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Anomauia. Y cmammi  po3ensAHYymo  nepeoymMo8u  GUHUKHEHHs
KOCHIMUBHO20 MAPKEMUHZY HaA MedCi eKOHOMIKU ma ncuxonocii. [loxazano
OCHOBHI 3MIHU Y RIOX00ax 00 NIONPUEMHUYMBA CbO2OOHI, HANPUKIAO
BUPOOHUYO-30YMOBULL YUK HAOY8 O03HAK Ollbul NepCcoHANi308aH020 U000
cnojcusava, 1 ye 3HAXOOUMb CBOE 8i00OpadxceHHs Yy Oi3Hec-npoyecax
NOCMAYAIbHUKIB,  BUPOOHUKIB, NOCEPEOHUKI8, NOKYNYie ma noeeodinyi

be3nocepeonix cnoxicusaUis.
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lloxazano, Wo KoCHIMUBHUN MapKemuHe, Ha GIOMIHY 610 MPAOUYitiHO2o,
He nepedbavyac GUKIIOYHO AHANI3Y BJCe HAABHUX Nnomped NomeHYIUHUX
CHOJCUBAYIB, A OPIEHMOBAHUL HA (DOPMYBAHHI YUX nomped uepe3 NOUUpPEeHHs
i0ell nesHo2o0 CMUNI0 JHCUMMs ma ChoxcueauHs. Tobmo, nonum Ha moeap €
HACMIOKOBUM eqhekmoMm 810 paniuie chopMoBaAHOI CNOHCUBUOT NOBEOIHKU.

llooana ingpopmayiss wooo GioMiHHOCMEU Y KOHYenyisix mpaouyiiHo2o
ma KOSHIMUBHO2O MApPKemuH2y, 30KpemMa aKkyewm 3poONeHutl Ha MOMEHMI
Gopmysanus yinHoCmi - YIHHICMb MOBApy 4u NOCLy2U Modxce bymu cghopmosana
CamMumM BUPOOHUKOM YU Npooasyem we 00 MOMEHmY HNpooaxcy, a He
Cnodicusadem nicis GUKOPUCMAHHA MOBApY YU OMPUMAHHI NOCLY2U.

Y cmammi nobyoosano cxemy npoyecy QOpMy8aHHs CNONCUBHOL
c8i0oMOCmI  KOMNAHIEID,  SIKA  BHPOBAONCYE  eleMeHmU  KOSHIMUBHO20
mapkemun2y. Bona cknadaemocsa i3 maxux enemenmis.; HadaHus iHpopmayii ma
3HAHb CHONCUBAYY NPO NEGHUL CMUTbL HCUMMS MA CHONCUBAHHS, (POPMYBAHHS
HOBUX nompeb CnoJcusaya, NO3UYIOHYBAHHA KOMNAMII uYepe3 Npuamy
MOdHCIUBOCHIEU 3A0080IeHHS HOBUX NOMPed CROMCUBAYA.

Hageoeno rnacugixayiro incmpymenmie KocHImMueHo2o mapkemumuey. B
HaUbiNbW 3a2albHOMY 2PYRYBAHHI YCIX IX MOJCHA nooiiumu Ha 2 2epynu:
IHCMPYMEHMANbHI MA COYLANbHO-NCUXONOIYHI.

Pozenanymo ocobnueocmi Oeskux iHcmpymenmis, sAKi MoOxiCymv Oymu
3acmoco8ani Yy MapKemuHeo8il OisIbHOCMI NIONPUEMCING, 30KpeMa MemoouKda
oocrniodcenv ZMET, axa 6ionocumsbcs 00 COYianbHO-NCUXON02IYHOL 2pYnUL.

llogeoeno, wo KocHIMuGHUl MapkemuHe € 6i0HOCHO MOJIOO0I, Npome,
HAO036UYAUHO YIKABOW MA NPAKMUYHO OPIEHMOBAHON HAYKOW, pe3yIbmamu
00CNIOJHCeHb Y AKIU MONXCYMb OYMU UKOPUCMAHI 8 pOOOMI 8EIUKOI KLIbKOCHI
cyb’exmie 20Cn00aplo8aHHs 3 Memow NIOBUWEHHS eQheKmUsHOCmI IXHboi
OIANbHOCHIL

