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IHCTPYMEHTU EKO-BPEH/IMHI'Y HA FMCG HHIAIIPUEMCTBAX:
CTPATEI'IS TA CIIOKUBYE CIIPUAHSATTS
ECO-BRANDING TOOLS AT FMCG ENTERPRISES: STRATEGY AND
CONSUMER PERCEPTION

Anomauia. Bcmyn. Y cyuacnux ymosax cmanoeo po3gumky ma 3p0CmanHs
€KOJI02IYHOT CBI0OMOCMI CNOJNCUBAYI8 eKO-OpenOuHe Habysac 0cobIUB02O
3nauenus onsi FMCG-nionpuemcme. @opmysanns 008ipu 00 OpeHoy, 3MiyHeHHs
oco penymayii ma 3a1yyeHHs JN0SNbHOI  ayoumopii Oedani uacmiuie
peanizyemubcs uepe3 3acmocy8ants eKOJ02IYHO OPIEHMOBAHUX KOMYHIKAYIUHUX
iHcmpymenmie. Y 36°A3Ky 3 yum GUHUKAE Nompeba Yy MeopemuyHoM)y
00TPYHMYBAHHI MA CUCeMAMU3aYii MaKux IHCIMPYMEHMI8, A MAKONC Y GUBUEHHI]
iX 8naUBY HA CROJCUBYE CNPUUHAMMAL

Mema. Memow cmammi € KoHyenmyanizayias ma cucmemamusayis
KIIOYOB8UX IHCMPYMEHmI8 eKo-Openouney, wo 3acmocogyromoecs FMCG-
KOMNAHIAMU, 3 YPAXYBAHHAM IX cmpame2iunoi poai y hopmysanui cmanoi openo-
cmpame?zii, a maKodc anali3 ix 6nau8y Ha CHOACUBYE CHPUUHAMMS eKON02TYHOT

YiHHOCMI OpeHOY.
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Mamepianu i memoou. Mamepianamu 00CaiONHCeHHs CMAU HAYKOBI npayi,
ananimuuHi 36imu midcnapoonux opeauizayiu (EU Ecolabel, 1SO, OECD,
Greenpeace), cmandapmu exono2iunoco mapkysauns (ISO 14024, 1SO 14021,
JICTY ISO 14020:2018), mapkemureo8i 00CaiOdiCeHHs ma NPUKIAOU NPAKMUK
BIMUUSHAHUX [ 3apyOincHuUx Opendis. Y npoyeci 00CNIONHCEHHS 3ACMOCOBAHO
Memoou meopemuyHo20 y3a2albHeHHsl, 2PYNY8AHHs, NOPIGHANbHO20 AHAI3Y,
KOHMEeHM-aHanizy ma jlo2ivH020 Y3a2albHeHHs pe3)ibmamis.

Pesynomamu. YV cmammi 3anpononosano munono2io 60CbMu OCHOBHUX
incmpymenmie exo-openouncy FMCG-komnaniii, onucano ix ¢hynkyionanvHe
NPU3HAYEeHHs1, nepesazu ma SUKIUKY 6NPOBAONCeHHs. Buznaueno ix cmpameziute
Micye y cucmemi ()OpMY8aHHs eKON02TYHO20 IMIOdHCY Opendy. [Ipoananizoeano
BNIUG YUX [HCMPYMEHMI8 Ha KOSHIMuGHe, emoyiline ma Nno8ediHKoge
CHPULIHAMMS  CHOMCUBAYIB, 30KpemMa Ha pigeHb 008ipu 00 OpeHdy, U020
gnizHaganicms i penymayiuny egexmusnicmo. Chopmynbo8ano pexomernoayii
U000 YOOCKOHANEHHs eKO-OpeHO080i cmpamezii 3 Ypaxy8aHHAM NOBEOIHKOBUX
YUHHUKIB CIATI020 CNONCUBAHHSL.

Ilepcnexmusu. Y nooanvuiux 00CnioNHceHHsx OOYLIbHUM € PO3POOIeHHS
AHANTMUYHOT MOOeNi OYIHKU epeKmusHocmi IHCMPYMEHmMI8 eKO-OpeHOUHSY 3
VPAXy8aHHAM BNJUGY HA KIIOUOBI NAPAMEMPU CHONCUBUO20 CHPUUHAMMS, WO
cnpuamume Ni08UWEHHIO O0OIPYHMOBAHOCMI YNPABIIHCbKUX piuleHb ) cepi
CMano20 MapKemuney.

Knrwuoei cnoea: exo-openoune, FMCG, incmpymenmu exo-opeHouney,
CHoJiCUBYe CHPULIHAMMSL, 3e/leHa KOMYHIKAYis, eKolo2iuHa cmpamezis, cmanuil

PO36UMOK.

Summary. Introduction. Under the current conditions of sustainable
development and growing environmental awareness among consumers, eco-
branding has gained particular importance for FMCG enterprises. Building

brand trust, enhancing reputation, and attracting a loyal audience are

International Scientific Journal “Internauka’. Series: “Economic Sciences”
https.//doi.org/10.25313/2520-2294-2025-6




International Scientific Journal “Internauka’. Series: “Economic Sciences”
https.//doi.org/10.25313/2520-2294-2025-6

increasingly achieved through the use of environmentally oriented
communication tools. This gives rise to the need for theoretical justification and
systematization of such tools, as well as the study of their impact on consumer
perception.

Purpose. The purpose of this article is to conceptualize and systematize the
key eco-branding tools used by FMCG companies, taking into account their
strategic role in shaping a sustainable brand strategy, and to analyze their impact
on consumers’ perception of brand ecological value.

Materials and methods. The research materials include scientific
publications, analytical reports of international organizations (EU Ecolabel, 1SO,
OECD, Greenpeace), environmental labeling standards (ISO 14024, ISO 14021,
DSTU ISO 14020:2018), marketing studies, and case examples from domestic and
international brands. The research applied methods of theoretical generalization,
grouping, comparative analysis, content analysis, and logical synthesis of results.

Results. The article proposes a typology of eight core eco-branding tools
for FMCG companies, describing their functional purpose, benefits, and
implementation challenges. Their strategic role in shaping the ecological image
of a brand is defined. The influence of these tools on cognitive, emotional, and
behavioral aspects of consumer perception is analyzed — particularly in terms of
brand trust, recognition, and reputational effectiveness. Recommendations for
improving eco-brand strategies are formulated, considering behavioral factors of
sustainable consumption.

Discussion. Further research should focus on developing an analytical
model for evaluating the effectiveness of eco-branding tools in terms of their
impact on key parameters of consumer perception, which would enhance the
rationale for managerial decision-making in the field of sustainable marketing.

Key words: eco-branding, FMCG, eco-branding tools, consumer

perception, green communication, ecological strategy, sustainable development.
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IlocTanoBka mpoOJemMu. Y CydacHUX YMOBaxX PO3BUTKY IJI00AIbHOIO
CIO’KMBUYOTO PUHKY CIIOCTEPITAETHCS YITKO BUPAXEHE 3POCTAHHS MOMUTY Ha
€KOJIOTIYHO OpIEHTOBAHI MPOJYKTH, LIO 3MIHIOE MIAXOAU A0 OpeHA-cTpaTterii
nianpueMctB FMCG-cektopy. 3 oq4HOTO O0KY, I1€ CTBOPIOE HOB1 MOKIIMBOCTI JIsI
(opMyBaHHS JIOSUIBHOI CIIOKUBYOI ayAUTOpIi, 3 IHIIOTO — BUCYBA€ BUMOTH 10
MPO30POCTi, JTOKA30BOCTI Ta CHUCTEMHOCTI €KOJIOTIYHOTO TMO3UI[IOHYBAHHS
OpenniB. Ilompu akTHBHY MNOMyJSPU3AIliI0 KOHIIEOIIA CTajioro pPO3BUTKY Ta
BIIMOBIJANILHOTO CHOXKHMBaHHS, Ha mnpaktuli Ouneliicte FMCG-komnaHiit
peanizyloTh eIeMEHTH eKO-OpeHIMHTy (hparMeHTapHoO, 0€3 IIIICHOI CTpaTerii Ta
3 OpIEHTAIIEI0 TIEPEBAXKHO HA KOMEPUIMHHUN e(EeKT, a HEe €KOJOTIUHY KOPUCTH.
Takuil miAXig HE JUIIE 3HWXKYE JTOBIPY 10 OpeHAIB, a i cIpusie MOIIHPEHHIO
SIBUII[A TPIHBOIIMHTY — HABMHUCHOTO Y1 HEYCBI1JJOMJICHOTO BBEJICHHS CIIO’KMBaya
B OMaHy IIOAO €KOJIOTIYHOCTI MPOAYKTY. 3Ba)Kal0UM Ha 3HAYHUN PIBEHb
koHKypeHIlli B cerMeHTi FMCG, epeKkTuBHEe BUKOPUCTAHHSI IHCTPYMEHTIB €KO-
OpEeHAMHTY CTa€ He Juie 3aco0oM audepeHiaii, ajne i YUHHUKOM (OpPMYBaHHS
CTaIUX KOHKYPEHTHHMX IepeBar. YCHillHAa eKOOpEeHI-CTpaTerisi mnepeadavae
HasBHICTh Y3TOJPKEHUX €JIEMEHTIB: BiJ €KOJOTIYHOi YHMaKOBKH JO MPO30poi
KOMYHIKaIlii, [0 MATBEPIXKYEThCS cepTudikaramu, MapKyBaHHIM, [UDPOBUMHU
KaHaJIaMHU TOILO.

AKTyanbHICTh MpOOJIEMATUKU TOCUIIIOEThCS 1€ W TUM, W0 Ha
YKpPaiHCbKOMY pHUHKY BIJACYTHIM aJanTOBaHMM KOMIUIEKCHHM MIAXIT [0
iHTerpamii 1HCTpyMeHTIB eko-OpeHauHry came y FMCG-cektopi. IlepeBaxkae
IMITyJIbCUBHE a00 KOIIIOBAJbHE 3aCTOCYBaHHS OKpPEMHUX €JIEMEHTIB, 0e3
ypaxyBaHHS JIOKaJIbHOI crielin(iKu CTIOKUBYOI OBEIHKHU, OUIKYBaHb ayUTOPIl
Ta THCTUTYLIMHOTO KOHTEKCTY. Y 3B’S3KY 3 IIUM, HAYKOBO-TIPAKTUYHE 3HAUCHHS
Mae cUCTeMaTu3allisi IHCTPYMEHTIB €KO-OpeHUHTY, aHali3 iX e()eKTUBHOCTI Ta
pO3po0Ka CTpaTEeriuHOi MOJENI BOPOBAKEHHS, SIKa BPaXOBYeE SIK MOTPeOU

0i3Hecy, TaK 1 CHPUMHATTS 3 OOKY CIIOXKMBaya.
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AHaJI3 0CTaHHIX AOCHiAxKeHb I myOsikaniii. DopMyBaHHS TEOPETUIHUX
3acal €eKO-OpeHIuHry sK cTpareriyHoro 1HctpymMeHty FMCG-koMmaHiii
3MIACHIOETBCS HA TMEPETUHI JOCIIKEHb Y Taly3siX CTaJOr0 MAapKETHHIY,
MOBE/IIHKOBOI €KOHOMIKHM Ta YHpaBiiHHA OpeHIoM. Y MIXKHApOJHIM HAyKOBIH
JiTeparypl OcCOONMBY yBary MpPUIIEHO BHUBYEHHIO BIUIMBY €KOJOTIYHOI
IIEHTUYHOCTI OpeH/ly Ha JOBIpY CIOXXKHMBAaYiB, COPUMHATTS SKOCTI MPOIYKIIi, a
TaK0X €(PEKTUBHICTH PO3IIUPEHHS OPEHIY 32 PAXYHOK «3€JICHUX) 1HII[1aTUB.

VY po6oti Mohammadi, Barzegar 1 Nohekhan (2023) o6rpynroBaHno, 1o
KOMILJIEKCHAa peaii3amiss crparerii green marketing mix — BKIIOYAIOYH
€KOJIOTIYHO OpIEHTOBAHI MPOAYKT, I[IHY, KaHaJu PO3MOAUIY Ta MPOCYBaHHSI —
MO3UTUBHO BIUIMBA€ Ha PIBEHb JIOSUIBHOCTI  CIIOXKHMBA4iB Yy  BHCOKO
KOoHKypeHTHoMY cepenoBuilli FMCG-punky. Jlocnimkenns Sarah Frank (2022),
omyOJikoBaHe B XypHaii Sustainability, miaTBepkye, 1o eheKTUBHICTh green
brand extensions 0Oe3mocCepeHbO 3AIEKUTh BiJ ABTEHTHUYHOCTI €KOJOTTUYHUX
3as1B, pemyTallii OCHOBHOTO OpEeHAy Ta PiBHS 3aIy4€HOCTI CIIOKMBAUiB 10 TUTAHb
CTaJOr0 PO3BUTKY. ABTOpKa JOBOAUTH, IO MPO30pa €KOJOTIYHAa KOMYHIKAIIS
MOX€E CTIPUSITH €(PEKTy 3BOPOTHOTO €KOJIOTTYHOTO MO3UI[IOHYBAHHS, KOJIU 1IM1I[K
«JI0YIPHBOT0» MPOAYKTY 3MIIHIOE 3arajibHy €KOJIOTTYHY 1ICHTUYHICTh OpeH/Iy.

