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HAYKOBE OBIPYHTYBAHHS KOHIENTYAJIbHUX ACIIEKTIB
KJIIEHTOOPIEHTOBAHOI'O IIAXOAY
SCIENTIFIC JUSTIFICATION OF THE CONCEPTUAL ASPECTS OF
THE CUSTOMER-ORIENTED APPROACH

Anomauia. Mema cmammi nonszcae 8 y3a2aibHeHHi ma cucmemamusayii
meopemu4HUx 3acad CYYacHoi napaouemu MapkemuHey O pO3poOKU
pexomeHoayitl wWooo Gopmysanus KOHYEenmyaibHux acnexkmis
KNIEHMOOPIEHMOBAH020 NIOX0OY 00 YNPABIIHHA KOMNAHIEI.

Memoouxa. Ingpopmayitinoro 6a3010 00CHIOHCEHH € OQIYIUHI AHATIMUYHI
OaHHI C8IMOBUX Op2aHi3ayiti ma pe3yibmamu HAyKo8UX 00pPOOOK NPOBIOHUX
3aKOPOOHHUX 1 BIMYUSHAHUX Y4eHux. Bukopucmani maxki memoou, SK:
abcmpazysanus, MoOp@OoNoiYHULL mMa CeMAHMUYHULl auaniz;, IHOYKyis ma
0e0yKYisl; NOPIBHAHHS U CUCIEMAMU3AYIs, T02TYHO20 Y3aA2aNbHEHHS.

Pesynomamu. Busnaueno ocobausocmi cmaHoénieHHs ma  pPO3GUMKY
KIIEHMOOPIEHMOBAH020 NIOX00Y 00 YNPAaGIiHHa Komnaricto. Oxapakmepuzo8ano

Pi3HI ni0X00U 8ueHUux 00 PUHKOBOI opieHmayii KOMNAHii ma opieHmayii KOMNawii
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Ha Kuienma. Jlogedeno, w0 CMBOPEHHs KIIEHMOOPIEHMOBAHOI cucmemu
VNPAGNIHHA KOMHAHIEID OUKMYEMbC 3MIHAMU CYYACHO20 DPUHKY. 3’51COBAHO
nepeoymosgu  nepexody  KOMHAHii 00  KIIEHMOOPIEHMOBAHO20  NiOX00)Y
(mexnonociuni  (2n06anizayis, ingopmayitina  pegonioyis, yugpposa
mpancghopmayis), eKOHOMIYHI ma Memoooo2iuni). Busnaueno wunnuku, wo
CHPUAIU NOABI CKIA008UX Klienmoopienmosanocmi. Illoenubneno cymuicmo
NOHAMMS KIIEHMOOPIEHMOBAHICMb, PO3KPUMO ii KOMHOHeHmuU, cyb’ ekmu ma
00’ekmu. Oxapakmepuzo8ano NPUHYUNY, Yili, 3A80aHHA ma  QQYHKYIQ
Knienmoopienmoganocmi. Haoano epynu xapakmepHux 03HAK HAYKOBOI
Kame2opii «KIIEHMOOPIEHMOBAHICMbY (MHOOCLKULL KANIMAL Mad MeHeONCMEHM,
onepayiuna mooenb ma Oi3Hec-npoyecu, Mooeisb OizHecy (abo Oiznec-mooein)).
Ob6Ipynmosano, wjo Kuouo8uUM SUMIPHUKOM YIHHOCMI € 3a0080JIeHICMb KIIEHMA,
a KH0408UM BUMIPHUKOM OMPUMAHHS 000AMKOBUX NPUOYMKIE € NPUOYMKOBICb
KJLEHMIG.

Hayxosa  noeuzna. 'V  cmammi  3anpononHogsano  noeaubnenws
KOHYEenmyaibHo2o nioxo0y 00 pO3KPpUMMmS 3MICMY KIIEHMOOPIEHMOBAHOCMI
komnanii. Ompumana inghpopmayiss € 0CHOBOI0 OJisl YOPMYBAHHS KOHKYPEHMHOL
cmpameeii ma nobyoosu HOB0I 0i3Hec-MoOeNi KOMNAHii, wo 3abe3neuums
ycniwHe il hYHKYIOHYBAHHS HA PUHK).

Teopemuuna ma (abo) npakmuuna 3Hauyywicms. Buxopucmanms
3anponoOHOBAHOI KOHYEeNMYalbHOI MOOENl CNpusimume CmeopeHH0 KOMRAHIAMU
000amKo60i yinHocmi, 3abe3neuumsv 30epedicenns / CMEOpeHHsT 000aAmKOBUX
KOHKYPEHMHUX nepesaz ma OmpumMants 000amKo8020 Npudoymky.

Knwuosi cnosa: «kiicnmoopicHmosanicmo, KOMNAHIA,  NOBEOIHKA
CROJCUBAYA, CMBOPEeHHS YIHHOCMI, yupposa mpauncgopmayisi, KOHKYpeHYIs,
HOB8A Oi3HeC-M0O0eNb, OMHIKAHAIbHICb, XMAPHI MexXHON02i, cmpameeisi,

KOHYEenyis, CYMHICMb NOHAMMAL.
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Summary. The purpose of the article is to generalize and systematize the
theoretical foundations of the modern marketing paradigm for the development
of recommendations for the formation of conceptual aspects of a customer-
oriented approach to company management.

Methodology. The information base of the research is official analytical
data of world organizations and the results of scientific developments of leading
foreign and domestic scientists. The following methods were used: abstraction,
morphological and semantic analysis; induction and deduction, comparison and
systematization; logical generalization.

The results. The peculiarities of the formation and development of a
customer-oriented approach to company management are determined. Different
approaches of scientists to the market orientation of the company and the
orientation of the company to the customer are characterized. It has been proven
that the creation of a customer-oriented company management system is dictated
by changes in the modern market. The prerequisites for the transition of
companies to a customer-oriented approach (technological (globalization,
information revolution, digital transformation); economic and methodological)
are clarified. The factors contributing to the appearance of components of
customer orientation have been identified. The essence of the concept of customer
orientation was deepened. Its components, subjects and objects were revealed.
The principles, goals, tasks and functions of customer orientation are
characterized. Groups of characteristic features of the scientific category
“customer orientation” are provided (human capital and management;
operational model and business processes, model of business (or business-
model)). It has been substantiated that the key measure of value is customer
satisfaction, and the key measure of obtaining additional profits is customer
profitability.

Scientific novelty. The article proposes a deepening of the conceptual

approach to the disclosure of the content of the company’s customer orientation.
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The information obtained is the basis for forming a competitive strategy and
building a new business model of the company, which will ensure its successful
operation on the market.

Theoretical and (or) practical significance. The use of the proposed
conceptual model will contribute to the creation of additional value by
companies, Wwill ensure preservation / creation of additional competitive
advantages and obtaining of additional profit.

Key words: customer orientation, company, consumer behavior, value
creation, digital transformation, competition, new business model, omnichannel,

cloud technologies, strategy, conception, the concept essence.

IMocranoBka mpoduaemu. CbOrojHi MapKETUHI CTHUKAEThCS 3 HU3KOIO
aKTyalbHUX BUKIUKIB. [lo-mepiie, 1e 3HUXKEHHS NOBIpH CHoXuBayiB. | meit
r00aIbHUM TPEeH I, KUl miaTBepKyeThes faHuMu Edelmans Trust Barometer,
2021 ta 2022 [1; 2] BKa3ye Ha 3HUKEHHS JOBIPU CIIOKUBAUIB JI0 JEpP>KaBHUX
opratiB, 3MI, ¢inancoBux opranizaiiii. Takox Oy0 BUSBIEHO, 110 HANO1IbIIIE
y CBITI JAOBIpsitoThH Oi3Hecy. Ha nibomy Tii (popMyBaHHS JIOBIpU CTAa€ KPUTUUYHO
BaXIMBUM. KomnaHli MaloTh yHIKaJbHY MOXJIMBICTH 30€pErTH Ta 3aKpIIUTH
JOBIPY JIOSJIBHOT ay IUTOPI.

[lo-gpyre, B yMOBax 3pOCTaHHS pIBHA HEBU3HAYEHOCTI Ta
Hernepen0auyyBaHOCTI 30BHINIHBOTO CEpPE/IOBHINA, OOPOTHOM KpaiH 3a CBITOBI
pecypcu, BUT1IHI YMOBH JIJIsl BAPOOHULITBA IPOIYKTIB Ta MOCHYT, PUHKH iX 30yTy
Ta OTPUMaHHA HAWBUIIOTO MNPUOYTKY BiJA HALIOHAILHOTO BHPOOHUIITBA,
3aCTOCYBaHHS 1HCTPYMEHTIB KJIACUYHOI CXEMH KOMILUIEKCY MapKEeTHHTY — 4«P»
(Product, Price, Place, Promotion) 3HauHO 00MEXKEHO, III0 BUMArae neperjsiay
0a30BUX NPUHIMUIIIB Ta KOMIIOHEHTIB MPOCYBaHHS ¥ BIPOBAKEHHS HOBOL
KOHIIENI[Ii MapKeTUHTY JMJisi yTpPUMaHHS KOHKypeHTHOi mnepeBaru. Cepen
MapKETUHTOBUX KOHIEMIIIH, 110 3 SIBUJIUCSA 3a OCTaHHI JECATUIITTA, OJHIEIO 3

HalOUIbII 3aTpeOyBaHUX € KOHLIEMIIS KJI1€EHTOOPIEHTOBAHOCTI.
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Taki mpoBigHI MDKHAPOHI KOMMAHIi 3 YIPaBIIHCHKOTO KOHCAITHHTY, SIK
Forrester, Boston Consulting Group ta McKinsey axkueHTyioTh yBary Ha
3HAYYIIOCTI BIPOBAJKEHHS KOMIAHISIMU KJII€HTOOPIEHTOBAHOTO MIIXOIY,
OCKIJIbKM BUKOPUCTaHHS 1HCTPYMEHTY YIPABIIHHS B3a€EMOBIJHOCHHAMH 3
KJIIIEHTaMU JO3BOJIUTh 1M OTPUMYBATH JOJATKOBUN MPUOYTOK 3a pPaxyHOK
rIUOOKOT0 PO3yMIHHS Ta €()eKTUBHOIO 33/I0BOJICHHS OTPEO KIIIEHTIB B YMOBaX
3MiH Cy4aCHUX PUHKIB.

AHaJi3 OCTaHHIX AOCHiIKeHb i myOjikauiil. 3BEpHEHHS 10 IOHATTS
KJIIEHTOOPIEHTOBAHOCTI TOIM-MEHEHKEPIB KOMIMAHIM Ta EKCHEPTiB, BUBYEHHS
TEOPETUKO-METOAUYHHUX MIJXOAIB Cy4YacCHOrO BEACHHS OI3HECY € OJHUM 13
BKJIMBUX HAMPSIMIB JIOCII)KEHb BUCHUX-EKOHOMICTIB.

Tak, npoOJyieMaTuKa BU3HAYECHHS CYTHICHOT'O PO3yMIHHS
KJIIEHTOOPI€EHTOBAHOTO MIJIX0/1Y, TEOPETUYHOI MOJIeNIl PUHKOBOI Ta MPOAKTUBHOT
PUHKOBO1 oOpieHTallii, (OpMyBaHHS KOHLEMIII Opi€HTAIlli Ha KII€EHTA,
KJIIEHTOOPI€HTOBAHOI KOMITaHi1 Ta O13HECY AOCIKyBajlacsd y HAyKOBHX Mparsix
TaKUX BuUeHHUX-ekoHoMmicTiB, sik: b. baptmi, JIx. bencon, C. bepmxecc, O.
Beobctep, B. Bieiipa, X. I'ebayep, C. ['omibyui, P. lemmange, I1. dpyxep, K.
Kemnep, K. KoBankoscbki, A. Komni, @. Kotnep, B. Kymap, XK.-K. Jlamb6in, T.
JlesitT, JIx. MakKitepuk, P. Mann, /[>x. Hapsep, . Ilitepcen, C. Cneiitep, k.
Crenkamn, @. Teitnop, x. ®apmi, Jx. Xy, A. apwm, Jx. [et, b. SABopchki
Ta iH.

3HauyHy yBary Cy4YaCcHHUM Mpo0OJieMaM PO3BUTKY KIIIEHTOOPIEHTOBAHOIO
MiJIXOAY Ha OCHOBI CydacHMX 1H(OpPMaLIMHUX TEXHOJOTiM Ta 3MIiHU Oi3Hec-
Mojienl B yMoBax IudpoBoi TpaHcopmarlii, BU3HAUYECHHS KIOUOBHUX AaCIIEKTIB
KJIIEHTOOPIEHTOBAHOI CTpaTerii komnaHii npuauisitots: b. beprton, I1. biccon, JI.
bonenuyk, M. [itn, II. Horeprti, X. Jlin, I. Jliranenko, /[>x. Manbika, M.
Hikxpewm, T. Omanpesato, E. Ileiin, /1. [Tennepc, K. Pamxroman, M. Pomxepc, C.

