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INFLUENCE MARKETING AS A EFFECTIVE INSTRUMENT OF
BRAND PROMOTION IN SOCIAL MEDIA

Anomauia. YV cmammi pozenawymi nouamms, Memad, NPUYUHU
Gopmysanns ma po36UMOK MapKemuuzy 6nIuUy y COYIANbHUX MepPexCcax.
llepedymosot0  BUHUKHEHHS UYb020 MAPKEMUH208020 [HCMPYMEHMY CMAJo
aKmueHe 3pocmanHs Kiibkocmi Inmepnem-xopucmyeauie ma, AK HACHIOOK,
nepeopienmayis openois Ha onaaun cepedosuue. OOIPYHMOBAHO, WO COYIATbHI
Mepedxci € CYyUacHUM nPOCMOpoM Ol NPOCYBAHHS MOBAPIE Ma NOCTYe.

36inbuen s YuceIbHOCmI KOPUCYBAYI8 COYIANbHUX MEPENC NPU3BELo 00
noseu ocib, wo po3euUBaAOMb AKAYHMU ma 30amHui 6NIUBAMU HA [THUUX
KOpUCmMy8a4ié ulisixom NIOKpinieHHs iHopmayii enacuum asmopumemom. Y
36 A3KY 3 YuM, 0CoOU, wo HaOymu cmamycy iH@uoencepa, 3anpoutyiomvcs
bpenoamu 00 CRiBnpayi 3 Memoi NPoCy8aHHs Moeapie ma nocjuye.

Busnaueno ymosu gopmysanua ycniwmozo enaugy iHgnoencepa Ha
ayoumopiio. Hasedeno npuxnad in@aroeHc Kamnauii meneKOMYHIKAYIIHO20
Openoy, 20108HUM 3A80AHHAM AKOI OY8 npupicm aKkmueHoi ayoumopii 3a80saKu
3Qy4YeHHI0 BIOOMUX 0CIO 00 aKayHmy.

IIpoananizosano mexanizm niugy iH@aroeHcepa Ha ayoumopiio.

Busnaueno, wo oanuti mexanizm exaouac imiodnc ocooucmocmi ma imiodnc
CMOpIHKU ) GU3HAYeHIU coyianbhil Mepedci. [loeonanus yux CcKIao0o8ux
3abe3neuye OCHO8Y On (POPMYBAHHS GNAUBY HA AYOUMOPIO Ma NOOAILULOL
moocnueocmi  peanizayii - mapxemunzy — enaugy. Haeedeno  cneyugbiumi
napamempu, wo 6NAUSAIOMb HA IMIONC 0cOOUCMOCMI Ma IMIOMC CMOPIHKU.
Onucano noeedinky ingnroencepa. Iliokpecieno, wo HamueHa pekiama Mae
Oinbuly eghexmuenicmos uepe3 8UOA2IUGICMb MA NPUCMOCOBAHICMb AYyOUMOopii
00 pexnamHux ozonouieHsb. Mapkemune 6naugy 8idicpac 8axiciugy poab )
MeXaHI3MI NPULIHAMMSA PiuleHb nPo NOKYNKY, MAK 5K 6e3nocepeonbo NaIUBa€E Ha

Gopmysanns  Odxcepen iHopmayii npo mosap uu nociyey. Aemopamu
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nIOCYMOBAHO, WO KIHYEBOO Memol0 MApKemuH2y 8naugy € NpuoOaHHs moseapy
Yy nocayeu, sKi Oyau npeomemom npoCcy8aHts iHQIIEHC MAPKEMUHS) .

Knwuogi cnosa: mapkemune eniugy, ingaroenc, coyianrbhi mepeici

Annomayusn. B cmamve paccmompenvl nowsamue, yeiv, NPUYUHDL
Gdopmuposanus u pazsumue MapKemuHed GIUAHUS 6 COYUAIbHLIX Cemsix.
Ilpuuuroti B803HUKHOBEHUSI 2MO20 MAPKEMUH208020 UHCMPYMEHMA CMAaJ
akmusHwlll pocm Koaudecmea Humepnem-nonvzosamenell u, Kaxk cileocmsue,
nepeopuenmayusi Open0os Ha owuuain cpedy. OOOCHOBAHO, UMO COYUATbHBLE
cemu ABNSAIOMCS COBPEMEHHBIM NPOCMPAHCMBOM Ol NPOOBUICEHUSL MOBAPOS U
yeaye.

Veenuuenue uuciennocmu noavzosameinell COYyUAiIbHbIX cemeti npueeo K
NOSGNEHUIO JIUY, PA3BUBAIOUUX AKKAYHMbL U CHOCOOHbIX GIUSIMb HA OpPYIUX
noav3oeamenell — nymem — NOOKpenjeHuss  ungopmayuu  coOOCMEEHHbIM
asmopumemom. B cesazu ¢ smum, auya, Komopwvle npuobpenu cmamyc
ungioencepa, NpucIAUAmMcs OpeHoamu K COMpPYOHUYeCmey C UYelbio
NPOOBUICEHUSL MOBAPOB U YCILY2.

