ha:

o JluBepcudikamii KIi€HTChKOI 0a3u — poboTa 3  BHYTPIIIHBO
nepeMimenumu  ocobamu  (BIIO), BonoHTepamu,  BINCHKOBHUMH  Ta
MDKHAPOJHUMHU OpTraHi3allisiMH.

o MiHimizamii BUTpaT Ta ONTUMI3allii 3aBaHTaAXEHHS — AaKIIEHT Ha
KOPOTKOCTPOKOB1 ~ OpoHIoBaHHs, overbooking y O€3leYHUX perioHax,
MapTHEPCTBA 3 AEPKABHUMHU CTPYKTYPAMH.

o T'eorpadiuniii aganTaiii — nepepo3noJIT peCypCiB y 3axiJHI PETiOHH
VYkpainu, ne 30epiraeTbCs BiqHOCHA CTaO1IbHICTb.

Takum 4MHOM, TOTENbHUHN Oi3HEC, SIKUN 1HTErpye€e Il MPUHIUIIA B CBOIO
revenue management-CTpaTerito, 3MOXKe HE JIUIIE BUKUTH B KPU30BUX YMOBaX,
ajye W 3aKJacTH OCHOBM JUJIsl CTaOUIBHOIO BIJHOBJIEHHA B MailOyTHboMy. [[is
bOr0 HEOOXiqHO, MO0 revenue management y TOTEIbHOMY Oi13HECI Mae

0a3yBaTHCs HA TAaKUX MPUHIUIAX (puc. 2).
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CuiBnpaus 3 1ep:kaBoIo Ta
IIPHHIIHITH MIKHAPOAHMMH OpPraHi3aumissMu

Anxanranis 1o
HOBHUX PUHKIB

MIOIIYK

AHaJIiTHKaA B . poGora 3 R
peajJbHOMY 4Yaci ANETEPHATHBHH JUKEpeIt JIOXOZy.
MU CErMEHTaMU
KOpHUCTA: (BLIO,
. BUKOPHCTaHHS BOJIOHTEpH,
Tuyuxicrs AQHUX T 0i3HEC Y HOBUX
nepeaoadeHHs JOKALIAX).
MOITUTY B
yMOBax
MIBUJIKA 3MiHa HECTaOlIbHOCTI
IiH, YMOB
OpOHIOBaHHS
Ta HUILOBUX
ayauTopii

Puc. 2. Ilpuanuny aganranii revenue management roreJJbHOro 0izHecy 10 Kpus

Horcepeno: po3poOka aBTopa

Kiito4oBor0 BHMOTOI0 /10 Cy4acHOTro revenue management roTelbHOI
IHIYCTpil € MOoro aJanTUBHICTh — 3/IaTHICTH IIBUAKO 3MIHIOBATH CTpaTerii mij
BILUIMBOM 30BHIIIHIX (PaKTOPIB, BiJ] aHATITUKHU A0 POOOTHU 3 HOBUMH PUHKAMH.

VYrpaBniHHS J0X0JaMH B TOTEILHOMY O13HECI nependayae BUKOPUCTAHHS
CTpaTerii JMHaMIYHOTO LIHOYTBOPEHHS, 10 TPYHTY€EThCA Ha BUBYEHHI MOIUTY
Ha MOCJIYTH, aHadi31 MOJIA B 1BEHT KaJeHJapl, CE30HHOCTI, I[iIH KOHKYPEHTIB Ta
iHIMX 3MiHHUX. Kopuryrouu IiHM Ta afanTyr4u iX JO PUHKOBOI CHUTYaIlii,
roTeal MOXYTb MAaKCHUMI3yBaTH JOXOAM Y TEpIOJUM BHCOKOIO MONUTY U
CTUMYJIIOBaTH TIONUT, TMIJBUILYIOUYM 3aBAHTAXEHICTh B NEPIOAN HHUZBKOTO
nonuty. CBO€UacHe 1 JieTaai30BaHe MPOTHO3YBaHHS BIAIrPa€ KIIFOYOBE 3HAUCHHS
IUTs revenue management.

