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PA3ZBUTHUE OTEYHECTBEHHOI'O TYPU3MA B KOHTEKCTE
®OPMHUPOBAHUS MAPKETUHI' A BIEYATJEHUN
DEVELOPMENT OF DOMESTIC TOURISM IN THE CONTEXT OF
FORMATION OF IMPRESSION MARKETING

Annomayus. Cmamvsi noceésaweHa UCCied08aHu0 npodiem HeopeHUs
MapkemuHea enedamieHuti 8 cghepy mypuzma, Kak Hauboree 3¢hghexmusrHoco
UHCmMpymenma obecneyerust KOHKYpPeHmocnocoOHoCmu npeonpusimust 8 YCi08Uusix
2UNeproHKyperHyuu u ynugurayuu mosapos u yciye. llenvio ucciedosarnus 6viio
VCMAHOBUMb YCII08USL U NPEONONCUMb MEXHON02UI) BHEOPEeHUs MapKemuHed
gneyamieHuli. 6 O0esamelbHOCMb NPeONnpusmull.  ompaciu mypuzma. Imo
npeononazano ymouHeHue U Ynopsoouerue cOOepHCAHUs KIHOUeBblX NOHSMULL
uccnedoB8anusl.

Uccnedosanue npooounocb Ha OCHO8e CUCMEMHO20 NO0X00d C
UCNONIL30BAHUEM — MEPMUHONIOSUYECKO20 Memooa (onpeoenenue KIoYesblx
NOHAMUU UCCNe008aHUs), O0eOYKYUU, BOCXOHCOEHUs Om aOCmpaKmHo2o K

KOHKpemHOM) (npoekmupoeaﬂue 061/141/06 NONOHCEHUU KOoHYenyuu mapkemuHea
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gneyamieHull Ha OesimeibHOCMb MYPUCMUYECKUX NPeOnpusimuil), amaiocu,
MOOeIUPOBaHUsl, AHAIU3A U CUHMe3d (PazpabomKa mexHoi02ul UCHOIb3068AHUS
Mapkemunea 6nevamieHull 6 mypuzme), cucmemamuszayuu u 0000weHus
(HanucaHnue 8b180008 U PeKOMeHOayUlL).

B pesynemame  uccinedoganus — YyCMAHOBIEHO,  UMO  MAPKEMUHe
sneyamieHull Hax0OUmcs Ha smane c80e20 OPMUpOS8AHUsL U pACCMAMPUBAEMCSL
VUEHbIMU KAK KOHYenyus, 6HeopeHue KOmopou no3eossiem obecneuums
PBHIHOUHYIO KOHKYPEHMOCHOCOOHOCMb U NPUOBLLILHOCMb NPEONPUAMULL 3d Cuem
ynpasieHus enevamienusimu nompeoumenei. Iloouepxusaemces, umo ycuieHHoe
BHUMAHUE K 2eO0OHUCMUYeCKOU (8newamienuss U Onvlm) Ccocmasisiowell
YeHHOCMU NpoOyKma, He npeonojazaem npeHeodpedceHue K e20 6Mmopoll
cocmasasiowell: YHUMapHou (Kavecmeo u yHKYUOHATIbHOCHb).

Onpeodenenvt hakmopwl, Komopwvlie He0OX00UMO YUUMbIGAMb 8 Npoyecce
BHeOpeHUsT MapKemuHea 6nedamieHutl 8 cgepy mypuzma: yuem cecmeHmda
nompeoumernei, 6u0  O0esAMENbHOCMU, UMeIWUecs pecypcvl,  MmpeHObl
mypucmuuecko2o pvlHka u m.o.. Ilpoyecc eneopenus npedycmampugaem uiecms
9Manos: onpeoeieHue yeiu Ho8ayull, nposedeHue «MAcco80U NePCOHATUAYUUY,
VCMAaHOBIeHUe  BNeYamieHus, ¢ KOmopuiM  OyOem — accoyuuposamvCs
npeonpusimue Uiy e2o yciyed, npoeKmuposarue npoyecca 83aumooeicmeus ¢
KIUEHMOM, onpeoejleHue CnocoO08 3mo2o 83auMo0elicmeaus; peghiexcusi.