Knrouosi  cnoea:  KOCHIMUBHUU — MapkemuHz,  HEUpPOMAPKemuHe,

N0BEOIHKO8A eKOHOMIKA.
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Aunomayusa. B cmamve paccmompeHvl NpeonoCulLiKU B03HUKHOBEHUS]
KOCHUMUBHO20 MApPKemuHead HA 2paHu 3KOHOMUKU u ncuxonoeuu. Iloxazanwi
OCHOBHbLE UBMEHEHUS 8 N0OX00AX K NPEONPUHUMAMENbCME) Ce200Hs, Hanpumep
npoU3800CMEEHHO-CObIMOBOU YUK npuoobpen NPUHAKU bonee
NePCOHANUIUPOBAHHO20 NO OMHOUEHUIO K NOMPeOUmento, U 3mo Haxooum ceoe
ompadicenue 8  OU3Hec-npoyeccax — NOCMABWUKO8,  Npouzsooumenell,
NOCPeOHUKO8, NOKynameJell 1 N08eOeHUU HenocpeoCmeeHHblX nompeoumerel.

Iloxazano, uymo  KOCHUMUBHBI — MapKemuHe, 6  OMAUYUEe  Om
MPAOUYUOHHO20, He NPeonodzaem UCKIIOYUMENbHO AHAIU3 VHCE UMETOUUXCS
nompeOHOCmell NOMEHYUANIbHbIX nompeoumenell, a OPUEHMUPOBAH HA
Gpopmuposanue dmux nompeOHocmel  uepe3  PACNPOCMPAHeHue  uoell
ONpeodesieHHo20 CMmuis JHCU3Hu u nompebnenus. To ecmv cnpoc Ha moeap
A6715emcss  CIe0CMBEeHHbIM — dp@ekmom  om  panee  CILOACUBULE2OCS
nompeoumenbcKko20 N0BEOeHUs.

Ilpeocmasnennas  ungopmayusi 00  omauuuUAX 8  KOHYENYUsX
MPAOUYUOHHO20 U KOSHUMUBHO20 MAPKEeMUHed, 8 YACMHOCMU, AKYeHm COelaH
Ha MoMeHme POoPpMUPOBAHUSL YEHHOCMU - YEHHOCTb MOBAPA UL YCIIYeU MONCEM
Ovimb  chopmuposana camum nPoOu3BOOUmMenemM UIU NpPooaAsYUoM euje 00
MOMeHma npooascu, a He nompeodumenem NOCie UCNOIb308AHUS MOBAPA ULU
NOJYYEeHUS YCILY2U.

B cmamve  nocmpoena cxema — npoyecca G opmuposanus
nOmMpeoOUmenbcKko20  CO3HAHUSA — KOMNAHUel,  Heopsiowel  d1eMeHmbl
KoeHumueno2o mapkemunea. OHa cocmoum U3 Cre0yruuUx 31emMeHmos:
npedocmasnenue uHgopmayuu u 3HAHUL nompeoumenro 00 OnpeoeleHHOM
cmunie OJICUBHU U nompeONeHus; Gopmuposanue HOBbIX NOmMpedHOCMmell
nompebumens, NO3UYUOHUPOBAHUE KOMNAHUU UYepe3 NPUMY B03MONCHOCHEL

V008/1em8opeHUsl HO8bIX NOMPebHOCmel nompeoumersi.
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llpusedena xknaccuguxkayus UHCMPYMEHMO8 KOCHUMUBHO2O0 MAPKemUuHad.
B naubonee obweti epynnupogke 6cex ux MOJHCHO pazdeiumsv Ha 2 Spynnbi:
UHCMPYMEHMAbHbLE U COYUATLHO NCUXON02UYECKUE.

Paccmompenvr  ocobennocmu HeKOmMOpvIX UHCMPYMEHMO8, KOmopble
Mmo2ym Ovbimb NPUMEHEHbl 8 MAPKemUH2080U 0eamelbHOCMU NpeoOnpusmuil, 6
yacmuocmu, Mmemoouxka uccieooganuti ZMET, xomopas omuocumcs K
COYUATLHO-NCUXONO02UYECKOU 2PYNNe.

Hoxazano, umo KOSHUMUBHLIN MAPKeMUuHe OMHOCUMENbHO MOA00OU,
00HAKO, YPe38blUaliHO UHMEPECHOU U NPAKMUYECKU OPUEHMUPOBAHHOL HAYKOL,
pe3yibmanmul UCCIe008AHULL 8 KOMOPOU MO2ym Oblmb UCHONb308AHbL 8 pabome
00IbUI020  KOMUYeCmBa CYOBEKMO8 XO3AUCMBOBAHUS C Yelbl0 HNOBbLULEHUS
aghpexmusHocmu ux oesmenrbHOCMU.