Towmc, I1. @eiinep, C. Xaun, C. Uyan, M. Uyii Ta iH.
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Bignatoun HanmexHe IOpoOKy BYEHHUX, CIIJ 3ayBaXKUTH, IO HAasIBHI
JOCIIKEHHS 30CepePKeH] Ha BUBYEHI Ta aHaji31 CBITOBOTO JOCBIY CTBOPEHHS
KOMITaHISIMM HaWBUILNOI 1 Kpamioi HXK Yy KOHKYPEHTIB CIOKMBYOI I[IHHOCTI Ta
KOpEeryBaHHI TPAJULINHOTO MIAXO0MY A0 PO3YMIHHS IUKIY NPUNHATTS PIllICHb
KJIIIEHTaMHU, a CUCTEMHHMH MIAXiJA [0 PO3TJAay IUTaHb, IO CTOCYHOTHCS
MEPEOCMUCIICHHS] KJIACUYHOTO MiAXO0My A0 MapKEeTUHTY, PO3pOOKH MLIICHOTO
MIIXO0AY 1O BOPOBAXKEHHSI CTpaTerii BeleHHS O13HEeCY, OCHOBHOIO IIHHICTIO
SAKOTO € TMOTPeOM KIIEHTIB, 3AJIMIIAIOTHCS HEIOCTATHBO AOCIHIKEHUMH, IO
00yMOBIIIO€ HEOOXIJTHICTh BUKOPUCTAHHS KOMILJIEKCHOIO MIAXOAY 0 PO3IISIY
JOCJIII)KYBaHOT MpOoOIeMHU.

D®opMyJIIOBaHHSA LiJIeH CTATTI (IOCTAHOBKA 3aBJAHHS).

Meta craTTi nosnsirae B y3arajJbHEHHI Ta CHCTEMAaTHU3allli TEOPETUUHUX
3acaj]l Cy4yacHOi MapajurMyd MapKETHUHTY I PO3pOOKH PEKOMEHJaIliil 11100
(dbopMyBaHHS KOHIIENTYyaJIbHUX AacCIEKTIB KJI1€EHTOOPIEHTOBAHOTO MIiAXOAY MO
YIOpaBIiHHSI KOMMaHi€l0. PO3KPUTTIO METH CIpuUsi€ BUPIMIEHHS HACTYIMHUX
3a80aHb:

1. HocmiauTu OCOOJMBOCTI CTAaHOBJEHHS Ta PO3BUTKY MIJAXOIIB
KJIIEHTOOP1€HTOBAHOCTI.

2. 3’scyBaTH epeayMOBHU NEPEX0ay KOMIaHIM 10 KIIIEHTOOPIEHTOBAHOT O
MIIXOAY, BU3HAUUTH  YWHHHUKH, 110  COPHUSUIM  TOSABI  CKJIAJOBUX
KJIIEHTOOP1€HTOBAHOCTI.

3. IlornuOuTH CyTHICTH TOHSTTA KJIIEHTOOPIEHTOBAHICTh, PO3KPUTHU
OCHOBHI O3HAKM KIIEHTOOPIEHTOBAHOI KOMIIaHii, CyO0’€kTH Ta 00 €KTH;
BU3HAYUTHU NMPUHIIUIY, [T, 3aBAaHHS Ta (PYHKIIIT KJI1€EHTOOPIEHTOBAHOCTI.

Buxiaa ocHOBHOTo MaTepiajty J0CTiIKeHHS.

1. OcobauBocTi CTAHOBJICHHHA Ta PO3BHUTKY niaxoais
KJIIEHTOOPIEHTOBAHOCTI

B nmiiicHi yacu KIIIEHTOOPIEHTOBAHICTh € HEBIJ €MHUM €JIEMEHTOM

MapKETUHTOBOI AISTIbHOCTI kKomnaHii. [le TBepKeHHS IPYHTYEThCA HA TOMY, 110
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KIIEHT € JDKepesoM MNpuOyTKy KOMIIaHii, a Juisi TOro mo0 3aIuIIaTHCS
KOHKYPEHTOCIPOMOKHOI0, KOMITaH11 HEOOX1AHO (POKyCyBaTUCS Ha 3aJI0BOJICHHI
noTped CBOIX KIIEHTIB. 3 TMIJBUIICHHSM POJi KII€HTa, SIK HEMaTepialibHOTO
aKTHBY, B MAapKETUHIOBIM MisUTBHOCTI KOMIaHIi BiI0yBalOThCS 3MIHH,
3’SIBISIOTBCS  1HHOBAIIMHI MIAXOIM [0 HOro ympaBiiHHS, (GOpMYyBaHHS
KJIIEHTOOPI€HTOBAHMX MiAXOMAIB 10 O13HECY.
3a3HaueHe BUIIE BUMAara€ po3yMiHHS TEPMIHY «KJIIEHOOPIEHTOBAHICTHY,
PO3IIIAly KIIEHTOOPIEHTOBAHOIO MIIXOAY 3 MOTJISALY MOr0 €BOJIOLI.
BBakaeTbcs, 110 TEOPETUYHI OCHOBU KJIIEHTOOPIEHTOBAHOCTI y CBITOBIN
Hay1 noyanu popmyBatucs 3 cepenunu 1950 pp. Ta 3HAUHO 3pOCIU 0 TOYATKY
1980 pp. Ilonibna mo3uiis € HEe 30BCIM KOPEKTHOI, OCKLIbKH mie y 1911 p. @.
Teitnop y cBoiil po6oTi «[IpuHIMIIN HAYKOBOTO MEHEHKMEHTY», OOTPYHTOBYIOUH
BCTAHOBJICHHSI HOBOTO TMOPSJKY pedel, 3a SKOro KIIEHTH MalOTh CYTTEBI
€KOHOMIYHI BUTOJIU Y B3aEMUHAX 3 KOMIIAHI€10, HA3BaB 1X «TPETHOIO CHIIOIO» [3].
[lizuime, y 1936 p. B ogHOMy 3 BHAaHb AMEPHUKAHCBHKOI acorfiarii
MapKeTUHTY 3’ sBujacs myomikaiist [[x. bencona, B axiii po3risaanacs npoodiema
CYTHICHOTO PO3YMiHHS KIJIIEHTOOPIEHTOBAHOTO MIAX0ay. ABTOpP 3a3HAyuB, IO
«MOKJIUBO, B MallOyTHLOMY HaM OyJie OTPIOHO MPOSBIISATH BUHAXIJJIUBICTH B
onuci MpUBAOJIMBOCTI TOBAPIB 1 CIPSAMOBYBAaTH OCHOBHI 3yCWIIS Ha Te, 1100
BUSIBIISITU, YOTO JIIMCHO X0uyTh Jtou. CrioskuBay — och Hail 6oc» [4]. Bxke Toni
JIx. bencon nepeadayas, 10 «HOBA KOHUEMLI, SIKa MPUKHIE HA 3MIHY KOHLIETILI{
BJIOCKOHAJICHHSI BUPOOHUIITBA, OyJe CHUpaTUCs Ha OLIbII IIMOOKE BUBYEHHS
CIOKHMBaya Ta MOOYJOBY 3 HUM JIOBFOCTPOKOBUX MAPTHEPCHKUX BIAHOCHH». B
MOAANBIIOMY HEOOXIJTHICTh CHPUUHSTTS KII€HTAa KOMIAHIEI0 B SIKOCTI €IMHOTO
JoKepea mpuOyTKY MOJIATIa B OCHOBY KOHIIEMIIIT MAPKETUHTY B3a€MOBITHOCHH.
[lepuri K rpyHTOBHI TOCTIKEHHS, 1110 IPUCBSIYEH1 OplEHTAIll HA KIII€HTA,
Oynu copMoBaHi B paMKax KOHIEHIli opieHTalii Ha puHOK y 1954 poui II.
Hpykepowm, a po3BuneHi J[xx. MakKitepukom ta T. JleBitTom y 1960 pp. V cBoix

poOoTax aBTOpPH PO3KPUBAIU POJIb MAPKETUHTY B KOMIIaHIi, aKLIEHTYIOYH yBary
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Ha MOT0 MOXO/KEHHS 3 HECTaTKIB Ta MoTped kiieHTa [5; 6; 7]. Hanpuxkinai 1970
p. IUTaHHS TPO HEOOXIJHICTh 3MIHM KOMMaHISIMU (DOKYCY 3 BHPOOHHUIITBA Ta
MPOIAXKIB MPOAYKIIT Ha KiIieHTa Ta MapkeTHHT Oyio miaHsaTo ®. Kotnepowm [8].

VY 1989 poui @. Beberep ta P. [lemmnanne po3poduiiv TEOPETUYHY MOJIEIb
opieHTaIlii kKoMNaHii Ha pUHOK. B cBOili poOOTI BUEHI 3a3HAYIIIN, 1110 OPIEHTALIS
Ha PUHOK MpEJCTaBisie CO00I0 «Ha0Ip MDK(PYHKIIOHAIBHUX MPOIECIB 1 BUIIB
JUSTBHOCTI, COPSIMOBAHUX HA 3aJy4YCHHS, YTPUMAaHHS 1 3aJI0BOJICHHS KJII€HTIB
IIJIIXOM TMOCTIMHOI OIIHKH IXHIX TTOTpeo» [9].

[Ti3uime, mounnarouu 3 1990 pp. cranu 3’sBnsTUCS My OiKallii, peIMeTOM
BUBYEHHS SIKUX CTajd BIJIHOCHHM 13 CIOXKMBa4aMU Ta IHIIUMHM YYaCHUKAMH
MPOIIECY KYMIBII-MIPOJAXKY Y paMKax MapKETHHTOBOI KOHIIEMIi «MapKETHHT
B3aeMuH». J[o 0a30BUX POOIT y LIbOMY HamNpsSMKY, Kl 3rOJJOM CTaJld BBaKaTH
MOYaTKOM KJI1€HTOOPIEHTOBAHOTO MIAXO/Y, BITHOCATHCS poOoTH aBTOpiB A. Ko,
b. ABopceki, dx. Hapsepa, C. Cueittepa, Jl. Maknaxmnana, P. Jemmanne, [x.
®apii ta ©. BebeTepa.

Tak, podota A. Komni, b. SIBopchbKi mpucBsiueHa PUHKOBINA Opi€eHTaIlli Ta ii
ckianoBuM ((oKyc Ha KII€HTa, BHYTPIIHBO(MIpMOBA KOOpIUHALIS Ta
BUKOPUCTaHHA 310paHOoi MapkeTuHroBoi iH@opmariiii) [10]. Ha nymky aBTOpiB,
dbyHIaMEHTOM il KJIIEHTOOPIEHTOBAHOCTI € TeHepallis, 30UpaHHsl Ta aHaji3
JAHUX TIPO KIIIEHTIB.

VY cBoemy nmocnimxenni x. Hapsep ta C. Cnelitep 3anponoHyBaiu Taki
CKJIaJIOB1 MIJIXOAY JO PUHKOBOI Opi€HTAallli, SK: MOBEJIHKOBI KOMIIOHEHTH Ta
KpuTepii NpudHATTS pimieHb. OCHOBOIO X 1Ji1 MOOY0BU KI1€HTOOPIEHTOBAHOT
KOMIaH1i, Ha TyMKY BUEHHUX, € KOpIIOpaTUBHA KyibTypa [11].

Taxkox 3a3Haunmo, 110 J[>x. Hapsep, C. Cnelitep Ta JI. MakJIlaxnan Bnepiie
PO3IIININ TIOHATTS «PUHKOBA OPIEHTAILlISH) Ta «KIIEHTOOPIEHTOBAHICTHY». [Ipu
LIbOMY aBTOpPU OOTPYHTYBAJIU, III0 OPIEHTALIIS] HA KIIEHTA € HaOLIbII BaXKJIUBOIO

YaCTUHOIO PHUHKOBOI OpIi€HTAIlli KOMIIaHil, TOAl $K TMOHATTS «PUHKOBA
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Opi€eHTaIlis» € OUIbII MUPOKUM, 110 BKIIOYAE TaKi KOMIIOHEHTH, SIK: «PUHKOBA
Opi€HTAaIlisl y BIJIMOBI/IbY» Ta «IIPOAKTUBHA PUHKOBA OopieHTallis» [12].

BianosigHo no HaykoBoi npaii P. Jlemmanae, [Jx. ®@apmi ta @. Bedctepa,
KJIIEHTOOPIEHTOBAHICTh MOJUISETHCS Ha OI[IHIOBaHY (IpMOIO Ta OILIIHIOBaHY
KJIIEHTaMUu. Y 3alpONOHOBAaHIM METOAMII 3 BUMIPIOBaHHS PUHKOBOI Opl€HTAIlil
aBTOPHU JIOBOJISATH, IO KJIIEHTOOPIEHTOBAHUM MiAXiJ Ma€ MPOTOJIOLIYBATHUCS 1
BUMIPIOBATUCSA SIK BHYTPIIIHBO, TaK 1 30BHI, 3a3HAYUBIIN Y CBOIM myOmikaii Te,
10 «Opi€HTAIlisl HA KOHKYPEHTIB MOK€ OYTH MOBHICTIO TPOTHIICKHOKO Opl€HTALl1
Ha KIIEHTIB Npu (POKYyCyBaHHI KOMIMaHIi JIMIIE HAa CWIBHUX CTOPOHAaxX Ta
ITHOpYBaHHS HE3aJ0BOJICHOCTI ciokuBaviBy [13].