Onpeoenenvl yciosus hopmMuposanusi YCNeuHo20 eIusHUs uHpuoencepa
Ha ayoumopuio. Ilpuseoen npumep ungoenc KaMNaHuu
MeNeKOMMYHUKAYUOHHO20 OpeHOa, 21asHOU 3adaueli KOmopou Obll npupocm
AKMuBHOU ayoumopuu 61a200aps NPueLedeHur0 U38eCmMHbIX JUY K AKKAYHMY.

IIpoananuzuposan mexanuzm e1usHUL UHQIIOEHCEPa HA AYOUMOPUIO.

Yemanoesneno, umo Oanmvill mexanusm 6KIOHAEN UMUONC TUYHOCMU U
UMUONC CMpaHuyvl 8 onpedeieHHou coyuanvHou cemu. CoyemaHue >3mux
cocmasnsiowux obecneyueaem OCHO8Y Ol (HOPMUPOBAHUS UHMepeca 8
ayoumopuu u OaibHelulell 803MONCHOCMU Pealu3ayuu MapKemuHea IUsHUsL.
Ilpusedenvl cneyughuueckue napamempsl, IUAOUUE HA UMUONC TUYHOCMU U
umuodc cmpanuysvl. Onucano nogedenue un@uoencepa. lloouepknymo, umo

HAMUBHAsL ~ peKIama umeem oobULYI0 aghgpexmuenocmo us-3a
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mpebosamenbHOCmy U NPUCHOCOONIEHHOCIU — AYOUmMoOpuu K  pPeKIaMHbLM
oo0vasnenusm. Mapkemune 61UAHUA ucpaem BaNCHYI0 pPOAb 6 MexaHusMe
NPUHAMUSL peuleHull O NOKYnKe, MaK KaK HenocpeoCmEeHHO 6lusem Ha
Gdopmuposarue UCMOYHUKO8 UHGOpmMayuu o mosape uiu yciyee. Asmopamu
coenambl 6bl8OObLI, UMO KOHEYHOU UYenblo MAapKemuHea GIUAHUS S6HAemCsl
npuobpemeHrue mogapa Uiy yciy2u, Komopwie Obliu npeomMemom npooSUNCEeHUS
UH@II0eHC MapKemuHea.

Knrwuesuwie cnosa: MAPKEMUHZ 6JUAHUA, MH¢JHO€HC, CcoyualbHvle cemu.

Summary. The article considers the concepts, purpose, reasons for the
formation and development of marketing influence in social networks. The
precondition for the emergence of this marketing tool was the active growth of
the number of Internet users and, as a consequence, the reorientation of brands
to the online environment. It is substantiated that social networks are a modern
space for the promotion of goods and services.

The increase in the number of users of social networks has led to the
emergence of people who develop accounts and are able to influence other users
by supporting information with their own authority. In this regard, persons who
have acquired the status of influencers are invited by brands to cooperate in
order to promote goods and services.

The conditions for the formation of a successful influence of the influencer
on the audience are determined. An example of the influence of a
telecommunications brand campaign is given, the main task of which was to
increase the active audience by attracting celebrities to the account.

The mechanism of influence of the influencer on the audience is analyzed.

The authors determined that this mechanism includes the image of the
individual and the image of the page in a particular social network. The
combination of these components provides a basis for the formation of interest

in the audience and the subsequent possibility of marketing impact. Specific
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parameters that affect the image of the person and the image of the page are
given. The behavior of the influencer is described. It is emphasized that native
advertising is more effective due to the demanding and adaptability of the
audience to advertisements. Influence marketing plays an important role in the
mechanism of purchasing decisions, as it directly affects the formation of
sources of information about a product or service. The authors conclude that the
ultimate goal of impact marketing is to purchase a product or service that has
been the subject of marketing influence.

Key words: influence marketing, influence, social media.

IlocranoBka mnpoOJuaemu. YchiliHa [ISUIbHICT OpEHIIB Yy OHJAWH
CEpEJIOBUILI 3aJIeXKUTh Bl MPAaBUIBHO MOOYAOBAHOI CTpATerii, 10 BKIIOYAE
mepnr 3a BCE€ KOMYHIKalil0 3 IUIbOBOIO ayauTopieto. Benuwka yBara
NPUALIAETBCS XapakTepy B3aeMoOAll OpeHay 31 CHOXXHMBadeM Ta (POPMYBaHHS
NEpPEeKOHAaHHSI Ha KOpUCTh OpeHay. [HQIoO€eHC MapKeTUHI BHOKpPEMUBCS SIK
IHCTPYMEHT TPOCYBaHHS, 10 HA MPAKTUIl JOBIB CBOK €(GEKTUBHICTh Y
COIIIAJIbHUX MEpekax. YCBIJOMJIECHHS MeEXaHI3My Ta YMOB ICHYBaHHS
e(pEeKTUBHOTO MapKETHHIY BIUIMBY HaJa€ OpeHAy MiAIPYHTS Ui BU3HAYCHHS
JOBFOCTPOKOBUX 1€l Ta (OpMyBaHHS aKTyaJlbHUX MAapPKETUHTOBUX
KOMYHIKaIIii.

