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IHTET'PAIIIAA CUCTEM OMHIKAHAJIBHOT'O MAPKETHUHI'Y:
BUMIPU EKOHOMIYHOI EOEKTUBHOCTI
INTEGRATION OF OMNICHANNEL MARKETING SYSTEMS:
DIMENSIONS OF ECONOMIC EFFICIENCY

Anomauia. Bcmyn. Cyuache 06i3Hec-cepedosuwje Xapakmepusyemvbcs
3pOCMarOyor0 CKIAOHICIIO MA IHMe2POBAHICMIO MAPKEMUH208UX KOMYHIKAYIU, a
PO3BUMOK YUDPOBUX MEXHON02TU CMBOPUB HOBI hopMU 8IOHOCUH MIdC OPEeHOOM
i cnoarcusayamu, wo 3yMOBUNLO PO3BUMOK OMHIKAHAILHO20 Ni0X00Y 00 83AEMOOIL
3 knienmamu. Tpauncghopmayis mapkemuHe08ux KOMYHIKAYIU eB8ONOUIOHYE 810
MYTbMUKAHATbHO20 Ni0X00Y 00 6HPOBAONCEHHSI OMHIKAHANbHOI KOHyenyii,

OCHOBHOIO [0e€lo sKOoI € 2nuboka inmezpayisi yugposux i QizuuHux movox
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KOHMAKmMy 8 €0UHY eKOCUCmeMy 83aeEMOo0ii 3 KichHmom. Mixc mum, napanrenvHo
31 3POCMAHHAM THEECMUYIU 6 OMHIKAHAILHICMb MAPKEeMUHS08UX CMpameil
3pOoCcmac i HeBU3HAYEHICb W00 IX eKOHOMIYHOI eghexmusHoCmi.

Mema. Memoto OocniddcenHsi € OOIPYHMYBAHHA MEOPEMUYHUX 1
NPUKIAOHUX ACNEeKMi8 OYIHKU eKOHOMIYHOI eghekmueHoCmi OMHIKAHAIbHO20
mapkemunzy ma cmpameeit onmumizayii ineecmuyiu 6 OMHIKAHAIbHY
iHgppacmpykmypy.

Mamepianu ma memoou. J{ocniodxicenns ipyHmyemMobCs Ha AHANI3E CYYACHUX
HAYKOBUX Npayb 6 cghepi OMHIKAHAIbHO20 MAPKEMUH2Y ma NPaKmudHux nioxoois
00 OUIHKU 1i020 eKOHOMIYHOI eghexmusnocmi. /s 8i000paxdceHus yux numats
BUKOPUCIAHO — KAHAIOYEHMPUYHUL,  KIIEHMOYEeHMpPUdHul,  hinaHcosul,
NpoYecoOyeHmMpUyHUlL ma IHMe2po8anuti nioxoou 00 OYIHKU epheKmueHocmi
OMHIKAHANbHUX ~ cmpameil.  3acmoco8ano  Memooon02il0  PO3PAXYHKY
peumabenvbhocmi  mapkemuneosux ingecmuyiu (ROMI) 3 ypaxysamusam ix
IHKDeMeHmManbHoi nPUpoou.

Pesynomamu. B Odocnidxcenni  00Ipynmosano, wjo egexmusHicmo
OMHIKAHATLHO20 ~ MAPKemuH2y  GU3HAYAEMbCA He  Juule  (QIHaHCO8UMU
NOKA3HUKAMU, ajle U AKICMIO KIIEHMCbK020 00C8i0y, pieHeM iHmez2payii Kanauiie
ma 30amuicmio adanmyeamucb 00 OUHAMIYHUX 3MIH ) NOBEJIHYI CHONCUBAYIS.
3anpononosano GUKOpUCMAHHI IHKDEMEHMAIbHO20 NioxXody 00 oyinku ROMI,
AKUU 00360JI51€ BUOKpEeMUMU 000AMKOB) UYIHHICb, CMBOPEH) KOHKPEmHUMU
MapkemuHeosumMu  3axodamu. B cmammi  idenmughikosarno  Oocepena
CUHEepeemU4H020 epeKkmy 6 OMHIKAHANbHOMY MApPKemuHay — HNiOGUUEHHS]
eghexkmuenocmi ampubyyii, 0Oe3uo08HICMb KIIEHMCLKO20 00C8I0Y, 63AEMHE
NOCUNIeHHS] KAHAI8 HAKONUYeHHsl I 30a2ayenHs Oanux npo Kiienmis. Pospobneno
PpeKomeHOayii Wooo MaKCumizayii CuHepeemudHo20 eghekmy 6i0 OMHIKAHAIbHUX
cmpameziu.

llepcnexmusu. Ilooanvwi OocniodcenHsi OOYLIbHO CHpAMY8amMu Ha

PO3POOKY  KOMNWIEKCHUX Mooenell OYIHKU  eKOHOMIYHOI  e(eKmueHocmi
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OMHIKAHANbHUX CMpame2iil 3 YPaxy8auHsAM IX HeNHIUHOI npupoou, SAKOCmi
iHmezpayii KaHaie, OUHAMIKU NepeMijeHHs KIIEHMI8 MIdC KAHalamu ma
Gopmysannsn b6ap’epie nepeknouenus. llepcnekmuenum HaANPAMKOM € MAKONC
0ocnioxcerHs ougeperyiayii OMHIKAHATILHUX NIOX00I8 Ol PIZHUX Ce2MeHMmI8
KJLEHMIE.

Knwuosi cnosa: omuikananbHul Mapkemune, inmezpayis MapKemuHs08ux
Kauanie, peumaodenvrHicmos mapkemuneosux ineecmuyit (ROMI), exonomiuna

ehexmusnicmo, IHKpeMeHMAaabHUl nioxio.

Summary. Introduction. The modern business environment is
characterized by increasing complexity and integration of marketing
communications, while the development of digital technologies has created new
forms of consumer-brand relationships, leading to the evolution of an
omnichannel approach to customer interaction. The transformation of marketing
communications has evolved from a multichannel approach to the
implementation of an omnichannel concept, the core idea of which is the deep
integration of digital and physical touchpoints into the unified ecosystem of
customer interaction. Meanwhile, alongside with the growth of investments in
omnichannel marketing strategies, uncertainty regarding their economic
efficiency is also increasing.

Purpose. The purpose of the study substantiate theoretical and applied
aspects of assessing the economic efficiency of omnichannel marketing and
strategies for optimizing investments in omnichannel infrastructure.

Materials and methods. The research is based on the analysis of
contemporary scientific works in the field of omnichannel marketing and
practical approaches to the assessment of its economic efficiency. To address
these issues, channel-centric, customer-centric, financial, process-centric, and

integrated approaches to evaluating the effectiveness of omnichannel strategies
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were used. The methodology for calculating the Return on Marketing Investment
(ROMI) was applied, considering their incremental nature.

Results. The study substantiates that the effectiveness of omnichannel
marketing is determined not only by financial indicators but also by the quality
of customer experience, the level of channel integration, and the ability to adapt
to dynamic changes in consumer behavior. The proposed use of an incremental
approach to ROMI assessment enables the identification of additional value
created by specific marketing activities. The article identifies the sources of
synergistic effect in omnichannel marketing — improving attribution efficiency,
seamless customer experience, mutual reinforcement of channels, and
accumulation and enrichment of customer data. Recommendations for
maximizing the synergistic effect of omnichannel strategies have been developed.

Discussion. Further research should be directed towards developing
comprehensive models for assesing the economic efficiency of omnichannel
strategies, considering their non-linear nature, the quality of channel integration,
the dynamics of customer switching between channels, and the formation of
switching barriers. A promising direction is also the study of the differentiation
of omnichannel approaches for diverse customer segments.

Key words: omnichannel marketing, marketing channel integration, return

on marketing investment (ROMI), economic efficiency, incremental approach.