BucnoBku Frank ysromxyrorscs 3 pesynabratamu Chatterjee 1 Karjaluoto
(2009), sxi HAroJIOUIyrOTb Ha HEOOXIJHOCTI KOT€PEHTHOCTI MK Oa30BUMHU
IIHHOCTSIMU OCHOBHOT'O OpEHJy Ta XapaKTEPUCTUKAMU «3EJICHUX» MPOJYKTIB y
nporieci OpenmoBoro posmmupeHHs. JlogatkoBo Grebmer 1 Diefenbach (2020)
MIJIKPECIIOI0Th BAXJIUBICTh aJlaNTallii KOMyHIKAIIMHUX MiIXOAIB O CKENTUYHO
HaJAIITOBAHUX, A€ €KOJIOTIYHO CBIJIOMUX CIIO>KMBAyiB, HATOJOIIYIOUM HA POJIi
JIOBIPH Ta JOKA30BOCT1 y MOOYA0B1 €(heKTUBHOI 3e7eHO1 IaThopMu OpeHy.

AKTYyanbHICTh JOCTIIKEHHS MIITPUMYETHCS TAKOK EMIIPUYHUMHU TAHUMU
Bix McKinsey & NielsenlQ (2023), 3rigno 3 sxumu 78 % cnoxuBauis y CIIA
3asBUWJIA MIPO CXWJIBHICTh OOMpPATH €KOJIOTIYHO OPIEHTOBaHI OpeHU, HABITH 3a

yMOBH mpemianbHOi 1iHU. Lle y3romxyerbes 3 BucHoBkamMu PwC (2024), mo
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3adikcyBaja TOTOBHICTh PECHOHACHTIB cruladyBatu Ha 9,7 % Ouiblie 3a
MPOAYKTH 31 CTAJIUMH XapaKTepUCTHUKAMH. Y €BpPOINEUCHKOMY KOHTEKCTI, 3a
nanumu Euromonitor (2023), 64 % cnoxxuBauiB mpu BUOOP1 MPOAYKTY 3BEPTAIOTh
yBary Ha €KOJIOT1YHI BIACTUBOCTI YMAaKOBKH, II0 MIATBEPIKYE il pOJb fK
BAXKJIMBOTO THCTPYMEHTY AudepeHuiaiii OpeHmy.

VYKpaiHChKI OCTIHUKYU aIaNTyIOTh HampalbOBaHI MIXHAPOJHI MiAXOAN
70 YKpaiHCBKHUX pealliif, 30Cepe/KyI0ud yBary Ha BHKJIUKAaX CTaHOBJICHHS
3€JICHOI €KOHOMIKH, IHCTUTYIIHHUX Oap’e€pax Ta MOBEAIHKOBUX OCOOIMBOCTSIX
yKpaiHChKUX crnoxkuBauiB. Y MoHorpadii Demydova (2021) oGrpyHTOBaHO
HEOOX1HICTh CUCTEMHOTO BITPOBAKEHHS IHCTPYMEHTIB 3€JICHOTO MAPKETUHTY B
cermenTi FMCG, mpu 1poMy akieHT 3po0JeHO Ha HEIOCTaTHbOMY piBHI
1H(PpaCTPYKTYpHOI MIATPUMKH CTAINX MPAKTHK, OOMEXeH1H MOoi1H()OPMOBAHOCTI
CIO’KMBAYIB Ta BIJICYTHOCTI €AUHOTO MIIXOAY 10 cepTUdIKaIlii eKOPOIYKTIB.

Hocmimxkennss Vovk ta Kravchenko (2020), omy6iikoBane B >KypHaii
Sustainability, 3acBiguuio, IO HaBITh MIHIMAJIbHI MPOSBH HEIOCTOBIPHOI
€KOJIOT1YHOI KOMYHIKallii (TPIHBOIIMHTY) 3HUXKYIOTh PIBEHb JOBIPH 10 OpEHTy Ha
0.56 GaniB 3a MIKAJIOI JOBIPH, IO MIJKPECIIOE BUCOKI PEMyTaliiiHl PpU3UKH IJIs
KOMITIaHIM, $IKI BIAIOTBCS JO MAaHINYJATHUBHUX CTPATEriid IMO3UIIOHYBAHHS
MPOAYKIIi SIK «EKOJIOTIYHO BIAMOBIIANBHODY 0€3 peajibHOTO IMiJATBEPIKECHHS.
OTpuMaHi BUCHOBKH M1JKPECIIOI0Th HEOOX1IHICTh MPO30POCTI, MOCHIJOBHOCTI Ta
JIOCTOBIPHOCTI €KO-KOMYHIKAIlli y TMOOyAOBl JTOBTOCTPOKOBOI JIOSJIBHOCTI
CIIO’KUBAYIB.

Takum 4yMHOM, X04a y HAYKOBIH JIiITepaTypl HAKOIMUYEHO 3HAYHUI MacuB
JOCHI/IKeHb, TepeBakHa iX YacTMHA Mae ¢parMeHTapHU xapakrtep abo
30CepeKEeHa JIMIIE HAa OKPEMHUX acHeKTax eKo-OpeHauHry. OcoOiauBoi yBaru
noTpedye TMHUTaHHS KOMIUJIEKCHOI OIIIHKM e()EKTUBHOCTI BUKOPUCTAHHS
IHCTPYMEHTIB €KOJOTIYHOr0 OpEeHIMHTYy B MeXaX IUIICHOT MapKEeTHHIOBOI

ctparerii FMCG-komnaHnii, 3 ypaxyBaHHSIM JIOKaJIbHUX PUHKOBHX 1 CIIOKUBUYUX
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cnequgik. Came 1e OOyMOBIIOE AKTyaJbHICTh 1 HAYKOBY HOBHU3HY JaHOTO
IOCIIIKEHHS.

Merorw crarTi € KOHLENTyadi3alis Ta CHCTEMAaTH3alis KIIOYOBHX
IHCTPYMEHTIB €KO-OpeHJIMHIYy, M0 3acTocoBytoThcd FMCG-kommanisiMu, 3
ypaxyBaHHSIM iX CTpaTeriyHoi poidi y (opMyBaHHI cTanoi OpeHA-CTparerii, a
TaKOK aHajl3 BIUIMBY IIUX IHCTPYMEHTIB Ha CIIOKUBYE COPUUHSATTS €KOJOTTYHOI
I[IHHOCT1 OpeHy.

Marepianu i merogu. MarepianaMu JIOCHIIKEHHS CIyTyBaJd HayKOBI
mpaii BITYM3HSHHUX 1 3apyODKHHMX aBTOPIB, SKi MPUCBSIYEHI MHUTaAHHSAM
CTpPaTErivHOr0 IMO3UI[IOHYBAaHHS, OpPEHA-MEHEI)KMEHTY Ta BIPOBAKEHHS
€KOJIOTIYHOTO CKJIaJgHuka B JisuibHICTE FMCG-koMmaHii, 30Kkpema 100
BUKOPUCTAaHHSA IHCTPYMEHTIB €KO-OpEHIMHIYy Ta iX BIUIMBY Ha IOBEAIHKY
crokuBayiB. TakoX OyidM BUKOPUCTAHI AHANITHUYHI 3BITH MIXKHAPOJIHUX
opranizauiii (EU Ecolabel, ISO, OECD, Greenpeace), MapKETUHTOBUX areHIIii
Ta HE3JIEKHUX JOCHITHULIBKUX IEHTPIB, IO OI[IHIOIOTh €()EKTUBHICTH €KO-
KOMYHiKaIliil 1 ceprudikamiiinux npaktuk y chepi FMCG. BaxnuBe 3HaueHHs
Majgul TaKOXX HOPMAaTUBHO-IPABOBl JOKYMEHTH Ta CTaHJAPTH E€KOJOTIYHOI
ceprudikanii i mapkyBanus, 30kpema ISO 14024, ISO 14021 ta JCTY ISO
14020:2018, sxi pernamMeHTYIOTh NpaBWJIA HAJaHHSA E€KOJOTIYHUX 3asB 1 iX
MEePEBIPKHU.

VY mporeci JOCTIKEHHS 3aCTOCOBAHO HHU3KY HAyKOBHMX METO[IB. MeToj
TEOPETUYHOTO y3arajJlbHEHH Ta TPyIyBaHHS J103BOJIMB BU3HAYUTH CYTHICTb €KO-
OpeHAMHTY B KOHTEKCTI nisuibHOCTI mianpuemMctB FMCG-cekTopy, a Takox
CUCTEMATU3yBAaTH OCHOBHI 1HCTPYMEHTH, W10 BHUKOPHCTOBYIOTHCS IS
KOMYHIKaIIil €KOJIOTIYHO1 I[IHHOCTI OpeHay. MeToa MopiBHsUIBHOTO aHali3y OyB
BUKOPUCTAHUU JJI  JIOCHIJPKEHHS OCOOJMBOCTEH  BIPOBAJKEHHS  €KO-
OpEHJAMHTOBUX CTpPATErii y BITUM3HSAHUX Ta €BPONMEUCHKUX KOMIIAHISIX 1
BUSIBJICHHS 1XHIX KJIFOUOBHUX BIIMIHHOCTEH. MeTo] aHali3y KOHTEHTY JIaB 3MOTY

JTOCIIIUTH TPAKTUKUA €KO-KOMYHIKalii y mudpoBOMYy CEpeoBUIII, 30KpeMa B
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COIIaJIbHUX MepeXKax, OHJIalH-peknami Ta Ha o(diIiHUX pecypcax OpeH/IIB.
3aBeplIaIbHUM €TaroM CTajl0 3aCTOCYBaHHS METOJY JIOTIYHOTO y3arajibHEHHS
pe3yibTariB, KUK JaB 3MOry C(OpPMYJIIOBATH BUCHOBKH 100 €()EKTUBHOCTI
BUKOPHUCTAHHS 1HCTPYMEHTIB €KO-OpEHIMHTY B CyYaCHMX PUHKOBUX yMOBax Ta
3alpOINOHYBATH HAIPSIMKH 1X YJIOCKOHAJICHHS.

Buxkiaa ocHOBHOro marepiajiay. ¥ cy4aCHUX yMOBax CTajaoro pPO3BUTKY
Ta 3pPOCTAaHHSA EKOJOTIYHOI CBIJIOMOCTI CIIOKMBA4diB OCOOJIMBOrO 3HAYCHHS
Ha0yBa€e KOHILENLis €KO-OpEeHIMHTY, L0 PO3IJISAAETbCs SK ILUIICHA CHCTEMa
3aX0/iB, CIpsMoOBaHa Ha (OpMyBaHHS, MIATPUMKY Ta HPOCYBaHHS OpeHAY 3
aKIICHTOM Ha MOro €KOJIOT14HI XapakTepucTuku. Y koHTekcTi FMCG-cexktopy
(TOBapu MOBCSAKAEHHOTO MOMUTY) €KO-OPEHIUHT HE JUIIE BiI0Opakae MiHHICHI
Opl€HTallli KOMIIaHii, a i BHCTyNa€ Ba}XJIMBUM IHCTPYMEHTOM (POPMYBaHHS
noBipu, gudepeHiianii Ha PUHKY Ta 3a0e3MedeHHs JOBMOCTPOKOBOT
KOHKYPEHTOCIPOMO>KHOCTI (puc.1).

HaykoBa niteparypa nojiae €eKo-OpeHAUHT SIK CTPaTEriuyHy MapKeTUHTOBY
TUSTBHICTh, IO TMOEJHYE EKOJIOTIYHI IIHHOCTI KOMIaHii 3 ii pPUHKOBOIO
MPOMO3UIII€I0, 3a3BUYAl Uepe3 1HCTPYMEHTHU Bi3yallbHOr0, KOMYHIKAI[IMHOTO Ta
(yHKIIIOHATBHOTO XapakTepy. BogHouac y HAyKOBUX MIAX0JaX MPOCTEKYETHCS
BIAMIHHICThP MK €KO-OpPEHIMHIOM SIK (OPMOIO €KOJOTIYHOTO IMO3HWIIIFOBAHHS
Openay (green positioning) Ta K 3ac000M €KO-OpIEHTOBAHOI Au(epeHIiallii, o
CrUpaeTbcss Ha  cepTudikoBaHI  ab0  JOKYMEHTAJIbHO  MiJTBEPJXKEHI
XapaKTePUCTUKHU TTPOAYKTY .