AHaJIi3 OCTaHHIX J0C/iKeHb Ta myOJaikaniil. OJHUMH 13 IEPIINX TEMY
MapKeTUHTY BIUIMBY moyanu gociixkyBaTu [ynkan bpayn ta Hik Xeiic. Y
CBOIHM Tparli miJ Ha3Bow «IHQIIOEHC MapKETUHT: XTO HACTpaBil BIUIUBAE HA
BaIIMX crioxuBadiB?» [3, c. 1-11] aBTopu HATOJIOCHIU TIPO TE, IO IHCTPYMEHTH
TPaIULIAHOTO MapKETUHTY 3acTapiid, a MapKeTHHI BIUIMBY, SIK aKTyaJbHUMN
IHCTPYMEHT PUHKY, IOTpeOye OLIbINIOI yBaru 3 00Ky KOMITaHii.

3rofioM aHy TeMy y CBOiX poOoTax po3BUBaiuU 3apyOikHi BueHi KpicTi
Camwmic, Ker JlinkonsH, Credanis [Tommoni, Exita I'asman Poapires, [Ixymi

Koy, Aziz Mykannam, Epi Poy, Crieen Bync, Kaponina Cta66, Anna-I"petaa
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Huctpowm, [xxonac Komianaep, Jlaypa Jlemon, Mapist Xoi Tta iumi [2; 5; 6; 7;
8]. Y nmocmimkeHHSX pO3IIalach pPOib 1H(IIOEHC MapKeTHHTY Y Pi3HHX
cepax IKHUTTEMISIBHOCTI: 3I0pPOB 5, XapuyBaHHS, TYPHU3M, PO3Bard TOIIO.
OKpeMoI0 TEMOIO CTaIM JOCIHIKEHHS 111010 MAPKETUHTY BIUIMBY Y COILIIJIbHUX
MepexKax.

Cepen BITUM3HSHUX BUYEHUX JaHy TEMY pPO3IISJAIM y CBOIX CTaTTAX
I'Boznennka 1.B., I'ogoBantok H.B., Kypuno B.B., Imnsmenko C.B., IBanoBa
T.€. [10, c. 70-73]. BiTuu3HsHI aBTOPHM TaKOXX BHUCBITIIOBAIM MPOOJICMH
peanizaiii MapKeTUHTY BIUIUBY Y COIIAJIbHUX MepexkaxX, BU3HAYaIU KIIFOYOBI
pUCH JIJIEpIB TyMOK Ta CKIadald NpoQuib LUIbOBOI ayAUTOPli MapKETHHTY
BILJIUBY.

IlocranoBka MeTrH. MeToro JaHOi CTaTTi € BU3HAYEHHS MApKETUHTY
BIUIUBY Ta MOTO XapaKTEepHUX OCOOJMBOCTEH, CPOPMOBAHUX HMUITXOM B3a€MO/I1T
OpeH/TIB 3 BIULTMBOBUMH OCOOAMH.

BcraHoBIIeHHS 3B 3Ky MK KUTBKICTIO KOPHUCTYBAUiB COIIAIbHUX MEPEx
Ta TPOTPECUBHUM PO3BUTKOM OpEHIIB Yy OHJANH TPOCTOPI € BaXKIUBOIO
3aKOHOMIPHICTIO  |HTEpHET-MapKeTUHTY, SKy HEOOXITHO BpaxOBYBaTH.
AKTyanpHICTh NpoOJAeMU AOCHIKEHHS 1H(IIOCHI-MAPKETUHTY TMOJSAra€e B
OTpaIIOBaHHI PO3TOPHYTOrO TOHSTTS, MEXaHI3My Ta YMOB peaii3allii JaHOoro
iHCTpyMeHTy. Bucoki BuMorm Ta 00i3HAHICTh CY4YaCHUX CIOKHUBAYiB
noTpeOYyIOTh HOBUX MEXaHI3MIB BIUIMBY, IO 3aCHOBaHI HE Ha MAacOBOCTI, a Ha
IHAMBIAYaIbHOCTI Ta OCOOMCTOMY JOCBiAl, SIKI MOXJIMBO peajii3yBaTH 3aBIsKU
3QJIy4eHHIO 1H(IIIOEHC-MapKETHHTA.