IHocTanoBka nmpodJjemu. Po3BUTOK IM(PPOBUX TEXHOIOT1 Ta MOB’sI3aHa 3
HUM TpaHc(opMallisi CHOXKHBYOI TOBEAIHKM CTBOPUIIM HOBY MapajurMy
B3a€MOJIii MIX OpeHJlaMH Ta KOpUCTyBauaMH, SIKid BIAcTUBI 0coO0JMBI (hopMu
OaratokaHaJbHUX BIAHOCHH, HENIHIAHICTH Ta BHCOKA JuUHaMi4HICTh. CyuacHe
O13HEC-Cepe/IOBUINE  XAPAaKTEPU3YETHCS ~ 3pOCTAIOUOI0  CKJIAJHICTIO  Ta
IHTErpOBaHICTIO MAPKETUHIOBUX KOMYHIKAIliil, 16 HAa B3a€MOIIOB’ I3aHOMY PUHKY
CIO’KMBaul CIPUHUMAaIOTh OpEeHIU HEe Yepe3 JIiHIMHI 130J1b0BaH1 OJIUH BiJl OJIHOTO

KaHaJH, a K €IUHY JUHAMIYHY CUCTEMY, III0 MOXe 3a0e3neunuTu Oe3nepeOiitHui
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Ta TIOCJIIOBHUN TPOIEC CTBOPEHHS IILJIICHOTO Ta 3aJI0BOJICHOTO KJIIEHTCHKOTO
JIOCBIJTy CTOCYHKIB 3 OpEH0M HE3aJIe:KHO B1Jl MICIf 1 cr1oco0y B3aemoii [8].

Hapasi mu crocrepiraeMo €BOJIOLIK0 MapKETHUHTOBUX CTpaTerii Bif
MYJIbTUKaHATBHOTO MIIX0TY, 110 NependayaB napaneibHe BAKOPUCTAHHS PI3HUX
NUISIXIB  KOMYHIKaIii 31 CHOXHBaye€M [0 BIPOBA/KEHHS OMHIKaHAIbHOI
KOHIIETII1i, OCHOBHOIO 1I€€10 SIKOi € TIIHOOKE MPOHUKHEHHS BC1X KaHAIIIB MIJISIXOM
iHTerpamii nuppoBux 1 (I3UYHUX TOYOK KOHTAKTY B €JUHY EKOCHCTEMY
B3a€MO/IIT 3 KJIIEHTOM.

[lapanenpHo 31  3pOCTaHHSAM  IHBECTULIM B  OMHIKAHaJbHICTh
MapKEeTHHTOBUX CTpPATErid 3pocTa€ 1 HEBU3HAYEHICTh IIOJ0 iX EKOHOMIYHOI
edextuBHOCTI. Il cuTyaliss NOPOMKY€e€ TMPOTUPIYYST MK CTPATETIUHOIO
HEOOXITHICTIO PO3BUTKY OMHIKAHAJIIBHOCTI, 110 IUKTY€ETHCS 3MIHOKO CIOKHUBYOI
MOBEIIHKHA, Ta HEJOCTATHICTIO HAIIHHUX METOMIB OIIIHKH €KOHOMIYHOI
MOLIIBHOCTI TAKUX 1HBECTULIH.

He meHm BaxJMBUM acneKToM MpoOiieMu e()EeKTUBHOCTI 1HBECTHUIIHN €
OOMEXEHICTh TPAAMIIIHHUX MOJIeNIed MapKEeTHUHTOBOiI aTpuOymii mnpu ix
iHTerpamii B OMHiKaHallbHe cepenoBuile. Kiacuuni moneni atpuOymii (first-
click, last-click, niniiina) He BpaxoBYIOTh CKJIaJIHICTh B3a€MO/I1i pI3HUX KaHAJIIB
y (GopMyBaHHI KJII€HTCHKOTO INUIAXY Ta 3MIHY pOJII KaHAIIB HAa PI3HUX HOTO
eranax. lle mpuU3BOAUTH A0 CUCTEMHUX IOXMOOK B OILIHII €(EeKTUBHOCTI
MapKETUHTOBUX 1HBECTHUIIIA Ta, SIK HACIIJOK, JO HEONTUMAJIBLHOIO PO3MOJILITY
OIOIKETY.

[IpobnemaTnyHuM € ¥ nuTaHHs qudepenitianii OMHIKaHAIbHUX CTpaTerii
JUISL PI3HUX CErMEHTIB KJI€HTIB. JIOTYHO MNPUIMYCTUTH, U0 ONTUMAalbHA
KOH(]Irypailisi OMHIKaHAJIbHOI B3a€EMOJII MOE€ CYTTEBO BIAPIZHATUCH IS
KJIIEHTIB 3 PI3HUM MOTEHIIaJIOM JOBIOCTPOKOBOI LIIHHOCTI, MPOTE 1151 Mpodiema
3aJIMIIAETHCS HEAOCTATHBO AOCIIPKEHOI B HAYKOBIH JIiTEpaTypi.

CTBOpEHHSI 1HTErpOBaHOI OMHIKAHAJIbHOI CHUCTEMH BHMArae 3HAYHUX

IHBECTHUI[Id B TEXHOJOTIYHY 1HQPACTPYKTYpPY, BKIIOUAIOYM HOBI MPOTpPaMHi
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maTGopMu, OHOBIIEHHsSI OOJIa[HAaHHS Ta CUCTEMHY iHTerpamito. L{i BuTpaTn
MOXYTh MPU3BECTH J0 MEPEHANPYKEHHsI OOKETY, OCOOJIUBO /JII HEBEIIUKUX
pUTENIEpiB, Kl KOHKYPYIOTh 3 peCypCcaMy BEIUKUX OpraHizaiiil. TakuM 4uHOM,
BUHHMKA€E HEOOXIAHICTh NOIIYKY 1 OOIpyHTYBaHHS CTpaTerii onTuMizalii
1HBECTHUI[I B OMHIKaHAJIbHY 1H(PPACTPYKTYpYy JJIsi TapMOHI3aIllli 1 MOCUJICHHS
MapKETUHTOBUX 3aXO0/l1B, 3AJIyYEHHS KIIIEHTIB Ta 30UIbIIIEHHS JOXO1B KOMITaH1H.

AHaJIi3 OCTaHHIX JOCHIAKeHb i myOJrikaniii.

CyuacHi JOCHII)KEHHSI OMHIKAHAJbHOT'O MApPKETHUHTY PO3BUBAIOTHCS B
KUJIBKOX OCHOBHHX c(pepax, JIe yBara HayKOBLIB Ta IPAKTUKIB (POKYCYETHCA Ha iX
CYTHICHUX XapaKTEpUCTHUKaX. TEXHOJOTIYHI pPIIIEHHs, W0 3a0e3MeuyoTh
IHTeTpaIliio Pi3HUX KaHaJIIB, CHHXPOHI3AIlII0 TaHUX, ITIEPCOHATI3AIII0 B3aEMO/III,
Toulo po3risaatoThes B mpaii E. [Tantano, M. Biaccone, siki JOCTIIKYIOTh POJIb
1H(pOpMaILITHUX TEXHOJIOTIH y CTBOPEHHI OMHIKAHAJIIBHOTO JOCBITY B3a€MOJIT
cnoxkuBauiB [22]. HudpoBy TpanchopmMaiiito sik nepeayMOBY IJi BIPOBAKEHHS
OMHIKaHaJIbHUX CTPATET1d B LIIHHICHY MPAKTHKY B3a€MOJii KOMIIaHIi 3 KIIIEHTOM
ananizyroth P. Xancen ta CiB Knen Cia [13].