Hani, B 1993 p. KJI€HTOOpPIEHTOBAaHUM TMIJIX1J CTaB AacCOIIOBaTUCA 13
3anpononoBanow J[. I[lemmepcom ta M. Pomxepcom cxemoro ympaBiiHHS
B3a€MOBIIHOCMHAMU 3 KJieHTamu, BiioMoro sik CRM (Customer Relationship
Management). A Bxe 3 1995 p. y psani rainyseil, 30kpemMa y TaKuX K CTpaxyBaHHS,
3niiicHeHHsT KoMmmaHisMHu iHBecTuli y CRM-nmporpamu, B SIKOCTI OCBOEHHS
cTpaTerii ynpaBiiHHS B3a€MOBIJIHOCUHAMU 3 KIIIEHTaMU, CTaJO MPUBOIUTHU O
MIJIBUIIIEHHS IOBIYHOTO MPpUOYTKY KiIi€HTIB 10 90% [14]. ['onoBHUM 3aBAaHHAM
kepiBHUKIB [T-migpo3ainiB crana edekTHBHA Ta €KOHOMIYHA oOpraHizamis i
NIATPUMKA O13Hecy 3 OOKY Cy4aCHUX TEXHOJIOT1H.

[IpencraBnenns crpareriynoi  cTpyktypu CRM, 3acHoBaHOi Ha
HeoOxigHocTi B3aemoaii mporeciB CRM s 3a0e3neueHHss MOpOLBITAHHS
KoMmaHii, ctano MoxiuBuM y 2005 p. 3aBnsaku npoeaeHomy E. Ileitnom ormsiay
mitepatypu 3 CRM Ta MapKeTUHTy B3a€MOBIIHOCHH, JIETAJIbHUM OMUTYBaHHSIM
VIOpaBIIHIIB BEPXHBOI JaHKH, K1 mpamoioth y CRM, mapketunry ta IT,
iHTepB’I0 3 mnocradaibHukamMu CRM, nuckycisM 3 JIIUPYIOUYUMH
KOHCyJnbTaHTamu B rainy3i CRM, cTparterii Ta anpoOyBaHHIO paMKOBOi CTPYKTYpH
HHU3KOIO KOMITaHi# [15].

Ha mouarky 2000 pp. opieHTalis Ha KJII€HTAa OCTaTOYHO BHAUIMIIACS 3

KOHIIETI[1i pUHKOBOI Opl€HTAallll y caMocCTiiHu# Hanpsmok. 3rigHo 3 @. Kotiaepom
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1 K. Kennepom, TepMiH «pUHOK» OXOIUTIOE BCIX MOXJIMBUX KJII€HTIB KOMMAHIL
[16]. A B poborax b. baptni, X. ['ebayepa, C. ['omiOyui, K. KoBankoBcbki, B.
Kywmapa, P. ManHna, JI. ITitepcena, A. lllapma, /I. lllera po3rinsnaroTbest OKpeMi
CKJIaJIOBI  KJIIEHTOOPIEHTOBAHOCTI, TaKl SK: KOPIOpAaTUBHA  KYyJIbTYypa,
oprasizailiifHa CTpyKTypa , IpoJiaxi, crpareris opranizariii [ 17-20].

K.-XK. Jlam6in, P. Yymmitaz ta [. IyHmiHr TpakTyrOTh PHUHKOBY
Opi€HTAIlil0 HIUpIIe, K «(dinocodito OI3HECY 3 OPIEHTAIIIEI0 HA BCIX YYACHUKIB
PUHKY 1 Ha BCl PIBHI oprasizailii». 3riJHO 3 AYMKOIO HAyKOBIIiB, y MiAXOMI1
PUHKOBO1 Opi€HTalli HEOOXIAHO BHUIAUIATH IT'ATh TPYN YYAaCHUKIB PHUHKY:
CIOKMBayiB,  JUCTPUO’IOTOPIB,  KOHKYPEHTIB,  BIUIMBOBUX  0Ci0  Ta
MaKpOMapKETHHTOBE cepenoBuiie [21].

B upomy mepiomi k. Iller, C. bepmkecc ta . CreHkamn B CBOiX
JTOCTIPKEHHSIX BHUBYAIM IPOOJEMU OpI€HTAIlll Ha KII€EHTa HAa pPHHKAX, IO
po3BuBaroThCA [22; 23]. Ha ayMKy BY€HUX, B yMOBaX PO3BHUTKY PHHKOBOI
Opl€HTallli KOMMAaHIi MaroTh HAIpaBJIsATH CBOI 3YCHJUISI CaM€ Ha HaBYaHHS
KJIIEHTIB, Ha (OpMyBaHHs MOTPeO, a HE Ha OOCIYrOBYBaHHS ICHYIOUHX MOTPEO
KJIIEHTIB. BiAMOB1IHO 10 4OTO, 3aCTOCYBaHHS KOMIAHIEIO KIIIEHTOOPIEHTOBAHOTO
MiIX0ay nepeadadae NpoBEACHHS 3MiH B CUCTEMaX MapKETUHTY Ta YIPaBIIHHS.
OCHOBHUMHU KOMIIOHEHTAMH KJIIEHTOOPIEHTOBAHOCTI BUCTYMNAOTh: PO3YMIHHS
(KTIOUOB1  KJIIEHTH; KpUTEpil OILIHIOBAaHHSA KIIIEHTIB); €IWHI LIl KOMIAHIi,
MOJITUKA BITHOCHH 3 KIII€EHTaMHW, HaBUYaHHS CHIBPOOITHUKIB, BHHAropoja
CIIBpOOITHUKIB; TEXHOJOT13allisl KJIIEHTOOPIEHTOBAHOCTI, PO3pPOOKA CUCTEMH
YVOpaBIiHHS, IHTETPOBAHOI B  TEXHOJOTIYHMM  TPOIEC;  JI1arHOCTHUKA
KJIIEHTOOPI€EHTOBAHOCTI (OLIIHKA 33JJ0BOJICHOCT] MEPCOHANY; OI[IHKA BiIHOUICHHS
KIIIEHTIB).

B nilicHi yacu Tema KIIEHTOOPIEHTOBAHOTO PO3BUTKY Oi3HECY cTana
OJIHIEI0 3 HAaMaKTyaJbHIMMX SK IS 3apyOlXKHUX, TaK 1 JJISI BITUU3HSAHHUX
JOCIITHUKIB, IO 3alMalOThCSl MUTAHHSMH BIUIMBY KJIIE€HTOOPIEHTOBAHOCTI Ha

pPEe3yJIbTaTUBHICTh KOMIIAHII.
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Tak, Hanpuknaz, BukopuctoByroun mkam MKTOR, MARKOR Ta mkany
Xyl AJist OIIHKY KOMITaH1M Pi3HUX CEKTOPIB €KOHOMIKH, 5IKi Oyu po3po0ieHi A.
Komi, . Hapsepom, C. Crelitepom, JIx. Xyni ta b. SIBopchki, BUeHUMHU 3
ABgctpanii, 'onkonry, Kazaxcrany, TypeuunmHu i VYKpaiHM JOBEAEHO, IO
Opl€HTallld Ha KII€EHTa Ta HAa KOHKYPEHTIB € JOMIHYIOYMMH 3MIHHUMHU Y
MOSICHEHH] BIJIMIHHOCTEH MapKETHMHIOBOi €(EeKTUBHOCTI Ta MiANPUEMHUIIBKOI
opieHTaIlli kommnanii [24-28].

[lixaBumu € pe3ynbTaTu gociaimkeHHs 116 komnanid chepu GpiHaHCOBUX
MOCHYT, g TpoBeAeHHsS skoro BYeHuMH 3 TaiiBanto C. Uyan Tta X. JliH
BUKOPHUCTAHO CIIEIiali30BaHy IIKaly, agantoBany st koHTekcTy CRM-cucrem
[29]. ABTOopu noBenu, M0 YyCHIMHICTH BopoBamkeHHs CRM-cuctem s
YOPABIIHHSA B3a€EMOBIJHOCHHAMM 3 KJIIEHTaAMHU O€3M0CEpPEIHbO 3aTEKHUTh BIJ
KJIIEHTOOPIEHTOBAHOCTI KOMIIAHIi Ha OpraHi3aliiHOMY PiBHI.

Takox 3a3HauuMMo, 10 Yy HaykoBiil po6oti B. Bieiipa [30], BueHoro 3
Bpa3zunii, kpiM NiATBEpJKEHHSI 3HAYYHIOCTI 3B’SI3Ky PUHKOBOI Opi€eHTalii Ta
pPEe3yJIbTaTUBHOCTI KOMIMAaHIMA, BUSIBJIECHO 3B’SI30K Opi€HTallli Ha KJII€HTa Ta
1HHOBAIIHHOCTI KOMMaHii.

B enoxy po3BUTKYy Iio0anbHUX KOMYHIKalii, 1HQOpMAaLIITHUX MEpPEex Ta
TexHOoJOri mnudpoBizalli eKOHOMIKH, mounHatoun 3 2012 p. akTyalbHICTh
opi€HTaIlli Ha KJII€HTa BHU3HAYAEThCA TAKMMH CBITOBUMH MPOIIECAMH, 5K
rii00aibHa KOHKYPEHLIISl Ta 3MiHA IOBEAIHKU CIIOKUBaYa.

3a pesyiabTaTaMH JAOCIHIKEHb 0ararb0X BYEHUX, YPANIB E€KOHOMIYHO
PO3BUHEHUX KpaiH, MDKHApOJHUX OpraHizamiii ¥ TpaHCHAIllOHAJIbLHUX
kopropaiii [31-36] crae 3po3ymuium, 1o iH(OpPMaIiiiHI TEXHOJOTIi Ta JaHi
HAJalOTh MOXJIMBICTL  KOMIIAHII 3MIHATH  OI3HEC-MOZEIbL 3  METOIO
nudepeHIlitoBaHHA Ta 3a0e3MeYeHHs CTIHKOro po3BUTKY Ha CBITOBOMY PUHKY, a
uudpoBa Tpanchopmallis BHOCUTH 3MIHHM 1O BU3HAYEHHS pPOJII CIOXKHBaYa,

KaHaJIIB 1OT0 B3aeMO/IIi 3 KOMITAHISIMUA.
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Tak, 3a BHU3HAYEHHSM aHAIITHKIB MIDXKHApoJAHOI KomIaHii Boston
Consulting Group, nudpona Tpanchopmaiiisi mpecTaBisie COO0K «KMAKCUMAIIBHO
MOBHE BHUKOPHUCTAaHHSA MNOTEHIIANy HU(PPOBUX TEXHOJIOTIM B YCIX acleKkTax
oi3necy» [37]. CrpykrypHi enemeHTH uLUdpoBoi Tpanchopmalii Oi3Hecy
XapaKTepU3ylThCs, MO-Mepiie, poOdOTow 3 KiieHTamMu (OUIbIN JIeTalibHE
PO3yMIHHS KJIIEHTIB, 301JIbIIEHHS] BUPYYKH B1Jl ICHYIOUHX KJIIEHTIB, IOIIYK HOBUX
TOYOK B3a€EMOAII 3 KIIEHTaMHU), TNO-Apyre, OIepalifHuM  MpPOIECOM
(aBTOMaTH3allisi BUPOOHUYUX MPOLECIB, pealizalis TBOPYOTO MOTEHINATY
MpaliBHUKIB, YIPABIIHHA MOTYKHICTIO HAa OCHOBI aHanizy Big Data), mo-Tpere,
013HEC-MOJIeTITI0 (TOYKOBE 3alpOBAKEHHS HOBUX TEXHOJOTiH, BIPOBAKEHHS
HOBUX ITU(PpoBUX Mojeel, nudpona riodamizaiis) [38].

[Ipodecopom 3 MapkeTHHTy YOPTOHCHKOI IIKOJM Y HIBEPCUTETY
ITencinbBanii 1. delimepoM Ta BUKOHABUMM JTUPEKTOPOM 1 CIIB3aCHOBHHUKOM
Wharton Interactive, miargopmu 115 MapkeTUHTOBOro moaentoBanss, C. Tomc,
OCHOBHUMM YHMHHUKAaMH YyCHIXy peanizamii nudpoBoi Tpanchopmaiii Oyio
BU3HAUCHO MWUTAHHS MO0 3a0€3MEUYeHHs] KIIEHTOOPIEHTOBAHOCTI Ta OMHUCY
cTpaTerii KJII€EHTOOPIEHTOBAHOCTI KoMmmaHii [39].

KirouoBuMu acnekTaMu KJI1€HTOOPIEHTOBAHOI CTpaTerii KoMmmaHii, Ha
IyMKY BYEHUX, € T[IOBHa I[epcoHami3alisl Ta I1JeHTU(IKaIid KII€HTIB,
MPOTHO3YBAaHHS  TOBEIIHKOBUX OCOOJMBOCTEM KOHKPETHHUX JIIOAEH Ta
BUKOpUCTaHHA agile-miaxony [0 YNpaBiiHHS KIIEHTCBKUM nopTdenem. Lle
JOCSITAETHCA 3aBJSKHU MEPEXOy Bl 0araTOKaHAJIBHOCTI 10 OMHIKaHAJIBHOCTI Ta
3aCTOCYBAHHS TaKUX TEXHOJOTIH, SIK: XMapHI OOYMCICHHS, IITYYHUIN 1HTENIEKT,
maTdopMam i1t poOOTH 3 TAaHUMU Ta MOO1TBHI TEXHOJOTII.