Buxkiaa ocHOBHOTo martepiay A0Cai:KeHHs. 3pocTaloua KOHKYpEHTHA
00poTh0a OpeHAIB 3MYIITyE MapKETOJIOT1B ITYKaTH HOBI €(pEKTUBHI IHCTPYMEHTH
MOKpAIIEHHs] KOMYHIKAIli 13 IJILOBUM CIIOXKHBaueM. MeTor MapKEeTHHIOBOI
KOMYHIKAI[li € CTBOPEHHS TICHOIO 3B'SI3Ky CIOXKMBaya 13 OpeHaoM, TOOTO

CTUMYJIIOBaHHS 0013HAHOCTI, MPUXUIBHOCTI 10 OpeHy, pO3yMiHHS TiepeBar Ta
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NEPEeKOHAHOCTI, M0 B KIHIEBOMY pe3yibTaTl Ma€ MPUBECTH 10 MpUAOaHHS
ToBapy 4m nociyru [12, c. 405].

Jlns  [OCSATHEHHS IIOCTaBIICHOI METH, KOMITIaHIi, $KI 3aliMaloThCA
MPOCYBaHHSIM OpEHJy BUKOPUCTOBYIOTh KaHalld OCOOMCTOI Ta HEOCOOUCTOI
komyHikamii. OcoOucta KOMyHIKallis JO03BOJIsIE Y4YacHHKaM Oe3MoCcepaHbo
KOHTaKTyBaTH OJMH 13 OJHUM, HIATPUMYIOYM 3BOPOTHIM 3B'si30k. [lo
HE0COOMCTOT KOMYHIKAIli BIIHOCSTBHCS 3acO00M PO3MOBCIOMKEHHA 1HGOpMaIi,
K1 TPAHCIIOIOTh 3BEpHEHHS 0€3 0COOMCTOrO KOHTAaKTy 1 3BOPOTHOTO 3B SI3KY
[12, c. 409-410]. IlpoTe 3 MOSIBOIO COIMIAILHUX MEPEX CTajI0 MOKIMBHM
3MIACHEHHs] 0araTOCTOPOHOI KOMYHIKalii 0e3 0COOMCTOI MNpPUCYTHOCTI
YYaCHHKIB.

[IlopiyHO y CIYHI MIXKHApPOJHE AareHCTBO, SIKE CHEHIANI3YIOEThCS Ha
nocipkeHHl comianbHux Mmenia We Are Social, onpuiiroHIOE CTaTUCTHYHUH
3BIT IIOJJ0 BUKOPUCTAHHS HACEJIEHHSIM COLIAJIbHUX MEpEeX 31 BChOTO CBITY. 3a
nanumu 3BiTy [13; 14; 15; 16; 17] kinbkicte [HTEpHET-KOPUCTYBadiB 3pOCTAE
KOXHOTO JHS y cepeanbomy Ha 1 muH. Tak B mepiog 3 2016 mo 2020 pokwu
KUIbKICTh [HTepHeT-KOopucTyBauiB 30imbmMiIach Ha 1,081 wminbspa mrojei.
3rigHo cykymHoi cratuctuku areHctBa We Are Social mpupict IaTepHeT-
KOPHUCTYBauiB 3a pik ckiaaae Bia 46 % mo 59 % . [Ipu oMy npupicT aKTUBHUX
KOPHCTYBaviB collialbHuX Mepex — Bim 31 % mo 49 % [13; 14; 15; 16; 17].
JaHi, siki HaBegieHO Ha giarpami (Puc. 1) cBiguaTh Ipo CTPIMKHI Ta BIICBHEHUH

npupict [HTEpHET-KOPUCTYBAYIB.
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[ 3aranbHa KinbKicTe IHTEpHET-KOpPUCTYBaYis
[ 3aransHa KinbkicTb aKTUBHUX KOPUCTYBAYIB COLLIaNbHUX Mepex

Puc. 1. CraTHcTHKA I0CTiKeHHS coniaabHuX Mepe:x We Are Social

Horcepeno: po3pobieHo aBTopoM Ha ocHoBi [13; 14; 15; 16; 17]

JlaH1 OCHIIKEHHS AEMOHCTPYIOTh CTAJIMA MPUPICT KUIbKOCTI [HTEpHET-
KOPHUCTYBauiB Ta aKTUBHUX KOPHUCTYBAdiB COLIAIbHUX MEpeX. Y 3B 3Ky 3 LIUM
NPOBIIHI KOMMAaHIi CBITYy MOYajd AaKTUBHO NPUAUIATA yBary HOIIMPEHHIO
BJIACHOIO OpeH/Ja BUKOPHCTOBYIOUM CoLiajibHI Mepexi. OHIaliH cepeioBHILE
CTaJIO MOMYJISIPHUM MaWJaHYMKOM JJisi NMPOCYBaHHS TOBapiB Ta mociyr. [lpu
IbOMY BIJJOMI OCOOHCTOCTi, IO BEAYTh CBOK [ISUIBHICTh Yy COIIAJIBHUX
Mepekax, Bce OuTbllie BIUIMBAIOTh HA CydYacHI TEHJEHINI B KOXHIM cdepi
XKUTTEMIsIbHOCTI [1, ¢. 259].