VY Kkpu30BHX yMOBax Il[iHAa Ha HOMEp B TOTelll Mae OyTH THYYKOIO,
KOHKYPEHTHOIO Ta OPIEHTOBAHOIO Ha HOB1 PUHKOBI peainii. ['0l0BHE — MIBUAKO

aJanToOBYBaTHCh, 30epiraloud MiHIMaJbHY PEHTA0EIbHICTh, a0U TOTENb MIT
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MPOJOBXKYBaTU pPOOOTY HAaBITh Yy CKJIaAHI 4Yacu, 30Kpema IiJ 4Yac BiiHU
3ampoBaauTH: cnemianpHl miHu g BIIO —  30-50% 3Hmkkm  1pu
JOBFOCTPOKOBOMY  MPOXMBaHHI.; MUIBIOBI YMOBU IS BOJIOHTEpIB —
OE3KOIITOBHE CKACYBAHHS; CE30HH] aKIIii /ISl MICLIIEBUX TYPHUCTIB — «BIAMOYUHOK
0e3 KOpPJAOHIBY.

Sk B1AOMO AOXiJ y rOTeJIbHOMY Oi3HECI BU3HAYAETHCS K CyMa IpollIeH,
OTpUMaHa roTejeM BiJl HaJaHHS MTOCIYT, 30KpeMa, PO3MIILIEHHS rocTel (HOMEpH,
MiCIlsl) Ta IHIIUX JOJATKOBUX IMOCHYr (XapuyBaHHs, po3Baru ToIlo). BiH
(bopMy€eThCS MiA BIUIMBOM TAaKUX KIOYOBUX (DAKTOPIB SIK CE30HHICThH, PIBEHb
CepBICY, MICIIE pPO3TAllyBaHHsS TOTENI0 Ta 3arajbHa €KOHOMIYHA CHUTYallisl.
Oco0aMBO BaXJIMBUM € BMIHHS TOTEJIO0 aalTyBaTH LIHOBY MOJITHKY A0 3MIiH
MOMUTY, IO J03BOJIsIE MAaKCHMI3yBaTH JOXOAU SIK y HEpIoJd BUCOKOTO
3aBaHTaXEHHS, TaK 1 MiJl Yac Ce30HHUX cnajiiB. KpiM Toro, cy4acHi TE€XHOJIOTI1
revenue management JI03BOJISIIOTH  ONTUMI3YBaTH JIOX1 33 PaxyHOK
JUHAMIYHOTO I[IHOYTBOPEHHS Ta €PEKTUBHOIO YIIPaBI1HHS KaHaJaMU MPOJAXIB.

Tabnuys 1

(I)OpMyBaHHH aoxoay B roreJi 3 YPaxyBaHHSIM KPHU30BUX SABHIII

Dopmyna 00xody cyb’ekma 2omenbHo20 Oi3Hecy
Hoxon (Revenue) = (bazosuit monut x Cepenns 1ina) X Koedimient aganraiii 1o kpuszu —
Brpatu uepes kpuzy + JlogaTkoBi JpKepesa JOXOay
bazoBuii monut (Do) | cTaHgapTHE 3aBaHTAXXEHHS TOTEII0 B CTAOUIBHMX yMOBax
(manmpukiaz, 70% y cepelHbOMY 3a piK).
Cepenns nina (Po) 1[iHa HOMepa JI0 KPH3H.

Koedimient MONPAaBOYHUN MHOKHUK, 1110 BPaXOBYE:
ajanTamii 10 Kpu3u e 3HIWKEHHS NMONUTY (HANPHUKIIAM, Yepe3 3aKPUTTS KOPAOHIB
(Ka) a00 eKOHOMIYHY KpH3Y).

e EdexTuBHICTD aHTUKPU30BHUX 3aX0MIB (peKiiamMa, 3HUKKH,
po6oTa 3 HOBUMH ayIUTOPISIMH).
dopmyia KoedimieHTa:
*Ka =1 — (Cxopouenns normuty %) + (EdexruBnicTh aganraiii

%)*
Brpartu uepes kpuzy | 30MTKM dYepe3: CKacyBaHHS OpOHIOBaHb, BUMYIICHI 3HWKKH
(L) (manpuknan, ans BIIO); 3poctanHs BUTpaT Ha Oe3neKy/eHepriio.
JlonaTkoBi Jpkepena | HaaXOIDKEHHS 3: JOBIOCTPOKOBHX 3ai3/iB; MaPTHEPCHKHUX
noxony (AR) IIporpam; J0JaTKOBUX MOCIYT.