Knioueevie cnosa: mapkemune eneuamieHull, mypusm, enevamieHue,

noxynameﬂbcmﬁ onslm, KACmMomu3ayus.

Summary. The article is devoted to the research of the impression
marketing implementation challenges in the tourism sector, as the most effective
tool for ensuring the competitiveness of enterprises in the context of hyper-
competition and unification of goods and services. The goal of the research was

to establish the conditions and offer a technology for introducing impression
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marketing into the activities of tourism enterprises. It intended the more precise
definition and streamlining of the content and key concepts of the research.

The research was conducted on the basis of a systematic approach using
the terminological method (determination of key research concepts), deduction,
rising from the abstract to the concrete (projecting of the general provisions for
the marketing impressions concept on the activities of tourism enterprises),
analogy, modelling, analysis and synthesis (development of technology for using
impression marketing in tourism), systematization and generalization (writing
conclusions and recommendations).

As a result of the research, it was found that impression marketing is at the
stage of its formation and is considered by scientists as a concept, the introduction
of which allows ensuring market competitiveness and profitability of enterprises
by applying the management of consumer impressions. It is emphasized that the
increased attention to the hedonistic (impressions and experience) component of
product value does not imply neglect of its second component: unitary (quality
and functionality).

The factors that must be taken into account in the process of implementing
impression marketing in the tourism sector are identified: making allowance of
the consumer segment, type of activity, available resources, trends in the tourism
market, etc. The implementation process involves six stages. determining the goal
of innovation; conducting "mass personalization"; establishing the impression
with which the company or its service will be associated; designing the process
of interaction with the client; determination of the ways of this interaction;
reflection.

Key words: experiential marketing, tourism, impression, customer

experience, customization.

IHocTanoBka npodjembl. TOT GakT, YTO TypHU3M AOJITO€ BpeMsl OCTACTCS

ONHOW W3 HaumbOoJiee MNPUOBUIBHBIX OTpaciie XO03siicTBa W o00OecreynuBaeT
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MYJIbTUIUIMKAIIMOHHBIN  3(dekT, naemaer 3Ty chepy  JIEATeIbHOCTH
MPUBJIEKATEIBHON KaK ISl OTJEIbHBIX YACTHBIX MPEANPUHUMATENEH, TaK U JJIsI
LEJbIX CTpaH U MAaKpPOPETHOHOB. B moroHe 3a mpuOBLIBIO TYypUCTHYECKHE
KOMIaHUU TPOU3BOAT YCIYT 3HAYUTENHHO OOJIbIlIe, YEM MOTYT MPUOOpECTH
notpeoutenu. KoHKypeHIMS Ha MHUPOBOM TYPHUCTHYECKOM DPBIHKE PACTET H
MpEBpaIAETCs B TUIIEPKOHKYPEHIIHIO.

B ycrnoBusix KOMMOJIUTH3AIMU, KOTJIAa BCE YCIYrd YHUDUIUPYIOTCSA, HA
TUNIEPKOHKYPEHTHOM DPBIHKE TMPAKTUYECKH HE CYIIECTBYET MPEUMYIIECTB,
KOTOPBIE MOKHO OBLIIO OBl yAep:KaTh. IMEHHO B TaKuX YCIOBUSIX, TOJYEPKUBAET
®. Kotniep, 1 HyK€H MAapKETHUHI BIICYATIICHUH, KOTOPBIA IMOMOTAET BBIACIUTD
MPOAYKT W3 psisia aHaioros [1].