B nponoxkeHHst po3risay 1i€i Temu, ykpainchki BueHi JI. bogenuyk ta I.
Jliranenko Bxe y 2021 p. 3a3Ha4alOTh, MO 3aCTOCYBaHHS KOMIIAHIIMHU
KJIIEHTOOPIEHTOBAHOIO MiAXOAY B yMOBaxX HU(POBOi TpaHcPopmallii nepeadavae

interpanito  CRM-cuctem B IT-apxiTekTypy KommaHii, 1o 3a0e3neuye
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3a/I0BOJICHHSI MOTpe0 PI3HUX CTEUKXOJIJIEPIB, CTBOPEHHS HOBOI KYJIbTYypH
CIO’KMBAHHS 1 KOMYyHikaniit [40].

CTBOpeHHS Ta yTpUMaHHS JI0JaTKOBUX KOHKYPEHTHHUX MEpeBar B yMOBax
uudpoBoi Tpanchopmallii, Ha JyMKY aBTOpiB, 0a3yeThbCsl HAa BMIHHI KOMIIaHil
BU3HAYaTU MPABWIBHOTO KJII€HTA, IPABUIIBHOTO MPOIYKTY, TPABUILHOTO KaHATY
Ta ONTUMAJILHOTO CIOCO0y JocTaBku. Lle crpusiio akTUBHOMY PO3BUTKY HOBUX
0i3Hec-MojieNield — JUHAMIYHUX MEPEXKEBUX CTPYKTYp, /€ CTBOPEHHS IIHHOCTI
3a0e3MeuyeThCs OopraHizaiielo e(h)eKTUBHOTO 3BOPOTHOTO 3B’SI3KY, MOXKIIMBICTIO
KOMYHIKaIlii MDDK y4aCHUKaMU PUHKY B OHJIAMH-CEPENOBHINI Ta CTBOPEHHSM
B3a€EMHOI JIOSUTBHOCTI (JIOSUTBHOT'O KJTIEHTA 0 KOMIIaHii Ta JIOSJIbHOCTI KOMIIaHi1
710 KJIIEHTA).

Bignosimno mo 3Bity y 2016 poui McKinsey Global Institute [41],
OCHOBHUMHM XapaKTEPUCTUKAMU HOBHUX Oi3HecC-MOJieJiel €: JIOCTYIHICTb,
MPO30PICTh, MPOCTOTA 3aTyUYECHHS KIIEHTIB, IPOCTOTA TUCTPUOYIIi, KOMepIliiiHa
npuBaOJIMBICTh Ta cHeliaaizallis, o0 HAJa€ MOXKIUBICTH CKOPOTUTH PO3PUB MIXK
OUIKYBaHHSIMU KJIIEHTA Ta 1X 33J0BOJIEHHAM 3 OOKY KOMIIaHIM.

JI. bonenuyk Tta [. JliraHeHKO TakOXX 3a3HAYWIU, IO B MEPEKEBUX
CTPYKTypaxX, TaKhX SK: MOJENi CHIJIbHOTO CIOXXWBAaHHSI, KpayAQpaHIUHTOBI
m1aTGopMuU, MAPKETIJIEHCH Ta arperaTopu, KIEHT € 0e3M0CepeIHIM YHaCHUKOM
poboTH KOMIMaHii. A B OCHOBI KOHKYPEHTHOI 0OpOTHOM MOJIArae KOONepaTUuBHA
KOHKYpPEHI[iI — CHIBIpalsl MNPsSMUX KOHKYPEHTIB, 110 Mependaydae MIHUPOKE
BUKOpUCTaHHA 1uppoBux miaathopm (uudpoBux OipkK), BIAKPUTICTD
nporpaMHoro iHTepdeicy Ta rHydkicTh iHTerpaiii [40, c. 7].

SckpaBuM mnpukinagoMm Takux Tmatgopm € cucrema Open Banking,
BUKOPUCTAHHSA 5IKOi y (piHAHCOBIM cepi nmependavae HaJaHHS TPETIM CTOPOHAM
MOXJIMBOCTI aHalli3yBaTh a00 BHKOPUCTOBYBAaTH JlaHi, IHTErpyBaTH pi3Hi

3aCTOCYHKH Ta cepBicH [42].
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2. IlepenymoBM mepexoAy KOMIIAHIA [0 KJIIEHTOOPIEHTOBAHOIO
MiIX0Ay TAa YHHHUKH, 10 CIPHUAIH NOABI CKJIAT0BUX KJII€HTOOPIEHTOBAHOCTI

3MiHa POJII Cy4acHOro0 CHOXKHMBadya Ta KaHallB Moro B3aeMofli 3
KOMIMAaHIIMU BHMAaraloTh BIPOBA/KEHHSI KIIIEHTOOPIEHTOBAHOTO MiAXOIy [0
YOPABIIHHS OCTaHHIMH, PO3YMIHHS OCHOBHHUX CKJIQJIOBUX HOBOI KOHIEMIN Ta
ICTOPUYHUX MEPETYMOB X MOSBHU.

3pocTaHHs  3HAYyNIOCTI  NUTaHb  (QOPMYBaHHA Ta  OIATPUMKH
JIOBTOCTPOKOBUX TMAPTHEPCHKUX BIAHOCHH 3 KIIEHTAMH CTaJIO HACIIIKOM
TEXHOJIOTIYHUX, EKOHOMIYHHUX Ta METOJOJIOTIYHUX 3MIH Yy 30BHIIIHBOMY
cepeloBHINI KommaHii [43-46].

Jlo mexHonociynux nepedymog HalexaThb TioOamizallisi pPUHKIB,
iH(opMaiiitna peBosrolist Ta nudposa Tpanchopmaiia. KirodyoBumu o3Hakamu
BIUIMBY TEXHOJIOTIYHHUX IEPEJYyMOB €: MAcOBA MOsBa KOMIAHIN 3 1HO3EMHHUM
KamiTajaoM, M0 3aCTOCOBYIOTh HOBI TEXHOJIOTi Ha BHYTPIIIHIX pPUHKAX,
3pOCTaHHsI KOHKYPEHIIII MK aKTOpaMH, SIKi MPOMOHYIOTh MPOAYKTH Ta MOCITYTH
31 CXOXXHMH BJIACTUBOCTSIMHU (TyIoOamizailisl); 3a0e3MeUeHHs] IIBUIKOrO Ta
0€3MepelIKoIHOr0 JOCTYMy CIOXKUBadiB 10 1HGOpMaIli Opo MPOAYKTH Ta
MOCIIYTY; CTBOPEHHS JCIIEBUX KaHaJIIB KOMYHIKAlld 13 CHOXXKHMBa4aMH
(indopmariitHa peBOJIIOIIA); TIEpEeHEecCeHHsl Oi3Hec-mpoleciB 'y 1udpose
CepeZoBUIIE, 3/CIICBICHHS JOCTYIy CHOXXHMBAYiB J0 MPOJIYKTIB Ta MOCIYT Y
pexuMi onnaiia «24/7» (nudposa Tpanchopmarris).

Exonomiuni nepedymosu. AxTyanizailisi KJIIEHTOOPIEHTOBAHOCTI OB’ si3aHa
31 3MIHOIO TNy €KOHOMIKH; TpaHC(hOpMaIll€l0 CUCTEMHU LIIHHOCTEN BUPOOHUKA, Y
K1 HAWBUIIOIO METOIO0 € B3a€MHA JIOSJIbHICTh; MOCUJICHHIM KOHKYPEHIIIT M1XK
KOMIMAaHIAMHU 3a KII€HTa 3 METOI0 IMiJBUIIEHHS IHTEHCUBHOCTI CHOKHBAHHS
OCTaHHIMH NPOAYKTIB Ta MOCIYT.

Memoodonoeiuni nepeoymosu. HeoOxignicTh BCTAHOBJICHHS
JIOBFOCTPOKOBUX MMAPTHEPCHKUX BIJHOCHMH 3 KIIEHTAMU CHOpHsIa 3MIiHI poui

JenapTaMeHTy MapKEeTUHTY B CUCTEMI yNPaBIIIHHS KOMIAHIE0, HOTO B3aEMOJII 3
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THITMMH CTy>K0aMH Ta TiAPO3A1IaMu Y IPOLieci BUSBICHHS TOTPEO Ta BUPILIEHHS
npo0JieM KJIIE€HTIB; CTBOPEHHS 1HPOPMAIIHHOT CUCTEMU JIJIsl YIIPaBIIiHHS Oi3HEC-
mpolecaMu, iX TMepeopieHTallli Ha JOCATHEHHS Y3TOJKEHOCTI BHYTPIIIHIX
MOXJIMBOCTEN KOMITaH1i 3 BUMOTaMHU 30BHIIITHLOTO CEPEAOBUIIA Ta 3a0€3MEeUEHHS
e(EeKTUBHOI MISTBHOCTI.

[lepeTBOpeHHsI MapKEeTHHTY Ha 3arajibHOOpraHizaliiHy @inocodiro
KOMIIaH1i, 3aCTOCYBaHHSI MEXAHI3MIB MApKETUHTY B YIPABIIHHI KOMIIAHIEIO TPH
nepexoi BiJl MPOAYKTOBOOPIEHTOBAHOTO JI0 KIIIEHTOOPIEHTOBAHOIO MIIXOIY,
3YMOBJICHI €10 HU3KU YuHHUKig [4, c. 36].

[lepmr 3a Bce, 11e 3MiHA COPUNHATTS KEPIBHUIITBOM KoMmaHii (utocodii
MapKETUHTOBOTO MIAXOAY 3 «MapKeTHUHT — I 3aiiBl BUTpaTH KOMIIaHI(» Ha
«MapKETUHI — II€ 1HBECTULIi y BUPOOHHWYO-30yTOBY MISUIBHICTH KOMIIaHiI»
(UMHHUK «CTaBJICHHS O MAPKETUHTY).

[To-gpyre, 1e po3yMiHHS HEOOXIJHOCTI CTBOPEHHS I[IHHOCTI MJIs
CIO’KMBaya — KOPUCHOCTI MPOAYKTY YU MOCIYTH JUIsl HHOTO, 3 OJHOTO OOKY, Ta
HEOOXIAHOCTI JETaJbHOIO0 PO3YMIHHSA JIAHIJIO)KKA CTBOPEHHS  ILIIHHOCTI,
BUSIBJICHHSI HOBHUX MOXJIMBOCTEUM KOMIIAaHIl JUIsi PO3BUTKY ILIHHOCTI, 3 1HIIOTO
00Ky (UMHHHUK «CTBOPEHHS CIOKUBYOL IIIHHOCTI»).

[To-TpeTe, 1€ 30cepelKeHHs KOMIIaHli Ha OTpUMaHHI NPUOYTKIB BiA
B3a€EMOJIi 13 CIIOKMBAauyaMH, 3MIIIEHHS TMPIOPUTETIB KOMMAaHIi 13 3aBllaHb
3aJlydeHHS HOBHMX KIII€HTIB Ha 3aBJaHHS YTPUMaHHS ICHYIOUHMX (YMHHUK
«IUIAaHYBaHHS, OPIEHTOBAHE HA CIIOKUBAYAY).

[To-ueTBepTe, 1Me 30CepeKEHHS KOMIIaHIi Ha MaKCHUMI3allli IIHHOCTI
CIO’KMBaya y 4aci — Ha 30epeKeHHI JOBIOCTPOKOBUX BIJHOCHUHHU 3 JTOXITHUMHU
KJIIEHTaMU, HEOOX1/IHICTh OJILTY CIIO’KUBYOI LIIHHOCTI HA IIHHICTD, SIKY KOMITaHIs
CTBOPIOE JIJIs CIIO’KMBava (IHBECTUIII1) Ta IIIHHICTb, IKY MPUHOCHUTH CIIOKUBAY JJIsI
KoMmaHii (MpuOyTOK BiJl IHBECTHUIIIN) (UMHHUK <«JKEPENIO TPUOYTKY»).

[To-m’site, 1e (okycyBaHHA Ha Trpynax CIOXHBadiB, HEOOXITHICTb

o0y 1I0BH OopraHi3allii yIpaBiIiHHA 3a MPUHITUIIOM FOPU30HTATIBHOI KOOPIUHAIIIT
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Ta Koorlepailii, CTBOPEHHS MIK(YHKI[IOHATLHUX KOMaHJ, BIIMOBIIAJILHUX 3a
peanizailito KII€EHTOOPIEHTOBAHOTO MIiAXO0y (YMHHHUK «CTPYKTypa YIpPaBIiHHS,
OpIEHTOBaHa Ha CIIOKUBAUay).

3. CyTHiCTh NOHATTH KJIIEHTOOPIEHTOBAHICTH

3.1. O3HaKH KJIIEHTOOPI€EHTOBAHOI KOMIIaHII, Cy0’€KTH Ta 00’€KTH

3 ypaxyBaHHSIM 3a3HaY€HOI0 y MONEPEAHFOMY MiAPO3/ILI, 3ayBAXKUMO, IO
0COOJIMBOr0 3Ha4Y€HHs1 HaOyBa€ 3BaKEHE OOIPYHTYBAaHHS CYTHOCTI MOHSTTS
«KJIIEHTOOPIEHTOBAHICTHY 1 CHENU(DIYHUX OCOOIMBOCTEN MOT0 BUKOPUCTAHHS B
MISUIBHOCT1 KOMIIaHIH.