BB OMHIKaHAJIBHOCTI Ha CHOXXHBYY TMOBEIIHKY JOCHIIXKYBaBCsS Yy
npaisx ['ao, @an, Nanep, Knsaiin, e BOHU MiAIMMalOTh TUTAHHSI KOPEJAIIT MK
OMHIKaHAJIBHICTIO Ta TMPOLECOM MPUUHATTA pIlIeHb CIOXUBAYaMH, 1X
JOSTBHICTIO, 3a70BOJIeHICTIO Tomio [8;11]. AcmekTu iHTerpaiii OHJAH Ta
odaliH KaHalIB Ha NUISAXY KIi€HTa po3risganuck B npaisix Ckorra Henbcena,
[Tirepa Bepxyda, ta inmmux [19;25].

ExoHOMIYHI acCleKTH OMHIKAHAJIBHOCTI € HaAWOIIbII pPEIeBAHTHUM JIJIs
TOCHIKeHHST €(EeKTUBHOCTI BHUTpaT 1 MOXOMIB KOMIAHIM, METOMIB OIlIHKH
peHTa0eNbHOCTI 1HBECTHUIIII B MAapKETHUHIOBI cTparerii, ix onrtumizamii. [lei
HaIpsMOK JIOCHI/I)KYBaBCsl TPYINO 3apyODKHUX Ta YKpPaiHCBKMX HAayKOBIIIB,
takux sk [1. @eppic, H. beraan, ®. [1paiidep, . Peitdbmreitn [23], [lnmak H. O.,
I. I'paGoBuy [31].
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Opnnak, He3Ba)kKalOUW HAa AKTUBHUM PO3BHUTOK JOCHIKEHb B YCIX IUX
HanpsMKax, 3aJUIIAI0ThCS HEAOCTAaTHHO PO3KPUTUMU MUTAHHS E€KOHOMIYHOT
€(heKTUBHOCTI OMHIKAHAJIBHOTO MApPKETHHTY, OCOOJMBO Ti, IO MOB’S3aHi 3
PEHTA0EIBHICTIO MAPKETHHIOBUX 1HBECTHIIIM, 1X IHKPEMEHTHOIO IPUPOIOI0, Ta
KOT€PEHTHUM BIUIMBOM Ha (OPMYBaHHS KIIEHTCHKOTO JIOCBIAY B3aeEMOIl 3
OpeHaoM. 3a3HaueHl MUTAaHHA € (POKYCOM JAHOTO JOCIIJIKEHHS.

Kputnunum (akTopoMm ycmixy OMHIKaHAJIBHOI CTpATeTii € y3roJI)KeHICTh
MOB1IOMJICHb Ta OPEHANHTY Ha BCiX MaTdopMax npu OJHOYACHOMY BpaXyBaHHI
cnenu(piKd KOXKHOTO KaHaily. 3aBISKH 1HTErpauli aHaJIITUYHUX 1HCTPYMEHTIB
OMHIKaHAJIBHUN MiAX1Jl O3BOJISE BUSBISATH TpedepeHiii KOPUCTyBayiB 1010
KaHAJIIB KOMYHIKalli Ta ONTUMI3YBaTH «KapTy MOJOPOXKI KIll€HTa» (customer
journey map) I MaKCHUMi3allii KOHBEpCii.

CnoxuBayi MpOAYKIlli 4acTO OUIBII JIOSITbHI O KOMITaH1H, K1 CIPOILTYIOTh
00CIIyroByBaHHSI KJII€HTIB. 3T1THO 3 HOCTIKEHHIMHU KOHCAJITUHTOBOT KOMIIaH11
Zendesk 3’sicoBano, 10 73% crio’krBayiB XOUyTh MATH MOKJIMBICTh IHTETPOBAHO
B3a€EMOJIISITH 3 TOBAPOM UM OPEHJIOM — IMOYATH 3 OJTHOTO KaHaJy 1 IPOJOBXKHUTH 3
1HIIIOTO, HE MOBTOPIOOYM BCl J1i crnoyaTtky. [IpoTe, nuile TpeTrHa KOMIaHIMA
ChOTOJIHI HAJIal0Th OMHIKAHAJIbHY MIATPUMKY CIIOKHUBAILKOTO JOCBIY, MIO
BIIKpUBA€ IIUPOKI MOKJIMBOCTI [JJisi MiJABUIIECHHS PIBHSA 3aJlyde€HOCTI Ta
JOSTTBHOCTI KiTieHTIB [17].

Mertorw crarTi € A0CHIUKEHHS Ta OOIPYHTYBAaHHS TEOPETUYHUX 1
MPUKIIAIHUX ACHEKTIB OIIHKA E€KOHOMIYHOT €(EeKTHUBHOCTI OMHIKAHAJIbHOTO
MapKeTUHTYy Ta CTpaTerii onTuMizalii 1HBECTHIIA B OMHIKaHAJbHY
iH(]pacTpyKTYpYy.

Marepianu i meToau. MatepianamMu JOCHIKEHHS € Mpaill 3apyOlKHUX Ta
BITUM3HAHUX HAYKOBIIB y c(epl OMHIKAHAIIBHOTO MAapKETHUHTY Ta MPAKTUYHUX
M1IXOIB J0 OLIHKH HOTO €KOHOMIYHOI €(heKTUBHOCTI. J[J1 BimOOpaKeHHs IIUX
MUTaHb BUKOPUCTAHO KAHAJOLIEHTPUYHHM, KIIEHTOIEHTPUYHUMN, (PIHAHCOBUH,

MPOIIECOIIEHTPUYHUN Ta I1HTErpOBaHUM MIAXOAU 1O OINHKU e()EKTUBHOCTI
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OMHIKaHaJbHUX  CTpaTeridi.  3acTOCOBAaHO  METOMAOJIOTII0  PO3PaXyHKY
peHTabenbHOCTI MapkeTHMHroBux iHBecTHIId (ROMI) 3 ypaxyBaHHAM ix
1THKpEMEHTAJIbHOI IPUPO/IH.

Buxkiaag ocHoBHoro wmarepiany. OOcsar punky maathopMm uist
OaratokaHanabHOI po3apiOHOI TopriBmi y 2023 poii oiiHOBaBcs B 5,36 Mipa
nonapie  CIIA. TIlporHo3u cBig4aTh, 110 Taly3b pHHKY Iu1aThopm
OaratokaHaJabHOI po3ApiOHOT TOPTiBIAl 3pocTe 3 6,39 mupa nonapis CIIA y 2024
poui mo 26,06 mupn gomapie CIHA nmo 2032 poky, IE€MOHCTPYIOUYU
cepeanbopiunuii Temn 3poctanHs (CAGR) na piBHi 19,20% BHOpoaosx
mporuo3oBaHoro nepioay (2024-2032 pp.). 3pocranss miathopMm eIeKTPOHHOT
KOMepLli Ta 30UIbIIEHHS MOKYINOK Yy COLIaJbHUX MEpexXax € BaXJIMBUMU
(haxkTopamu, 1110 CIIPUAIOTH 3pOCTAaHHIO PUHKY [1].

3a maHMMM JemnapTaMeHTy AOCHIUKeHb Statista BUTpaTH Ha peKiiaMy B
OMHIKaHaIbHUX po3npiOHuX Meaia B CIIIA B 2024-2028 pokax, ska BKIIOYAE
nu(poBi pecypcH eNeKTPOHHOT KOMepIIii piTeisiepa (BeO-caiiTh Ta JOAATKH),
BHUBICKH Ha MiCIli (B Mara3uHi Ta Ha MPUJIETIIIM TEPUTOPI), a TAKOK Melia MEPExKy
piteiinepa abo miaTdopmMy Ha CTOPOHI MOMUTY, CKIATU MPUOTU3HO 55 MUITbSIPIIB
nomnapis CIIA B 2024 pori. 3a mporHosamu pKepesa, 3a BKa3aHUN Iepiof
BUTPATH 3pPOCTAaTUMYTh 13 cepeanbopiunuM Temnom 3pocTtanHsa (CAGR) 24,1
BiJIcOTKA 1 AOCITHYTH 130 MinbspaiB nonapiB 1o 2028 poky [6].