HecmoTps Ha akTHMBHOE HMCCIEAOBaHWE YUYEHBIMH PA3JIMUYHBIX ACIEKTOB
KOHIIETI[MM MapKETHWHra BIEYATJICHUH, OH €Ie HaXOJUTCS Ha CTaJUU CBOETO
dbopMupOBaHUS: OTCYTCTBHE CHCTEMHOCTH, HEOJHO3HAYHOCTh TPAKTOBOK
COJIep>KaHMsl OCHOBHBIX MOHATUM U T.J. OYEBUIHO, YTO ITO YCIOKHSET MPOLIECC
BHEJIPEHUS] MAPKETUHTA BIEYATICHUH B MIPAKTUKYy MUPOBOTO TypU3Ma, B LIEJIOM,
Y OT€YECTBEHHOT' 0, B YaCTHOCTH.

AHAJIM3 TMOCJHECAHUX MCCJHAeAOBAHUI W nyOoaukauuid. ba3oBeiMu
UCCIIEIOBAHUSIMU MO BompocamM (OpMHUpPOBAHUSI TMOTPEOUTETHLCKOTO OIbITA,
YyBCTB, BIIEYATICHUN U UCTOJIb30BAHUS ATUX ACTIEKTOB B MAPKETUHTE SIBJISIIOTCS
pa6otsl b. llImutra [2; 3], b. JIx. Ilaiin II u k. ['uamopa [4; 5]. 3HaunTeIpHO
o0oraTuiau TEOPUI0 MApPKETUHTa BIIEUATICHUM pE3yJbTaThl COBMECTHBIX
uccnenoBanuii  b. llImutra, JI. Pomxepca u K. Bpomoc [6], A.Ismail,
T. Melewar, L.Lim u A.Woodside [7], WM. Manna u [. Typycuna [8],
O. Onpamesou, O. ®okunort u P.CemenoBa [9], E.Ilerpenko [10],
M. Kanununoit [11] u npyrux.

AHanmu3 HTUX paboT TMOKa3bIBAET, YTO CYIIECTBYET OMpeaesieHHAs
TEPMUHOJIOTHYECKAask HECOTJIACOBAHHOCTH IO MOBOJIY HA3BAHUS ITOW KOHLIETIIIUU

MApKCTHHIa U €€ COACPIKAHHA. OTtyacTu 3TO CBS3aHO C HpO6HeMaMI/I nepeBoaa
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MHOCTpPaHHBIX MCTOYHHUKOB, B 4acTHOCTH TepmuHa «Experiential Marketingy.
Takxe He CXOAATCA y4eHBbIE BO B3IJISJaX O CPEACTBAX M TIyOMHE BHEIPEHUS
MapKeTHUHTa BIEYATICHUH HAa TYpPUCTHYECKHE PBIHKKA. OJTa  IIeNoukKa
TEPMHUHOJOTHYECKMX M  COJEP)KATEIbHBIX  pPa3HOTJACUM HE  TO3BOJISIET
3 PEeKTUBHO peain30BaTh KOHIEMIINIO MAPKETUHTA BIIEUATICHUN B TypU3ME.

@opmyUpoBKAa LeJdu cTaTbM (mMocTaHoBKa 3agav). llens craThu:
YTOYHUB COJIEpKAHHE TEPMUHOB U  YMOPSAIOYUB KIFOUEBBIE IOHATHS
UCCIIEIOBAHUSI, OMPEACIUTh YCIOBUSI U pa3paboTaTh TEXHOJOTHIO BHEIPEHUS
MapKEeTHHTa BIIEUATICHUN B IESITEIBLHOCTh MPEANPUITUN cPEPHI TypU3MA.