[TosiBa MapkeTHHTY BIUTMBY a00 1H(IIOCHC MApKETUHTY € 3aKOHOMIPHUM
pe3ysnbTaToM 30UIBIIEHHS KUIBKOCTI AaKTHUBHUX KOPHUCTYBayiB COLIaIbHHUX
MepexX Ta JISTILHOCTI OpeH/IIB B ColllaibHUX Mepexax. Bee OuibIne vacy Jroau
OpOBOAATH Yy COLIABHUX Mepekax Ta Ouiblie moTped HaMararoThCs
3a/I0BOJIBHUTH 3a JonoMororo [nrepuety. Came ToMy BipTyaJIbHHIM NPOCTIP CTaB

0€3/1I0raHHUM CEPEeIOBUILIEM JIJIsI POCYBaHHS OPEH/IIB.
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3a manumu Cambridge Dictionary miecioso influence tpakryerbes, sk
BIUTMBATH YM 3MIHIOBATH PO3BUTOK, MOBENIHKY, TyMKH OYyIb-KOTO ab0 Oy/b-
yoro [11].

[ndaroencep — e ocoba, MO0 Mae 3HaYHUN BIUIMB 1 pEKIIaMy€ TOBapHU
OpenaiB cBoiii aymutopii. Metoo 1HGIIOEHCY € TEpeKOHaHHA Ta
HiIITOBXYBAaHHS YUTA4iB 10 MPUAOAaHHS TOBapy IeBHoro openay [9, c. 92].
[Momynsipuumu tatdopmamu i iHdoeHey € Instagam, Facebook, Snapchat
ta YouTube. 3aBnsku CBOeMy aBTOPUTETY Ta BIJHOCHMHAM 3 ayJIUTOPIEIO,
1H(pr0eHCcep e(PeKTUBHO BIUIMBAE HA MOBEIHKY JIFOJICH.

KitouoBoro kaTeropi€ro y 1H(IJIIOEHC MapKETUHIY € BIUIMB, TOOTO Taka
MOBEJIIHKA OJHOTO 1HJMBIJA, SKa BHOCHUTb 3MIHHM Yy TIOBEIIHKY 1HIIIOTO.
MoxxuBICTh 1H(DITIOEHCEpa €PEKTUBHO BIUIMBATH 3aJIEKUTh B JOBIPH J0 MO0
O0COOUCTOCTI, JIOTIKM Ta apryMeHTalii. Bigomi ocoOHCTOCTI B COLIAIBHUX
MepeXax BIJIIFPAIOTh BAXJIHMBY POJIb y TOKpaIleHHI KOMYHiKaiii OpeHay 3
IJIbOBOIO ayJIUTOPIEIO.

Sxmo iHdIIOeHCEPY BAAETHCS PO3TAIyBaTH 10 ceOe ynTaya, TO MepIui
MOYMHAE BIUIUBATU IUIIXOM MEPEKOHAHHS. Y COINANbHIN MEpexki 3 SABJISEThCS
iH(opMallis, o0 BAAJI0 Mepeaac AYMKY iHQUIIOeHcepa Ha BCHO ayAUTOPIIO 1
3MYIIy€ YHWTada 3aMUCIUTHCh HaJ THUM, 1100 CTaTd OJHOIYMIIEM Ta
CKOpUCTAaTUCh TOPAJol0 aBTOpa 3BepHEHHs. I[lepekoHaHHsS MOBOAUTH [0
CBIJOMOCTI YHMTada Te, IO CIAyIOUd came mopaal iHQIroeHcepa, MOKHA
3aJI0BOJIHUTH TEBHY MOTPEOy.

I'Bo3nenpka [.B. Bkazye Ha Te, M0 1HPIIOEHC MAPKETUHT NMOTPIOEH TOl,
KOJIM Ha METI CTOITh MPOCYBAHHS TOBAPY MOMEPEIHHOTO0 BHOOPY ab0 MOJIOAOTO
Openay 4u ToBapy, 10 skoro Hemae aosipu [10, c. 72].