Knwuegvie cnoea: KocHUMUBHBIU —MapKemuue, HeUpoMapKemuHe,

nogeoenyecKkas IKOHOMUKA.

Summary. The article considers the prerequisites for the emergence of
cognitive marketing on the border of economics and psychology. The main
changes in approaches to entrepreneurship today are shown, for example, the
production and sales cycle has become more personalized for the consumer, and
this is reflected in the business processes of suppliers, manufacturers,
intermediaries, customers and the behavior of direct consumers.

It is shown that cognitive marketing, in contrast to traditional, does not
involve only the analysis of existing needs of potential consumers, but focused
on the formation of these needs through the spread of ideas of a certain lifestyle
and consumption. That is, the demand for goods is a consequential effect of
previously formed consumer behavior.

The information on the differences in the concepts of traditional and

cognitive marketing, in particular the emphasis is on the formation of value - the
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value of a product or service can be formed by the manufacturer or seller before
the sale, not the consumer after using the product or service.

The article outlines the scheme of the process of forming consumer
consciousness by a company that implements elements of cognitive marketing. It
consists of the following elements: providing information and knowledge to the
consumer about a certain lifestyle and consumption, formation of new consumer
needs; positioning the company through the prism of opportunities to meet new
consumer needs.

The classification of cognitive marketing tools is given. In the most
general grouping of all of them can be divided into 2 groups: instrumental and
socio-psychological.

The peculiarities of some tools that can be used in the marketing activities
of enterprises, in particular the research methodology ZMET, which belongs to
the socio-psychological group, are considered.

It has been proven that cognitive marketing is a relatively young, but
extremely interesting and practically oriented science, the results of which can
be used in the work of a large number of businesses to improve their efficiency.

Key words: cognitive marketing, neuromarketing, behavioral economics.

IlocranoBka mnpobaemu. CyyacHMl CBIT MIJANPUEMHHUIITBA Pi3KO
TpaHcopMyBaBCS MTPOTITOM OCTaHHIX JEKUIBKOX JECATHIITH y 3B SI3KY 13
MOIIUPEHHSM Ta 3pOCTAHHSAM JIOCTYIHOCTI Pi3HOT0 poay TexHoJorii. Choro/iHi
BIH T€X HE € CTaOUIbHUM Ta ycTajeHuM. HallO11bIl O4eBUIHUMH 3MIiHU CTalOTh
NPy PO3TJIA/l  MApKETUHTOBUX  TEXHOJOTIM, sKI  po3poOiAThCcs  Ta
BIPOBA/IKYIOThCS MinpueMcTBaMu. [linxia A0 aHamizy cHoKuBaya 3MICTHUBCS
Bl CHPUUHSATTS WOro SK pamioHAJIBLHOTO EKOHOMIYHOIO areHTa, SIKHUi
30aJaHCOBY€E MOXJIMBOCTI TOBAapy 3aJ0BOJIBHATH ICHYIOUl IMOTpPeOH 13 HOro
LIHOIO, JO0 Cy0’€KTa 4YacTo 13 THYYKOIO KYIIBEJIbHOI IOBEIIHKOK Ta

MOXJIMBUMH €JIEMEHTAMHU 1pPalliOHaTbHOCTI.
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3aragoMm,  BUPOOHMYO-30yTOBMH  IUKI  HaOyB  O3HaK  OUIbLI
MePCOHATI30BAHOTO ITOA0 CIIOXKHMBAaYa, IO BIIOOpa)aeThCcs B Oi3HEC-TIpoIecax
MOCTAaYaJlbHUKIB, BUPOOHMKIB, TOCEPEAHUKIB, TMOKYMIB Ta MOBEIIHII
Oe3mnocepeIHIX CIOKUBAYIB.

3 orisay Ha 1€, BAHUKHEHHSI TEOpiil Ta MPaKTUK Ha MEXI CYCHUIbHUX
HayK, 30KpeMa KOTHITUBHOT'O MAPKETUHTY, € I1JIKOM 3aKOHOMIPHUM.