N3n0keHne OCHOBHOIO MarTepuaja. AHalu3 TOHATHIHOIO ammapara
1esiecoo0pa3Ho HayaTh ¢ pa3pabOTYMKOB KOHIICTIIUYA SKOHOMUKH BIE€YATICHHUI
JIx. b. ITaliona u JIxx. X. ['unmopa [4; 5], KOTOpbIE, NPOAHATU3UPOBAB CUTYaIAIO
Ha PbIHKE, MPUIILTU K BEIBOJY, YTO MOTPEOUTENH CTABAT BIIEUATICHUS OT TOBapOB
BBIIIIE I[EHHOCTU CaMHUX TOBAPOB U YCAYr. ODTOT BBIBOJ MOATOJKHYJI K
HEOOXOIMMOCTH TIyOOKOro u3yuyeHusi (peHOMEHA BICYATICHUN U yIpaBICHUS
nmu. OJHUM U3 OCHOBATEJIEH MAapKETHUHIra BrneyatiieHu cuntaercs b. [IImurtr,
KOTOPBIA HCCeA0Ball Tpoliecc (OPMHUPOBAHUS TOTPEOUTEIBCKOTO OIBITA,
BIEYATJICHU, OLIYIIEHUN U UCTIOJIb30BAaHUS UX B MapKeTUHTe [2; 3; 6].

CMmbICcT MapKeTHHTa BIEYATJICHUH, 0 MHEHHUIO YUEHBIX, 3aKJIIOYAETCS B
TOM, YTO JIOJTOCPOYHBIE OTHOIIEHHUS C KIMEHTOM (HUpMa BBICTpAMBAET 3a CUET
MOJIO)KUTEIBHBIX BOEYATICHUM OT B3auMojaeucTBus. [Ipuw 3TOM aHrImiickoe
CIIOBO — «experience» — WMEET IIUPOKOE 3HAYCHHUE — «OMBIT», «COOBITHEY,
«BIICUATJICHUEY, IEPEXKUBAHUE» U Jaxke «kBaidupuxauus». B qanHom ciydae,
KOTJ]a peYb UJIET O MAPKETUHT€ BIIEYATICHUN, UMEIOTCS BBUY BCE 3TH 3HAUCHHUS
onHoBpeMmeHHO [11, c. 244]. «OT0 — cuHeprus >MOLHI, YyBCTB, 3HAHUU H
HaBBIKOB, MMOJy4YE€HHAsl MOTPEeOUTENEM MPHU B3aUMOJICHCTBUU C OpraHu3aluend Ha
BCEX ATarax MoTpeOJeHHs . HEMOCPEACTBEHHO B MOMEHT, JIO U MOCJIe Hero» [7, C.
208]. To ecTh, TMOHATHE «eXperience» B TPAKTOBKE AHTJIOS3BIUHBIX

uccienoBaTeNied  HECKOJbKO IIMpe TEepMHHA «BIECYATICHHUE», KOTOPBI
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UCIIOJIB3YET Psii OTEUECTBEHHBIX YUEHBIX U UX POCCUUCKUX KOJUJIET, CBOJS €T0 K
ObITOBOMY MOHMMAaHUIO: «Cliell, OCTaBIICHHBIM B CO3HAHUU, B JAYIlI€ YeM-HUOYIb
MEPEKUTHIM, BOCHPUHATHIM // MHEHHe, OIleHKa, CJOXHUBIIMECS TOCIe
3HAKOMCTBA, COMPUKOCHOBEHUS C KEM-ueM-HUOY b [12].

Takoe yTouHEHHE BaXKHO, YUUTHIBASL TO, YTO BIEYATICHUS MOTYT MPOCTO
HE TEepEepacTH B MOJIOKUTENBHBIA NMOKYyNAaTeENbCKUd onbIT [9, c. 48]. C mpyrou
ctopoHbl, otmeuaeT E. IleTrpeHko, omnbIT mnpeanonaraeT HE  TOJIbKO
AMOIMOHATIbHYI0, HO U KOTHUTHUBHYIO OIIEHKY mnoTpedutens. OH 3aBUCHUT OT
BHYTPEHHEH, CYOBEKTUBHOW pEaKI[MU 4YeJOBEKa, HO NpPU 3TOM OCHOBaH Ha
OOBEKTHMBHBIX CBOWMCTBAaX TOBapa WJIM KauyecTBaX OKAa3aHHOTO CEpBHUCA,
BOCHPUHUMAEMbIX MHINBUIYAJIbHO B omymeHusx |10, c. 34].