OcobnuBicTio exo-Opennunry y chepi FMCG € ioro BUCOKUI piBEHb
YyTIUBOCTI JI0 CIOXKHUBYMX OUIKYBaHb Ta PUHKOBUX cHUrHamiB. ToBapu i€l
KaTeropli XapakTepu3ylThbCsl IIBUIKOI OOOPOTHICTIO, BIJHOCHO HHU3BKUM
pPIBHEM 3aJlyy€HHsI CIOKMBauya y MPOIEC MPUUHSITTS PIIIEHHS, 110 3YMOBIIOE
noTpedy y MIBUIKOMY Ta BI3yallbHO OYEBUIHOMY JOHECEHHI €KOJIOT1YHOT

miHHocTi. Lle, cBo€r Yeprorw, akTyasi3ye BaXXIUBICTh TaKUX EJIEMEHTIB, SIK
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yIOaKoOBKa 3 €KO-MaTepiasiB, €KOJOTIYHE MapKyBaHHs, 3pY4YHICTh YTHJII3allll,
cepTudikais, a TAKOK €KOJIOT14HO BianoBiganeHi digital-komynikamii [1].

Ha Biaminy Big iHImMX QopmaTiB OpeHAUHTY, €KO-OpEHIUHT HE MOXKE
IPYHTYBaTUCA BHUKIIOYHO Ha pEKJIaMHOMY MOBIJOMJIEHHI ab0 eMOLIHHIMI
oOiusiHIl.  Kiro4oBOIO BHUMOIOK BHUCTYNA€ JOKA30BICTb — HAasBHICTb
M1JITBEP/I>)KEHOI BIJIMOBITHOCTI 3aBJICHUM €KOJIOTIYHUM MapaMeTpam, 30Kpema y
BUTJIS/II HE3AIEKHUX CepTU(IKATIB, MIKHAPOJHUX EKOJOTIUHMX CTaHJIapTIB,
npo30poi 3BiTHOCTI (Hanpukiaa, ESG-3BiTiB) abo QR-mocTyny 10 HaHuX Mpo

JJaHIOIOT ITOCTa4YaHHA.

IHCTPYMEHT cermeHTyBaHHA Ta 3a/1y4eHHA €KONOrIYHO
OpPIEHTOBAHMX CNOXMBAYIB

EnemeHT penytauiiHOro Kanitany, Wwo nocuatoe bpeHpa,
yepes BiANOBiAaNbHY NOBEAIHKY

MexaHi3m pMHKOBOI aganTauii 40 3aKOHOAABYMX Ta
IHCTUTYLiMHUX BUMOT Yy cdepi CTanoro po3BUTKY (30Kpema
pPerynaTopHux akTie EC: gupeKTnBa Npo eKogmn3anH,
taxonomy regulation Towwo)

Puc. 1. Poasb exo-Openaunry y konrexkcri FMCG-cekTopy

IDicepeno: y3aranpHEHO aBTOPOM Ha OCHOBI [ 1]

Takum ynnoM, exo-OpeHaunr y FMCG-cdepi BapTo po3risiiaTyd HE JIUIIe
K MapKETUHIOBY MPaKTUKY, a SIK CTPATEriyHO BaXJIUBY CKJIaJ0BY CTajoro
OpeHayBaHHS, SiIKa 00’€IHY€ €KOJOTIYHI, COI[iajJbHI Ta E€KOHOMIYHI BEKTOpPHU
PO3BUTKY MIAMPUEMCTBA.

International Scientific Journal “Internauka’. Series: “Economic Sciences”
https.//doi.org/10.25313/2520-2294-2025-6




International Scientific Journal “Internauka’. Series: “Economic Sciences”
https.//doi.org/10.25313/2520-2294-2025-6

VY cydacHMX yMOBax 3pOCTaHHSI €KOJOTIYHOI CBIJIOMOCTI CIIOKHBauiB,
3arOCTPEHHsI I00aIbHUX BUKJIMKIB IIOAO 3MiH KJIiMaTy, Ae(QILUTY pecypciB Ta
3a0py/IHEHHsSI  HABKOJIMIIHBOI'O  CEpPEAOBMINA, €KO-OpEHIMHI  IOCTYIOBO
TpaHCPOPMYETbCSI 3 BY3bKO CIHEIIaI30BAHOIO HAMNPSIMKY B  KIIOYOBHI
KOMIIOHEHT CTPAaTeriyHOro MapKeTHHry mignpueMctB FMCG-cdepu. Horo
CYTHICTb noJsirae y (jopMyBaHH1 OpeHy, SKUH CUCTEMHO KOMYHIKY€E €KOJIOTT4HI
LIHHOCTI Yepe3 NpPOAYKT, YNAKOBKYy, CHOCi0O BHUpPOOHMIITBA, JIOTICTUKY Ta
KOMYHIKAIIi{Hy MOJITHKY, OPIEHTYIOUHUCh HE JIMIIE Ha EKOHOMIYHY BUIOAY, a i
Ha COI[laIbHO-EKOJIOTIUYHY BIAMOBIIANbHICTE. BiH 3a0e3neuye audepeHiiaiiio
OpeHly Ha pPUHKY, TIJBUINCHHS JIOSJIBHOCTI CHOXHBAyiB, CTBOPEHHS
JOBIOCTPOKOBUX KOHKYPEHTHUX TMepeBar 1 MoOXe OyTH OCHOBOIO JUIS
MPEMiaIbHOrO [IIHOYTBOPEHHS.

Hns cexropy FMCG, e KOHKYpeHIIisl € 0COOIMBO XKOPCTKOIO, @ TPUUHSTTS
pillIEeHb  CIOXWBAayaMU 4YacTO 3IHCHIOETHCS  IMIYJbCUBHO, €(QEKTUBHA
€KOOpPEHIMHIOBa CTpaTeris 3aTHa 3a0€3MeYUTH JOJaTKOBY LIHHICTh MPOIYKTY.
3rigno 3 gochimkeHHsmMu Nielsen (2021), nonaxa 73% cnoxkuBauiB y €Bpori
B1/IJIalOTh MepeBary OpeHJiaM, siki aKTUBHO JEMOHCTPYIOTh CBOI 3yCHIUIA I1IOJI0
OXOpOHM JOBKULIA [2]. BogHoYac nmpakTu4He BTUICHHS €KO-OpEHIUHTY BUMAarae
HE JIUIIIE €KOJIOTIYHUX PIllIeHb Y BUPOOHUIITBI Ta JUCTPUOYIIii, a i MPO30POCTi,
M1ITBEP/I>)KEHOI MapKyBaHHSIM, cepTU(IKaII€l0 a00 HE3aJIEKHOIO MEPEBIPKOIO.

BonHouac edexkTUBHICTh €KO-OpeHAMHry OOyMOBJIEHA JOTPUMAaHHIM
MPUHLKIY JOKA30BOCTI: CIOXHKBadl Jefanl CKENTUYHINIE CTaBISATHCS [0
JEKJIapaTUBHUX «3eJeHux» oOilsgHOK. [IpoGrema TpiHBOIIMHTY 3alUIIAETHCS
KJIFOYOBUM PU3UKOM, OCKIJTBKM HEBIAMOBIIHICTh 3as1B peaIbHUM €KOJIisIM 37aTHa
MUTTEBO 3pyiHYBaTH HeMaTeplaJbHUM KamiTan OpeHay Ta 1HIIIIOBATH
PEryJIATOPHI CaHKIIIi.

Takum unHOM, U1 iATpUeMCTB FMCG eko-OpeHANHT TepeTBOPIOETHCS
Ha CTpaTeriyHui IHCTPYMEHT, IO IMOE€NHYE IIHHICHE IO3UI[IOHYBAHHS Ta

KOHKYpeHTHY nudepeniiamio. Moro BOpoBamkeHHS MOTpeOye CHUCTEMHOCTI,
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Mpo30poi  KOMYHIKAIli Ta HE3aJEkKHOTO MIATBEPJKEHHS  EKOJIOTTYHUX
XapaKTEepPUCTHUK, 1110 3a0e3Ieuye NOBrOCTPOKOBUM €(PEeKT y BUTJISAII MiJABUIIEHOT
CIOKMBYOI JIOSJIBHOCTI, PEMyTalliHOI CTIMKOCTI ¥ BIAMOBILAHOCTI TNIOOAIBHUM
TPEHAAM CTAJIOTO PO3BUTKY.

CyuacHa crtpareris exko-Openaunry y chepi FMCG notpebye He nuiiie
HasBHOCTI OKPEMHUX €KOJIOTIYHUX IHII[IaTUB, a W YITKO CTPYKTYpOBAHOTO
KOMILJIEKCY 1HCTPYMEHTIB, 3/JaTHUX TPAHCIIOBATH €KOJOTIYHY LIHHICTh OpeHIy
Ha BCIX eTanax Horo KOMyHiKallii 31 CIIOKUBayeM. 3 OISy Ha 3pOCTaHHS 3alUTy
3 OOKY PUHKY Ha CTaJliCTh, PO30PICTh Ta COILIabHY BiJIMOBIAAIbHICTh, BAHUKAE
HEOOXIHICTh Y CUCTEMHOMY MiAXoal A0 (GopMyBaHHS OpeHIy 3 aKIlEeHTOM Ha
HOro eKoJIOr1yHy opieHTario [3].

VY 11bOMYy KOHTEKCT1 aKTyaJIbHUM € BUOKPEMJIEHHS T4 HAYKOBE OCMUCIIECHHS
KJIFOYOBUX 1HCTPYMEHTIB €KO-OpEHANHTY, Kl BUKOHYIOTh QYHKIIIT (hOpMyBaHHS,
3aKpirieHHss Ta Bepudikaiii exosoriyHoro ooOpazy Openay (Tabm. 1).
Cuctemaruzailiss TaKuX IHCTPYMEHTIB JO3BOJISIE MIANPUEMCTBAM HE JIMIIE
MIJBUIIUTH €()EKTUBHICTh MAapKETUHTOBUX KOMYHIKAIlil, ane ¥ 3abe3neuutu

CTaJICTh OpeHY B TOBrOCTPOKOBIM MEPCHIEKTUBI.

Tabnuys 1
Cucremarusauisi inctpymeHTiB eko-OpeHanury FMCG-komnaHiun
IncrpymenT Onuc OcHoBHi IlepeBaru nus Bukinku
eK0-OpeHIMHIY XapaKTePUCTUKHU OpeHay peanizamii
1.Exonoriune @®opmyBanas | Ctpareriune 3ay4eHHs HeoOxigHicTh
MO3HIIIOHYBaHHS | YHIKIbHOTO OOIpyHTYBaHHS; | €KO- JOBFOCTPOKOBOI
Openmy Openay BiJIMTOBIAHICTH CIIO)KUBAYIB; BiJIMTOBITHOCTI
HaBKOJIO Mici; MM ABUIEHHS 3asiBJICHUM
LIHHOCTEH midepenmiaris JOBIpH; LIHHOCTSIM
CTaJIOro gyepe3 eKOoJIOTito dbopmyBaHHS
PO3BUTKY €MOIIIHOTO
3B’SI3KY
2.3eneHa [ToGynoBa Bucsitnenns dopmye Pusux
KOMYHIKallifHa | CHCTEMH eKoJIiit OpeHmy; myOmiyHMA 3BHUHYBAaUYE€Hb Y
iatdopma €KOJIOT14HOT MIPO30PICTh y MK I'PIHBOLIMUHTY;
KOMYHIKaIlii B | MeceKax; BIMOBIAAJIGHO | CKJIAAHICTD
PEeKJIaMHUX 1 iHTeTrpaLis B ro Openny; NepeBipKU
PR- colMepexi 3aIy4eHHs ¢axTiB
aKTUBHOCTSIX yepe3 IIHHOCTI
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3.Ceprudikosan | IlintBepmxenn | Odimiiini 3MilHEHHS Bapricts
€ eKOJIOT1uHe A exo3Haku (EU JOBIpH; cepTudikarii;
MapKyBaHHS BignosigHocTi | Ecolabel, USDA | cipomienns CKJIaJIHICTh
MPOAYKIIT Organic); BUOODPY MOCTIHOTO
MDKHApOJAHHUM | 30BHIIIHIA ayUT; | CIIOKUBAYEM; JTOTPUMAHHS
€KOJIOTIYHUM crangaptu [SO M ABUILEHHS BHUMOT
CTaHJapTam KOHKYPEHTHOC
Ti
4.Cranuii Exonorizaniss | Bukopucranus 3HWKEHHS Texniuna
MIPOAYKTOBHIA IU3aiHy BTOPCHUPOBHHU; BIUIMBY Ha CKJIaJIHICTB;
nU3aiH Ta MPOAYKIii Ta ii | MiHIMI3aLis JIOBKIJIJIS; BHUIIA
yIaKOBKa YIaKOBKHU IUIACTHKY; BIJIMIOBIHICT | COOIBAPTICTB;
010pO3KJIaIHICTh | 3aKOHOJABCTBY | MOTpeda B
; IMIJDK nepepooi
JIAHLIIOTIB
NOoCTa4yaHHs
5.3anyuyeHHs [HiniroBanHs Kammanii ITocunenns Opranizariiina
CIIOKUBAYIB 0 | CIIOKUBYOTO «TPUHECH JIOSILHOCTI, CKJIaIHICTB;
€KOAKTUBHOCTEH | KpayJICOPCHHT | YIAKOBKY, coliaibHa norpeba B
Openay y B «IOCAIH IEPEBO»; | B3AEMOIIS; MOTHBAIIIT
eKOJIOT1YHUX reviMigikaris BipyCHHIA CIIO’KMBaya
ITPOEKTAX eeKT
6.ITyGmiuni Odiuiitna ESG-3BiTH; Penyrariiina [Totpeba y
3000B’s13aHHSA JeKJIaparis crparerii KCB; MIPO30PICTh; CHCTEMHIH
L1010 CTAJIOr0 eKocTparerii He3aJIEKHUN ToBipa 3BITHOCTI;
PO3BUTKY Openay ayJuT 1HBECTOPIB 1 KOHTPOJIb
eKOpEe3yJIbTaTIB napTHepiB BUKOHAHHS
OOIISTHOK
7.Indmroenc- ChiBmpans 3 Mikpo- Ta Hoctyn 110 Pusux
MapKeTHHT 13 JigepaMu MakpoiH(IIIOeHCe | LiITbOBOT penyTamiiHux
3€JICHUMHU IYMOK, 1110 pY; HATUBHU ayJuTopii; BTpAT;
ambacamopaMu | IPOCYBAIOTh KOHTEHT; ABTEHTUYHE oOMexeHa
CTaJMH CTHJIb | COLiaJbHI MEPeXi | MPOCYBaHHS KOHTPOJIbOBAHIC
JKUTTA Tb MECEKIB
8.I{udposi exo- | [HHOBaITIHI QR-konu 3 Bucoka [aBecTuii B
THCTpYMEHTH 3acoou €KOJIOTTYHOIO MIPO30PICTBh; PO3pOOKY;
OpeHy iHpopMyBaHHS | iHpOpMaIi€lO; 1 ABUILCHHS norpeba B
CIIO’KMBaJa KaJIbKYJISITOPH 3aIyYEHHS; udpoBiit
po CO2; MoGinbHI TEXHOJIOTIYHH | TPAMOTHOCTI
€KOJIOTIYHICTE | JOJAaTKH H IMIIOK ayuTopii
POAYKTY