[Mpuknagom 1poMy € iHGIOCHC KammaHis B Instagram-akkaynri Huawei
Ukraine «@huaweimobileukraine», mio akTHBHO 3aBOHOBYE YKpaiHCHKHIA
PUHOK, 3Mararoumch 3 OUTBII MOMYJIAPHUMHU Ta CTiiikuMmu Openaamu. [lpu npomy

METOI0 BKa3aHOi 1H(IIOEHC KammaHii OyJa0 MiABUINEHHS KIJIBKOCTI aKTUBHUX
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HIANMCHUKIB Ta CTUMYJIIOBaHHSA ToiH(GOpMoOBaHOCTI mpo ToBapu Huaweli.
[TpoTsAroM TpHOX MICSIIIB TeIEKOMYyHIKaIliifHAa KOMITIaHis 3alpollyBaja BiIOMUX
YKpaTHChKUX OJIorepiB Ha OJWH JeHb BecTH akkayHT Huawei Ukraine, ne
B110yBaJIOCs CIUJIKYBaHHS 3 MIANMUCHUKAMU y popmati icTopiil.

B BumeBkazaniii iH(rOeHC KamiiaHii Opanu ydacTh iH(DIOCHCEpU 3
BEJIMKOIO KUIBKICTIO (DOJIOBEPIB: aKTOpKa Ta criBadyka AHHa Tpindep — 1,2 MiH.
MiIMUCHUKIB, cmiBauka Mimens AHmpaae — 539 Tuc. MANUCHHKIB, Ojorep
€preniii Kot — 196 tuc. nianucuukis, nuzaitnep Jlimit Capkicsu — 71,5 Tuc.
MIJMUCHUKIB, CTWIICT Ta TpeBen-omorep Anna Ilorpebusik — 66,3 TuC.
migmcHuKiB, gportMen rypry CKAM Oner Co6uyk — 30 Thc. mianucHuKis. B
mpolieci Kammadii Oiorepu 3ajiydaid BJIACHI ayAUTOPil TUBUTHUCS 1CTOpIi B
akkayHTi Huawei UKraine, tTum camuM mpuBepTaroun yBary (HOJIOBEpIiB JI0
npoaykKiii kommanii Huawei. TakuM YUHOM KOMIIaHisl TOTyBaJIa MATPYHTSI IS
BUITYCKY HOBOI cepii cMapT(hOHIB.

[IpoBigH1 KOMIIaHii, 110 BHKOPHUCTOBYIOTH 1H(IIOEHC MAapKETUHT s
IOPOCYBaHHS CBOTO TOBapy 3a3BU4Yail 3allikaBlieHI B JOBTOCTPOKOBOMY
CHIBpOOITHUIITBI 3 BIJOMHUMH OCOOHMCTOCTSIMH B COIIIAJIbLHMX Mepekax. 3a
cinoBamu Jlxo Ilymimmi, 3acHoBHuka Content Marketing Institute, 6auszko 75%
MapKeTOJIOT1B  BBaKAalOTh OJHUM 13 HAWCKIQJHINIUX 3aBlIaHb IOIIYK
npaBWiIbHOTO iH(DIIOeHCepa s kommaHii [4, c¢. 34]. PimkicHa kommaHis He
MOCWJIAETHCS HAa BIJOMY OCOOHCTICTH, MPOTE HE KOXKHA B 3MO31 BKJIIOYUTH
1H(]ITI0OEHC MAapKETHHT B JIOBFOTEPMIHOBY cCTparterito Umm JoBIIE Ta TICHIIIE
1H(IIOCHCep CIHIBOPALIOE 3 TIEI YW 1HIIOK KOMIIAHIE€0, TUM OuIblle HOro
BiJIOME 1M 51 aCCOIIIOETHCA 3 OPEHAOM Ta BUKJIHMKAE A0Bipy myOiku. [Ipukinamom
TaKoro CHiBpoOITHMIITBA € JOBIYHI KOHTpakTH Jlionens Mecci ta JleBina
bekxema 3i cioptuBHuM OpenaoM Adidas, a Kpimriany Ponanay 3 Nike.

Ha nymky aBTOpiB MeXaHI3M BIUIMBY iH(QUIIOEHCepa MOYMHAETHCSA 31
CTBOPEHHSI CYKYITHOTO IMIJIKY, SIKUM CKJIQJa€ThCsl 3 IMIIKY OCOOMCTOCTI Ta