WNtak, MapKeTHUHT BII€UATIEHUN — 3TO HE CTOJBKO O MHUMOJIETHBIX
OIIYLIECHUSIX, KaK O COBOKYIIHOCTH BIEYATICHUH, KOTOpble (HOPMUPYIOT
KU3HEHHBIN ombIT motpedutens (1), TO ecThb 3alMOMHMHAIOTCS HAJO0JTO WIH
HaBcernaa (2), a TakKe CBSI3aHHBI C aKTUBHBIM IPUBJICYEHUEM MOTPEOUTENS B
MPOIIECC CO3/IaHMs ATOr0 ombITa (3).

Hcxoas w3 3TOM KOHIENIUHU, pa3paboTKa BHEYATICHUN B TEXHOJOTHSIX
MapKeTHHra o0ecreynuBaeT AOMOJHUTENIbHYI0 LIEHHOCTh ToBapa (YCIyIrH), 4em
MOBBIIIAET €r0 PHIHOYHYK0 KOHKYPEHTOCIIOCOOHOCTh U  MPUOBUIBHOCTD
komnanuu. HecmoTpst Ha TOT (pakT, 4TO OOBEKTOM OOMEHAa Ha COBPEMEHHOM
PBIHKE BBICTYIIA€T BIEYATICHUE, PEUb HE UJET O MOJHOM 3aMeHE OJHOTO acIeKTa
MOTPEOUTENHCKOM  LIEHHOCTH  NPOJYKTa,  YTUIUTApHOM  (KauecTBO W
(YHKIIMOHATBHOCTh), Ha JPYTyl0, TeIOHUYECKYIO (BIIEUATIICHHS U OINBIT), a,
CKOpee, O €€ I0NOJHEHUH.

Hcxoas u3 TOro, 4To KOHKYPEHTHBIE MO3UIIMM KOMITAHUN B HACTOSIIEE
BpeMsl 3aBUCAT OT YMEHHUS CO3/aBaTh >KEJaeMble BIIEUATIEHHE OT OOJaJaHuUs
MpOAYyKTa MOTpPEeOUTENEM, aKTyadu3upyercs IMpodiieMa yYIpaBlICHUS STUMHU
BreuarnenusiMu (Customer experience management — CEM) [3]. COM — st0

HOBBIM MOJIXOJI, KOTOPBIN TMpeliaracT aHaJUTUYECKUM U TBOPUECKUIN B3IJIsIA Ha
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MHUp KJIMEHTa U 00ecTieurBaeT YIpPaBICHUE €ro YMOIMOHATIBLHBIM ONBITOM. U ies
CEM 3akitouaercs B CO3/1aHUH YJIOBIETBOPEHHOCTH IMOTpEOUTENEHN OT Ipoliecca,
a He TOJIBKO OT pe3yJIbTara.

b. lllmutt BBIAENSET 4YeThipe (QakTopa, KOTOpPbIE BIHUSIOT HaA
dbopmMupoBaHUE BIEUATICHUN: UCIOJIb30BAHNE MH(POPMAIIMOHHBIX TEXHOJIOTHUI;
XapaKTepHblEe OCOOEHHOCTH OpeHJa; eaWHas CUCTEMa MapKETUHIOBBIX
KOMMYHHKAILIMK; OpraHu3anus meponpusithuii u topxkects [2]. x. b. [Taiion u
JIx. X. T'unMop 1100aBisilOT, 4TO (POPMHUPOBAHUE BIIEUATICHUW 3aBUCHUT OT
CTEMEHU BOBJICUEHHOCTH KJIMEHTa (aKTUBHOE, MACCUBHOE) U €ro MOJIOKEHHUS B
MpoIIecCce MOTYUYEHHUsI BIIeUaTIeHUN (MIPEII0KEeHHS U TTPOJIaXKu MPOAYKTa) [4].