OMHIKaHaJIBHICTh MpEACTaBIsie €000 (pyHIaMEHTaIbHUH 3CYyB Yy
pPO3YMIHHI ~ MApKeTMHTOBUX  KOMYHIKAI[IMHMX  MpOIECiB, J€  (POKyC
MEePEMIIIYETHCS 3 OKPEMHUX KaHaJliB Ha LUIICHUN JOCBIJ B3a€MOJIi KII€HTA 3
OpeHaoM uM opradizauniero. Ha BiiMiHY Bil MyJIbTHKaHAJIBHOTO MIAXONY, KN
nependavae mnapajienbHe (PYHKIIIOHYBaHHS PI3HUX KaHaJliB MAapKETUHTOBO1
KOMYHIKalliil, OMHIKaHaJdbHa CTpaTeris 3a0e3mnedye MOBHY CHHXPOHI3AIII0 Ta
1HTErpalito BCIX TOUOK KOHTAKTYy B €IMHY €KOCUCTEMY.

DyHIaMEHTaIbHOIO XapaKTEPUCTUKOK OMHIKAHAJIbHOI KOMYHIKAIl €

«O€3IIOBHICThY TEPEXOJIIB MK PI3HUMU KaHAJIaMU — KOPUCTyBau MOXKE
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pO3MOYaTH B3aEMOJIII0 B OJHOMY CEpEJOBHUIIl (Hampukiag, B MOOLILHOMY
J0JIaTKY), TPOJIOBXKUTH B 1HIIOMY (Ha BeO-CailTi), 1 3aBEPIIUTU B TPETbOMY (Y
¢13uyHOMY MarasuHi), IpU IBOMY CHCTeMa 30epira€ KOHTEKCT Ta 1CTOPIIO
KOMYHIKaIlll Ha KOXHOMY eTani. TeXHOJOTTYHUM HIAIPYHTAM OMHIKaHaJIbHOCTI
CIYI'YIOTh LIEHTpali30BaHl CHUCTEMHU YIpPaBIIHHSA B3a€EMOBIJIHOCMHAMU 3
kiieHtaMu (CRM, Customer Relationship Management), siki akyMyror0Th Ta
aHaNI3yIOTh J]aHl 3 yCiX KaHalIiB KOMYyHIKaIlli.

BnopoBajkeHHsT ~ OMHIKaHaJIBHOTO  MIAXOAY  CYTTEBO  MiJBHUIIYE
e(eKTUBHICTh MApKETHMHTOBUX KaMIaHiil — pochixeHHs Aberdeen Group
JEMOHCTPYIOTh, 10 KOMIAaHIi 3 PO3BUHEHOI) OMHIKAHAJIBHOI CTPATETIEr0
J0CSTal0Th B CEPEAHBOMY BHUILOIO PIYHOTO MOKA3HMKA YTPUMAHHS KIIIEHTIB
MOPIBHSIHO 3 OpraHizallisiMu 0€3 MyJbTHKaHAJIbHUX IporpaM. CTaTUCTUYHI JAaH1
JOCIIITHUIBKUX TPYI CBIAYATh, 110 3a nepion 3 2018 mo 2024 pp. xommaHii 3
CHWJIBHUMU 0araToKaHaJIbHUMH CTPATETIIMH YTPUMYIOTh B cepelHboMY BiJ 91%
1m0 89% cBoix kii€eHTIB mopiBHSAHO 3 33% koMmmaHiid 31 claOKuM piBHEM
OaraTokaHanabHOI B3aeMoii [20].

3reHepoBaHu €KOHOMIYHUHN e(eKT BijJ BIPOBAKEHHS OMHIKaHAJIbHUX
CTpaTeriii B MAapKeTUHTOBUX KaMIaHISIX €JIEKTPOHHOT KoMepilii npoTsirom 2020-
2025 pp. A03BOJISIE OLIHUTH JIOBFOCTPOKOBY €(EKTHUBHICTh I1HBECTUUINA Yy
PO3BUTOK MHOXXMHHUX KaHalllB B3a€MOJli 3 KIIEHTaMU Ta CIPOTHO3YBaTH

MoAaNbIII TEHACHIII PO3BUTKY LIbOTO CETMEHTY pUHKY (puc. 1) [21].
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JIuHamika 10X0/1y Bil OMHIKAHAJIBHOI eJIEKTPOHHOI KOMep1ii,
3a pokamu (2020-2025)
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Puc. 1. Temnu npupocTty 10X0iB Bil BHIPOBA/I:KeHHS] OMHIKAHAJBLHUX CTpaTeriii, 3a
poxamu (2020-2025)

IDicepeno: mobynoBano aBTopamu 3a nanumu Wisernotify [21]

JuHamika J0XOAy BiJ BIPOBA/PKEHHS OMHIKAHAJIBHUX CTpaTerii
JIeMOHCTpYE cTabiabHe 3pocTanus 3 351,238 y 2020 pori 10 mporHo30BaHUX Ha
kimenp 2025 poky 800,16$. Ilpu npomy, IIOpIYHUN BiJICOTOK 3pPOCTAHHS
3QJIMIIAETHCS BITHOCHO CTaOIBHUM MPOTSATOM BCHOTO MEPIOY, KOJIMBAIOYKUCH
Bix 17,2% no 18,8%. Cepennbopiunnii Temn pocty (CAGR) 3a Bech mnepiof
ckinanatume 17,9%, 1m0 CBITYUTH MPO BUCOKY €(DEKTHUBHICTh OMHIKAHAIBHUX
CTpaTeriii B eNeKTPOHHIN KOMepIii.

KoHueniiis OMHIKaHaJIBLHOTO MApPKETUHTY MPEACTaBIs€ SKICHO HOBHM
MIJX1J 10 B3a€EMOJII 3 KJIIEHTOM, 110 To4aB (opmyBaTucs npubnusno 3 2015
pPOKy, MICHs CTarHamli MOmepeaHiX MIAXOIB J10 MAapKETHHTY, TaKuX SK

OJHOKAHAJIbHHUM, MYJIbTAKAHAIBHUN Ta KpPOC-KAHAIBHUWA, 3 NPUYMHH iX
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00OMEXEeHOCTI B 1HTerpamli Ta yepe3 ¢parMeHTapHICTh KIIIEHTCHKOTO JOCBITY
[28]. Ha BiamiHy Bia IUX NIAXO0JiB, OMHIKaHaJbHI MapKETHUHIOBI CTpaTerii
IPYHTY€EThCS Ha Oe3mepepBHIN B3aEMOI11 Ta OE3MEePEIIKOTHOMY CIIIKYBaHHI M1k
KiTieHTaMH Ta opengamu [16].

B nmpansx gocnigHUKIB Ta HAYKOBLIB OMHIKAHAJIBHICTh BU3HAYAETHCS SIK
«IHTErpOBaHUM TOCB1/ MPOJIAXKiB, IO MOEHYE MepeBaru (Hi3UYHUX Mara3vHiB 3
1H(popMaIiiiHO HACUYEHHUM JOCBIIOM OHIAH-TIOKYNOK» [16;25]. Ilitep Bepxyd
Ta 1HII  JOCHIIHUKA  BHU3HAYAIOTh OMHIKAHAJIBHUW  MApKETUHT  SK
«CUHEPTeTUYHUN 1 B3a€MOJOMOBHIOIOYMK Ha0lp KaHaiB KOMYHIKAIlli, M0
COpPSIMOBAaHUM Ha ONTHUMI3alll0 KIIEHTCHKOTO JOCBiAY Ta MPOAYKTHUBHOCTI 3a
BCIMa TOYKAMM JIOTHKY, Ha BIIMIHY B1Jl OaraTOKaHaJIbHOI'O CEpPEJOBUINA, SIKE
XapaKTepU3y€eThCsl 0TI HE3aJIe)KHUM HAaOOpoM KaHamiBy [27].