AHaji3  ocTaHHIX JgociaimxkeHb i myOaikauniii.  JlocnikeHHS
MOBE/IIHKOBOI, E€KCIEPUMEHTAIbHOI EKOHOMIKH, a TaKOX OKpEMI EJIEMEHTH
KOTHITUBHOTO MapKETUHTY MOKHA 3HAUTH y MpalgX TaKUX HAYKOBIIB sK JleHien
Kanewman [1], Amoc TBepcbki [2], Hen Apieni [3], Piuapn Tanep [4] Ta iH1i.

@opMyJIlOBaHHA Wijell cTrarTi (IOCTAaHOBKA 3aBJaHHsA). 3aBIaHHIM
CTaTTI € BUSBIEHHS OCOOJMBOCTEH  KOTHITUBHOTO  MApPKETHUHTY  SIK
MDKJIUCIUIUTIHAPHOTO HAMPSIMKY PO3BUTKY €KOHOMIKH Ta TMCUXOJIOTI, a TaKOXK
y3arajJbHeHHS IHCTPYMEHTAapII0 HOro peanizaiiii.

Buxkiaaa ocHOBHOro marepiajnay. AKTyaldbHICTh HayK, SIKi YTBOPIOIOTHCS
Ha CTUKY OKpeMux cdep HayKOBUX JOCIHIKEHb, 30KpeMa IICHXOJOTii Ta
€KOHOMIKH, NIATBEPJKYIOTh HajgaHHsi HoOemiBcbkux mnpemiit  [lanieny
Kanemany (2002 p.) ta Piuapny Tanepy (2017 p.), ikl aKTUBHO JOCIIIKYBaJIH
OKpEMI aCTeKTH MOBEAIHKOBOI €KOHOMIKH.

KoruitTuBHuii MapkeTuHr c(GopMyBaBCcsSi Ha TMEPETHUHI TPaJAUI[IHHOTO
MapKETUHTY Ta KOTHITUBHOI ncuxojorii. O4eBUHO, 1110 MOEAHAHHS JIOCATHEHD
Ta BIJKPUTTIB EKOHOMICTIB 1 IICUXOJIOTIB CTa€ NEPEAYMOBOIO ISl OLIbII
MIOBHOT'O PO3YMIHHS MOBEIIHKH JIOJUHU Ta il MPOrHO3yBaHHS.

«KOrHITUBHICTH» MOXOUTH BiJ] JIATHHCHKOTO «CcOgnitio», TOOTO Mi3HAHHS,
BUBYEHHS, YCBIJOMJIEHHS, — TEpPMIH, 110 TO3HAya€ 3JaTHICTh JIOJAUHU [0
PO3YMOBOI'O CIPUHHATTS 1 TepepoOKHU 30BHINIHBOI iHGOopMaIllii. JJ0 KOTHITUBHUX
MPOIIECIB MOXHA BITHECTU NIaM’ATh, yBary, CIpUHHATTS, PO3yMIHHS, MUCIICHHS,
MPUUHSATTS PillieHb, TOOTO BCE, IO Ja€ MOXKJIUBICTh JIOAWHI COPUHMATH CBIT

HaBKoJio cebe [1].
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KoruiTuBHa MCUXOJOTIS JOCHIIKY€E MEXaHI3MH Mi3HABAIBHUX MPOIIECIB
BiJl €Taly BUHUKHEHHS Ta YCBIJIOMJIEHHS CTUMYJY JI0 €Tamy 3aKIIOYHOI peaKiiii
Ha ctuMmyid. Lli qocimikeHHs € HaA3BUYaWHO BaXXJIMBUMHM JIJIsl 3aCTOCYBaHHS B
€KOHOMIII1, a/I)K€ JI03BOJISIIOTH 3PO3yMITHU K CaMe JIF0JIMHA JII€.

MapKkeTUHI 4YacTO BHU3HAYAETHCA SAK AISUIBHICTb, HAOIp I1HCTUTYTIB 1
IIPOLIECIB AJI1 CTBOPEHHS, KOMYHIKaIlli, JOCTaBKK Ta OOMIHY IIPOIO3HIIISIMH, SIKi
MaroTh LIHHICTH IS KJIIEHTIB, HAPTHEPIB 1 CYCNUILCTBA B LILIOMY [2].