Hecmotps Ha TO, YTO HAaydHBIE JOHWCKYCCHHM €IIE IPOJOJLKAIOTCS,
MapKEeTUHT BIEYATICHUNW TIOCTENEHHO BHENPSETCS B MPAKTUKY. YTOOBI
obecnieunTh 3P(HEKTUBHOCTH OT €r0 UCMHOJIb30BaHUs B cpepe Typu3Ma, ¢ Haleu
TOYKHU 3pEHUs, HEOOXOIMMO MMPUHUMATh BO BHUMaHUE Cleaytoiue pakTopsl:

1. IleneBoit cermeHT mnotrpeoduteneid. T.k. Oyayliee BreyaTICHHE
CO3J1a€TCs HE HA JTale MPOU3BOJACTBA, U JaXX€ HE Ha dTale IPOECKTUPOBAHMS, A
€Ille Ha 3Talle UCCIIEI0BaHUs OTPEOUTENHCKOTO OIbITa TYPUCTOB.

2. Bun nesrenpHOCTH. YCIIyrd, C KOTOPBIMH BBIXOJAT Ha PBIHOK
CpPEACTBa pa3MEILICHUS, MPEANPUATHS TUTAHUSA, TYPUCTUUECKUE areHTCTBA, TyP
OIEpaTOPCKUE KOMITAHUH, 3KCKYPCHOHHBIE OIOpO U T.J. OTIMYAIOTCS, MO3TOMY
MapKETUHTOBBIE HHCTPYMEHTHI TOKE OYAYT pa3HBIMHU.

3. Nwmeromumecs pecypcebl. BO3MOKHOCTH YKPAaUHCKOTO MUHU-OTENS HE
CpPaBHUTh C BO3MOXHOCTSIMH TocTHHUYHOW cetu «Hilton», rae B «ymMHBIX
HOMEpax» C TOMOIIbI0 MOOWJIBHOIO TPUIIOKEHUS MOXKHO  YIPaBIAThH
TEJIEBU30POM, OCBEILEHHEM, TEMIEPAaTypol BO3ayXa U HU3MEHSTh HU(POBbLIE
«KapTUHBI» Ha CTEHAX Ha ceMeiHbie GoTtorpaduu.

4. TpeHap! TypucTU4ECKOro pblHKa. Ceilvac 3T0 N3MEHEHHUE LIEHHOCTEN
(3m0poBBIi 00pa3 )KU3HU, TOBBIIIIEHHOE BHUMAaHUE K MPo0OJieMaM 3KOJIOTHH U JIp.),

3ameuieHue TeMinoB xxku3nu (downshifting) u 1.1..
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5. Poct wnensl. BnewariieHue — 3TO JONOJHUTEIBHBIE PACXOJBbI,
KOTOpBIE OTpa)karoTcsl B LeHe ToBapa. [[03TOMy mepCreKTHBHOCTH BHEIPECHUS
MapKeTHUHTa BIIEUATICHUM OMNpeaeNnseTcss MOKyNaTeIbHOM CIOCOOHOCTBIO H
pacteT oT Hu3KO- (low-priced) u cpeane- (middle-priced) 11eHOBBIX CETMEHTOB K
BbIcOKO-1IeHOBOMY (high-priced) u mpemuym (luxury).

6. [TocTenennoe o0OeclieHUBaHUE BIEYATIICHU. Briepseie
MPOU3BEJICHHOE JCHUCTBUE BBI3BIBAET BOCXMIIEHHE, BO BTOPOM pa3 — MPOCTOE
YIOBOJBCTBUE, B TPETUI — BOCIPUHUMAETCS KaK JOJDKHOE. TBOPUECKHI MPOLIECC
JIOJ>KE€H OBITh HETIPEPBIBHBIM U Pa3BUBATHCS MO BOCXOSIIEH JIMHUY.