Hapasi Oe3nepemikoana iHTerpamis QI3UYHUX, 1HOPACTPYKTYPHUX,
JOTICTUYHUX Ta UU(PPOBUX KAHAIIB Yy PI3HUX TOYKAX B3aEMOJIl 3 KIIIEHTOM €
CTpaTEeriYHUM MPIOPUTETOM JJis OUTBIIOCTI KoMMaHii [16].

Ki11040BOIO BiAMIHHICTIO OMHIKQHAJILHOTO MIAXOJy € MOBHA 1HTErpallis
BCIX KaHAJIB B €IMHY €KOCHCTEMY, JI€ MEK1 MK OKPEMUM KaHaJIaMU KOMYHIKaIii
CTHUPAIOTHCS, CTBOPIOIOUM OE3ITOBHUM 1 KOTEPEHTHUM TOCBI B3aEMOJIT KIII€HTA
3 OpeHI0M.

ExoHoMiuHa eeKTUBHICTh OMHIKAHAJIbBHOTO MaPKETUHTY € KOMIUIEKCHOIO
MpoOJIEMOI0, IO OXOIUTIOE PI3HOMAHITHI KOMIIOHEHTH — BIJ OIIIHKH
pEHTAa0ENbHOCTI 1HBECTULIM B OKpeMl KaHaIM KOMYHIKAIli 10 pO3YyMIHHS
CUHepreTHYHUX e(eKTiB BiA IX IiHTerpamii. AHami3 ICHYKOYOl JiTepaTypu
J03BOJISIE BUJUIMTH KIJTbKAa OCHOBHUX MIAXOJIB JI0 OIIIHKH €KOHOMIYHO1
e(DEeKTUBHOCTI OMHIKAHAJIBHUX CTPATErid, $AKI JO3BOJSAIOTH PO3TIISAAATH
OMHIKaHaJbHUNA MApKETHUHI SIK KOMIUIEKCHY CHUCTEMY, €(QEKTHBHICTh SAKOI
BU3HAYAETHCS HE JHIIEe (PIHAHCOBUMH IMOKA3HUKAMH, aJIe U SIKICTIO KI1€EHTCHKOTO
JIOCBITY, pIBHEM 1HTETpallli KaHATIB Ta 3[JaTHICTIO aJalTyBaTUCh J10 IMHAMIYHUX

3MiH y TOBEIHIII CTIOKUBAYIB.
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KanamonieHTpuyHMi  MAXiA €  HAWOUIBII — TpaguIliiHUM  JIJIA
MapKETUHIOBUX KOMYHIKAIiH 1 (POKyCy€eThCsI Ha OLIHII €()EeKTUBHOCTI OKPEMHX
KaHAJIIB 3 MOJANbIINM arperyBaHHsAM pe3ynbTariB. Llei miaxig rpyHTyeTbCs Ha
MPUITYIIEHHI, IO 3arajibHa €()eKTUBHICTh OMHIKAHAIBHOI CTpATerii Moxe OyTH
po3paxoBaHa siKk cyma e(peKTUBHOCTEW OKkpemux kaHaiiB [15]. B pamkax mporo
MIIXOAY Ui KOKHOTO KaHaly PO3pPaxOBYIOTHCS TaKl MOKA3HUKHU SIK BapTICTh
sanyuyeHHs kiieHTta (CAC, Customer Acquisition Cost), MOKa3HUK JOBIYHOI
IIHHOCTI KokHOro okpemoro kiieHta (CLV, Customer Lifetime Value),
MOKa3HUK peHTabenbHOCTI pekiamHux BUTpat (ROAS, Return on Advertising
Spend) Tomo. OcCHOBHUM OOMEXEHHSAM LbOrO MIAXOAY € ITHOPYBaHHSA
CUHepreTuYHUX e(eKTIB BiJ 1HTErpamli KaHaliB Ta CKJIAJHOCTI aTpuOyIii B
OMHIKaHaJIbHOMY CEpPEJOBUIIII.

KoHuenuist KI€HTOLUEHTPUYHOTO MiAXOAY ONHUCYE MATPHULIO BIUIMBY
MapKETUHTOBUX CTpATEriid Ha MOBEJIHKY Ta IIHHICTh KJl€HTa. B paMkax 1poro
MIJIX0Y BIUTMB OMHIKQHAJIBHOCT1 PO3TJIAIA€ThCS YEPE3 HU3KY MOKA3HUKIB, IO
OLIIHIOIOTh 3MIHM B YacTOTI MOKYIIOK, Y CEPEIHbOMY Y€Ky, PIBHI yTPUMAaHHS
KJIIEHTIB, JIOSUTBHICTH Y€PE3 1HAEKC CIOKHUBYOI JIOSUTHHOCTI Toio [20;3].

B pamkax KIl€HTOOPIEHTOBAHOTO MIJXOAY OMHIKAaHAJIbHUN CIOKHBAaY
BU3HAYAETHCS SIK KIIEHT, SIKUM Jli€ O€3MOCepeIHbO Ta OJHOYACHO Yepe3 Pi3Hi
TOYKM Ta KaHanu, HocTymHi (ipmi [28;15], a #loro cmnoxuBua MOBEAIHKA B
IHTErPOBAaHOMY MAapKETUHIOBOMY CEpPEJOBHUIIl OI[IHIOETHCS 3a JIOINOMOTOKO
MO/IeJIl OLIIHKM OMHIKaHAJIbHOI'O KIIIEHTCHKOTO JOCBIAY, sIKa BPaXOBY€E HE JIUILIE
npsiMi MOKYNKU KIII€HTa, alleé ¥ collladbHl KOMYHIKallii, HIHHICTb, PIBEHb
nepcoHaiizamii Ta OOCIYroByBaHHS KJII€HTIB, 1HQOpMaIliiHOi Oe3IeKH,
Y3rOKEHICTh B JOCTYMHOCTI MPOJYKTIB 1 LIH y Pi3HUX KaHAJlaX, AOCTABKU U
porpam JOSUTLHOCTI [24].

[lepeBaroro KJIIEHTOLEHTPUYHOrO MiAXOAY € (POKyC Ha KIHIIEBOMY

pe3yibTari, a came — y 3MiHl MOBEJIIHKM Ta LIHHOCTI KiieHTa. Llel miaxig mae
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MEBHI OOMEXEHHS, 30KpeMa, — CKJIAIHICTh 130JiALli KOT€PEHTHOIO BILIUBY
OMHIKaHAJIBHOI IHTETpaIli BiJ 1HIKUX GakTopiB [5].

B pamkax piHaHCOBOTO MiIXOAY A0 OLIIHKH €(PEKTUBHOCTI OMHIKAHAIBHUX
CTpaTeriii aHami3yrThCsl KIIOUOB1 (DIHAHCOBI TMOKA3HUKU — PEHTAOEIBHICTD
iuBectuiii (ROI, Return on Investment), peHTaOenbHICTH MapKETHHTOBUX
iuBectuiii (ROMI, Return on Marketing Investment), yucta mnpuBeneHa
Bapticth (NPV, Net Present Value), nopmu npubytky (IRR, Internal Rate of
Return), onepariiiini BUTpaTH, Nepioi OKYMHOCTI, TOIIO [7].

[lepeBaroto (QinaHcoBOro miAXOAy € MOro omnepariitHa 3py4YHICTb,
3pO3YMUIICTH Jis O13HECY Ta IHBECTOPIB, MPOTE, B paAMKax I[bOTO MiJIXOAY BaXKKO
BpaxyBaTH BC1 JJOBIOCTPOKOBI CTpATET1uH1 €(PEeKTH BiJl OMHIKAHATIBHOI IHTErparlii
Ta X B3a€MO3B’SI3KH, 1110 MOXKE MPU3BECTH JI0 NTEBHOI (pparMeHTaIlii y BU3Ha4eHH1
MOCHIJOBHOCTI Ta MPIOPUTETHOCTI IHBECTHUIIIHN [5].