OTxe, KOTHITUBHUI MapKETUHT — 11€ MDKAUCIUIUTIHAPHUNA HANpsAM, SKUN
MOEIHYE KOTHITUBHY IICMXOJIOTII0, IIOBEIIHKOBY €KOHOMIKY, KJIaCH4YHHI
MapKETHUHT, SIKHUM 3a JOIMOMOTrOI0 TaKOi CHUHEPTii J03BOJISIE TIUOIIE 3pO3yMITH
CIOKMBYY TOBEMIHKY Ta PO3LUIUPUTUA IHCTPYMEHTH JOCHIIPKEHHS Ta BIUIUBY
TPaJAMLIITHOTO MApKETHHTY, TONOMOITH MOOyayBaTH €()EeKTUBHI MapKETUHIOBI
cTpaTerii MOo3UIliOHYBaHHs 1 MPOCyBaHHs ToBapy [1].

[{ikaBuM € Te, 0 y KOTHITUBHOMY MAapKETHUHTY MPOXOJATh 3MIIIECHHS
¢dbokycy nisuibHOCTI. KOTHITUBHUN MapKETUHT, Ha BIAMIHY BiJ] TpaauIIiHOTO,
nependavyae He aHali3 BXKE€ HASBHUX NOTpeO MOTEHIIWHUX CHOXKHBAYiB, a
dbopmyBaHHS MX NOTpeO Yepe3 MOUIUPEHHS 1/ MEBHOTO CTHIIIO KUTTS Ta
crokuBaHHs. ToOTO, MONMUT HAa TOBAap € HACHIAKOBUM €(EeKTOM BiJ paHillie
c(opMOBaHOI CIOKMBYOI MMOBEIHKH.

3 TOYKM 30py Teopili KOTHITUBHOI'O MApPKETHUHTY KOHLEMINS I[IHHOCTI
PO3KPUBAETHCS Yepe3 Taki YOTUPU KOMIIOHEHTH [3]:

- KOTHITUBHY LIHHICTB;
- TMPUHIMI BapTICHOTO IIHOYTBOPEHHS Ta NPHUHLHUI aJallTUBHOTO

L[IHOYTBOPEHHS;

- (QopMyBaHHS IIHHOCTI MUJISXOM BHUKOPUCTAHHS METOAIB (HOpMYyBaHHS

MONUTY Ha 1HHOBAIIIIiHI TOBApH;

- CTBOPEHHS  KOPUCHOCTI  TOBapy  CYNPOBOJXKYETbCS  BHUTPATaMU

MIIMPUEMCTBA HA BIPOBAJ)KEHHSI IHHOBAIIITHUX TOBaPiB.
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VY Tabnuii 1 mpoJIeMOHCTPOBAHO PIZHUIIO Y KOHIEMIIIT TPaauLiitHOTO Ta
KOTHITUBHOTO MapKETHUHTY.

Tabnuys 1

PisHuus B nmiaxoaax 10 ¢gopMyBaHHS HiHHOCTI B KOHLIENUIAX TPAAULIAHOTO

Ta KOTHITUBHOIO MAapKETUHTY

Konuenist TpaauLifHOr0 MapKETUHTY Konmerniisi KOTHITABHOIO MapKETHHTY

®opmyBaHHS LIHHOCTI BigOyBaeThes min | @opMyBaHHS LIHHOCTI BiAOyBaeThCs Mia dYac

BIUTMBOM IIOIHTY CIIO’KMBaya CTBOPEHHS TOBapy
LinHicTH bopmyeThCs KiHueBuM | LliHHICTE  GOpMyeTbCS  BUPOOHHKOM  abo
CTMOXXHMBAYEM TOBApY IIPO/IaBLIEM

Iicepeno: chopMoBaHO HA OCHOBI [1]

BaxinBo, MmO IIHHICTH TOBapy YW MOCIAYyTH MOXe OyTu chopmMoBaHa
cCaMUM BUPOOHHMKOM YM MPOAABIEM, a HE CIOXXMBAuEM IICJs BUKOPUCTAHHS
TOBapy Y¥ OTPUMAHHS MOCITYTH.

dopMyBaHHS CIOXHBYOi CBIJIOMOCTI MOXJIMBE 3a HACTYIHOIO CXEMOIO

(puc.1).