,becepefzo.‘ CKJIaICHO aBTOPOM

VY miil craTTi 3ampolnoOHOBAaHO KIACH(IKALIK Ta HAyKOBO-NPAKTHYHY
XapaKTepUCTUKY OCHOBHHUX IHCTPYMEHTIB €KO-OpPEHAMHTY, PEJICBAHTHUX JIs
FMCG-komnaHiif, $iKi IHTETPYIOTh MPUHLUIMN CTaJOTO PO3BUTKY Yy CBOIO

MapKETUHTOBY MOJITUKY:
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1. Exonoriyse no3uuioHyBaHHA. Y KOHTEKCTI IOCUIIEHHS I100a1bHOr0
TPEHAY Ha €KOJIOT13allll0 CIOKMBAHHS E€KOJIOTIYHE MO3ULIOHYBaHHS BHCTYIIA€
dbyHngaMmeHToM JUisi MOOYyAOBU €(PEKTHUBHOI CTpaTerii exo-OpeHnunry. [lanwmii
IHCTPYMEHT MOJIATae y [UIeCHpIMOBaHOMY (POpMYyBaHHI B CB1JIOMOCTI CIIO>KMBava
ySABICHHS Tpo OpeHJ SK Takuil, M0 peanidye NPUHIMUIN EKOJOTIYHO1
BIIMOBIAANBHOCTI,  PECypcOePEeKTUBHOCTI Ta  cTajoro  po3Butky. lle
MO3ULI10HYBaHHS 33]]a€ TOHAJIbHICTh YC1i KOMYHIKAILIIHIN apXiTeKTyp1 OpeHy Ta
BU3Hauae ioro audepeHmiamnico Ha puHKy. Ha BiAMIHY BiJ KJIACHYHOTO
MO3UIIIOHYBaHHS, iK€ (DOKYCYeTbCsl Ha (YHKI[IOHAIBHUX IepeBarax ToBapy 4u
€MOI[II{HIA LIHHOCTI, €KOJIOTIYHE IIO3MI[IOHYBAHHS Aamlele 10 I[IHHICHO-
MOTHUBAI[IMHOTO  PIBHS  CIOXHWBYOi MNOBEAIHKM. BoHO 0a3yerbcsi Ha
KOHIIENTyallbHIA TpaHchopMalii OpeHIy y HOCIsI €THYHOro BUOOpPY, IO
Y3rOKY€EThCS 3 0COOMCTUMU MEPEKOHAHHSIMU €KOJIOTIYHO CB1JOMUX CITOKMBaYiB
[4].

[TpoBigni FMCG-koMmnaHii peani3oByIOTh JaHUM 1HCTPYMEHT HUISIXOM
JIEKJIapyBaHHS CTAJIUX MPUHITUIIIB 1I€ Ha eTari po3poOKU MPOyKTOBOI JIHIAKH.
Hanpuxnan, Openn Patagonia mosuilioHye cebe sK KOMIMaHisf, 110 HE JIMIIE
BUTOTOBJIIE OJAT 3 MepepoOJeHOI CHUPOBUHHU, a U CTHUMYJIIOE€ CIOKHBayiB
KyIlyBaTH MEHIIE 3aBAAKM KamnaHisM Ha kwtaiaTt "Don’t Buy This Jacket",
JEMOHCTPYIOUM TJIMOOKY BiJAAHICTh €KOJIOTIYHUM IIHHOCTSM [5]. AHaNOT14HO,
openn The Body Shop BOynOBye ekooriuHe MO3UIIIOHYBAHHS Y KOPIIOPATUBHY
JIHK uepe3 kammnanii 3a €THUHY TOPTIBIIIO, 3aXUCT MPUPOIU Ta MpaBa TBAPUH, 110
HNIATPUMYE CTANICTh Y JOBIOCTPOKOBIN NEPCIIEKTUBI.

®opMyBaHHS €KOJIOTTYHOTO MO3ULIOHYBAaHHS OTPEOYE Y3rOIKEHOCTI MIXK
3asiBJIEHUMU LIIHHOCTSMH Ta peaibHUMHM JisMHu Openny. HaykoBil BKa3yroTh Ha
BAXKJIUBICTh  KOXEpEeHTHOCTI (coherence) sK  KpUTEpil0  JAOCTOBIPHOCTI
MO3UI[IOHYBAHHS: HEBIAMOBIAHICTh MIXK 3asBaMU Ta MPAKTUKAMHU TOPOIKYE
CIPUMHATTS TPIHBOILIMHIY Ta BeAE N0 BTpaTH I0Bipu [6]. Y 1bOMYy 3B’S3KY

e(heKTUBHICTH €KOIMO3UI[IOHYBAHHS 3aJI€KUTh B1Jl HASIBHOCT1 cepTU]IKATIB, 3BITIB
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PO BIUIMB HA JIOBKLJUIS, €KOJOTIYHOTO ayJIUTY — SIKI BUCTYHAIOTh MapKepaMu
JOCTOBIpHOCTI Openmay [7].

TakuM YMHOM, €KOJIOTIYHE MO3ULIOHYBaHHS € HE JIMILEe KOMYHIKAIliTHUM
IHCTPYMEHTOM, a ¥ CTpAaTEeTIYHUM OPIEHTHUPOM, 110 TPAHCIIOE MICit0 Ta OaYeHHS
6peHy Kpi3b npu3My cranocti. Horo 3acrocyBanns 8 FMCG-chepi 3a6e3meuye
OpeHy KOHKYPEHTHY MepeBary, 3HM)XKYE€ PU3UKH BTPATH JIOSUIBHOCTI, CIIPUSIE
(OpMYBaHHIO €MOLIIMHOIO 3B’S3KY 31 CIIOKMBAayeM, SIKUHA OTOTOXKHIOE cebe 3
IIIHHOCTSAMM BIAIIOBITAJILHOI'O CIIOKUBAHHS .

2. 3eneHa komyHikamidiHa minatgopma. OauH 3 KIHOYOBUX
IHCTpYMEHTIB peaini3zailii eko-opeHaunry y chepi FMCG, mo gopmyerbes sik
CHCTeMa CMHUCIIB, TOBIJIOMJICHb 1 KaHAB, dyepe3 SKi OpeHJ TPaHCIIE CBOIO
€KOJIOT14YHY MICIiI0, I[IHHOCTI ¥ MOBEIHKOBI OpPIEHTUPU 10 croxuBada [8]. Ha
BiIMIHY BiJ (OpMambHOrO MapKyBaHHS 4YHM E€KOJIOTIYHOTO TIaKyBaHHS, LeH
IHCTPYMEHT BUKOHY€ KOTHITUBHO-a()€KTHUBHY (DYHKI10, BILIUBAIOYH HE JIUIIE HA
YSIBJIICHHS TIPO MPOAYKT, a ¥ HA 3arajibHUM IMIK OpEHIY B CHUCTEMI COLaIbHUX
I[IHHOCTEMN .

3eneHa KOMYHIKalig (PYHKIIOHYe SIK sSIAPO OpEeHAOBOI 1IEHTUYHOCTI,
0cOOMMBO B yMoOBax 1HGOPMAIIMHOTO TIEPEBAHTAKEHHS Ta CIIOXKUBUYOIO
ckerncucy. Bona nossosse:

o Okpecnutu eKONOTIUHY “‘NereHay”’ OpeHIy: MOYMHAIYM Bija icTOpii
HOro 3aCHYBaHHs J10 PAaKTHK B1JMOBIIaJIbHOTO BUPOOHHULITBA;

o @opmyBaTu €MOILIMHUI 3B’SI30K 3 ayJUTOPIEO Yepes3 /1€l colianbHOl
KOPHCTI, 10alIMBOTO CTaBJIEHHS A0 MPUPOIH, 3aXUCTYy MalOyTHIX IMOKOJIHB;

e 3amisTH HaApaTUBU CTAJOr0 PO3BUTKY SK YaCTUHY CTpaTErivyHOl
KOMYHIKaIlii OpeHmy.

VY Bunanky FMCG-koMmnanil, 3eneHa miaTdgopMa BUBOAUTHCS HE JIMUIIE
yepe3 30BHIMIHIO pekiamy un PR, a iHTerpyerbcs y BCl TOYKH JOTHKY 3i

cro’kuBaueM — BiJ] iHporpadiky Ha yHNaKOBI(l, TOHAJLHOCTI COLIMEPEX, AU3ANHY
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BeOcailTy 10 BHYTpilIHBOTO tone of voice mpalliBHUKIB HA AETYCTAIISX YU 015X

(puc.2).

~N * GOpMyBaHHA CTiMKOI Ta NOCNi[OBHOI N\
€KO/10TiYHOT 06iuAHKN BpeHay. Hanpuknaa:
“100% HaTtypanbHo 6e3 komnpomicis”, “Mu
He NPOCTO He WKOAMMO — MU
BiAHOBAOEMO”, “TBOA i*Ka 6e3 wKoan ana
/ nnaHetn”.

CmucnoBa apxiTeKkTypa

U\

™~ 3e/1eHa KOMYHiKaL,ifa NoBUHHA ByTK rHy4YKotO
— Yy coumMeperkax BOHa MoXe maTu dopmaTt

Apanrtauis mecegxiB o storytelling a6o HaTUBHOIO KOHTEHTY, B
KaHanis 0bNaANH-KOMYHiKaLLiAX — TAKOHIYHI 103YHTK,
B B2B-npe3eHTauiax — aprymeHTN Ha OCHOBI
/ LCA (life cycle assessment).