[IporieconieHTpUYHMIM MiAXiA OLIHIOE e(PEeKTUBHICTh OMHIKaHAIBHOI
cTpaTerii uepes npu3My aHanizy 0i3Hec-MPOoIECIB Ta onepaliiHoi e(heKTUBHOCTI,
B paMKax SIKOi aHAJII3YIOThCS TaKl IOKA3HUKH SIK IIBUAKICTE OOpOOKH 3aMOBJIEHD,
TOYHICTh BHUKOHAHHS, PIBE€Hb 3amaciB, KJIIEHTChKUU cepBic Tomo [18;11;30].
[IponiecoopieHTOBaHUN MiAX1J JI03BOJISIE BUSBUTU OlepauiiHi epexTtu Bif
OMHIKaHAJIBHOI 1HTETpallii, Taki SK ONTHUMI3aIlis 3a1aciB, 3HMKEHHS JIOTICTUIHUX
BUTPAT, MIJABUIIEHHS SIKOCTI 00ciayroByBaHHs [7]. IIpore, yacTo mpoiecyalibHi
e(eKTH OMHIKaHAJIbHOI B3a€MO/I1 HE MOB’S3yI0ThCA 3 KIHIEBUMH (DIHAHCOBUMU
pe3yiibTaTamu.

[nTerpoBanuit miaxia 10 OiHKK €()EeKTUBHOCTI OMHIKaHAIBHUX CTpaTerii
nependavae BpaxyBaHHs HOT0 POPMYIOUMX OCOOIMBOCTEN, TAKUX SIK:

— HeniHiiHa npupoaa ROI B oMHiKaHAJIbHOMY MapKETHHTY, IO Mae
KYMYJSITUBHUN XapaKTep 1 4acToO MPOSIBISETHCS 3 4acOBUM JjaromM. [[o Toro x,
pPEHTA0ENbHICT, 1HBECTHUIIIM HE 3aBXIW MOXKE BHU3HAYATHCh SIK TTOKA3HHK
MakcuMi3zaiii  (iHaHCOBOi  ILIHHOCTI  KOMIIaHii, OCKUIbKM  HPUOYTOK,

3reHepOBAHUN caMe€ MApKETHHTOBUMU 3aXOJIaMH 3aJIEKUTh BIJl PO3MOILITY MIXK
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KaHajlaMH, OIepaliifHuX BUTpaT Ha MApPKETHUHIOBI 3aXOJM Ta TPAHUYHOI
peHTabenbHOCT1 1HBECTHIlINH. Jl0o TOro X, 1HBECTHIli B MapKETHHTOBI 3aXOu
HOCSATb «PU3UKOBUI», 1HOJI EKCIEPUMEHTAIbHUN XapakTep, OCKUIbKH iX
YCHIIIHICTh I[IJIKOM 3aJIEKUTh BiJl TMOBEIIHKUA CIOXWBA4iB y B3a€EMOJIi 3
OpeH/1I0M, a TparHeHHs MaKCUMi3allii IPUOYTKY B KOPOTKOCTPOKOBHUX 3aX0/1aX HE
3aBXIU MOKE BUIPABJIOBYBATH CTpaTEriyHi MapKeTUHTOBI 111 [23;2].

— SKICTh 1HTerpauii KaHamiB sK (aktop eQdeKTUBHOCTI 3abe3nedye
Y3rO/KEHICTh KOMYHIKAIil Ta Oe3repeOiiHICTh KIIEHTCHKOTO JOCBIY MIXK
KaHaJlaMu;

— JUHaMiYHa TOpPUPOJA CyY4YaCHUX  MAPKETHHTOBUX  KOMYHIKAIIN
BHUPAXAETHCS Yepe3 MOCTIMHY 3MIHY JIaHAmMapTy KOMYHIKAllIMHUX KaHajiB Ta
MMOBEIIHKH CIIOKWBAYIB;

— (opmyBaHHs Oap’epiB MEPEKIIOYEHHS HA KIIEHTCHKOMY HUISAXY SK
(daxTop NI yTpUMaHHS KJIIEHTIB B paMKaX €KOCUCTEMU OpeH/y;

— naudepeHiianisa MIXomiB Uil PI3HUX CETMEHTIB KIIEHTIB uepe3
BpaxyBaHHs cnienudiku npeepeHIii 1 ClokKUBaUIB y KaHalaX KOMYHIKAIII].

[HkpeMeHTanbHUN MiAX1A 10 OIIHKK PEHTA0EIBHOCTI 1HBECTHUIIIN MOXKe
CIYyTryBaTH MPOTPECHBHUM METOJIOM aHami3y, IO J03BOJIIE BUOKPEMHUTH
JOIATKOBY I[IHHICTh, CTBOPEHY KOHKPETHUMH MapKETHUHTOBHUMH 3aXOJaMu, Ta
BU3HAYWTHU IX BHECOK Yy 3arajbHi (pIHAHCOBI pe3yibTaTu mignpuemcta. Ha
BIIMIHY BiJ] TPAJULIMHUX MiAXOMAIB, IO OMEPYIOTh 3arajJbHUMH MOKA3HUKAMU
JOXOJHOCTI, IHKpEMEHTaIbHUM M1AX1] POKYCY€EThCA HA T0AATKOBOMY MPUOYTKY,
3r€HepOBAHOMY BUKIIIOUHO MAPKETUHTOBUMH 3aX0/IaMHU.

PentabenbHicTh MapketuHroBux iHBectuliii (ROMI) € nHalGiabm
3aCTOCOBYBaHMM B Oi13HECI MOKa3HUKOM, 110, Ha BIJIMIHY BiJ 3arajbHOTO
nokazHuka peHtadenbHOCT! 1HBecTulid (ROI), BimoOpakae ePeKTHUBHICTH 1
JOIIBHICTh MApKETMHTOBUX BUTpAT Ta iX BIUIMB Ha (PIHAHCOBI MOKA3HUKU

M1IIIPUEMCTBA.
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VY 3aragpHOMYy BUIIISAI 1I€M MOKAa3HUK BU3HAYAETHCS SIK BIJHOIICHHS
JOIATKOBOTO (IHKPEMEHTHOTO) MPUOYTKY, OTPUMAHOIO BIJT MAapKETUHTOBUX
3aXO0IiB, 1110 TEHEPYETHCA 1A€HTU()IKOBAHUMU MApKETUHTOBUMH BUTpPATAMU [0
o0csTy 1HBECTHUIIIH, CIIPSIMOBAHUX Ha peaizallio uX 3axo/iB [23].

Ha BigMmiHy Bif aTpuOyLiiiHUX MOAENEH, 110 PO3MOIISAIOTh 3arajlbHUN
pe3yibTaT MDK PI3HUMHU KaHAJIaMU KOMYHIKAIlli, 1HKpPEMEHTaIbHUM MMiJIX1]]
J03BOJISIE BU3HAUYMTH, SIKUMH Oyin O pe3ylbTaTh 3a BIACYTHOCTI TEBHUX
MAapKETHUHTOBUX Iporpam [12].

TakuM YHUHOM, THKpEMEHTaIbHUU miaxig a0 omiHku ROMI no3Bonsie
BHOKPEMUTH 4UCTUM edeKT («IidT») MApKETUHTOBUX 1HBECTHUIIA B
OMHIKaHAJILHOMY CEPEAOBUII Ta PO3paxyBaTH iX peHTa0eNbHICTS [ 14].

Mogens po3paxyHKy peHTaOENbHOCTI MapKETHUHTOBHX 1HBECTHIIIHN
(ROMI) npeacrasinsie cO0010 BaXJIMBUNA 1HCTPYMEHT JJIsI OLIHKU €()eKTUBHOCTI
BUTpPaT Ha MAapKETUHTOBl KaMmaHii, SKa J03BOJISI€E BU3HAYWUTHU, HACKIJIBKH
YCIIIIHUMU € MaPKETUHTOB1 1IHBECTHIIIT 3 (JIHAHCOBOI TOUKH 30DY.