AHaJli3 HayKOBO1 JYMKH J03BOJIMB YCTAaHOBHUTH, II0 HAJAUBJISYUCH HA TE,
[0 KJII€EHTOOPIEHTOBAHUM MIJX1J Ma€ JOCUTh TPUBAIY ICTOPII0 TEOPETHUUYHOTO
MOCHLIKEHHS, Ha JaHWH Yac JOoCl HEMA€ €IMHOTO BHU3HAYECHHS JAHOI KOHIIEIIII].
3 MeTO OOIPYHTYBaHHS CBOiX BHCHOBKIB IOpIBHSEMO HH3KY BH3HAYEHb
KJIIEHTOOP1€HTOBAHOCTI.

Tak, A. Komi Ta b SBOpcbki CyTHICTh KIIEHTOOPIEHTOBAHOCTI
PO3KPUBAIOTh Yepe3 AISIbHICTh 3 BUBYEHHS MOTOYHUX Ta MalOyTHIX MOTped
KJIIEHTIB Ta YWHHUKIB, 1[0 BIUIMBAIOTh HAa HHUX. ABTOPU HAroJIOMIyIOTh Ha
HEOOXITHOCTI MOIIMPEHHS OTPUMAaHUX 3HaHb YCEpEIMHI KOMIMAaHIi Ta ydacTi
CIIBpOOITHUKIB YCIX BIJIIIB KOMITaH11 y 3aJJ0BOJIEHHI OTped croxkuBadis [ 10].

JIx. Hapsep ta C. Crelitep BHU3HA4YalOTh KJII€EHTOOPIEHTOBAHICTh SK:
«PO3YMIHHS IUILOBUX MOKYIIIIIB, 33JI0BOJIEHHS iX MOTpPeO, MOBHE PO3YMIHHSA iX
JAHIIO)KKA CTBOPEHHSA LIHHOCTI Ta PO3BUTKY OCTaHHBOI Yy MalOyTHbOMY,
PO3YMIHHS MOTpPeO SK BIIACHUX KIIEHTIB, TaK 1 YCIX YJIE€HIB PO3MOALIHYOTO
kaHamy» [11].

Ha nymky P. J[lemmange, Jx. ®apai Ta @. BebcTepa,
KJIIEHTOOPIEHTOBAHICTh MPEACTaBIIsE COO0K0 YACTUHY KOPIIOPATUBHOI KYJIbTYPH,
Hallp MEepeKOHaHb, IO CTABUTh IHTEPECH KJI€HTa Ha IIEepIIe MICIEe Tepe

1HTepecaMy MEHEJKEpIB, aKIIOHEpIB Ta MpaliBHUKIB. ByeHl BiAMIYalOTh, IO
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(dhokyc Mae poOUTHCS HE TUTBKH Ha PO3YMIHHI TOTPEO ICHYIOUMX Ta MOTEHI[IMHUX
KJIIEHTIB, aJi€ TAaKOX 1 Ha PO3yMIHHI iX IIIHHOCTEH Ta nepeKkoHaus [13].

K.-XK. JlamOin, P. Yymmiras Ta I. IllyiniHar B cBOili HayKoBIi mpari
MOSICHIOIOTh YOMY KOMIIaHisl TOBUHHA OyTH OpIEHTOBAHOIO HAa PUHOK. ABTOPH
NPUAUIAIOTE yBary aHajidy NoTped OKpeMHX OcCl0 Ta opraHizamiil 3 METOI0
BCTAHOBJICHHSI OBEIHKYU MOKYMIS MPU MOKYIILI Ta peakiii, a TaK0X BUBYAIOTh
POJIb MAPKETUHTOBUX JIOCHIIXKEHB B IbOMY Mpoleci [21].

Came TOMy, MOHSTTS KIIEHTOOPIEHTOBAHICTh BYEHI PO3YMIIOTH SIK:
«3yCUJUISI KOMIIaHIi 3 BUBYEHHS MOTPEO CIOXKMBAadiB, CTBOPEHHS I[IHHOCTI JJIsI
HUX Ta PO3BUTKY HABHUOK MepedadyaTy HOBI KyIIBEIbHI MpoOieMu. Y IbOMY
BUIIAJIKy TOBap ab0 MOcCiayra po3risiAaeTbesl 3 TOUKU 30py TOTO, JUIsl KOO BiH
MPU3HAYEHUH 1 BU3HAYAETHCS SIK BUPIIICHHS IEBHOT TPOOIEMM.

B cBoiit kau3i I[1. @eitaep 1 C. ToMc po3’sICHIOIOTH, IO HE BCIM KIII€EHTaM
MpUTaMaHHI OJHAKOBUM HaOIp XapakTepUCTHUK, TOMY HE BCl KIIEHTH
3aCIyrOBYIOTh Ha OJJHAKOBY YAaCTKy LIIHHOTO Yacy Ta pecypciB KOMIaHii. 3B1icH
aBTopaMu Cc(HOpPMYJILOBAHO HACTyIHE BHU3HAYEHHS KIIEHTOOPIEHTOBAHOCTI:
«CTparteris, sika 3a0e3nedye pO3BUTOK Ta Y3TOKEHICTh TOBapiB Ta MOCIYT 3
MOTOYHUMHU Ta MailOyTHIMHM MOTpeOdamMu HaWLIHHIIIKX KIIE€HTIB AJI1 TOro, 100
MaKCHMI3YyBaTH iX JOBIOCTPOKOBY (DIHAHCOBY LIHHICTb JJIs1 KOMIaHID» [39].

B cBoemy nocmimxenHi A. KBacko ta M. JlaBpeHIOK AOBOJATH, IO
KJIIEHTOOPIEHTOBAHICTh MPEACTBAJSE COOOI «3MIHY MapagurMu yIpaBiIiHHS
MIJIIPUEMCTBOM y HalpsMax YNpPaBIiHHSA BITHOCHHAMH, €MOIISIMH, COI1aJbHO-
OpPIEHTOBAHOCTI, CTAJIOTO PO3BUTKY Ta 1H.» [47].

T. BanTyx npeacTaBisie KIIEHTOOPIEHTOBAHICTh SK: CTPATErit0, HAIIJIEHY
Ha BUSBJICHHS Ta 3aJ0BOJICHHS MOTOYHUX 1 MalOyTHIX moTped oOpaHOi rpymnu
KJIIEHTIB 3 METOI MaKCHMIi3alli iX JOBrOCTPOKOBOi (hIHAHCOBOI IIHHOCTI;
pe3yibTaT BHUBAXEHOI Ta IJJAHOMIPHOI peali3alii Mpolecy B3aEMHUH 3

KJIFOYOBUMU I'pyMamMu KIi€HTIB [48].
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b. baptni, C. 'omiOyui Ta P MaHH npONnoHYIOTh HACTYIIHE BU3HAUCHHS:
«HasIBHICTh BCEMPOHMKAIOUOi KyJIbTypu ((pinocodii, IiIHHOCTENW Ta MPUITYILIECHD)
opraHizaiii Ta MOCTIMHUN 1i PO3BUTOK, sIKa CIPSMOBaHA Ha MIATPUMKY Ta
3a0e3rneueHHs] €(DEeKTUBHOTO HAJaHHS MOCTYT Ta MPaKTHK, OPIEHTOBAHUX Ha
KJIIEHTA Y JOBFOCTPOKOBIHM mepcriekTusi» [17].

3a nymkoro . Ilpoman Ta lO. Pi3HHMK, «KJI1€HTOOPIEHTOBAHICTH — II€
3MaTHICTh OpraHizamii OTPUMYBaTH JOAATKOBUUM NpHOYTOK 32 pPaxyHOK
rIMOOKOT0 PO3yMiHHS Ta €PEKTUBHOIO 3aJ0BOJICHHS TOTPeO KIieHTIB» [49].

B cBoili myOmikarii HayKOBI[I OOIPYHTOBAaHO JIOBOJSTH, IO OCHOBHOIO
METOI0 3aCTOCYBaHHSI MIAXO/y Opl€HTAallli Ha KJIIIEHTa B OCHOBI CBOiN 0a3yeThes
Ha METi Kpamnjoro po3yMiHHs MOTped KIII€HTA Ta iX 3aJ0BOJICHHS. 3a/I0BOJICHHS
noTped KIi€HTa, B CBOIO Yepry, MOTEHIIMHO Ma€ MNPHUBECTU JO MOBTOPHUX
NpOJaXiB Ta OTPUMAHHS CTIMKOro MHpUOYTKY KOMIIaHiI B JIOBFOCTPOKOBOMY
mepio/ii.

3a BusHaueHHsM JI. Jla3opeHKO, KIIIEHTOOPIEHTOBAHICTh MPECTABIISIE
co00I0 KIIFOUOBY KOMIIETEHI[II0O KOMIIaHI1, Ika «BUPAXAEThCSI B MPArHEeHH1 J0
BCTAHOBJIEHHS 1 PO3BUTKY NMaPTHEPCHKUX BIAHOCHH 3 KJIIEHTAMHU, a TAKOXK 3 Oy/Ib-
SKAMH KOHTPareHTaMu siK y 013HeC-eKOCHCTeMI, TaK 1 BCEpeANH1 opraHizallii, 1o
0a3yeThCs Ha PO3YMIHHI Ta 3aJJ0OBOJICHHI 1XHIX SIK aKTUBHHX, TaK 1 MPUXOBAHUX
noTpeod, i Makcumizailito npuOyTKY Ha 11l ocHOBI» [50].

B. Xanina ta T. BacunbseBa T. BU3Ha4aroTh KJI1€HTOOPIEHTOBAHICTD, Yepe3
Oi3HeC-poLIeC: «II€ YITKE PO3YMIHHS MpAaIiBHUKAMH TOCIIIOBHOCTI [ Ta
pillieHb, CIPSIMOBAHUX HA 33/I0BOJICHHS KJIieHTa» [51].

B. KoBanescokuii Ta O. FOmkeBrny B CBOill HayKOBIH Ipalll 3a3HAa4aroTh,
0 KJIIEHTOOPIEHTOBAHICTh — II€ «COI[laJJbHO-€KOHOMIYHA KaTeropis, ska
OCHOBYETHCSI Ha CUCTEMHOMY MIXO/I1 IO 33JJ0BOJIEHHS Ta (pOpMyBaHHS MOTPEO
KJIIEHTIB Ha BCIX PIBHSAX MEHEKMEHTY MiANpUEMCTBa» [52].

Tako aBTOpH aKIEHTYIOTh YBary Ha TOMY, 110 3aCTOCYBaHHS KOMITaHISIMU

KJIIEHTOOPI€EHOBAHOCTI, SIK CUCTEMH YMIPABIIHHA PECYPCHUMHU MOXKJIUBOCTSIMH,
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cpusituMe (OpMyBaHHIO KOHKYPEHTHUX IepeBar 1 CTBOPEHHIO CYKYMHOL
CrokuBYOi 1iHHOCTI. Ile MOTMByBaTHMe KIIEHTIB JO JIOBTOCTPOKOBOIO
MapTHEPCTBA.

E. Henynecky ta K. CupOy B cBoiil myOmikaiii oOrpyHTOBYIOTh, IO
KJIIEHTOOPIEHTOBAHICTh — 1€ BCE, O poOUTH MeHemkep. Ha nymKy BueHHX,
«OpleHTAIIIS HA KIIIEHTa Mae Oa3zyBaTUCA Ha TypOOTI PO BUKOHAHHS BCIX BUMOT,
HE3aJIeXKHO BIJ] TOTO, YA WIEThCS MPO JayKe MpUOYTKOBOTO KIIIEHTA, YU HI; MPO
TP KaBHUM CEKTOP UM HEKOMEPIIMHY OpTraHi3aIliio.

HaykoBI1i Tako J0Aat0Th, 1110 «poO0Ta MEHEKEPa IO POOOTI 3 KIIEHTAMHU
MOB’si3aHa, TEpIl 3a BCE, 3 BH3HAUCHHSAM Ta aHAII30M IOTpeOd 1 MOBEIIHKH
KIIIEHTIB, 3 METOIO MOJAJIBIIIOT0 PO3BUTKY 3 HUMHU MIITHUX CTOCYHKIB» [53].

B cBoemy HaykoBomy gocinikensi J[. Cinrx ta b. Mamxymaap BU3HaIOTh
KJIIEHTOOPIEHTOBAHICTh BAXJIMBOIO CKJIaq0B0ol0 CRM, rojloBHUM MpU3HAYEHHSAM
AKO1 € TpuAUIeHHsT yBaru iHpopmalii npo notpedbu kmieHtiB. [[. Cinrx ta b.
Mamxymaap — TakoX — 3ayBaxyloTh, 1[0  caM€ LSl BIIACTHUBICTD
KJIIEHTOOPIEHTOBAHOCTI 1 Mae posrasnatucs ¢GipMO B SKOCTI OCHOBHOT
IIHHOCT1» [54].