4
® KOMYHiKaLif AnA NOKoNiHHA Z 6a3yeTbca HA \
~N €MOU,iMHIN aBTEHTUYHOCTI, a AnA 6aTbKiB —

Ha be3neLi NpoAyKTy AnAa AiTen; Ana eKo-
aKTMBICTIB — Ha CepMO3HOCTI cepTudikaLii

Ta NPO30pPOCTi, a A4/1A MACOBOr0 CErMeHTa —

Ha NpOCTOMY i 3pO3yminomy

| NoBiAOMANEHHI: “YncTiwe, Kpalle,

3goposiwe”. /

AyauTtopHa cneumdika

Puc. 2. OcHOBHI e;1eMeHTH 3e/1eH0I KOMYHiKaniiiHol miIaTgopmu

orcepeno. y3araabHEHO aBTOPOM Ha OCHOBI [8]

VYcenimna peanizarlis 3€JIEHO1 KOMYHIKaIliitHOT mathopmMu
JEMOHCTPYEThCA Ha MPUKIAAL OpeHMAIB, sSIKI MOCIIJOBHO TPaHCIIOITh CBOI
€KOJIOT14HI I[IHHOCTI 4epe3 yCl KaHaJIM B3a€MOJli 3 ayAUTOpI€r0. 30Kpema,
Seventh Generation (CIIIA) BuOy0By€ CBOIO KOMYHIKaIllI0 HaBKoJO (pazu “In
our every deliberation, we must consider the impact of our decisions on the next
seven generations”, 1[0 BUCTYMAa€ HE MPOCTO TracjioM, a 1JI€OJOTIYHOI0 BICCIO
OpeHay, sika BU3Haudae Horo tone of voice, MOJITUKY MPO30POCTI Ta MPOIYKTOBI
pimeHHs. Y cBoto uepry, Frosta (Himeuunna) neMoHcTpye npukiiaa mpo3opoi i
JI0Ka30BO1 E€KOKOMYHIKAIli: KOMIMAaHIis BIIKPUTO 1H(POPMYE CIOXKUBAYIB PO
3MIHU y pelenTypax, CKOpOUYEHHs BYTJELEBOTO CIIAYy, a TAKOX BIPOBAKEHHS

“plastic-free” ymakoBKH, 110 TO3BOJIHJIO OpPEHAY MOCUIUTH CBOIO PEIyTAallllo SIK
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€KOJIOTIYHO BIJMOBIIAJIbHOTO BHUPOOHUKA Ta 3aKpIMUTH JOBIPY HA PHUHKY
3aMOPOKEHHUX MPOYKTIB.

HocnimkenHss B cdepi HEHpPOMapKETUHTY CBiA4aTh, IO TMOCIIIOBHA
€KOJIOTIYHa KOMYHIKAI[il AaKTUBY€ €MOLIWHY JOBIpy HaBiThb B yMOBax
HEJIOCTAaTHBOI parlioHanbHOo1 nepeBipku. Lle ocobnuBo edpextuno nus FMCG, ne
pilIEHHS TPUITMAEThCS BUKO 1 32 YYaCTIO €BPUCTUK — TaKUX fK “‘eco = better”
abo “exo = O6e3meuHe ajs aitei” [9].

CyyacHi mAXoAu A0 €KOOPEHAMHTY Jefani Oulbllie TSKIIOTh 0
1HTEpaKTUBHOCTI, IEPCOHAI3allli Ta MPO30pOCTi. bpeHau He nuie TPaHCIIOIOTh
IIHHOCTI, @ W aKTUBHO 3aJy4alOTh CIOXKMBA4iB /10 CIIBTBOPEHHS «3€JICHOTO
nocBigy». OcoOnuBe 3HAYEHHA Mae€ OUDKUTANIZAIlsl — CHOKHUBA4 OYIKYE
OTpUMAaTH €KOJOTIUHY I1H(QOpMaIlil0 B JAOCTYIHIM, IHTEPaKTUBHIA 1 HAaBITh
E€MOIIHO 3aiTyuyeHi Gpopmi:

o Green storytelling — BUKOpUCTaHHSI pealbHUX I1CTOPIN QepmepiBs,
MpaIiBHUKIB, CIIUIBHOT, SIK1 TTOB’sI3aH1 3 BUPOOHHUIITBOM,;

o User-generated content — 3ajy4yeHHsI CHOXHBa4diB 1O CTBOPEHHS
“3eJIEHOT0 KOHTEHTY, IO MIJICUITIOE COL[IalbHy JTOKa30BICTh;

o Bukopucranas AR/QR — gomoBHeHa peanbHICTh SIK 1HCTPYMEHT
reiiMipikoBaHOT €EKOMPOCBITH MPSIMO 3 YHAKOBKHU.

3. CeptudikoBaHe €KOJOriYHE MapKyBaHHS. Bucrtynmae oaHuM 13
KJIFOYOBUX IHCTPYMEHTIB €KO-OpEeHIMHTY, sKuil 3a0e3neuye (opMmanizoBaHy
KOMYHIKAIll0 MDK OpeHJOM 1 CHOXHBAa4eM WI0JI0 €KOJOTIYHOI Oe3MeKH
npoaykTy. Ha BiAMiHY BiA A€KJIapaTUBHUX 3asiB, €KO3HAKHU € MiATBEPIKECHHSIM
BIJIMOBITHOCTI IPOAYKTY BCTAHOBJIEHUM €KOJOTIYHUM CTaHJAapTaM, IO HaJae
MapKyBaHHIO BUCOKHUH PIBEHb JIOBIPH.

VY kontekcti FMCG-cekTopa cepTudikoBaHe €KOMapKyBaHHS BUKOHYE
noABiiHy (¢yHkuito. [lo-mepiie, BOHO BHUKOHYE POJIb MapKETHUHTOBOTO
IHAMKATOPA, IKUN Ja€ 3MOTY CIIOKMBAYEBl IIBUJKO 1I€HTU(IKYBATH IPOIYKT K

exkonoriuno npuitHatHuil (Hanmpukian, EU Ecolabel, Nordic Swan, USDA
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Organic). Ilo-mpyre, BuUCTyllae 1HCTUTYI[IOHAJIBHUM TapaHTOM CTajlOCTi,
JEMOHCTPYIOUM  JOTPUMAHHS  MIAOPUEMCTBOM  BHUMOT  €KOJOTIYHOTO
3aKOHOJABCTBA Ta CTAHAAPTIB YIPABIIHHS )KUTTEBUM LIUKIIOM MPOAYKIIi.

Bapro 3a3Hauutu, mo ceptudikaiis 3a MIDKHAPOAHUMHU CTaHIapTaMHU
(3okpema ISO 14024, ISO 14021, ISO 14025) nepenbauae HeE3aNECKHY
eKCHIEePTU3y, IO MiJIBUIILYE JIETITUMHICTh €KO-KOMYHiKalik openay. [IpumiTHuM
€ nocBia komnadii Frosta, sika mapkye cBoi 3amoposxkeni ctpaBu EU Ecolabel, 1o
N03BOJISIE il 3MILHIOBATH JOBIPY €KOJIOTIYHO CBIJOMHUX MOKYIUIIB Yy
E€pponeiickkomy Corozi. Y CHIA, mapkyBanHs USDA Organic akTHBHO
BUKOPUCTOBYE OpeHn Annie’s Homegrown, CTBOpIOIOYM YITKY acolialiio 3
HaTypaJbHICTIO Ta BIJICYTHICTIO XIMIYHUX IOOPUB UM MECTUIIM/IIB Y BUPOITYyBaHHI
CUPOBUHU.

HayxkoBi kepena cBig4aTh, 0 3HaYHa yacTuHa croxusadiB y CIIA Ta
€porneiicbkomy Cor031 IEMOHCTPY€E BUCOKHI PIBEHB I0BIpU A0 CEPTUDHIKOBAHUX
€KOMapKyBaHb. 3rifHo 3 nociimkenHsam Organic Trade Association (2023), 71 %
aMEpPUKaHCHhKUX CII0XMBayiB BBakaroTh MapkyBaHHs USDA Organic HaaiiHUM
MIJITBEP/PKEHHSIM €KOJIOTTYHOCTI mponykiii. Y €Bponeiickkomy Coro3i, 3a
nanumu €Bpokomicii, jorotunn EU Ecolabel Bmiznarots 38 % crioxuBadis, npu
uboMy 73 % pecrnoHIeHTIB 3a3HAYaI0Th, 1110 €KOJIOT1YHI XapaKTEPUCTUKU TOBAPY
€ BOXJIMBUMHM TpPU yXBaJeHH1 pimeHHs npo nokynky [10]. Ile miaTBepaxye
TEHJICHI[II0 3POCTaHHS 3HAYYIIOCTI €KOMapKyBaHb SIK YMHHUKA (HOPMYBaHHS
CIO’KMBYO1 JOBIPU Ta TOTOBHOCTI IJIATUTU OUIbIIE 32 MPOAYKIIIO 31 CTATUMHU
XapaKTePUCTUKAMH.

VYCHimHICTh IBOr0 1HCTPYMEHTY OOyMOBJIEHa HE JIMIIE BIUIMBOM Ha
MOBE/IIHKOBI HaMIpU CHOXXHBayiB, ajne W €QEeKTUBHICTIO Yy BUOYAOBI OpeH-
kamitany. EkomapkyBanns nae 3mory FMCG-koMmnanisimM (opMyBaTu penyTario
MPO30pOro 1 BiAMOBINAIHFHOTO BUPOOHHUKA, BOJHOYAC CTBOPIOIOYM 3aXHIICHICTH
B1Jl 3BUHYBa4€Hb y IPIHBOIIMHTY. Tak, 3actocyBaHHs cepTudikaTiB Ty Cradle-

to-Cradle ab6o FSC nmiacuittoe no3uiionyBaHHsl OpeHly SIK CUCTEMHOTO I'PaBILS y
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chepi cTanoro po3BUTKY, OCOOJMBO B yMOBaX HUGPOBOTO CHOKHUBAHHS, JI€
IIBUJIKUHU JOCTYI 10 AOKA30BOi iH(OpMallii € KPUTUIHO BaKIUBUM.

4. Cranuii npoayKTOBUM Iu3ailH Ta ynakoBka. OauH 13 HalOLIbII
BUIMMUX 1 BOJHOYAC CTPATETIYHO BAXKJIMBUX IHCTPYMEHTIB €KO-OpEHIIUHTY B
FMCG-cekropi. Lleil IHCTpyMEHT OXOIUTIOE HE JIMIIE 30BHIMIHIO BI3yaJbHY
KOMYHIKAIIl0O 3 TMOKYILEM, ajle€ ¢ BHYTpPIIIHIO €KOJOTIYHY MOJITHKY
MIJIIPUEMCTBA, SIKa peani3yeTbes yepe3 BUOIp MaTepialiB, CTPYKTYPY YIAKOBKH
Ta 11 BIUIMB HA JXUTTEBUM UK IPOIYKTY.

OCHOBHOIO METOIO CTAJOro JU3aiHy BUCTYNAa€ MIHIMI3allisl €KOJOTTYHOTO
CIiAy TPOAYKIIi NUISIXOM 3HUXKEHHS KUIBKOCTI CHPOBUHHM, BHKOPUCTAHHS
Olopo3kiagHux, Oaratopa3oBux abo0 mepepoOJIEeHUX MarepialliB, a TaKOX
3a0€3Me4YeHHs] ONTHMAJIbHOI JIOTICTHUKM 4Yepe3 3MEHIIEHHs Bark i o0csary
YIAaKOBKH. 3 MapKETUHIOBOI TOUKHU 30Dy, Takuil miaxia GopMye y CHOXKHBaya
BIIUYTTSA BIAMOBIJATBHOTO CIOXHUBAHHS Ta 3aJIy4e€HOCTI J0 TJI00albHOTO
€KOJIOTTYHOT'O MOPSJIKY I€HHOTO.

VY crpykrypi OpeHOUMHrOBOi CTpaTerii CTaauil NPOAYKTOBUM JAU3aiH
BUKOHYE (YHKIIIO MaTepiamizailii eKOJIOTIYHOI 1IeHTHYHOCTI Openay. Taki
opennu sik Frosta (I'epmanisi) MOBHICTIO BIAMOBUIIUCH BiJl BTOPUHHOTO IMJIACTUKY
Ta BUKOPUCTOBYIOThH JIMIIIE MANEPOBY YMAKOBKY, 10 MiJJIsIra€ KOMIIOCTYBAHHIO.
Kommnanis Seventh Generation iHTerpyBana y cBOI MOOYTOBI TOBapH IU3aiiH
¢nakoniB 31 100 % mnepepobnenoro miactuky (PCR), mo cympoBomxkyeThes
MapKyBaHHAM 1 1uppoBuMu QR-komamMu Juisi BIACTEKEHHS JKepesl BTOPUHHOT
CUPOBUHU.

3rinHo 3 gociikeHHsM  Euromonitor (2023), 64 9% rnobanbHUX
CIO’KMBAYIB 3aHETIOKOEH] BIJIMBOM MMaKyBaHHSI HA HABKOJIMIIIHE cepenonuiie. Lle
BKa3y€ Ha 3pOCTa04y pPOJib CTAJOro Au3aliHy SK YMHHUKA AudepeHialli ta
KOHKypeHTHO1 miepeBarun y cdept FMCG [11]. Exonoriyna ymakoBKka, siKa
KOMYHIKY€ CBOIO CTaly IPHUPOAY Yepe3 Bi3yalbHI €IEMEHTH — 3E€JIEHHI KOJIIp,

NPUPOJHI  TEKCTYpH, JIOTOTUIM TMEpepoOKH — MOXKE MiJBUIILYBATH
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npuBaOIUBICTE OpeHJy Ta CHPHUSATH HOro BII3HABAHOCTI CEPEll €KOJIOTIYHO
CB1JIOMHX CIIOKHBAYiB.