R= Dox Pox Ka- L+ AR
Lorcepeno: po3poOka aBTOpa
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dopmyna 10X0Ay B TOTEbHOMY O13HEC] 3 ypaxyBaHHSM KPU30BHUX SIBUIIL
(Tabmuist 1) mokaszye, SIK Kpu3a 3HIDKYE JOX1J 4epe3 MaJiHHS MOMUTy Ta
JIOIATKOB1 BUTpATH, ajie KOPEKTH1 cTparerii (poboTa 3 HOBUMHM KIIIEHTaMH,
ONTUMI3AIll BUTPAT) MOXYTh YaCTKOBO KOMIIEHCYBaTu BTpatu. llpu mpomy
KEpIBHUILITBO TOTENI0 MOXE MNPUUMATH  YOPABIIHCHKI PIMIEHHS MO0
ONTUMIZAIIMHUX 3aX0/iB, 30kpeMa 301u1pImuTH Ka dyepe3 akTUBHHII MapKETHUHT
JUTSl HOBUX IUTbOBUX TPYIT; 3MEHIIUTH L 32 paxyHOK THYYKHUX YMOB OpOHIOBaHHS;
MakcuMizyBatu AR (Hampukiaj, po3UIUPUTH MOCIYTU IJis JIOBTOCTPOKOBUX
rocteil). g Mozens gomomarae roTeyisiM MPOTHO3YBAaTH JOX1Jl Ta MpUUMaTH
OOIPYHTOBAaHI PILIEHHS B YMOBaX HECTAOUIbHOCTI.

EdexTuBHE ympaBiiHHS J0XOJaMHU B TOTEILHOMY O13HECI, OCOOJMBO B
yMOBaXx KpHU3H, BUMarae po3poOKH MpoayMaHoi CTpaTerii revenue management.
['onmoBHE 3aBJaHHS MOJATa€ B TOMY, II00 MAKCUMAaJIbHO aJlaliTyBaTH CUCTEMY
IIHOYTBOPEHHS, JAWHAMIYHOIO YIPABIIHHS 3amacaMd Ta MAapKETUHTOBUX
IHCTPYMEHTIB J0 HECTaOLIbHOTO MonuTy. [ 1poro HEOOXITHO aHaII3yBaTH
PUHKOBI TEHJIEHLIi, ONTUMI3yBaTH KaHaiau 30yTy, BIPOBAKYBaTH THYYKI
Tapudu Ta chemiaidbHI MPOMO3MIii, a TaKOXX aKTUBHO BUKOPHCTOBYBATHU
TEXHOJIOT1i MPOrHO3yBaHHS /JISI 3MEHILICHHS] PU3UKIB.

Kiito4oBUM acrnekToM y KpHU30BUX yYMOBaxX € OallaHC MiX 3aJy4EHHSIM
KIJIIEHTIB Ta MIITPUMAHHSIM PEHTA0EIBHOCTI. BaXkIMBO pO3BUBATH JIOSIBHICTH
rocTeil uepe3 NEpPCOHANI30BaHI MOCIAYTH, MOporpamMyd MOUII Ta €PEKTUBHY
KOoMYyHiKaiito. [lapanenbHo ciiji CKOpOUyBaTH BUTPATH, HE 3HUIKYIOUU SKOCTI
00CIIyrOByBaHHSI, Ta 30CEPEIUTUCS HA HAMOUIBII MEPCIEKTUBHUX CETMEHTaX
puHKy. [HTEerpaiiiss JaHUX Ta aBTOMATHU3allisl MPOLECIB J03BOISATH OMEPATUBHO
pearyBaTy Ha 3MIHH Ta 3a0€3MEUYUTH CTAOUIBHICTh JI0XO/IB HABITh y CKJIAJHUN
Mepio.