BpaxoByroun KOTEpEeHTHHI BIUIMB OMHIKAHAJIBHUX CTpaTerii Ha
e(hEeKTUBHICTD A1SUTLHOCTI KOMIIaH11, BUMIPIOBaHHS pEHTA0EIbHOCT1 IHBECTHULIIN Y
MapKETHUHTOBI 3aX0JId JIOLLJIBHO MPOBOJUTHU 3 ypaxXyBaHHsIM 0a30Boi (popMyinu
JUISL PO3PAaXyHKY IHKPEMEHTHOTO €(eKTy BiJ] MOBEPHEHHS MApPKETUHTOBUX

iaBecturiii (ROMI) [23, c. 376]:

IPM — CM

ROMI =
CM

(1.1)
ne:
IPM — 0ooamxosuii éanosuii npubymok, sIKUtl 2eHepyEMbCsl GUKTIOUHO
MapKemuH208010 OiIbHICIIO,
CM — sumpamu na mapkemume, 6apmicmes MApPKeMuHe080i KamMnauii abo

3ax00y.
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Takuii MeToJ JO03BOJISIE TOYHINIE BHU3HAYMTH JOJATKOBY LIHHICTb,
CTBOPEHY KOHKPETHUMHU MApPKETUHTOBUMU aKTUBHOCTSIMHU, 3aBASKH YOMY,
KOMITaHIi MOXXYTh HE JIMIIE OLIHUTH 1HAUBIIYyaJIbHU BHECOK KOXHOIO KaHaly,
ajie ¥ BUSIBUTU CUHEPreTUYH1 e€()eKTH BiJ iX 1HTErpallii B €IMHy OMHIKaHAIbHY
cucrteMmy, 10 3abesnedye OUIbII OOIPYHTOBaHE NPUUHATTS PIlIeHb 100
PO3MOLITY MAPKETUHTOBOT'O OIOXKETY Ta ONTHUMI3allil MAPKETHHTOBOI CTPATETIi.

BpaxoBytoun iCHY10Y1 3aCTEpEKEHHS 00 BIATEPMIHOBAHOTO €(DEKTY Bif
MapKETUHTOBUX 3aXOJIB JOLUIBHO BUKOPUCTOBYBATH IWHAMIYHUN MIAXiA 10
orlink ROMI, 1110 BpaxoBye pi3H1 YaCOBI TOPU3OHTH:

— KOPOTKOCTPOKOBHM — OIlIHKAa €(EeKTUBHOCTI MAapKETUHTOBUX
IHBECTHUIIIA Y MEKax OJHOTO MICAILIS MICTs peanizailii MapKeTUHTOBUX 3aXO0/I1B;

— CepPEeIHhOCTPOKOBHH — OIlIHKA €(PEKTUBHOCTI B Me&kax 3-6 MICAIIIB;

— JIOBIOCTPOKOBUH — OIliHKa €()eKTUBHOCTI B MEKaX POKY 1 OLIbIIIe, 3
ypaxyBaHHSIM BIUIMBY Ha JOBIOCTPOKOBY BapTICTh KIIIEHTA.

s 00UYHCIICHHS JIOBTOCTPOKOBOTO edexTy 1HKPEMEHTHO1
pPEHTA0EIbHOCTI MapKETHUHIOBUX 1HBECTULIM NMPONOHYETHCS BHUKOPHUCTOBYBATU
METOJM JTUCKOHTYBaHHA MalOyTHIX TpomoBux mNoTokiB. Toai dopmyna s

po3paxyHKy iHkpemeHTHOro ROMI Moxe OyTu BupaxeHa sk [23, c. 373]:

< T IPMtt—CM>
1+4+7)
ROMIlong time = CM

(1.2)
ne
ROIMI 1ong time — IHKPEMEHTHUN MOKA3HUK PEHTA0EIBbHOCTI MAPKETUHTOBUX
1HBECTHII[1/ B IOBTOCTPOKOBIM MEPCTIIEKTUBI.
T — gacoBUi1 TOPU3OHT OIIHKH;
t — mepio;
r — cTaBKa NUCKOHTYBaHHS (%);

IPM  — iHKpEeMEHTHUI MapKXKUHaJIbHUI NprOYyTOK y mepioi t
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CM — BUTpaTH HA MAPKETHHT.

Jns mornubneHoro anamizy e(pexTUBHOCTI OMHIKAHAJIbHOI CTpaTerii e
0a30BUI MOKA3HUK IHTEIPYETHCSA B OUIBII KOMIUIEKCHY MOJEINb, SIKA BPaXxOBYeE
HEJHIMHI B3a€MO3B’SI3KM MDK PI3HUMHU (PakTopaMu Ta J03BOJISE KOMIIAHISIM
BU3HAYUTU ONTUMAJIBLHUN YU MPIOPUTETHUN PIBEHb 1HBECTHUI[I B MAPKETUHIOBI
3aXO0/IH.

BaxnuBoro mnpoOiaeMoro, Ajis OIIHKM €(QEKTUBHOCTI OMHIKAHAJIbHUX
cTpaTeriii ska norpedye J01aTKOBOIO BUBUCHHS, € CHHEPTE€TUUYHHI KOT€PEHTHUM
BILIMB BiJ 1HTErpauii pi3HUX KaHaJIB, 1110 NEPEBUIIYE CYMY IIIHHOCTEH OKpEMHX
kaHatiB [9]. Mix TUM, BUMIPIOBaHHS LbOTO €(EKTy 3aJIUIIAETHCS CKIIAJHUM
3aBJAaHHSM, a MPOMO3UIIII 00 3a0€3MeUeHHS] HOT0 CUHEPT1l KOHIEHTPYIOThCS
Ha TO€JHAaHHI KOMOIHALIi B3aeMOJIi «BEOpyM», «IIOYpyM» B paMKax €JIHUHOI
TWHAMIYHOI KoHIenIi [25, 16].

Jlxepena cuHEpreTMYHOro e(eKTy B OMHIKAaHAIBHOMY MAapKETUHTY
aKyMYJIOIOThCSI 0COOJMBUMU MPOSIBAMU OaratokaHajdbHIM B3a€MO/I11, TAKUMH SIK:

— migBUIlleHHS e(eKTUBHOCTI aTpuOylii, J¢ IHTerpoBaHa CHCTEMa
J03BOJISIE TOYHIIIE BIJICTEXKYBaTH BHECOK KOXKHOIO KaHally B KOHBEPCIIO Ta
ONTUMI3yBaTH PO3MOIIT IHBECTHIIIH;

— OE3IIOBHICTh  KIIIEHTCBKOTO  JOCBIAY, 4epe3 OTpUMaHy BiA
OMHIKaHaJbHOCTI MOXJIMBICTh IIOYAaTH B3a€MOJII0 B OJHOMY KaHall Ta
MPOJOBXHUTH B 1HIIOMY O€3 BTpaTH BCIX KOHTEKCTHUX JaHUX, J03BOJISE
M1JIBUIIIUTH KOHBEPCIIO Ta 3aJ0BOJICHICTh KIIIEHTIB;

— B3aEMHE T[IOCWJICHHS KaHaJIIB uepe3 MIATPUMKY 1 30UIbIICHHS
e(eKTUBHOCTI OAMH OJHOTO (HANpPUKIAJ, OHJAlH pekiama MiJABUILYE
e(heKTUBHICTh O(JIaliH MPOJAXKIB);

— HAaKONWYEHHSA 1 30aradeHHs JaHUX NP0 KIEHTCHKUM JOCBIT —
OMHIKaHaJbHA CHUCTEMa J03BOJIsi€ 30MpaTy OUIbII MOBHI JaHI MPO KIIE€HTa 3
PI3HUX TOYOK B3a€MOJIIi 3 OpeHI0M, IO MIiJBUIILY€E TOYHICTh MEepCoHaTI3aIlll Ta

TAPTETHHTY.
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EdexTuBHICT, CHUHEprii KaHajdiB MAapKETMHTOBOI KOMYHIKallli MOXHa
OI[IHUTU Yepe3 TMOpIBHSAHHS (DAKTUYHUX Ppe3yJIbTATIiB BIiJl BIPOBAKEHHS
OMHIKaHaJbHOI ~CTpaTerii 3 MPOTHO30BAHMMH MIACYMKaMH Ha OCHOBI
KYMYJISITUBHUX €()EKTIB BlJ OKpEeMHUX KaHajiB. UMM OuIbIIa MO3UTUBHA PI3HULISA
MDK [IUMU TTOKa3HUKaMU — TUM BUIIUN CUHEPTETUYHUHN €(EeKT.