IMIJDK CTOPIHKH B COIlalbHIA Mepexi. IMipK 0coOMCTOCTI 3aJeXHTh Bij
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KYJBTYPH CITUIKYBaHHS, MPUBAOIMBOCTI 30BHIIIHBOTO BUTJISAAY Ta MOBEIIHKH (B
3aJIeKHOCTI BIJ] CMakiB LIJbOBOi ayAWTOpii), BYMHKIB y peajbHOMYy Ta
BIPTYaJbHOMY JKHUTTI, CIOCOOY >XKUTTS. L[i OCHOBHI NMYHKTH XapaKTepU3yHOTh
OCOOMCTICTh Ta CKJIAJIal0Th 3arajibHe YSBIEHHS MPO JIOAUHY. AJle 11 HaOyTTS
cTaTtycy iH(IIFOeHCEpa IILbOTO HEAOCTaTHBO. /[ Toro mo0 yCHinTHO BILTUBATH
Ha ayJMTOPII0 HEOOXITHO 3BEPHYTH yBary Ha IMIDK CTOPIHKH Y COIiajbHIM
MEpexi, SKAWA CKIAJA€ThCs 13 aKTHMBHOCTI CTOPIHKM (KIIBKICTh KOHTEHTY Ta
KOMYHIKaIll 3 ayJuTOpI€I0), SIKOCTI KOHTEHTY, KUIBKOCTI peaJbHUX aKTUBHUX
MIMUCHUKIB, KUJIBKOCTI BIIOJ00aHb, KOMEHTApIB Ta IMOIIMPEHb, KITHKOCTI Ta
SIKOCT1 PEKJIaMH.

CorlanpHa CTOpIHKA, 110 BUKJIMKAE 1HTEpEC Ta MOBIPY, MPUBEpPTAE Ha
BJIACHUM MpOCTIp Oubllle aKTUBHUX (DOJOBEPIB, a BIAKPUTA APYKHS aTrMochepa
Ta IIKaBUM KOHTEHT 3MYIIYIOTh 3QJIMIIUTUCS HA CTOPHUHIN. 3a HasIBHOCTI
YCHIIIHOTO IMIJDKY 1H(IIIOEHCEpP Ma€ aKTUBHO BECTH CBIM aKKayHT: HIOJIEHHO
3aBaHTaXyBaTH HOB1 3BEPHEHHS, 1ICTOPIi, CHIJIKYBAaTUCA 3 MIAMMUCHUKAMHU.

CrnigkyBaHHS 32 yIIOOJICHUMH OJIoTepaMu TOXOJIUTh 0 aBTomMaru3mMy. Ha
[bOMY eTarll 1H(IIeHCEPY BAXKIMBO OyTH IMIUPUM Ta BIIKPUTUM JO ayIUTODII,
CTBOPIOBATU IIKaBU Ta MpUBAOIMBUN KOHTEHT cTopiHku. Komwm aymurtopis
BI/[YYBa€ HIUPHUCTh Ta ONTUMICTHYHUNA HACTpPiil OJorepa, BUHHMKAE JIOBIpa [0
HOro 0COOMCTOCTI Ta BUCIOBIIIOBAHb.

Ha nymky A. Illoyrena iHdaroeHcepn HE TUIBKH O€3M0CEPEIHbO
BIUIMBAIOTh HA CIOXKUBYY IOBEIIHKY ayAMTOpii, a ¥ MO3UIIIOHYIOTH cebe
HaIIWHUMU JDKepernaMu iHdopMmartii s cBoix migmucHukiB [1, ¢. 260]. ITicns
TOTO, SIK aBTOpUTET Ojorepa chOpMOBAHO, a HA COLIATBHIA CTOPIHII BEIETHCA
aKTHUBHA JISUIbHICTh, BKIIOYAIOTHCSI MAPKETUHTOB1 KOMYHIKAIIii.

3azBuuail 1 MpocyBaHHS — OpeHJa  BUKOPUCTOBYETHbCS — HaOIp
MapKETHHTOBUX KOMYHIKAI[iff, 110 O0O0OB S3KOBO BKIIOYae pekiaamy. s
Bi3yaJbHOI Mpe3eHTaIlil peKIaMOBaHOTO TOBapy BUKOPHCTOBYEThCS OaHepHa Ta

HaTWBHA pekyiama. banepHa pexnama mpectasisie coboro rpadivHe 300pakeHHS,
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0 Ma€ Ha MeTl 1H(QOpMyBaHHS MPO TOBAp, MEPEKOHYBaHHSA a00 HaraJayBaHHS.
[IpoTe 3a OCTaHHI POKU HAJJIMIIOK arpECHBHUX PEKIaMHUX 00 5B c(hopMyBaB
OaHepHy CIINOTY, IO 3HAYHO 3HU3WJIA €()EKTUBHICTb TAaKOTO BHUIY PEKIIAMHU.
CrokuBaul cTajd OUIBII BHMOTIJIMBUMH, OOI3HAHMMH Ta BIANOBIJAJIbHUMU,
BTPATHBIIH JIOBIPY J0 PEKJIAMHUX OOIISTHOK. Y 3B 3Ky 3 IIUM Mo4ana HaOyBaTu
NOMYJISIPHOCTI HAaTUBHA peKJiaMa, 110 Ja€ 3MOTY HEHaBS3JIUBO MOTPANUTH 0
CBIIOMOCTI cnokuBada. HaTtuBHa pekiiaMa TOHOCUTH 1H(OpPMAII0 B HESBHIM
dbopmi, MiIAMITOBYIOUKCH MiJl OHJIAWH TuiatrgopMy. ToOTO 6e3 arpecMBHOIO
BTPYYaHHS MOTpaIUIsiE Y CBIAOMICTh crokuBada. OcoOinBOi €PEeKTUBHOCTI
HAaTUMBHA peKJiaMa Ha0yBa€ y MO€IHAHHI 3 1HPIIOEHC-MAPKETUHTOM.