Hami, mist pO3KPUTTS CYTHOCTI TOHSTTA «KJIIEHTOOPIEHTOBAHICTHY,
aBTOPOM JaHOI CTaTTl 3aCTOCOBAHO IHCTPYMEHTH 3MICTOBOTO aHali3y, a caMme
ceManTuuyHoro anamizy [55]. CemaHTH4yHUI aHali3 3HAWIIOB MIUPOKE
3aCTOCYBaHHS B JIIHTBICTHII, 1HPOPMATHII, TICUXOJIOT1i, COLI10JIOT11, TOJITOJIOT],
¢butocodii, MapKETUHTY Ta MPEJCTABISIE COOOI PO3/iA CEMIOTUKU Ta JIOTIKH,
HampaBJeHUI Ha JOCTIIKEHHS BITHOCHH, 3B’ sI3KIB MOBHUX TEPMiHIB Ta 00’ €KTIB,
10 BU3HAYAIOTh 3MICT OCTAHHIX.

[IpoBenenuii CEMAaHTUYHHUU aHai3 JI03BOJIUB BU3HAYUTHU
CJIOBOCTIOJIYYEHHSI Ta CJIOBa, $KI HAWOUIbII TOYHO PO3KPUBAIOTH CYTHICTH
MOHATTS «KJIIEHTOOPIEHTOBAHICTHY». J[0 XapaKTepHHUX O3HAK HAyKOBOi KaTeropii

«KJIIEHTOOPIEHTOBAHICTHY BIAHECEMO:
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1. Jlroncekuii KamiTaa Ta MEHEIKMEHT (YiHHOCmI, cmepeomunu
N0BeOIHKU, MOMUBAYIsl, KOMnemeHYii, Memoou ynpaeninus). J1o 1i€i rpynu o3HaKk
KJIIEHTOOPI€EHTOBAHOCTI KOMMAaHIi BITHOCUTHCS, MO-TIEPIIEe, PO3YMIHHS KIIIEHTA,
poboTa 3 HOro OUIKyBaHHSIMHU, BpaXyBaHHS HOro AOCBiAYy, TOOTO ajarnTailis
KOMMaHii 70 30BHINIHIX YMHHUKIB. [lo-npyre, 11e mpoBeeHHS 3MiH BCEpEIMHI
KOMIIaHii, [0 CTOCYIOThCA KOKHOTO CIIBPOOITHUKA, MEHEP)KMEHTY.

CxiagHicTh TepexoAy A0 KIIEHTOOPIEHTOBOHOIO MIJXOMy B YMOBax
uudpoBoi TpaHcpopmarlii BUHUKAaE B OCBOEHHI HOBMX HaBHYOK abo ajamnraiiii
CHIBpOOITHUKIB 10 a0COJTIOTHO HOBUX NPOIIECIB, 3aB/laHb; MEpeHaIallTyBaHHI
MEHEDKMEHTY, 1[0 mnoTpeldye opranizamii ¢in0eKy, TOpU30HTaIBHOI Ta
BEPTUKAJIBHOI KOMYHIKaIIil 3 IEMOHCTPALII€I0 PE3yIbTaTIB [56].

B nporeci 3aiiicHeHHsI BHYTPIIIHBO1 TpaHcpopmallli KepiBHUKY KOMIaHIi
BAXKJIUBO PO3YMITH, WO MpoOieMa BHHUKAE HE 3 TEXHOJOTISIMU, a 3 iX
COPHUMHATTAM CIIBPOOITHUKAMH, HEOOXIJHICTIO 3aCTOCYBaHHS NpU NOOYyH0Bi
KOMYHIKaIi} 3 KJIIEHTaMHU.

Takox BIIMITUMO, 110 came JIFOAChKHUI KaliTall BiIirpa€ OCHOBHY POJIb B
mpoIlecl peanizaiii KIIEHTOOPIEHTOBAHOTO MIAXOMY, IO MiATBEPAXKYETHCS
JOCHIDKEHHSIMA TakuX NpoBiAHUX BueHuX, sk: b. baptmi, P. Bepuep, C.
I'omibyTi, ®@. Kotnep, B. Kymap, P. Manu Ta 6ararbox iHmux. Bonu 3Beptanu
yBary Ha HEOOX1JHOCTI BIIPOBA[KEHHS B KOMIMAaHIi KOPIIOPATUBHOI KYJIbTYypH, B
paMKax SKO1 sUIbHICTh CIIBPOOITHUKIB OPIEHTOBAHA HA PO3YMIHHS MOTOYHUX Ta
MEPCIeKTUBHUX IIJIEH Ta 3aBJaHb KIIIE€HTA, JOCTATHIX JJIsl CTAJIOTO CTBOPEHHS
CIOKMUBYOI IMiHHOCTI [17] Ta Ha 3a0XOYEHHS TIO3UTHUBHOTO CTaBJICHHS
CHIBpOOITHUKIB KoMMaHli A0 KiieHTiB [8]. Bucokuili piBeHb KOMMETEHIIIT
CHIBpOOITHHKIB y MOEAHAHHI 3 BUCOKUM PIBHEM cepBicy (OPMYIOTh Oa)kaHHS Yy
KJIIEHTIB 3/11MICHUTH MMOBTOPHY MOKYIKY, TOTOBHICTh PEKOMEH1yBaTH KOMIIAHIO
iHmmm [57].

2. Omeparmiiina Mojzienb Ta O13HEC-TIPOIECH (onmumizayis, Ni0BUUEeHHS

NPOOYKMUBHOCMI, NOKA3HUKU pe3yTbmMamueHocmi, cmanoapmuzayis pobomu,
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chepu gionogioanvhocmi). BuminenHs Oi3HeC-MPOIECIB Ta HEOOXiTHOCTI
noOy/ioBH €(PEKTUBHOI OmepalliiHoi MOJEeNl B SKOCTI KJIIOYOBUX O3HAK
KJIIEHTOOPIEHTOBAHOTO MIJXOAY TMOB’A3aHO 13 IMPAarHeHHsIM KOMMaHId [0
BCTAHOBJICHHSI  JTOBFTOCTPOKOBOTO  B3a€EMOBHT1IHOTO  CHIBpOOITHUIITBA 13
cnoxkuBauamu. lle mepengbadae, mepin 3a Bce, HalaroKeHHs Oe3MepepBHOIO
MOTOKY JaHUX BiJ KIIEHTIB 10 MiAPO3ALIB, mnepedynoBy kitouoBoi IT-
apXiTeKTypHu (HampuKJIaJ, MEepPEeBEICHHS B XMapy), aJanTaililo 3aCTOCYHKIB 0
KJIIEHTChKHUX TTOTPeO 1 gocBimy. [lo-apyre, 11e HanpaBiieHHs BCixX O13HEC-MPOIECIB
KOMIIaHii Ha MaKCUMaJIbHE 3aJJ0BOJICHHS TTOTPEO KIII€HTA.

[lepuri mpami 3 po3MisiAy MPAKTUK, HANPaBICHUX HaA IM1JABUIIECHHS
MPOAYKTUBHOCTI, myOmnikyBanucs BueHuMu 3 2005 pp. Tak, na nymxy B. Kymap,
JIx. Ilerepcen [20], JI. JlamOepTti [58] Ta b. Poc [59] oaHi€r0 3 OCHOBHUX O3HAK
KJIIEHTOOPIEHTOBAHOCTI KOMMAaHIi € MepexeBe CHiBpoOITHUITBO. CyTHICTH
O3HAaKU TOJISITAa€ Y JOBMOCTPOKOBOMY CHIBPOOITHUIITBI pUTEiliepa Ta KOMIaHIi-
BUPOOHUKA; IPUXUIIBHICTh y JAHIIOKKY TTOCTaBOK Ta mepeaava iHdopmarllii Big
puTeiniepa A0 BUpOOHMKA Ta HABIAKW; €KOHOMIsi BHACHIOK AuBepcudikaiii
BUPOOHUIITBA MiJ] Pi3HI TPYNH CIIOKUBAYIB.

. Wax, P. Pact, A. Ilapacypaman, P. Crenin, [x. Jleit [60] Ta ®@. Kotnep
[8] mochimkyBanu mpoOieMu 1HAWBIAYali30BaHOTO MIIXOAY IO 3aJ0BOJICHHS
noTped OKpeMoro kiieHTa. Jl0 KIIOYOBHUX O3HAaK B IIbOMY HAMpsIMKy BYEHI
BIIHECJIM KJIIEHTChKI MApKETUHIOBI METPUKH, a caMe: MOKa3HUKH, MOB’s3aHl 3
BUBYEHHSM 33JI0BOJICHOCTI KJIIEHTIB, TOBIYHOI IIHHOCTI KJIIEHTA Ta PIBHS CEPBICY
(CSAT, CLV, NRR, MTTR Ttomio). [lo 1i€i rpynu 03HaK aBTOPU BKIIOUMINA U
MOKA3HUK MIJABUIIEHHS MPUOYTKOBOCTI Yepe3 MoOYA0BY JOSUILHOCTI CIIOKUBava
no openny (Net Promoter Score — NPS). He menm BaxinBuM, Ha AymMKy J[x.
Hapgepa, C. Cneiitepa [61], [Ix. [llera Ta A. [llapma [62], € MOHITOPUHT PIBHS
3000B’s13aHb IepeJ] KIIEHTOM Ta SIKOCTI OOCIyroByBaHHS; OpraHizawis

KOHCYJIbTAIITHOTO TMPOIECY MPOJaxiB, MICIASMPOAAKHOTO OOCITyrOBYBaHHS,
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perenpHuil BinOip mnpojaBiiB; BuxkopuctaHHas CRM Ta OGaraTokaHaJlbHOTO
MapKETHUHTY.

3ayBaXMMO, 10 YITKO HaJaroJKeHi OI3HEeC-Mpolecu 1 TEXHOJOT1l
(ctangapTH, MOCAAOBI IHCTPYKIIi, PErjiaMeHTH TOIIO) MAlOTh MEPIIOYEPTOBE
3HAQ4YE€HHS Y BUMAJKY, SKIIO KOMIIAHIsl OPIEHTYETHCS HA MacOBE 0OCIyrOBYBaHHS
BEJIMKUX MOTOKIB KII€HTIB. J[0 3HAUMMUX mapameTpiB sSKOCTI O13HEC-MpOoIEeCiB
BIHOCSATHCS Yac, COOIBAPTICTh Ta O€3MOMUIIKOBICT, BUKOHAHHS BCIX OIEparlii.

Tako BIAMITUMO, IO OpPI€HTAIllsl KOMITaH1i Ha IHAUBIyaIbHUN X1 10
KIIIEHTIB HEMOXJIMBa ©Oe3 opraHizamii Oi3Hec-mpoleciB, TIOB’SI3aHUX 13
CIOKMBAau€M, TMPOEKTYBAaHHSIM Ta pPO3POOKOI0 MPOAYKTIB, IUJIaHYBaHHSIM
KUTTEBOrO IUKIY MPOAYKTY Ta B3aEMOJIEI0 3 KIIEHTOM (3BOPOTHHI 3B’A30K,
MapKETHUHTOB1 JOCIIIKEHHS, TPOEKTYBAaHHS Yl MOAMU(IKaIlig MPOAYKTIB, poOoTa
3 MMPETEH31SIMU TOIIIO).

3. Mogens Oi3Hecy (abo Oi3Hec-mojelb) — crocid BeleHHs Oi3Hecy B
KomIiaHii (200 crmocid CTBOPEHHS IIIHHOCT1), OCHOBHOIO METOI0 PO3POOKH SKOTO €
OMUC OCHOBHUX aCHEKTIB Oi3HECY, TaKuX SfK: cmpameeis, opeaHizayiina
cmpykmypa, no06yooea KoMyHikayiu 3 kiienmamu moujo. B ymoBax 1mu¢poBoi
TpaHchopMallii OCHOBHOIO O3HAKOK KJIIEHTOOPIEHTOBAHOCTI KOMIIaHIl €
(dbopmyBaHHs HOBOT O13HEC-MO1eJ11 800 OHOBJIEHHS 1CHYI0YO1 (CTBOPEHHSI HOBOT'O
MPOJIYKTY YU IOCIYTH, NepedyaoBa JIOTICTUKHM, 3MiHA MIJXOMIB JO BJIACHOIO
TTO3UIIIFOBAaHHS TOIIIO).

Oco0nuBICTh KJIIEHTOOPIEHTOBAHOCTI noJisirae .y CTBOpPEHHI
MepCOHATI30BaHO1, 1HIUBIyaIbHOI MPOMO3UIIIl Ta AOCTABIII 1i KJIIEHTY 3PYUYHUM
JUIs1 HOTO crmocoOoM [56]. Lle mocsraeTbes 3aBAsIKHA OMHIKAHATBHOCT1, XMapHUM
OOYHCIICHHSIM, IITYYHOMY IHTENEKTY, MiaaTdopMaMm mjis poOOTH 3 JaHUMU 1
MOOUIBHUM TexHOJor1IM. HanaromkeHHs e(peKTUBHUX KOMYHIKALIN 3 KIIIEHTAMU
3a0€e3MeuyeThCsl YBAXKHICTIO JI0 IeTaledl y KIIEHTCHbKOMY JTOCBIJIl. TakuM YHUHOM,

KJIIEHTOOPIEHTOBAHICTh MPOSIBISETHCS Y CIIPOMOKHOCTI KOMIIAHIi HAJIAIITyBaTH
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KaHaJIM KOMYHIKAIlll 3 KJIIEHTOM, OpraHi3yBaTH CHHXpOHIi3allito iH(opmarlii B
HUX.