Hocnimxkennss komnaHii Omnisend JeMOHCTPYIOTh, 110 MapKETHUHIOBI
KaMIlaHii sIKi BUKOPUCTOBYIOTh TPU 1 OUIbIIIE IHTETPOBAHUX KaHAIIB, MalOTh
MOKAa3HUK TponaxiB moHaa 12%, mopiBasHO 3 3,21 % 11 OJHOKaHAJIBHUX
kammaHid. CTaTUCTUYHI AaHI CBia4YaTh, 1o 3a mepiog 3 2018 mo 2024 pp.
KOMIMaH1i 3 CWWIbHUMH OMHIKaHAJIbHUMU CTPATETiIMU YTPUMYIOTh B CEPETHbOMY
Big 89% 10 91% cBoix KiieHTIB mopiBHIHO 3 33% M KOMIIaHiK 13 Cl1a0KOI0

1HTeTrpairiero kaHamis (puc.2) [4].

YacrTora 3aMOBJIEHh B OMHIKAHAJIbHUX KaMITAHIAX

OMHIKaHaAIbHI KaMITaHil 12,43%

OpnokaHanbH1 KOMyHIKaIli [EREADZA

0% 2% 4% 6% 8% 10% 12% 14%

Bun xananiB koMmyHikarii

Yacrtora 3aMOBIIeHb, %

Puc. 2. Yactora 3aMOBJIeHb B OMHIKAHAJIbLHUX MAPKETHHIOBUX KAMIIAHISAX

IDicepeno: mobynoBano aBropamu 3a nanumMu Omnisend [4]

Jns MakcuMizalli CHHEpreTUuyHOro e(pexTy BiJl OMHIKAHAJIBHUX CTpaTerii
KOMITaHIsIM pEKOMEHYEThCS:

— 3a0e3mevyyBaTd €IMHY CHUCTEeMYy iJeHTU(IKalii KIIE€HTIB Yy BCIX
KaHaJlax;

— BIPOBAKYBATH LIEHTPAJI30BaHy CUCTEMY YIPABIIHHSA JaHUMU;

— TapMOHI3yBaTW KOMYHIKalliiHI MOBIJOMJIEHHS B YCIX KaHalax
B3a€MOJIii;
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—  PpO3pOOMTH MATPHUIIO B3AEMOII KaHANIB JJI PI3HUX CIIEHaApIiB
KJIIEHTCHKOTO LUISXY;

— MOJICTIIOBATH Pi3H1 KOMOIHAIT KaHaJIB B3a€MO/IIT;

— TPOBOJUTH KOMIUIEKCHUM aHami3 e(QEeKTUBHOCTI OMHIKAHaJIbHUX
1HBECTHIIIH.

Mopnens onTuMmi3aliii OMHIKaHAIbHUX 1HBECTHIIIN IPYHTY€EThCS Ha KUIBKOX
BOXKJIMBUX MPHUHIMMNAX: KOMIUIEKCHUHN MiAXiA JO BUMIpIOBaHHSA €()EKTUBHOCTI,
SAKUWA TPOSABISIETHCA SIK aHAI3 B3a€MOJIII MK KaHaJaMU 3aMiCTh 130JIbOBAHOTO
pPO3MIISAY KOXHOIO KaHally; NMHAMIYHE ¥ OnepaTUBHE KOPUTYBaHHS OIOJKETY
BIIMOBIAHO JI0 I1HKPEMEHTAJIbHUX JaHUX MpO e(EKTUBHICTH IHBECTHUIIN B
KO’)KHOMY OKpPEMOMY KaHajll iHTerpaii; onTUMIi3allisl 3arajbHOr0 BIUIUBY IS
MakKcuMi3allii JOCSITHEHb BiJI CHHEPreTMYHOro eQeKkTy MK KaHaJlamu.
BukopucTtanas mozesi onTumMizallli OMHIKaHAJIbHUX 1HBECTHUIIIN MOXKEe 3HU3UTH
PU3UKHA BUHUKHEHHSI (hparMeHTallii MapKEeTHHTOBOTO OI0JIKETY, Hee(DEKTUBHOTO
PO3MOLITY pecypcCiB Ta MOMUIIOK MPHU HEXTYBaHHI B3a€MOJIEI0 MK KaHAJIaMH.

BucHoBKM Ta mnepCcHeKTHBHM NOAAJBIIUX JOCHiAKeHb. BUCHOBKHU
JOCIIIPKEHHST TIATBEPKYIOTh, MO0 €()EeKTUBHICTb OMHIKAHAJIBHUX CTpaTerii
3QJIEKUTH Bl PIBHS IHTErpallii KaHaliB, SIKOCTI KJIIEHTCHKOTO JOCBIAYy Ta
3/1aTHOCTI KOMITaH1 a1anTyBaTHCh 0 3MIH y TOBEAIHII crioxkuBayiB. [Ipu nbomy
3HaQYHY poJib sl €(EeKTUBHOCTI OMHIKAHAJIIbHUX CTpaTerid  BiJirpae
IHKpEeMEHTaIbHUM MIAX1[A A0 PO3PaXyHKY PEHTA0EIbHOCTI MAapKETHHTOBUX
1HBECTHUIIH, SIKUI HO3BOJSIE BUOKPEMUTH JOJATKOBY I[IHHICThH BiJ KOHKPETHUX
OMHIKaHAJIbHUX 3aXO0JI1B.

OCHOBHUMH JKEpellaMU CUHEPreTUYHOro €(eKTy B OMHIKaHAJIbHOMY
MapKETUHTY BHUCTYMNAlOTh MiJABUIIEHHS €(PEKTUBHOCTI aTpuOyIlii, O€31IOBHICTh
KIIIEHTCHBKOTO JIOCBIly Ta B3a€EMHE TNOCWICHHS KaHAIIB HAKOMUYEHHS 1
30arayeHHs KIEHTChbKUX JaHuX. [loganb 1ocaipKeHHs TOUIBHO CIPSIMYBaTH
Ha pPO3pPOOKY IHTETPOBAHUX MOJEJIEH OIIHKA EKOHOMIYHOI e()EeKTUBHOCTI

OMHIKaHaJIbHUX CTPATET1H, 10 BpaXOBYBATUMYTh iX HEIIHIMHY IPUPOAY, SKICTh
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B3a€MOJIIi MK KaHaJIaMHu, MeXaHi3MU (popMyBaHHs Oap’€piB MEPEKITIOUCHHS, a
TaKOX JOCTIPKeHHS METOAIB audepeHIfiaiii OMHIKaHAIbHUX MIIXOMIB s
PI3HHX CErMEHTIB KIIEHTIB 3 YpaXyBaHHSAM iX IMOBEIIHKOBUX OCOOJMBOCTEN Ta

npedepeHIliil mo0/10 BUKOPUCTAHHS KaHaJ1B KOMYHIKAIlii.
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