[Ipu po3poOui cTparerii moOyJOBH CHUCTEMHU YOPaBIIHHS 10XOJaMHU
(revenue management) roTeabHOro OI3HECY B YMOBax KpHU3H JOLLIBHO

BUKOPHUCTOBYBATH YOTHPHOX e€TanHui anroput™ [6]. Ilepmmii eram —
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MPOTHO3YBaHHS TMONUTY — TMependayae aHadl3 PUHKOBUX TEHACHINA JUIs
BU3HAYEHHSI ONTUMAJBLHOIO OOCATY TMOCHIYT, $IKI TOTElb 3MOXE€ €(PEKTUBHO
3anmponoHyBaru. Jpyruii eran — AMHaAMIYHE LIHOYTBOPEHHS — 0a3yeThCs Ha
THY4YKOMY TMIAXOJ1 JO BCTAaHOBJEHHA BapTOCTI MOCAYT 3 YpaxyBaHHSIM
CerMeHTallll KJII€EHTIB, IXHBOI IMJIATOCIIPOMOKHOCTI Ta MOTOYHUX PUHKOBUX YMOB.
Tperiii eram — ympaBiiHHS pe3epBaMH Ta JuBepcudikallis MOCIyr —
CIOpSIMOBAaHUN Ha KOHTPOJIb HAasBHUX pecypciB HoMepHoro QoHmy Ta
PO3ILIMPEHHS CIEKTPY MPOMO3UIIINA sl 3aJ0BOJICHHS TMOMUTY Ta 30UIbIIEHHS
JOATKOBUX JOXOAiB. YeTBepTuil eram — oNTUMIZAIlL JUCTPpUOYIID —
nependavae palioHalibHE BUKOPUCTAHHS MPSIMUX 1 TAPTHEPCHKUX KaHAIB 30yTy
JUTS1 OXOIUJIEHHS PI3HUX IITLOBUX ayAUTOPIM Ta MakcuMizallii mpuOyTKOBOCTI.

Opranizaiiiina cTpykTypa revenue management nepeadadae CTBOPEHHS
crenianizoBaHoro  Revenue-Bigainy,  sSKMM  3a3BUYail  BXOJOUTH [0
MIMOPSAKYBaHHS KOMEPIIIHHOIO JUpEKTopa ab0 TEeHEPaIbHOTO MEHeIKepa
rotento. TUMOBUM CKJIaJ KOMaHIW BKItodae: kepiBHuKa (Director of Revenue),
1-2 meHemkepiB 3 MOXOJIB Ta aCUCTEHTAa. Y MalluX roTeisx (QyHKIi revenue
management MOXYTh BHUKOHYBATHUCSA CIIBPOOITHUKAMH BiJAUTY MPOJAXIB.
OcHOBHI 000B’SI3KM TUPEKTOPA 3 JOXOIB OXOIUTIOIOTh: IHTETPallil0 CTpaTerii Ta
TaKTUK revenue management y MapKeTHHTOBI Ta OIEpalliiiHi TpoiiecH, po3pooKy
MOJITUK IIHOYTBOPEHHSI, HAJIAIITYBAHHS MPOTPaMHUX PIlIEHbh Ta KOHTPOJIb
BUKOHAHHS IUIaHIB. MeHeKepHu, Y CBOIO Yepry, BIAMOBIJAIOThH 3a: aHATITHKY
JAHUX, TPOTHO3YBaHHS IMOIMUTY, KOPETyBaHHS TapudiB 1 KBOT, a TaKOXK
MIJITOTOBKY 3BITHOCTI JJIsl IPUNHATTS YIIPABIIHCHKUX PIIlICHb.

B ontumansHOMYy BapiaHTi cucTeMa revenue management mae OyTH
OpraHIvyHO 1HTETPOBaHA y BCI ONEpalliiiHi MPOLECH TOTENI0, IEPETBOPUBIIUCH HA
HEBIA'€MHY YacTHHY WOrO0 KOPIOPATUBHOI KYJIbTYpH, A€ MPIOPUTETOM €
MakcuMizaiis goxoxaiB. lle mnepenbawae TpaHcdopMallito yHnpaBIiHCHKOTO
MUCIICHHS — BIAX1]1 BiJ] KJJACUYHUX «TOTEIBHUX» MIAXO/IIB 10 IPOIAXKIB, CEPBICY

Ta IHOYTBOPEHHS HA KOPUCTh CTPATErTYHOTO yIPaBIIHHS MPUOYTKOBICTIO.
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Kiito4oBUM acmekToM € YCBIJIOMJIEHHS KEPIBHUIITBOM, III0 revenue
management — 1€ He NOpocTo QYHKINS CHElIali30BaHOr0 MIAPO3ALTY, a
KOMIUIEKCHa Oi3Hec-pinocodisi, sika Mae MPOHU3YBATH BCl PiBHI MPUUHSATTS
piteHb. Jluiie Takuil miaxiJ T03BOJIUTH TOTENI0 €PEKTUBHO aJanTyBaTUCS J10
PUHKOBUX BUKJIMKIB 1 3a0€3M€YUTH CTa0LIbHY (DiIHAHCOBY PE3yJIbTaTUBHICTD.