[Ipobnemamu rIOOKOTO pO3yMiHHS MOTPEO KIIIEHTIB Ta €(DEKTUBHOTO 1X
3a10BoJIeHHs 3aiiManucs BueHi 3 1970 pp. Tak, nanpukiian @. Kotnep [8] B cBoix
poboTax po3risiaaB noTpedu CcriokuBadiB, MeTo 1 ix BusiBiaeHHs. J[xx. Hapsep, C.
Crneiitep, . MakJlaxnan [12] gocnimxyBaiu npoOiieMu CTBOPEHHS MOMUTY Ha
HOBI MPOAYKTH Ta MOCIYTH HA OCHOBI nepen0auyeHHs MOTped ICHYIOUUX KITIE€HTIB.
TeopeTruHi OCHOBU pO3pOOKH MapKETHUHIOBOI CTpaTerii KOMIaHii, Opi€HTOBAHOI
Ha KJI€HTa, IHIMBiAyadi3alii MPOAYKTIB Ta MOCIYI IMIJI CErMEHTH KIIIE€HTIB
(BUILTIEHHSI TOMOT€HHUX TPYII CIIOKMBAUiB), BAKOPUCTAHHS CIIOKUBUOT'O 3HAHHS
SK LIHHOTO aKTUBY Ta HEOOXIJIHOCTI CTBOPEHHS ¥ ympaBiiHHA 03010 KII€HTIB
posrisanyTo B mpausx B. Kymapa, JIx. Ilerepcena [20], . [llaxa, P. Pacra, A.
[Tapacypamana, P. Crenina, [Ix. Jeits [60].

3azHauuMo, 1m0 I1MdpoBa TpaHchopmallis mepeadavdae He JIUIIE
BCTAHOBJICHHSI Cy4acHOro OOJIaJ[HAaHHS Ta MPOrPaMHOTO 3a0e3nedeHHs, alne i
(dbyHIaMeHTalIbHI 3MIHM B MIAXO0JIax JO0 OpraHi3ailii CTPyKTYpU yIpaBIiHHS Ta
OpraHi3aiiifHoi KyJbTypH, B paMKaX sIKOi 3a0€3Meuy€eThCs IIUTICHICTh BC1X O13HEC-
MPOIIECIB KOMMAaHii, aanTailis OCTaHHbOI 10 BUMOT 30BHIIIHBOTO CEPEIOBUIIIA Ta
(hopMyBaHHS BHYTPIIIHIX BITHOCHH MIX IpylaMu MpaliBHUKIB.

[Ipo HeoOXimHICTh (QopMyBaHHS JIOBipM B KOJIEKTHUBI, CHCTEMH
Kojlabopariii Ta komyHikamii ropopunu e . Bebcrep, P. Hemmanne, O.
Kornep, Jlx. @apmi Ta iHII BYeHi. BoHM 3Bepranu yBary Ha HEOOXIIHICTb
CTBOPEHHS  aIXOKpaTUYHOI KYyJbTYpU TpU MEPexXoil JO HOBOTO —
KJIIEHTOOPIEHTOBAHOTO MIAXOMYy, J€ OpraHizailisi CTPYKTYpU yIOpaBIiHHS
OyIly€eThCs 3a MPUHIIMIIAMU OPIEHTAIlT HA KJIIEHTA, 4 HE Ha MPOJYKTH Ta MOCITYTH
[13], Ta B3aeMoii ciy>kO1 MapKETUHTY 13 BCIMA MiAPO3A1JIaMu KOMITaHii [8].

OTpuMaHi pe3yJbTaTH AOCTIKEHHS J103BOJISIIOTH HAM PO3YMITH TEPMIH
KJIIEHTOOPIEHTOBAHICTh SIK TMEBHY XapaKTepUCTHKY Oi3Hecy, 110 BioOpaxkae

CIIPOMOYKHICTh KOMITaHI1i [64]:
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no-nepuie, CipuiMaTi MapKETUHT K HOBY (iocodito BegeHHs O13HeCy, B
OCHOB1 SIKOTO TIOJIATa€ KIIEHT, WOr0 TOBEMIHKA, IOTpeOu, I1HTEpecHu Ta
OUIKyBaHHS, @ HE MPOJIYKT Ta MOCITYTH, SIKI MOYK€ BUPOOUTH KOMIIaHIs;

no-opyze, TIHUOOKO PO3YMITH Ta €(PEKTHUBHO 3aJ0BOJIBHSATH MOTPEOH,
KJIIEHTA, BUPINIYBaTU HOTO MpodsieMu Ta nepeadadatu OakaHHS;

no-mpeme, BCTAHOBJIIOBATH Ta PO3BUBATH BIIHOCHHU 3 KII€EHTaMU Ha
B3a€EMOBMUT1/IHI OCHOBI, OTPUMYBATH JIOBIOCTPOKOBUI JOJATKOBUI MPUOYTOK Ta
CTBOPIOBATHU JJ0JIaTKOB1 KOHKYPEHTHI IEpEBarv B yMOBaXx IMOCUJIEHHS 1 PO3BUTKY
KOHKYPEHIIII.

OTXe, BUKOPUCTaHHS KIJIIEHTOOPIEHTOBAHOTO IMIJAXOMYy B JISJIBHOCTI
KOMMAaHIA CBIIYUTH, 110 KI1EHTOOPIEHTOBAHICTh € CAMOCTIHHOIO €KOHOMIYHOIO
KaTeropiero. Bu3HaueHHS KIIIEHTOOPIEHTOBAHOCTI fAK KaTeropii morpedye
PO3MIISIAY OCOOIMBOCTEN OTOUCHHS KOMITaHIH.

Tak, cy0’ekTaMM KIII€EHTOOPIEHTOBAHOCTI € KIIEHTH, CIIBPOOITHUKH,
napTHepH, akuioHepu. OCHOBHUH CyO’€KT, 10 peasizye KII€EHTOOPIEHTOBAHUIM
NiaX11 B KoMmnaHii, — nepcoHan. KieHrt, B CBOI 4epry, € Jukepeaom npudyTKy
KOMIIaHii.

OcHOBHUM 00’€KTOM KJII€EHTOOPIEHTOBAHOCTI € OTOYEHHS KOMIIaHIi, sIKe
CKJIQIAIOTh MPUYMHHO-HACTIAKOBI 3B’ SI3KM €KOHOMIYHMX SIBHUII] Ta MPOIIECIB, 110
NPsSIMO YK OMOCEPEAKOBAHO BIUIMBAIOTh HA JISJIBHICTH KOMIMaHii. OTOYEHHS, y
CBOIO Uepry, MOAUISEThCS Ha Oe3MOcCepeqHeE, SIK CKIJIaJloBa MaKpOOTOUYEHHS, Ta
BHYTpIIIHE (MIKPOOTOUYEHHS ). be3nocepenHe 0TOUEHHS CKI1ajal0Th aKTUBHI CUJIH,
Ha BIJIHOCHHM 3 IKUMU KOMIIaH1s MOX€e BIUIMBATH, a CaMe: KIIIEHTH, KOHKYPEHTH,
MOCTaYaIbHUKH, MapTHEpU. [0 BHYTPIIIHLOTO OTOYEHHS KOMIIAHIi BIJHOCSITHCS
€JIEMEHTHU OPTaHI3aIINHOT CTPYKTYPH YIIPABIIHHS.

OCKIJIbKY KJIIEHTOOPIEHTOBAHICTh BU3HAYAETHCS B OUIBIIIOCTI BUIIAJIKIB K
COIllaJIbHO-€KOHOMIUHA KaTeropis, gpinocodist Ta cTpaTerisi, TO KOJIO 00’ €KTIB, Ha
Hallly AYMKY, Ma€ OyTH HACTYITHUM: HOompeOu, 3anumu cnoxcueayqis (CTpareris);

KIieHmcbKa Kynvbmypa (KOpHIopaTUBHA KYIbTYpa); cnocoou gupiuieHHs nompeo
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knienmie (O13HEC-TIPOIIECH); BUHALOPOOA NEPCOHANY 3a 2AUDOKE PO3YMIHHS
nompeb Kuichmie (MOTHUBAIllS); ceaMeHmu cnodcusauie (OpraHizalliifHa
CTPYKTYpa); 06cy2o8ysants knicnmis (Ppinocodist 613HeCy); nopmeens Krienmie
(kpuTepli ynpaBiiHHA); KOPUCHICMb O/l KIIEHMIB, JNOSIbHICMb KIIEHMIE 00
KomnaHii (CTpaTeriuHa METa); KiIbKIiCMb NPOOYKmMi8 ma nociye, wo KOMNAHIs
Modce Haoamu 00HOMY Kiienmy (NMIAXIA A0 peanizaiii IpoayKTiB Ta MOCIYT);
sapmicmo 008iuHOI 6apmocmi Kiienma (CTpaTeriyHui pe3yiabTar).

3.2. Ilpunuunwu, mijii, 3aBAaHHA Ta QYHKUII KJIi€HTOOPi€HTOBAHOCTI

CyTHICTh KJIIEHTOOPIEHTOBAHOCTI JOIIJIBHO PO3KPUBATU 3a JOMOMOTOIO
XapaKTepUCTUKU WOTO MPUHIIMIIB, HUIeH Ta PyHKIIIH.

KiieHToOpieHTOBaHMI MiAX1J Ma€ TMPOSBIATHCS Ha BCIX eTamax
CHIBpOOITHUIITBA KJIIEHTA 3 KOMmMaHi€r. [[ns Toro, mo0 BCTAaHOBIIOBATH 1
MIITPUMYBATH  SKICHUM 3B A30K 3 KJII€HTaMH, KOMIIAHISIM HEOOX1JTHO
JOTPUMYBATHUCS TAKUX OCHOBHUX NMpuHyunie kiichmoopichmosanocmi [S1; 64;
65]: cyMmiHHEe BUKOHAHHS PoOOTH (200 YECHICTh, BIIKPUTICTD); 3HAHHS LILILOBOL
aynutopii (a0o 3HaHHA TpoOjeM 1 moTped KIIEHTIB); MOCTiiHA poboTa HaA
KOPIIOPaTUBHOIO KYJBTYpolo (200 3amydeHHs CHIBPOOITHUKIB y JOCSTHEHHS
el Oi3Hecy; HaBUaHHS, MOTHBALllSI TIEPCOHAY 1 KOHTPOJIb); BIPOBAKEHHS
KJIIEHTOOPIEHTOBAHUX  CTaHAApPTIB 3  OOCIyroByBaHHS  KJI€HTIB  (a0o
3aJI0BOJICHICTh KJIIEHTA); NOCTIMHUI pyX, PO3BUTOK Ta yAOCKOHAJIEHHS KOMIIaHIi,
BCTAHOBJIEHHS JOBIOCTPOKOBHX BIIHOCHH 3 IIIJILOBOIO ayauTopieto (abo poboTa
3 KJIIEHTaMM); PO3MOALT BiJIMOBIAAIIBHOCTI 32 BIJIHOCUHU 3 KJII€EHTAMH MIXK yciMa
MiIPO3J1IaMi  KOMIIaHii; BHUBYEHHS KapTH NUISIXy KiieHTa (abo yBara [0
IpiOHUIE; YMIHHSI 3pO3YMITH, OPUNHATH TOYKY 30pYy KIIE€HTA; MOIJISA 3 OOKY
KIII€EHTA); TMependadeHHs OaxaHHA KII€HTIB (a00 yMIHHA BHIEpPEIKATH
OUIKYBaHHS KJI€HTIB); THYYKICTb.

JloTpyiMaHHS TPUHLMIIB KIIEHTOOPIEHTOBAHOCTI Tmepeadadae poOoTy
KOMIIaHIi 13 3aJTy4€HHs] HOBUX Ta YTPUMaHHS ICHYIOUHUX MPUOYTKOBUX, KIIFOUOBUX

KJIIEHTIB; ONTHUMI3aIlli BIIHOCHMH 3 KJII€EHTaMHW, OpraHizamii Imepea- Ta
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MICIANPOJAXKHOTO  OOCIYyroByBaHHSI  KJIIEHTIB Ta  Opradizamii  €IuHOT
1H(popMaIiiiHOT OCHOBU B3a€MO/IIi 3 KI1€EHTAMH.

Jani 3a3HayuMo, 10 LUIBOBUM PE3yJbTAaTOM KI1€EHTOOPIEHTOBAHOCTI €
CTBOPEHHS JIOJATKOBOI I[IHHOCTI, 110 3a0e3MeunuTh 30epexeHHs] / CTBOPEHHS
JOIATKOBUX KOHKYPEHTHHMX TIIepeBar KOMIIaHIi Ta OTPUMAaHHS JI0JAaTKOBOTO
npuOyTKy. LlbOMy cripusie JOCSTHEHHS METU peaii3alii KJI1€HTOOPIEHTOBAHOTO
MIIXOAY Y AISTbHOCTI KOMMaHii.