[Mo3umionyBaHHA

Hananns indopmanii ta "
KOMIIaHii 4epe3 npu3my

3HaHb CIIOKUBAYy PO (DOpMyBaHHSI HOBHUX 9
o MOXJIIMBOCTCH
IICBHUU CTHJIb )KUTTSA Ta HOTpe6 CIIOKHBa4da
3a10BOJICHHSA HOBHUX
CIIO’)KMBAaHHA

oTped CroXXnuBaya

Puc. 1. Ilpouec ¢popmyBaHHS CIIOKHUBYOI CBiIOMOCTI KOMIIAHI€10, SIKA BIIPOBAKYE
eJIeMeHTH KOTHITHBHOI0 MAPKETHHIY

orcepeno.: chopMOBaHO aBTOPOM CaMOCTIIHO

PesynbraTomM peanizaimiii TEXHOJIOTIH KOTHITUBHOTO MAapKETUHTY €
(dbopMyBaHHS JTOBrOTPUBAIOI JIOSUIBHOCTI O TOBapy OpeHAy, BUPOOHHKA YU
MPOMAABIA, aJ)K€ YTBEP/KYEThCA IEBHA CIOXKMBYA CBIIOMICTh Ta Oa)KaHHS
3aJI0BOJICHHSI CTIMKOI MOTpedHu.

BpaxyBaHHS KOTHITUBHUX €JIEMEHTIB B MOBEIIHLI MOTEHIIHHOro abdo

HasiBHOTO CIIOKHMBaya Ja€ MOXJIMBICTh KOMIIaHil OUTBII YYTIMBO pearyBaTu Ha
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Joro morpedu 1, moO BaxiauBO, GopmyBatu iX. ToOTO, MO CyTi KOTHITUBHHIA
MapKETHUHI € COIaJIbHOIO TEXHOJIOTIEI0, SKa CHpSIMOBaHAa Ha CHPUUHATTSA Ta
KOTHITUBHI peakKllii 1 MOBEIIHKU CIIOKHUBAYa.

[Ipn 3acTocyBaHHI TpajMLINMHONO Ta KOTHITUBHOTO MAapKETHUHTY

3aCTOCOBYIOTHCA P13HI TEXHOJIOTIT Ta IHCTPYMEHTH KOMYHIKallii (puc.2).

TpaauiiitHOro MapKeTHUHTY:
- Iepeaavya peksIiaMHoi iHpopmallii;
- CTUMYJISIIS 30yTy B MICISIX IPOJAXKy TOBApiB

KoruiTuBHOTr0 MapKeTHHTY:

- mepenada 3HaHO (eKCKypcil Ha MiIPUEMCTBA, MalicTep KIIacH);
- (hopMyBaHHSI HABUYOK CIIOKMBAHHS Yepe3 HABYAHHS
(KOHCYJIBTYBaHHS, HABYAJIbHI 3aX0/H);

- (hopmyBaHHs criocoOy kUTTA (pinbmu, PR-kommaHi1)

o
=
=
=
Q
)
<
p=
=
=
s
(5}
=
P
Q.
=
Q
=
e

Puc. 2. IHCTpyMeHTH KOMYHiKalil TPaAULiHOI0 TA KOTHITUBHOI'0 MAPKETHHIY

IDicepeno: chopMoBaHO Ha OCHOBI [4]

PosrnsHemMo  HaOUIBII — HOWIMPEHI  IHCTPYMEHTH  KOTHITUBHOI'O
MapKETHHTY.

B Halibinbin 3aranbHOMY TpyINyBaHHI YCiX iX MOYKHa MHOJUIUTH Ha 2
Ipynu: IHCTPYMEHTAJIbHI Ta COL[1aIbHO-IICUXO0JIOT14HI [5].

[HCTpyMEHTanbHI METOAM — L€ JOCHIIKEHHS 3MIH, Kl BIIOYBalOTh Yy
HEpPBOBIA CHCTEMI MiAJOCHIHOIO MiJ BIUIMBOM NEBHUX IMIYJbCIB abo
MO/IPA3HUKIB. 3MIHU €J1EKTPUYHOI aKTUBHOCT1 MO3KY BUMIPIOIOTH 32 JOTIOMOT' OO
pizHux  meroxaiB, 3okpema EEI'  (enextpoenunedanorpadis), MEID
(marnitoenuedanorpadis), EMI' (enektponeiipomiorpadis) 1 TMC (marnitHa

CTUMYJIALLIS).
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AKTUBHOTO  3aCTOCYBaHHSI HaOyJaM  METOAM  BIJCTEKEHHS  3MIH
MeTa0oIIYHUX mpoleciB y Mo3Ky 3a nponomororo GMPT (pynkuionanbHa
MarHiTHO-pe3oHaHcHa ToMorpadis), IIET (mo3utponHo-emiciiina Tomorpadis) i
MPC (marHiTHO-pe30HaHCHA crHekTpockormis). @Dizionoriydi OioMeTpHUUHi
BUMIPIOBAJIbHI IHCTPYMEHTH BPaXOBYIOTh 4acTOTy cepueBux ckopodeHb (EKT),
BijIcTexXeHHs oueil (eyetracking) Ta po3mnizHaBanns oonuyus (EMI).