Oynkiis Revenue-Bigaiuny — He Jaule po3poOUTH CTPATEriio yIpaBIiHHS
JI0XOJaMU JUIsl TOTEIBHO1 1HAYCTpii, ane i 3a0e3neunTH ii eheKTUBHY aJanTaliio
n0 KpuzoBux YymoB. lle mnepenbayae THYYKICTh y TPUHHATTI PpillICHb,
OTNEPATUBHUM aHalli3 3MIH PUHKOBOI JUHAMIKU Ta MOCTIMHY KOPEKIII0 TaKTUK
1Uts1 30epexeHHs (PIHaHCOBOI CTIMKOCTI TOTENIB.

KirodoBi acnexktu aganTailii cTpaTerii ympaBliHHS J0oXoJaMu (revenue
management) J10 KpU3U BKJIIOYAIOTh:

¢ MPOTHO3YBaHHS MOIUTY 3 YpaxXyBaHHSIM €KOHOMIYHOI HECTaOIIbHOCTI —
BUKOPUCTAaHHS JaHUX 13 COLIAJIBHUX MEpeX, aHaITHUKA OpOHIOBaHb Ta
MaKpOEKOHOMIYHUX TPEHAIB ISl Iepe0aueHHs 3M1H y TTOBE/IIHIII TOCTEH.

o JIMHAMIYHE I[IHOYTBOPEHHS Ta CErMEHTAalllsl pUHKY — aJjanTailis Tapudis
710 TJIATOCIIPOMO>KHOCTI PI3HUX IITLOBUX T'PYI, 30KpeMa BHYTPIIIHIX TYpPHUCTIB,
013HeC-KJI1€HTIB 400 MIXKHAPOJHUX TOCTEH (32 HAIBHOCTI MOTUTY ).

e ONTHUMI3AIS KAaHATIB AUCTPUOYIT — 30UIBIIEHHS YacCTKH MPSIMUX
MPOJaXIB Yepe3 BIIACHI CATH Ta JIOSJIbHICTh KIIE€HTIB, 1100 3HU3UTH 3aJIEKHICTh
Bin poporux OTA-mmardpopm (Online Travel Agency), siki BHUCTYNarOTh
MocepeHUKaMU MDK TOTEJSIMA Ta KII€EHTaMHU, MPONOHYIOYH OpOHIOBAHHS
HOMEPIB Yepe3 CBOi callTh Yu MOOUTBHI T0JATKH.

o nuBepcudikaiis TMOCAYr 1 NaKeTHUX MPOMo3ulliii — po3podka
JOJIATKOBUX JIXKEpEN NO0XO01y (HAMpUKIIaa, JOBTOCTPOKOBI MPOKUBAHHS, 1BEHTH,

KOBOPKIHTH) JJIsI KOMIIEHCAI[li BTPAT BiJl 3HUYKEHHSI 3aBaHTa>KEHOCTI HOMEPHOTO

dboumy.
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e CIICHapHE IUIAaHYBAaHHS — MIATOTOBKA KIJILKOX BaplaHTIB J11 3aJI€KHO Bij
MIMOWHU KpU3U (HAmpUKIAJ, OOMEXEHHS MIXKHAPOJHOTO TypU3MYy, MaJlIHHS
KYITIBEJIBHOI CIIPOMOYKHOCTI).