HNonatkoBy pousb Bigirpae i1 Life Cycle Thinking (LCT) — miaxia, mo
JI03BOJIsI€E OLIHUTHU MOBHUI BIUIMB YNAKOBKU HA HABKOJIMUIITHE CEPEOBUIIE: Bif
noOyBaHHSI pecypciB no yTwiizamii. YcemimHi kedicun peamizamii  LCT
neMoHcTpytoTh Opennu Nestlé 1 Unilever, siki BIpoBa)KyIOTh 1HHOBAIIIHHI TN
€KOYMaKOBKM 3 TIOBHHUM IIMKJIIOM 3BOPOTHOrO 300py abo Olopo3Kiamy.
Hanpuxnaza, Hellmann’s 3aMiHuB Tpaauiliiini TEOOMKY Ha Taki, [0 BUTOTOBJICHI 3
OlomoJiMepiB.

5. 3ayuyeHHs CIIOKHBAYiB J10 EKOAKTUBHOCTEHN Openay. CTpareriunuii
IHCTPYMEHT €KO-OpeHAMHTY, SKHM Iependadyae IHTETpalil0 CHOXKHUBAYIB Yy
peanizallifo eKOJIOTIYHUX IHII[IaTUB OpEeHNy, TUM CaMUM IEpPETBOPIOIOUU iX 13
MAaCUBHUX MOKYIIIIB HA aKTUBHUX YYACHUKIB CTAIUX MPAKTUK. Taka 3a1y4eHICTh
(dhopmye IBOCTOPOHHII KOMYHIKAIIHUI IPOLIEC, B OCHOBI SIKOTO JIEXKHUTD CI1JIbHA
BIJIIOBIIQJIbHICTD 3a €KOJIOTIYH1 HACIIAKNA CIOKUBAHHS.

Ha BigMiHy BiJ TpagulliMHUX PEKJIAMHHUX MIAXOJIB, JaHUW 1HCTPYMEHT
0a3yeThbCsl HAa KOHILIEMIIIT €KOJIOTIYHOr0 KpayACOPCUHTY, KOJU KOMITaHIs JEJerye
YaCTUHY €KOJIOTIYHOI Micll CHOXMBayaM dYepe3 ChellajbHl KaMmaHli, 10
nependavaroTh Ji10: MOBEPHEHHS BUKOPUCTAHOI YMAaKOBKH, YYacThb y IMporpami
yTUIi3allii, MOCaaKy JepeB, PO3UIbHE 30UpaHHS BIAXOJIB, a00 MIATPUMKY
CTQJIMX 1HILIATHUB Y JOKAJIBHUX IPOMaJax.

OnuuM 13 sckpaBux HpukianaiB € mpoekT Bring Back Our Bottles Bin
openny The Body Shop, sikuii cTUMymro€ MOKYIILIB MOBEPTATH BUKOPHUCTaHI
YINAKOBKM JO MarasuHiB. AHAJOTIYHO, KOMIIaHisi Nespresso OpraHi3oBYye
MporpaMu 3BOPOTHOTO 300py Karcys AJis MOAalbIIol epepoOKy, TPOIOHYIOUH
3a 1ie Oonycu uu 3umxkku. bpena Colgate y naptaepctsi 3 ShopRite Ta TerraCycle
npoBoauB akiito Recycled Playground Challenge (mepmuii 3anyck — y 2014

porii, nmoHoBieHHs y 2021) — 3a 301p BXXMBaHOI YyMakOBKH (TIOOUKIB, IIITOK,
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KOTYIIOK HUTOK) IIKOJM OTPUMYBalld KpeauTd, 3 SKUX (iHaHCyBanmacs
OYyJIIBHUIITBO TUTSYUX MAWJTaHUYMKIB 31 BTOPUHHOI CUPOBUHHU.

VYemimua peanmizaiiss Takdx I1HIIIATUB 3HAYHOK MIPOIO 3aJCKHUTh BIJ
e(heKTUBHOTO BUKOPUCTAHHS HU(GPOBUX KaHANIB KOMYHIKaIli. Bukopuctanus
MepcoHam30BaHux push-moBigomieHb, remiikoBaHUX MOOUIBHUX JOJATKIB,
Bi3yanizaiiil pe3ynabTariB eKoAiil (KUIbKICTh 310paHMX IUISIIOK, BHUCAIKEHUX
nepeB, 3eKoHomIIeHHX KutorpamiB CO: TOIO) chpusi€ MiJBUIIEHHIO PIBHS
3aJIy4€HOCTI Ta 3MIITHEHHIO EMOILIIMHOTO 3B’SI3KYy 3 OpEHI0M.

VY xonTeketi FMCG-koMmnaHii, ski (PyHKIIIOHYIOTh Y CEPEIOBHUILI BUCOKOI
YaCTOTH CIIOKUBAHHS T4 KOPOTKOTO KUTTEBOTO IUKIY MPOAYKILi, 3aIy4eHHS
CIOKMBA4iB J0 EKOAKTUBHOCTEW J1a€ 3MOrYy 3MEHIIUTH HEraTUBHHUI BILIWB
IPOIYKLIi Ha JOBKULIA, BOJHOYAC 3a0€3ME€UyI0YH JOBIOCTPOKOBY JOSUIbHICTD
kiieHTiB. Came y4yacTh y peaJbHUX [isIX TMOCHIIIOE aBTEHTUYHICTH OpeHny,
KOHTPACTYIOUM 3 T[IOBEPXOBUMH 3€JICHUMHU KOMYHIKAIlIsIMUA, SIKI HEPIIKO
BUSIBIISIFOTHCS TPIHBOLIIMHTOM.

6. [lyOGmiuni  3000B’si3aHHA MO0  CTAJIOTO  PO3BUTKY  (eco-
commitments). € KIIOYOBUM IHCTPYMEHTOM CTPATEridyHOTO €KO-OpEHIUHTY,
aKuid miependavae odimidHy AeKIapalilo €KOJOTIYHUX e 1 NPUHIUIIB
koMmmanii. Mloro 3aBmanHs mossrae y opMyBaHHI NOBipu 10 OpeHIy SIK 10
BIJIOBIIAJIBHOrO CyO’€KTa, IO i€ B IHTEpecax JOBKULISA, CYCHUIbCTBA Ta
MaifOyTHIX MOKOJIHb.

[1y6iun1 3000B’s13aHHS peani3yoThes y PopMi KOPIIOPATUBHUX 3BITIB PO
ctanuit po3BUTOK (Sustainability Reports), monituk ESG (Environmental, Social,
Governance), €KOJIOTIYHUX ayJUTOPCHKUX BUCHOBKIB, KIIIMAaTUYHUX JEKJIapalliii
Ta MPUEHAHHS O MDKHAPOAHUX 1HINIATUB (Hanpukiaia, Science Based Targets,
UN Global Compact, CDP). Ixne onpumonHeHHs uepe3 ogiuiiini kaHanu
KOMYHIKallii (CailiTh, Mpecpeni3u, I1HTETpOBaHI 3BITH) JI03BOJISIE 3aKPINUTH

€KOJIOTTUHM IMIJIK OpeHAy Ha PIBHI CTpaTeriyHoi i1eHTUYHOCTI [12].

International Scientific Journal “Internauka’. Series: “Economic Sciences”
https.//doi.org/10.25313/2520-2294-2025-6




International Scientific Journal “Internauka’. Series: “Economic Sciences”
https.//doi.org/10.25313/2520-2294-2025-6

VY cextopi FMCG, e KoHKYypeHIIisl BACOKA, a UK CIIOKUBAHHS IIBUIKHM,
myOJidHi eco-commitments BUKOHYIOTH /1Bl BaxiauBi pyHkiii. [To-nepiie, Bouu
3a/1aI0Th HAMIPSIM JJIsl BHYTPIIIHIX TpaHcPopMarliii — BiJl ONTUMI3allii JIAHIIOT1B
MIOCTa4YaHHs J]0 1HBECTHIIIH y 3eseHi TexHoJor1i. [To-npyre, ciyrytoTh 30BHIIIHIM
CUTHAJIOM €KOJIOT14YHOI BIJMOBIIAJIBHOCTI, 1110 BIUIMBAE HA COPUIHATTS OpeHy 3
00Ky CIOKHMBayiB, MAPTHEPIB, IHBECTOPIB 1 PETYISATOPIB.

Kowmnanii Unilever, Nestlé Ta Danone — Bu3HaHI1 Jiiepu y BIIPOBAKEHHI
Takoro iHCTpyMeHTy. 3okpema, Unilever myOuikye CBIiif IUIaH CTAJIOrO PO3BUTKY
(Sustainable Living Plan), sxuii oxoruttoe moHan 50 KOHKpETHUX 3000B’s3aHb
10/10 CKOPOUYEHHSI BUKHU/IIB, 3MEHIIIEHHS CIIO’KUBAHHS BOAM, yTHITI3al1li1 yTAKOBKH
Ta NATPUMKH 100poO0yTy cnuibHOT. Nestlé 30008’ s13anacst 10 2050 poky gocsartu
HYJIOBUX BHUKHJIIB MAPHUKOBUX Ta3iB y MeXax BCi€l BapTOCTI CTBOPEHHS
MPOYKLIi, 1[0 aKTUBHO BUKOPUCTOBY€ETHCS Y OpPEHI-KOMYHIKaLIii.

HasBHicTh Takux 3000B’s13aHb q03Bossie FMCG-koMnaHisiM BOY10ByBaTH
€KOJIOTIYHY BiJANOBIAAIBHICTh y CBOK O13HEC-MOJENb, TUM CaMUM CTBOPIOIOYH
CTaldy I[IHHICTh OpeHay. Y MapKETUHTOBOMY KOHTEKCTI 1€ CTa€ OCHOBOIO
JIOBFOCTPOKOBOI KOMYHIKallii, fKa JIEMOHCTPY€ HE TIJIbKM HaMmipu, a W
pe3yNbTaTH, MOCWIIOIYM penyTalliiHuM KamiTadl 1 MOPOTUJIII0YH CKEICUCY
CIIOKMBAYIB II0J0 €KO3asB.

7. [ndmroenc-mapkeTunr 13 3eieHuMu  amOacamopamu. Buctymae
€(PEeKTUBHUM KOMYHIKALIMHIUM 1HCTPYMEHTOM €KO-OpEeHJMHIY, L0 JO3BOJISIE
OpeHJaM TpaHCIIOBAaTU CBOI E€KOJOTIYHI I[IHHOCTI 4Yepe3 JiAepiB YMOK, sKi
MaroTh JIOBIPY Yy LJIBOBOI ayAUTOpPii Ta aKTUBHO MPOCYBAIOTh CTAIUN CIOCIO
KUTTA. MneThes He nvine npo KiiacuuHux celebrity-ambaccaopis, a HacamIepe
PO €KCHEPTIB, aKTUBICTIB, €KO-0JIOrepiB, HAYKOBIIIB, TPOMAJICEKUX JIs4iB, SIKi
(GOpMYIOTh AMCKYpPC HABKOJO TEM CTAaJOro CHOKMBAaHHS. MeXaHi3M BIUIMBY
bOT0 IHCTPYMEHTY I'PYHTYEThCSI Ha TeOpii coliaibHOTO n0Ka3y (social proof) i
KOHIleNIli 1aeHTudIKalii crnoXkuBaya 3 HoOcieM MiHHOcTed Openay [13]. V

koHTekcTi FMCG-cektopy, A€ NOpUHHATTS pIillleHb € IMIBUAKUM 1 YacTo
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IMITyJIbCUBHUM, PEKOMEH/IAIIIS BiJl 3€JICHOTO ambacaopa Biirpae poJib TpUrepa,
10 aKTUBYE JOBIPY, TOCHIIOE HAMIP J0 KYITIBJI1 Ta 3MIHIOE MTOBE/IIHKY CIIOXKHMBava
y ©Oik ekosoriuHoro BuOOpy. EdexTuBHICT, 1H(IIOEHC-MAPKETUHTY B

€KOJIOTIYHOMY KOHTEKCTI 3YMOBJIEHa KIUJIbKOMa YMHHUKAMU, 10 MOJAHO Ha

(puc.3).

4 VY4 VY4 )

KoHTeKcTyanbHa . A
. . HaTuBHicTb KOMyHiKaLii —
ABTEHTUYHiCTb ambacagopa peneBaHTHiCTb — ambacagopu ;
. . pekomeHaaLjif NPoayKTy
— cnienpaua 3 ocobamu, sKi AonomaratoTb B6ya0ByBaTu .
§ L NOAAETLCA He Y BUTNAL]
CNpaBAj *KMBYTb 3a eKoAoriYHmiN mecea 6peHay B
. . NPAMOI peKaamu, a fiK YacTuHa
NPUHUMNAMM CTaNOCTi, SHUKYE Y 3BUYHIi g1a ayguTopii
o i MOBCAKAEHHOTO CTU/IIO KMUTTA,
PU3UKM CNPUNHATTA KamnaHii KOMYHIiKaUiiHi KaHanu: Lo niABMLYE Ti CHPUIHATTA AK
AK FPIHBOLUMHF. Instagram, YouTube, TikTok, wppor
noAKacTu TOoLLO.