CoBEpHIEHHO OYEBUIHO, YTO BCE JECHCTBUS IO BHEIPECHUI0 MApKETHUHIa
BIICYATIICHUM JIOJI>KHBI OBITH KOMILIEKCHBIMU, CHUCTEMHBIMU,
nociuenoBarenbHbiMi.  M3yueHne pekomMeHmanuid —uccienosarened [1-12]
MO3BOJIMJIO, BBIACIUTH OOIME 3Tanbl B MPOIECCE BHEAPEHUS MapKETUHTa
BIICYATIICHUH B JEATEIbHOCTb TYPUCTUUYECKOTO PEATPUSITHUS.

1. Y cTaHOBUTH 11€J1b BBEJICHUS HOBALIMIL: 0711 ue2o 9mo HyHcHo? UTOOBI
OOBEIUHUTh COTPYIHHKOB BOKPYT HAEH, HEOOXOJUMO HMETh YETKOE
npejcTaBieHne (MOHUMaHuE) O ToM, 3adyeM 3To? UTo HOKHO OBITh B MTOTE?
3anOMHUTBCSL / YCTAaHOBUTH 3MOIIMOHAIBHBIE CBS3U C TYPUCTOM / COCTaBUTH
AMATAXXHOE BIEYATIECHUE WM YTO-TO IPyroe?

2. OnpenenuTs CBOW LIENEBOM CErMEHT NOTPEOUTENel, HCHOIb3ys
«MacCOBYIO NIEPCOHATU3ALMNIO»: KTO Halll motpedutens? Kakoit on? Kakoil y Hero
MOKYIATENbCKUU OnbIT? Ymo ezco moowcem nopazums? llenecooOpazHo 3TO
BIieYatyieHne chopMyJIMPOBATH OJTHUM CJIIOBOM WJIU MPEJJI0KEHUEM.

3. ConocTaBuTh TO, YTO NPEACTABISET LEHHOCTHh JJISI TYypHUCTa, C
BO3MOXKHOCTSIMH ~ OPEANPUATUS U, COOTBETCTBEHHO, OIPEACIUTh  Ymo
npednacams? Ilpm 3TOM B KauyecTBe ToBapa OyJeT BBICTYyINaTh HE YCIyra, a
BIICYATIICHHUE, U 3TO OHO JIOJKHO COTJIACOBBIBATHCS C OPEHIOM KOMITAHUH.

4. [IpoxyMats BECh IPOIIECC B3aUMOICUCTBUS C KIIMEHTOM. OTpeiesinB

«TOYKM KOHTaKTa», JaTh OTBET Ha BOMpoOC ko2da? Takux To4yek OyaeT, Kak
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MUHUMYM, TATh [8]: 1) OTKpbITHE — NOTPeOUTENb OTKpBIBAET sl ceOs
TYPOPOIYKT, TYPUCTHYECKYIO (UPMY WIM TYPUCTUUECKYIO IECTHUHALMIO; 2)
OIICHKa — 4Yepe3 CpaBHEHUE OT3bIBOB; 3) mpuoOpereHue; 4) HHTErpamus —
BO3MOXXHOCTh «BIIUCATh» IyTEHIECTBHE B CBOI JKM3Hb C [OMOIIBIO
BOCIIOMHUHaHUM, (Qororpaduil, CyBEHUpPOB; 5) paclIUpeHHEe — >KEJIaHHE
MOAEIUTHCS CBOUMU BII€UATICHUSIMHU.