Bax/MBo10 CKJIaJ0BOIO € TaKOX MOCTIMHHI MOHITOPUHT €()EKTUBHOCTI
ctparerii uepe3 KPI (Key Performance Indicators) kio4oBi NOKa3HUKH
€(EeKTUBHOCTI, $KI BHKOPHUCTOBYIOTHCS JUISl OILIIHKM YCIIIIHOCTI CTpaTerii
yIpaBiliHHS J0X0AaMu (revenue management) y roTeIbHOMY O13HECI Ta IIBUAKE
BIPOBAIP)KEHHS 3MiH. Y MOBH KpU3HU BUMararoTh BiJ Revenue-Bifiity He MpOCTO
pearyBaHHsI, 2 IPOAKTUBHOTO YIIPABIIHHS PU3UKAMU — BiJI THYYKOCTI I[IHOBO1
MOJIITUKU /0 1HBECTHUIIM Yy TEXHOJOTii (HampuKIaj, IITyYHUH IHTENEKT IS
aHamnizy nanux). Jlume Takuil miaxig A03BOJIUTH YKPAiHCHKUM TOTEISAM HE JIUIIIE
BIDKMBATH, ajie ¥ 3HAXOJUTH HOBI MOXJIMBOCTI JJISI POCTY B HECTAOLILHOMY
CepeIOBHIIII.

BucHoBku. YrmpaBiiHHA Jnoxogamu (revenue management) BHUCTYIIA€
KOMIUIEKCHUM 1IHCTPYMEHTOM, 110 3a0€e3Meuye He TPOCTO MAKCUMI3AI[II0 TOXO/IIB
y MEepIloAN BHCOKOIO MONUTY, @ M aKTHBI3ALII0 MPOJaXiB Yy HU3bKI CE30HU 3a
PaxyHOK IIJIECIIPSIMOBAHUX TaKTHUK, IO BUKIIOYAIOTh MAacoOBl 3HIKKU. JlaHuM
M1JX1/1 Ma€ CTPATETIYHY OCHOBY, IHTETPYIOUH aHaJli3 IPUOYTKOBOCTI BCIX JKEPET
JI0XOJly Ta BU3HAYAIOUM JIOBITOCTPOKOBI OPIEHTHPU PO3BUTKY rotento. CydacHi
IHCTPYMEHTH revenue management 3HaYHO BUMIUIM 3a PaMKU TPAIUILIITHOT
3BITHOCTI — BOHHM BKJIIOYalOTh CKJAJHI aHAJIITUYHI METOAM Ta TEepPeaoBl
TEXHOJIOr1i. 3 PO3BUTKOM CUCTEM MPOTHO3YBAaHHS Ta CIIEIliali30BaHUX revenue
management-pillieHb 3'sBUJIACA HEOOXIJHICTh y TMEPEOCMUCIEHHI BCHOTO
M1IX01y, 0OCOOJMBO B YMOBAX PHUHKOBOI HEBU3HAUEHOCTI. ChOTOJHI €()EeKTHUBHE
YIOpaBIiHHS TOTEJIEM HEMOXIJIMBE 0€3 3acTOCyBaHHsS MPO(dECiiHUX METOJIUK
revenue management, siki CTaJIM HEBIJl €EMHOIO YaCTHHOIO YCHIIIHOTO O13HECY.

EdexTuBHUl revenue-MeHEIHKMEHT y TOoTelbHOMY Oi3HECi, 0COOJIUBO B
YMOBaX KpHU3HM, IPYHTYETbCS Ha CTpaTEriyHOMY MIAXOA1 10 ajamTaiii

HiHOYTBOpeHHﬂ, yr[paBJ'IiHHH 3alracaMu Ta MapKCTUHI'OBUX TAKTHUK 10 MIHJIMBOT'O
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nonuTy. KiitouoBUMU eneMeHTaMu YCIIXY €: THYYKICTh TapU(UKH Ta CHeLialbH1
NpOMO3HIIII, ONTUMI3alisl KaHaliB 30yTy, aHall3 pPUHKOBUX TPEH/IB,
BUKOPUCTAHHS Cy4YaCHUX IHCTPYMEHTIB IPOTHO3YBAHHS JJIsl MiHIMI3allii pU3UKIB.
TakuM 4YHWHOM, CTpaTerivHo BHUOYJOBaHAa CHUCTEMa YIPaBIIHHS JOXOJaMHU
J03BOJISIE TOTENAIM HE JMIIE cTallLIi3yBaTh (DIHAHCOBI MOKa3HUKU B YMOBAaX

HEBU3HAYEHOCTI, a i 3a0€3MEeUUTH IOBTOCTPOKOBY KOHKYPEHTOCTIPOMOKHICTb.
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