PesynbraTom poOoTH 1H(DIIOCHC-MAPKETUHTY Ma€e OyTU came Npua0aHHs
TOBapy 4YM TOCIYTH, TOX 3BEPHEMO yBary Ha MeEXaHi3M NPUUHATTS pillleHb
CIOKHMBAa4eM Mpo NOoKynky. [licis Toro, sK JiroArHA BiA4yBa€ MOTPeOy YU MEBHY
npo0sieMy, TMOYMHAEThCS TOMIYK 1HQopMallli Mmpo ToBap, IO MOXe ii
3a10BUIbHUTHU. [[xepena iHpopmalii MOXyTh OyTH HACTYMHUMH: OCOOMCTI
(pomuHa, apy3i, Cyciau, 3HaMoMi), KOMEpIliiHI (pekiama, web-caliTh, TOprosi
MOCEPEHUKH, YyMaKOBKa), 3acoOu MacoBoi iH(opMalii Ta BIacHUN JOCBIA
CTIOKMBAYA.

Ha nymxy @. Kotnepa 6unbiiry 4acTuHy iH(pOpMaIlii CIIOKHUBAaY OTPUMYE
yepe3 KOMEpLIWHI JKepena, ajne Halouibl epeKkTUBHOI0 1H(OpPMALIIEIO € Ta, 110
OTpHMaHa 3 0COOMCTOTO JiKepea croxupaya [12, ¢. 162].

Jymka iHQuroeHCepa oIa€Thes SIK 0COONCTa Ta He3aJIe)KHA, CTBOPEHA Ha
OCHOB1 BJIaCHOTO JOCBiAy BIJ BHUKOpHUCTaHHsS ToBapy. Came 1€ MIAKYHOBYE
MIMUCHUKIB Ta 3MYIIIy€ TIOBIPUTH B T€, IO 1€ HE peKiiama, a JPYXKHsS mopaja.
MapkeTuHr BIUIMBY €(EKTMBHMM THM, IO 3HAYyHA 4YacTUHA JIOJEH mepen
npuaOaHHAM BHBYAIOTH BIATYKM MNpo ToBap. Ll TeHaeHuis nana mo4yaTok
OPOLBITAHHIO CAlTIB 3 BIATYKaMU Ta PEKOMEHJIALISMH, SIKI PO3MILIYIOTh Ha
cBOiH uardopmMi iHpopMalio npo Oyab-sSKi TOBAPU 1 KOPUCTYIOTHCS BEITUKOIO

HOMYJSPHICTIO. MOXHa MPUITYCTUTH, IO 1HGIIOEHC MapKETUHT € KOMOIHAIIE0
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0COOMCTOr0 Ta KOMEpIIMHOro kepena iHdopmali npo ToBap. [Ipu mpomy
CTIOXKUBAY JII3HAETHCS OCOOHUCTY NyMKY 1H(IIOEHCEpa, IKOMY JOBIpsI€, e B TOM
K€ dYac I JyMKa CTBOpEHa Ha KOMEpIIHHIMN OCHOBI Ta NOIIMPEHA Ha BCIO
[IJIbOBY ayJAUTOPIIO.

BucHoBku i mnepcnekTHMBH  JAOCHIIXKeHb. MapKeTUHT  BIUTUBY
chopMyBaBcsl K IHCTPYMEHT IPOCYBAaHHS Y COLIAIbHUX Mepexkax, Ta IIBUIKO
3aBOIOBAB PUHOK 3aBISKHU MIAXOMAY, 10 0a3ye€Thcs HA 3allydeHHI BIIOMO1 0cOOH
JI0 peKJIaMyBaHHsI TOBapiB 4u mociayr. CxBaJieHHS MPOJIYKTY aBTOPUTETHUM
osorepomM (opMye y 4YMTadiB MO3UTHBHY OLIHKY, 110 B MOJAJBIIOMY CIYTy€E
apryMEHTOM Ha KOPHUCTb JJAHOTO TOBApYy.

MoskHa cTBep[KyBaTH, 110 1HQIIIOEHCEp — L€ 0co0a, 110 Ma€ BILIUB,
KOPUCTYIOEThCSI OCOOJIMBUM aBTOPUTETOM Ta JIOBIPOIO Cepesl CBOEI ILIbOBOI
ayJIMTOpii, MOCTIMHO MIATPUMYIOUH 3B 30K Ta CTBOPIOIOYUM BIAUYTTS APYKHIX
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