- AN AN /

Puc. 3. KiirouoBi YMHHUKH e(peKTHBHOCTI iH(II0EHC-MAPKETHHIY B eKOOpEeHIMHTY

icepeno: y3aranpHEHO aBTOPOM HA OCHOBI [ 13]

[TpuknagoM yCHIIIHOTO 3aCTOCYBAaHHS IHCTPYMEHTY € Kammadig Seventh
Generation y CIHIA, sika 3aimyyae BiJOMUX €KOAKTHBICTIB ISl PO3IOBiIEH PO
CBOI ILIHHOCTI Ta NPOAYKTOBY JIHIAKY 4Yepe3 COLIalibHI Mepexl. Y
eBporneiicbkkoMy KoHTeKcTi Opena Garnier Green Beauty akTUBHO CIiBIIpaIIoOE 3
OsorepaMu, IO BEAYTh KaHAJIM MpO Zzero waste, €KOJOMOrocroaapcTBo,
OpraHiyHy KOCMETHKY. Takui miaxXiJ He JULIE PO3IIHUPIOE OXOIUIEHHS, ane i
(dhopmye TOBrOCTPOKOBY EMOIIMHY JIOSUTBHICTD J10 OpEeHY.

[ndnroenc-mMapkeTHHT 13 3aJy4YeHHSIM  «3€JEHUX  amOacajopiBy
(EKOJIOTIYHO OpIEHTOBAHUX JIFAEPIB JAYMOK, TaKuX SK OJIOrepH, aKTHUBICTH,
HAyKOBI[l) 3a0e3neuye KOHTPYEHTHICTh MIXK TMO3UIIIOHYBaHHSAM OpeHAy Ta

30BHIIIHBOI0 KOMYHiKali€w. Lle no3Bossie 3BecTH 10 MIHIMYMY KOTHITHBHHIA
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JUCOHAHC Y CIOXKHMBaya, SKE BHUHHUKA€, KOJM MApPKETHHTOBI 3asBU HE
BIJIOBIJIAIOTh CIPUMHATTIO a00 T0CBINy. 3rifHO 3 AocaipkeHHsaM Belanche et al.
(2021), cunbHa BIAMOBIAHICTG (KOHTPYEHTHICTh) MIX 30BHIIIHIM 00pa3oM
iHQIIOoeHCepa, OpeHJOM 1 CIOXXKHMBadyeM BeAe J0 IIJBHUINEHOI JOBIPH, 1 5K
HaCI1JI0K — /10 OUTbII rIruOoKoi i1eHTU(diKalii 3 OpeHaom. OcobnnBo epeKTUBHO
e npamroe st FMCG — cerMeHTty 3 IMIyJIbCUBHUM XapaKTepOM IMOKYTOK,
OCKIIBKH «3€JIEHUI» 1H(]III0OeHCEP YOCOOII0€ €KOJOTIYHY M LIHHICHY KOAaJIIo
OpeHmy, HaJalOud HOMY KOHTEKCTHE 3HAYE€HHS, IO MEePEeXOJUTh 3a MEXi
MPOCTOTO MPOJYKTOBOTO 0OMiHY [14].

8. Hudposi eko-iHCTpyMeHTH OpeHy. |[HHOBAIIMHUI HampsM B €KO-
OpEeHAMHTY, SIKHI TMOEJHYE MAPKETUHI CTaJlor0 PO3BUTKY 3 MOMJIMBOCTSIMHU
g posoi Tpancopmariii. Y koutekcti FMCG-koMmaHii, A¢ COKUBYI PIIIICHHS
YacTO yXBAJTIOIOTHCS HIBUJIKO Ta €MOIINHO, HU(POBI pillIEeHHS JO3BOJSIOTH HE
JUIIe MiABUIIUTA PIBEHb MOIHPOPMOBAHOCTI, a W HaAaTH CIOXHWBa4Yam
IHTEpAKTUBHUM JOCTYI 0 €KOJOTIYHOTO MNpo(uI0 MPOAYKTY — MIPO30PHUH,
MepcoHaIi30BaHuM 1 BepU(PiKOBAHUH.

KntouoBumMu Qopmamu  peanizaimii UUPPOBUX €KO-IHCTPYMEHTIB Yy
MpaKTHUIll OpEeH/IIB €:

o QR-koau Ha ynakoBIli, sIKi BEAyTh JO MIKpOCANTIB 3 iH(OopMalli€ro Ipo
eKo-cepTUu(diKaT, CKIIaJ, JAHIIOT MOCTAaBOK, €KOJIOTIYHUHN ciia (BYIJIEIEBUM,
BOJIHHI TOIIIO).

e MoOUIBPHI JOJATKH, IO JO3BOJISIOTH CIIOKMBAYE€Bl BIIACTEKUTHU
AKUTTEBUM ITUKII IPOAYKTY a00 AI3HATUCS MPO MOr0 €KOJOTTUHUN PEUTHHT.

o Ckanepu cranocti (Hanpukiaan, Yuka, EWG, Open Food Facts), siki
IHTErpYIOTh €KOJIOT14HI Ta COIliabHI MOKa3HUKHU, (hopMytoun 0asy Jjist BUOODY.

o Bipryanbni mnatdopMu B3aeMoJii 31 COXKUBaYaMH, 110 JTO3BOJISIOThH
3BOPOTHUM 3B'SI30K 1100 CTAJIOCTI, MPOMOHYIOTh TeiiMiiKOBaH1 €KO-YeIeHIXKI,

OIMMTYBAaHHS, IIPpOrpaMu JOSUTLHOCTI 3a IMOBTOPHC BUKOPHUCTAHHA YIIAKOBKH.
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VY HayKkoBI{ MJIONIMHI 111 IHCTPYMEHTH peai3yloTh KOHIleNIito value co-
creation (CTBOpPEHHS IIIHHOCTI CHUIBHO 31 CIOXHBadeM), aKe BOHHU
MEePETBOPIOIOTh MOKYMIIS 3 MACUBHOIO OTpUMyBaua iH(pOpMaIlli Ha aKTUBHOTO
y4JacHUKa €KOJOTriuHOi B3aemoAli 3 Openaom. lle copusie ¢popmyBaHHIO €KO-
IIEHTUYHOCTI, TOCHJICHHIO CIIOKMBYOI BIAMOBIAAIBHOCTI Ta audepeHiialii
Opennuy.

Ha npakTuiii ycnimHuMu KelicaMu BUCTYNAIOTh:

o Henkel 3 inTerpamiero QR-koniB Ha 3aco0ax moOyToBOi Ximii, IO
BEyTh 10 «PO3MU(PPOBKU» CKIAAy 3 TMOACHEHHSM E€KOJIOTIYHOTO BIUIMBY
KO>KHOT'O KOMITOHEHTA;

o Nestlé 3 mudpoBuM ci1iIoM MPOCTEKYBAHOCTI KABOBUX 3€pEH y OpeH/Ii
Nespresso;

o Lush — 3 moOunbHuM 3actocynkom Lush Lens, mo no3Bossie
CKaHYBaTH KOCMETHUKY 0€3 yHmaKOBKH JJisl OTpUMaHHs 1HQopMaIllii npo CKiaf i
€TUYHICTh BUPOOHHUIITBA.

BaxnmBo, mo uudpoBl €KO-IHCTPYMEHTH HE JHUIIE MNiABUILYIOThH
MPO30PICTh OpeHy, a I POPMYIOTh JOBrOTPUBAINM €PEKT 3aTyUeHHsI, 0COOJIMBO
cepel Mojoaoi ayauTopii mokodiHb Z Ta Alpha, nnus skux ekosjoriuHa
BIIMOBIAANBHICTD 1 HUGPOBI TEXHOJIOTi — 1HTErPOBaH1 YaCTUHU MOBCSIKICHHS.

B ymoBax 3pocratouoi koHkypeHuii Ha puHky FMCG-cektopy exo-
OpEHJMHT €BOJIIOIIOHYE BiJ JAPYrOpPSIHOrO 1IMIJKEBOIO KOMIIOHEHTa [0
CTpaTErivHOr0 1HCTPYMEHTY, 1[0 BHU3HAYA€ JOBIOCTPOKOBE MO3UIIIOHYBAHHS
Openny Ta Qopmye HOro cTajdy PUHKOBY I1IE€HTUYHICTH. J[JIS OIANPUEMCTB
cekropy FMCQG, ae Temn 060poTy IpOAYKIlii € BUCOKUM, & MOMKJIMBOCTI TOBapHOL
mudepeniiaiii oOMEXXEHUMHU, caMe CHCTEMHa IHTerpailisi iHCTPYMEHTIB €KO-
OpeHIuHTY B O13HEC-CTPATEri0 J103BOJIsIE C(HOPMYBATH CTaly KOHKYPEHTHY
nepenary.

CrpaTeriuHa JOLUIBHICTh 3aCTOCYBAaHHS €KO-OpEHIMHIOBUX 1HCTPYMEHTIB

3YMOBIIIOETHCS IEKIIbKOMa YMHHUKamu [15]:
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o 3MiHa CMOXUBYMX MPIOPUTETIB: JAeAanl OUIblle CIIOKUBAUIB, 30KpeEMa
MOKOJIIHHA 7 Ta MijJeHialM, BUMAaramTh BiJ OpEeHMIIB BIAMOBIIAIBHOCTI,
MPO30POCTi Ta €KOJOTIUHOTO cliay. BiAnoBiqHO, MO3ULIIOHYBaHHS OpeHIy uepes
€KOJIOT1YH1 [[IHHOCTI1 J03BOJIS€ HE JIUIIE BTPUMYBATH JIOSJIbHUX CIOKMBAYIB, a i
aKTHBHO 3aJTy4aTH HOBI CETMEHTH.

o IlocuieHHss HOPMAaTMBHOIO THCKY: 3aKoHOJaBul 1HimiatuBu €C,
30kpema JlupekTuBa nmpo KopnopatuBHy crany 3BiTHICTE (CSRD), peryntoBaHHs
IJIACTUKY, BUMOTH J10 BYIJIELEBOTO CIily, 3000B’s3yI0Th O13HEC BOYAOBYBaTH
€KOJIOT1YH1 TOKa3HUKHU Y CBOI olepaliiiHi Mmojieni. B Takux ymoBax eko-OpeHauHT
BUCTYMA€ HE JUIIE €JIEMEHTOM MAapKETUHIOBOi KOMYHIKallli, a ¥ JokKa3oM
BIIMOBIHOCTI CTpaTerii OpeH1y PEryasTOPHUM CTaHIapTaM.

o 3mimenHs ¢okycy iHBecTopiB 1 maptHepiB: ekosoriudi KPI, ESG-
3BITYBaHHS Ta €KO-MapKyBaHHS BCE YACTIIIE CTAIOTh KPUTEPISIMU MPU YXBaJICHHI
pillieHb IIOJI0 MapTHEPCTBA, MOCTa4aHb Ta IHBECTUIIM y JAHLIOTY BapTOCTI
FMCG. bpenau, mo AexiapyoTh ¥ MiATBEPIXKYIOTh CTaTUl PO3BUTOK, MAlOTh
Kpalll NEPCIEKTUBH 3aIy4EHHS PECYPCIB.

VY 11bOMy KOHTEKCT1 BUKOPUCTAHHS IHCTPYMEHTIB €KO-OpEHIUHTY TOBUHHO

Oyt He (¢parMeHTapHUM, a IHTErPOBAaHUM B 3arajbHy OpEHJI-CTpaTerito

KOMIIaHii.
Tabnuys 2
Crpareriusi poJii iHcTpymMeHTiB exko-Openaunry y FMCG-crparerii Openay
IncTpymenT Crpareriuna poJib B OpeHA-cTparerii
Exonoriune no3uiiionyBaHHA MOBUHHE 3aKJQJaTUCh Yy Micito, OadyeHHS Ta I[IHHOCTI
OpeHy HiANPUEMCTBA, 3aKPIIUIIOIOUYUCH HA PIBHI CTpaTEriyHUX
JOKYMEHTIB Ta OPEHIOBUX CTaHIAPTIB.
3eneHa KOMyHiKalliitHa Mae  QopMmyBaTHCh 13  3QJyYEHHSAM  MPUHIIMIIIB
mwiatdopma TPAaHCMEIMHOCTI Ta aganTailii MOBIIOMIICHb O PI3HHUX
LUTBOBUX ayIuTOpid, 3 (okycom Ha mpo3opicTh i
JOKa30BICTb.
CeprtucdikoBane cTae CTpaTeriYHUM pecypcom penyTariifHoro
€KOMapKyBaHHS yOpaBIiHHS, OCKIIBKA TMIATBEPIKYE  BiIMOBIAHICTH
OpeHny 00 ’€KTHMBHMM, HE3aJEKHO BepH(]PIKOBaAHUM
KPHUTEPIsIM €KOJIOT1YHOCTI.
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Cranuit npoayKTOBUil Tu3aiiH | mepeabavyae JOBrOCTPOKOBI 1HBECTHLII Yy 1HHOBAIi],

Ta yIaKoBKa €KOJIOT1YHUH 1H)KUHIPHUHT Ta IIEPEOCMHUCICHHS JKUTTEBOTO
UKITy TMpPOAYKTY — 3 YpaxyBaHHSM IPHHLUIIB
€KOHOMIKH 3aMKHEHOTO IHKITY.