['onoBHOWO  memow  knienmoopienmosanocmi €  TIEPETBOPEHHS
MOTEHLIMHOr0 KJII€HTA KOMIIaHII Ha MOCTIMHOTrO (Jajal Ha «IpPUXWIbHUKA /
panuukay). Linsamu [66], TakoxK MOXYTh OyTH: 30i1bUleHH 00Cs2i8 NPOOAHCi6
npooyKmie ma nociye 3a PAxyHOK — 6CMAHOGIEHHS  00820CMPOKOBUX
NApMHEPCOLKULl 8IOHOCUH 3 KIIEHMAMU, OMPUMAHHA Ma 30epedceHHs NesHOi
YACMKU PUHK) 30 PAXYHOK PO3BUMKY 00820CMPOKOB0I NPUXUILHOCIIE KIIEHMIG,
3pocmants npubymky ma penmabenvHocmi Ha 6a3i opmy8aHHs NOZUMUBHO20
KIIEHMCLKO20 00CBI0Y 3A80KU NOKPAWEHHIO SIKOCMI 00CNY208Y8AHHS KIIEHMIB
ma 3a0080J1eHHs ix nompeo.

Jlo ocHOBHUX 3a60anb [39], BUKOHAHHS SIKMX CIPHUATUME YCIHIIIHOMY
BUKOHAHHIO METHU, BIIHECEMO: PO3POOKY KIIEHMOOPIEHMOBAHOI cmpameeii;
npasuibHe 8UKOPUCMAHHS NOKA3HUKA 00X00) 8i0 KIIEHMA NPOMs2OM MePMIH)
toco 6ipHOCmMi KOMRNAHIl O YCRIWHOI peanizayii Kli€EHMOOPIEHMOBAHOT
cmpameeii; 30iUCHeHHsI OOIPYHMOBAHUX [HEeCmuUYyii 8 opeaHizayil cucmemu
npooasicie, MapKemuHay ma 00C1y208)8aHHs 3 YPAXYBAHHAM HCUMMEBO2O YUKILY
Kiienma;,  Gopmy8amHsi  KOpNoOpamueHoi  KyAbmypu, Wo  RIOMPUMYE
KIIEHMOOPIEHMOBAHICIb, PO3YMIHHA 38 SI3K) MINC O0BIYHOIO YIHHICMIO KiEHMA
ma puHKoBO 8apmicmio KOMNAHIL, PO3YMIHHA CYMHOCMI CUCTMEMU VYIPAGIIIHHA
BIOHOCUHAMU 3 KIIEHMAMU 5K 0dceped YIHHUX 3HAHb.

Peanizaliisi nOpyHIUIIB KI1EHTOOPIEHTOBAHOCTI BIUIMBAaE Ha (PyHKIII Ta

3a0e3neuye iX BUKOHaHHA. Ha Hamy AyMKy, KJI1€HTOOPIEHTOBAHICTh MMOKJIMKaHa
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BUKOHYBATH TaKi OCHOBHI (DYHKIIIi, SIK: CMBOpenHs YIHHOCMI O CROXCU8ada ma
G opmysans 10NbHOCMI KLIEHMA NO 8IOHOWEHHIO 00 KOMNAHIL.

CTBOpEHHS IIHHOCTI JIJIsl CIIOXKKBaya.

3micm: 3a0€3MeUeHHs] B YMOBAX THEPKOHKYPEHTHOTO PUHKY CIIPUUHSITTS
KJIIEHTOM KOPHUCTI B1Jl NMPOAYKTY YW IMOCIYTM y HOPIBHSHI 3 MOKIMBHUMH
albTEpHATUBAMU.

Pesynomam peanizayii: cTBopeHHsI mepeBar Juis KiieHTIB. Jlomomora y
BUPIIICHH] MPOOJIEM KIIIEHTIB NPOSABISETHCA OTPUMAHHSM HUMU TaKUX TEpeBar,
AK: SIKICTh TPOJIYKTY YW TMOCIHYTH; JOCSITHEHHS YCIIXy, $K pe3yiabTaT
BUKOPUCTAHHA MPOAYKTY YHM TIOCIAYTd; TE€peBaru BiJl BOJIOJIHHS; TOYKH
nudepeHiianii; MBUIKUNA JOCTYyH A0 pIlIEHHS; IMIJDK 1 Ha3Ba OpeHAy Ha
MPOAYKTI; HasiBH1 BIIHOCHHU YH JIOCB1J TOIIO.

Incmpymenmu:  1mabnOH  UIHHICHUX mpomno3uiiil  (cxema  Oi3Hec-
cepenoBuia; madnaoH 613Hec-moxeni; The Value Proposition Canvas (po3poOka
IIHHICHUX TPOTO3HUIIii)).

dopmyBaHHS JOSIBHOCTI KJIIEHTA MO BIAHOIICHHIO IO KOMIIaHi1.

3micm: CTBOpeHHS NpUBAOIMBOro OIi3HECY I KIIEHTa 3a PaxyHOK
(dbopMyBaHHS €MOIIMHOI MPUB’SI3KM J0 KOMIMAHIi Ta BIACTEKEHHS IMOBEIIHKH
kiieHTa. [IpaBuibHa npoBeieHa CerMeHTallis Ta BU3HAYEHHS MIPIOPUTETIB B PiBHI
00CIIyrOBYBaHHSI CTBOPIOE MOXIUBOCTI JIJIsl yTPUMAHHSI ICHYIOUHX Ta 3aJTy4YEHHS
HOBHX KJIIEHTIB.

Pezynomam peanizayii: 3017p11€HHS 4aCTOTH Ta OOCATY NOKYTIOK; Ha/TaHHS
KoMmaHii iHpopmarlii, He0OX1IHOI JJIsl MOJIIMIIEHHS IKOCT1 MPOYKTY Ta CEPBICY,
onTUMIi3alli 613HeC-MPOLIECiB; peKOMEH/Iallisl KOMIaHIi 1HITUM CIIOKMBayaM, siki
MPUHOCSATH MPUOYTKH.

Inempymenmu: mporpama J0sUIbHOCTI.

BukoHaHHS KJIIEHTOOPIEHTOBAHICTIO (DYHKIIIN 3aJI€KUTh BIJ MaclTady Ta
crienianizamnii KOMIIaHii, 3arajibHOi CTpaTerii 1i PO3BUTKY, HAasBHOCTI

MapKEeTUHTOBO1 1H(OpMaliitHOI cucTeMHU, KBadi(hiKOBAHOTO MEPCOHANY TOIIIO.
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Ane TUIBKM KOMIUIEKCHE iX 3aCTOCYyBaHHS ABJISIE COOOK  CYTHICTh
KJIIEHTOOP1€HTOBAHOCTI.

BucHOBKM i mepcneKTHBH MOJAJbIINX OCTiIKEHb.

1. IlpoBeneHO AOCHIIKEHHS OCOOJMBOCTEH CTAHOBJIEHHS Ta PO3BUTKY
KJIIEHTOOPIEHTOBAHOTO MIJIXOY 10 YIPABIIHHSI KOMIIAHI€0. 3 YOr0 MPUXOIUMO
0 BHCHOBKY, IO CTBOPEHHS KJII€HTOOPIEHTOBAHOI CHUCTEMH YyIIPaBIIHHS
KOMIIaHI€0 TUKTYETHCSA 3MIHAMH Cy4YacCHOTO PUHKY, a caMe:

— mepexoioM BiJ (OKyCyBaHHS yBaru Ha MPOAYKTI A0 aKIEHTYBaHHS
yBaru Ha KIJIIEHTOBI 3a JOTPUMaHHS 1HTepeciB kommadii. lle cnpuunHmMiIO
BUHUKHEHHS Ta TIONIMPEHHS I1HHOBAILIMHUX OI3HEeC-Mo/elIeil B EKOHOMIII],
nepeopieHTaIli€er0  O13HEC-TpOoIeciB  KOMMaHli Ha TOTpeOHM  CIoXKHBada,
M1JBULLIEHHS SIKOCT1 00CIyTOBYBAaHHSI Ta LIBUAKICTh BUBEICHHSI HOBOT'O TPOIYKTY
Ha PUHOK.

2. 3’sCOBaHO KJIFOYOBI1 Mepe1yMOBHU hi (s dbopmyBaHHS
KJIIEHTOOPIEHTOBAHOCTI B KOMITaHIi Ta BU3HAYEHO YMHHHUKH, 110 CIIPUSIIN TOSB1
CKJIaJIOBUX KIJIIEHTOOPIEHTOBAHOCTI, & CaMe:

— TEXHOJIOT14YHI, EKOHOMIYHI Ta METOJIOJIOT14HI;

— «CTaBJIEHHS JI0 MApPKETHHIY», «CTBOPEHHS CIOKHMBYOi I[IHHOCTI»,
«IUTAaHYBaHHS, OPIEHTOBAHE Ha CIIOKUBAYa», «KEPEIO MPUOYTKY», KCTPYKTypa
yIpaBJliHHS, OPIEHTOBAHA HAa CHOXHMBaya». B pe3ynbrari JaHux 3MiH 0a3ucom
KOHKYPEHTOCIPOMOXKHOCTI KOMIAaHIi CTalOTh BCTAHOBJIICHHS Ta YTPUMAaHHS
JOBTOCTPOKOBHUX MAaPTHEPCHKUX BIJHOCHH 3 KII€EHTaAMHU.

3. Ilornu0ieHO CYyTHICTh MOHATTS KIIEHTOOPIEHTOBAHICTb, & CaMe:

—  PO3KPHTO TaKi il KOMIIOHEHTH, SK: JIOJACHKUI KaIiTaJl Ta MEHEPKMEHT;
omepailiiiHa MoJieNib Ta Oi3HeC-TpolecH; Mojielib Oi3Hecy (abo Oi3HEC-MOJIeNb);
10 CyO’€KTIB KJIIEHTOOPIEHTOBAHOCTI BIJIHECEHO KIIEHTIB, KOHKYPEHTIB,
MOCTa4YaIbHUKIB, MapTHEpPIB KOMITaHii; OCHOBHUMH 00’ekTamMu
KJIIEHTOOPIEHTOBAHOCTI BU3HAYEHO: CTPATETII0, KOPIOPATUBHY KYJIBTYpY,
0i13Hec-IIpoLiecH, MOTHBALIIO, OpraHi3aliiHy CTPYKTypy, ¢uiocodiro Oi3Hecy,
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KpUTepii yIpaBIiHHS, CTPATETIYHY METy, MIAXIJT A0 peanizaiii mpoayKTiB Ta
MOCHYT, CTpPAaTEeTiyHUM pe3yiapTaTr. B pe3ynbraTi 4oro CyTHICTh Kareropii
«KJIIEHTOOPIEHTOBAHICTBY  PO3YMIEThCS  SIK  OCHOBAa Juisi  (hOpMYBaHHS
KOHKYPEHTHOI cTparerii Ta Ho0y10BH HOBOi O13HEC-MO/ell KOMITaHii.

— BHU3HAYEHO 1810)2050002000% 88 I, 3aBJaHHSA Ta byHKIi
KJIIEHTOOP1€HTOBAHOCTi. OOTPYHTOBAHO, 1110: KIHOUOBUM BUMIDHUKOM YIHHOCMI €
3a00860./1eHicmb Kkiienma (OCHOBHI €JIeMEHTH LIHHOCTI, 10 MOJISATal0Th B OCHOBI
MpOJaXiB, — SKICTh, OOCIYTrOBYBaHHS, JOCTaBKa TMPOAYKTY); KIHOYOBUM
BUMIPHUKOM OMPUMAHHS 000AMKOBUX NPUOYMKIE € NpUOYmMKOBIiCMb KIIEHMIG
(CknagoBl OTpUMAaHHS JOJATKOBUX MPUOYTKIB, SIK OCHOBHU IiJABUIIEHHS
opieHTaIlll Ha KJII€EHTA, — HassBHA KJII€HTChKa 0a3a Ta TIMOOKe BUBYEHHS MOTPEO
KIIIEHTIB).

3 4oro 3po0JeHO BUCHOBOK, II0 BIOPOBAIXKEHHSI KOHIIEMIII OpleHTallli Ha
KJIIEHTA € HEBIJ €MHUM €JIEMEHTOM MAapKETHHTOBOi JISJIBHOCTI KOMITaHIi Ta
HEOOXITHOK0 YMOBOIO YCHIIIHOIO ii ()yHKLIOHYBaHHS Ha PHUHKY; JOJATKOBI
1HBECTHUIIlI y MPOBEJAEHHS JOCIIP)KEHh Ta BMIHHS CTBOPIOBATH WIHHICTH €
JLKEPEJIOM T1IBUILIEHHS! PUHKOBO1T BAPTOCT1 KOMIIaHI1i, 3aMOPyKOI0 KOHKYPEHTHUX
nepeBar Ta 3HUKEHHS TPaH3aKI[IMHUX BUTPAT PUHKOBUX YTOJI.

[lepcriekTBaMu MOAANBIIOTO PO3BUTKY I[LOI'O HANPAMY JOCHTIIKEHb €
PO3p00OKa TEOPETUUHUX MIIXO/IIB Ta MPAKTUUYHUX PEKOMEHAAIIN 00 PO3BUTKY
KJIIIEHTOOPIEHTOBAHOTO  MIJXOAY B  KOMIIaHIIX B  yMmoBax HHU(POBOI

TpanchopmMmariii.
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