SK1110 1HCTpYMEHTANIbHI METOIM JTOCHIIKEHb MOXKYTh OyTU MEepeBeICH] B
KUIbKICHY (OpMY, TO 3 COLIaJbHO-TICUXOJIOTIYHUMH JOCIHII)KEHHSIMUA MOXYTh
BUHHMKATU TPYAHOILIl, aJyK€ BOHM 0a3ylTbCid Ha CyO’ €KTHBHMX OI[IHKAX Ta
IHTepIpeTaIisX.

Jo uiei rpynu BIZHOCUTHCS Metoauka pociimkens ZMET. ZMET
po3mudpoByeTbes sk «TexHomoriss BuiaydeHHss metadopu 3anTMana» 1 Oyna
po3pobiena  mpodecopom  I'apBapacekoi — Oi3Hec-mikoau  Jlkepaabaom
3antmaHoM, npodecopoM nutoBoro aaMminictpyBanHs J»xo3zeda K. Bincona ta
criBAMpeKTOpoM Jaboparopii «Po3ym punky». JlabopaTopiss po3ymy pHUHKY
nepeiinuia 10 Olson Zaltman Associates [6].

ZMET BUKOPUCTOBY€ Bi3yallbHI Ta HEBi3yallbHl1 «300pakeHHs», 310paHi
Ta/ab0 CTBOpPEHI CHOXXMBayaMH, 1100 BUSIBUTH Ta AOCHIIATH MeTadopu, sKi
MPEACTABIAIOTh TYMKH Ta MOYYTTS CHOXXKHMBAYiB IIOJAO0 MEBHOI TeMH. Takum
YUHOM, JOCHIJHUKKA Ha OCHOBI MPOBEIAEHOTO aHalizy MOXYTh chOopMyBaTH
NEBHI «KOHCTPYKUIi CEHCy» I0A0 NeBHOro o00’ekty. LlikaBuM € T€, IO
KOHCTPYKIIi € CXOKUMH Y JOCIITHUX TPYM, SIKI 3aiiMal0Th MPUOIU3HO OJTHAKOBE
coIliaJbHe MICIIE Y COLlYyMi, MalOTh OJTHAKOBE KYJIbTYPHE MOXOKEHHS.

BaxynBuM € penpe3eHTaTUBHICTh BUOIPKH YYACHUKIB JOCTIIKEHb, aKe
LIUJIKOM 3pO3yMUJI0, 10 Ha MeTadOpPUYHICTh Ta aCOLIATHUBHICTh BILIMBAE
Cy0’€KTUBHHMI  JKUTTEBUM  JOCBiJ, HAKONMUYEHUW MAaCHB MUCJIECHHEBHUX
yOEepeIKEeHb 1 T.A.

BucHOBKM i TmepCHeKTHBH MOAAJBIIMX  JOCailKeHb. Otxe,

KOTHITUBHUN MapKETHHT € BIHOCHO MOJIOJOI0, IPOTE, HAI3BUYAMHO IIKaBOIO
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Ta MPaKTUYHO OPIEHTOBAHOKO HAYKOIO, PE3YyJbTaTH JOCHIIKEHb Y K1 MOXYTh
OyTH BUKOpPHCTaHI B pOOOTI BEJIMKOi KUJIBKOCTI CyO’€KTIB rOCHOJApIOBaHHS 3
METOI MiABUIIEHHS e(QEeKTUBHOCTI I1XHBOI MAisUIbHOCTI. [lepcnexkTuBaMu
MOAANBIINX JOCHIIKEHb € aHaji3 MOBEAIHKOBUX MOJENEeH MPUUHSATTS PillleHb,
aJ)ke TOBEJIIHKA KOXHOTO Cy0’€KTa €KOHOMIYHMX BIJIHOCHH 4YacTo €
HEepalllOHALHOI Ta TOBMHHA BPaXxOBYBATHUCSA MPU PO3POOII CTpaTEriil pO3BUTKY

KOMIIAHIH.
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