[{udpoBi eKOIHCTPYMEHTH MOOUTBHI ~ JIOJATKW,  IHTEpaKTHUBHI  MapKyBaHHS,

BIJICTeXKEHHS €KOCIiy — MEepeTBOPIOIOTHCS HAa KaHAIU
(dbopMyBaHHSI JOBrOTPUBAJIOTO MIiaJOTy 31 CHOXKUBAYeM,
0 TPYHTYETHCS Ha TaHUX, JIOBIPI Ta 3ATyYCHOCTI.
Jicepeno: ckiageHo aBTOPOM Ha OCHOBI [17; 8]

TakuM 4YHMHOM, CTpaTeriuHa 1HTerpailis 1HCTPYMEHTIB €KO-OpEHIUHTY Yy
oi3aec-mMonmens FMCG-mianpueMcTBa  J03BOJISIE  MOEIHATH  €KOJIOT1YHI
iMriepatuBu 3 MapkeTuHroBuMu uuiamu (Tabn. 2). Ile 3a0e3neuye He nwuiie
BIIMOBIAHICTD aKTyaJIbHUM PETYJISTOPHUM, €ETUUYHHUM 1 CIIOKUBUKUM TPEHJIaM, a i
CTBOPIOE CTIMKY OCHOBY 715l (POpMYBaHHS JOSIBHOCTI, pEMyTAllIMHOTO KamiTaly
Ta 3pOCTAHHS YACTKHU PUHKY.

VY cyuacHux ymoBax TpaHc(opMailii CHOXKHMBYOI MOBEIIHKUA E€KOJOT14HI
aCIeKTH Je/Jalll 4YacTillleé CTaloTh KIIOYOBUM YMHHUKOM Y TMPOIECI YXBaJCHHS
pIlIEHHSI PO MOKYIKY, 0COOJHMBO y cdepl TOBapiB MOBCSIKIACHHOTO MOIMUTY
(FMCQG). 3pocrtanHs piBHA 00I3HAHOCTI IIOAO €KOJOTITYHUX IPOOIEM, 3MiHA
IIHHICHUX OpIEHTAIlI MOJIOJIINX IMOKOJIHb, a TaKOX IMOCHUJICHHS TJIOOATbHUX
TPEHAIB CTAJIOr0 PO3BUTKY OOYMOBIIOIOTH (POPMYBaHHS HOBOI MapagurMu
crpuiHATTS OpenmiB [16].

Exo-Openaunr gopMmye y CBIIOMOCTI CIOXHBada acolllaTUBHE TOJIE, Y
AKOMY OpEHJI MOCTa€ HE JIMIIE SK KOMEpIIHHA CTPYKTypa, a sIK CyO’€KT 13
COIIAJIPHOIO  BIATMOBIJAJIBHICTIO Ta €KOJIOTIYHOW Mici€r. JlocmimKeHHs
MOKa3yl0Th, 10 HAasBHICTh CEPTU(]PIKOBAHOTO EKOMAPKYBAHHS, E€KOJIOTIYHO
OpIEHTOBaHUX KOMYHIKAI[IN Ta CTAIOTO JU3aiiHy YIIAKOBKU CIPUSIE M1BUIIICHHIO
piBHS AOBIpH A0 OpeHY, CIPUUHATTS HOTO SIK HAJIMHOTO Ta MPOTrPECUBHOIO.

Oco0nuBy yBary ciifi 3BEpHYTH Ha €MOIIIHHUNA KOMIIOHEHT CHPHUIHSTTS.
Exo-OpeHiu BUKIUKAIOTH BIAYYTTS MPUYETHOCTI /10 BAXIJIMBOI COLIIAIBHOI MiCii,
3a/I0BOJIBHSIIOTh  MOTPEOY Yy COIlaJbHOMY CXBaJI€HHI Ta MOpPaIbHOMY
3a/10BOJICHHI. TakuM 4YMHOM, €KO-OpEHIMHI CTa€ 1HCTPYMEHTOM EMOIIMHOTO
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MO3UI[IOHYBAHHS, M0 OCOOMMBO €(EeKTUBHO TMIpaIloe B YMOBaX BHCOKOI
KoHKypeHIii y kareropisix FMCG, ne ToBapHa audepeHiiaiis 4Yacrto €
MIHIMAJIBHOIO.

VY cnoxuBadiB (HOpPMY€EThCS KOTHITUBHA MOJIEIb, B SKIA O3HAKU €KO-
OpeHny — Takl SIK HaTypajbHICTh, BIAMNOBIAANBHICTh, O€3MEUHICTH —
MEePETBOPIOIOTHCS HAa MEPEBAaru MPOAYKTY Ta CTUMYJIOIOTh TOTOBHICTH IUIATUTH
npeMiyM. 3a nocaipxeHHaM McKinsey & NielsenlQ (2023), 78 % cnioxuBadiB y
CHIA cxunbHi BiJJaBaTH NepeBary €KOJOriYHO OPIEHTOBAHUM TOBapam, TOJI SIK
PwC (2024) BusiBuna TOTOBHICTD CIUIAaYyBaTH Y cepeHbOMY Ha 9,7 % Ounbliie 3a
CTajl TOBapH, HaBITh B yMOBax 1H)IAILIT Ta 0OMexeHoro Orokety [18].

OpHak ciijy 3a3HAYUTH, 1110 PIBEHb BIUIMBY €KO-OpEHAMHIY Ha CIIOXKUBaya
3HAYHOIO MIPOI0 3aJI€KHUTh BIJl KOHTEKCTYaJIbHOTO (aKTopy — KYyJbTYPHOTIO,
COIllaJIbHOTO, perioHanbHOro. Hampukiana, B ymMoBaxX pHUHKIB, J€ JOBipa 10
MapKyBaHHA a00 10 O(]IiIIHHMX OpraHiB HU3bKA, €KOJOTIYHI 3asiBU OpEH/IIB
MOXYTh BHUKIHMKATA CKENCUC. Y TaKUX BHUIAJKaX KPUTHUYHO BAXKIMBOKO €
IIPO30pPICTh, JOKA30BICTh Ta JOCTYIHICTh €KO-KOMYHIKAIIH.

Takum unHoM, edexTuBHUM eko-OpeHauHr y FMCG He nuiie 3MmiHIOE
CTPYKTYpPY CHOXKHBYOTO BUOOpPY, alie i popMy€e HOBI KpUTEPIi OL[IHKHU SAKOCTI Ta
LIHHOCT1 MPOAYKTY. Y CHIIIHE BIPOBAKEHHS €KOJIOTTYHUX IHCTPYMEHTIB 3/1aTHE
HE JIUIIE MOCUJIUTU PUHKOBI MO3UIIT OpeHAyY, a i CTBOPUTH TPUBAJIE €MOIlIHE
3aJTy4€HHs], 1[0 € OCHOBOIO JIOSJIBHOCTI CIIOKHBAva.

BucHoBKM i mDepcnekTHBM NOAAJBIIMX JOCHIIXKeHb. Pe3ynbratu
IIPOBEICHOI0  JOCHIJKEHHS JO3BOJIMJIA KOMIUIEKCHO  OXapaKTepu3yBaTH
Cy4acHHUU cTaH 1 crienindiKy 3aCTOCYBaHHS IHCTPYMEHTIB €KO-OpeHANHTY y cepi
FMCG, a TakoX BHU3HAQUUTH KJIIOYOBI UYMHHUKH 1X €()EKTUBHOCTI.
CucremMaTn3oBaHO  BICIM  OCHOBHUX  IHCTPYMEHTIB, SIKI  YTBOPIOIOTH
KOHIIENTyaJIbHy OCHOBY [JIsi (DOPMYBAHHS CTajoi €KOJIOTIYHOI 1JIEHTUYHOCTI
Opennay. 30kpemMa, 10BEACHO, 1110 BIPOBAKEHHS CEPTU(HIKOBAHOTO €KOJIOTTYHOTO

MapKyBaHHs, CTaJIOro MPOIYyKTOBIO AU3aliHy, MPO30pOi 3€JE€HOI KOMYHIKAI[i Ta
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U(PPOBUX E€KO-IHCTPYMEHTIB 3JaTHE CYTTE€BO MIJABUIIUTH PIBEHb JOBIPU [0
Openny, cdopmyBaTd TIHOMIMN eMOLIMHUNA 3B’SI30K 31 CIOXUBAueM 1
3a0e3MeunTu JIOBIOCTPOKOBY KOHKYPEHTHY nepenary. [IpakTuka
(YHKIIIOHYBaHHS YCHIITHUX €BPOMNEHCHKUX OPEHIB MiATBEPIKYE BAKIUBICTD
CUCTEMHOT0 TMiAXOAY JO €KOJOTIYHOrO0 TIO3UI[IOHYBAaHHS, a HE JIMIIEe
BUKOPUCTAHHS OKPEMUX TAKTUYHUX PIIIEHb.

BogHouyac BHABIEHO, IO Ha YKPAlHCBKOMY pPHUHKY II€pEBaXKae
(parMeHTapHe 3aCTOCYBaHHS €KO-OpEHIUHTOBUX 1HCTPYMEHTIB, K€ HE 3aBXKJIU
CYHpPOBOJI)KYETHCS CHUCTEMHOI0 MAapKETHMHTOBOIO CTpaTeriero abo HaJeKHUM
BHYTpIIIHIM KOHTPOJIEM JIOCTOBIPHOCTI €KoJoriyHUX 3asB. Lle cTBoproe
nepeaymMoBu g (OpPMYBaHHS CIOKHUBYOTO CKENTUIM3MY Ta PHU3HKIB
rpiHBoIIMHTY. Takox crnoctepiraeTbest Opak cTanoi HOPMaTUBHO-NIPABOBOI 0a3u
Ta HeAocTaTHsA OOI3HAHICTh CHOXKHMBAYiB MO0 KPUTEPIiB  CIPaBXKHBOT
€KOJIOTTYHOCTI MPOIYKIIi, 0 YCKIAAHIOE BIPOBAIKEHHS BiANOBIIAIBHUX €KO-
OpeH[IIB HA MACOBOMY PUHKY.

3 orusily Ha OTpPUMaHI pe3yiabTaTH, MOJANbIII €TaH JOCIIIKEHHS Oy 1y Th
CIpsIMOBaHI Ha PO3POOJIEHHS aJanToBaHOI J0 YKPaiHCBKOIO PUHKY MOJENI
OIIIHKK €(EKTUBHOCTI €KO-OpEHJIMHIOBUX CTpaTerid, sKa BpaxOByBaTUME HE
JIMIIEe KJIACUYHI MapKETHHIOBI METPUKH, ajie M TOBEAIHKOBI Ta €MOIlIMHI
1HIUKATOpU, PIBEHb CIOXKHUBYOI €KO3aJIYyYEHOCTI, COLIAJIbHUN KOHTEKCT 1
IUHAMIKy penyTaniiHoro kamitany OpeHay. OcoOlMBY yBary IUIaHY€TbCS
OPUIUIUTH posii HUPPOBUX KaHAIIB KOMYHIKAIi Ta 1H(IIOEHC-MApKETUHTY 3
y4acTio ambacajopiB y TpaHcopmallii CoKUBYOi CB1IOMOCTI Ta (hOpMyBaHHI1
€KOJIOT14HOI 1ICHTUYHOCT1 OpeHy.

Takum 4MHOM, pe3yJbTaTH 1€l pOOOTU € TMIAIPYHTSIM JJIs MOTJIHUOIEHOTO
BUBYEHHS MEXaHI3MIB cTajioro mo3uuionyBaHHs OpeHaiB y FMCG-cdepi, mo
MOEAHYE SIK EMITIPUYHUM, TaK 1 CTpAaTeTIYHUM PiBHI aHa13y. BOHU BIIKpUBAIOTH

MEPCIEKTUBY CTBOPEHHSI MPUKJIATHOTO IHCTPYMEHTApil0 JUIsl OILIHKH ¢
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onTUMI3aIli eKo-OpeHIHIOBUX MPAKTUK B YMOBaxX TpaHc(opMailiii cydyacHOTro

YKPaiHChKOI'0 PUHKY.
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