5. JlaTb OTBET Ha BOMPOC: KaK 83aumooelicmsosams? ITO HOJDKHA
ObITH  IICJICHANPaBJICHHAs, XOPOILIO MPOJyMaHHass M  CIUIAaHUPOBAHHAas
NeATeNbHOCTD, 1IEJbh KOTOPOU — MOoIyueHne «wow-3ddekray y norpedouteneil.
Bce nmomkHO OBITh UACATBHBIM UM OXHUJAEMbIM, 3a HCKIIOYECHHEM
HE3HAYUTEIbHBIX JeTajed, KOTOpble TMOJYEPKUBAIOT HWHIWBUAYAIBHOCTD
MPOAYKTa U YCIyTH.

6. [1o 3aBepieHHIO B3aUMOEHCTBUS ONPEAEIUTD: Ymo 3anomMHuIoCh?
DTO JaeT BO3MOXHOCTh YCTaHOBUThb TO, YE€r0 HE YAAJOCh JOCTUYb, YTO
MOJTYYUIIOCH HAUTYYIIIUM 00Pa30M U OTKPHIBAET HOBBIE BO3ZMOKHOCTH.

Bueapenue MapkeTuHTra BIEYATIICHHH HE BCErja O3HA4YaeT BBEJICHHE
HOBOT'O TYpPHPOJAYKTa WM YCIyTH, B OCHOBHOM p€Yb HJET O KacTOMH3AIIUH,
(customization) — HacTpoOWKe CYHIECTBYIOUIUX NPEIJIOKEHUM Ha OTHENIbHYIO
ayIUTOpUI0, OOBEIUHEHHYID KOHKPETHBIMM  4Ye€pTaMH, OCOOCHHOCTSMHU
(«maccoBas mepcoHanu3alus»). B mepeyHe yclyr KOMIIAHHHM OIpeesseTcs
0a3oBas yciyra, «iJIpo», ¥ psij JOTOJHUTENbHBIX. B mporecce kactToMu3anuu K
0a30BOM yciyre, KOTOpas OCTaeTCs HEU3MEHHOM, T00aBISIOTCS NpyTrHe, B
COOTBETCTBHM C MOTPEOHOCTSIMU KOHKPETHOro KiueHta. OTciofa y Typucra
CO3J1a€TCsl BIEYATIEHUE, YTO yciayra copMupoBaHa MOJ WHIAUBUIYATbHBIH
3aKa3. OTO, C OJHOM CTOPOHBI, 3HAYNUTEJIBHO MOBBIIMIAET LEHHOCTh YCIYTH, C
IpYro#, CocOOCTBYET MOBBIIICHUIO JOSUIBHOCTH MOTPEeOUTEIS.

KonuuecTBo U TexHOIOTHS «cO0pa» TOOABIECHHBIX YCIYT 3aBUCUT OT TUIIA

KaCTOMM3allnuH.
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. MopynbHass — TypHOpPOAYKT JEIUTCS Ha COCTaBIISIIOIIME YacTH
(ycmyru) u noTpeduTeb «coOUpaeT» HyKHbIM €My KOMILIEKT;

. KocmeTrnueckass — B cocTtaBe TyprnpoOAyKTa U3MEHSETCS HECKOJIbKO
AJIEMEHTOB, HE 3aTparuBas «sapay;

o WHJMBUAYaNIbHAs («Tehnopu3anus») — opMUpOBaHUE TYPIPOIYKTa
MO OTJIENTLHOTO KJIUEHTA.

Kaxk noka3biBaet npaxkTtuka, 00ibIIast 4acTh NPEANPULTUNA cPepbl Typu3Ma
BHEJIPSET MAapKETUHT BIIEUATICHUIN HA YPOBHE B3aUMOJICHCTBUS C TOTpeOUTeIeM
Y B ONPEACICHHON CTENIEHH OBJIAAEIN KAaCTOMU3ALINEN.

BbIBOABI M NEpPCHEKTHUBLI JAJbHEHIINX HCCIeI0BAHUI. MapKeTUHT
BIICYATIICHU HAXOJUTCS Ha 3Tare CBOEro (pOpMHUPOBAHUS U paccMaTpUBACTCS
KaK KOHIEMIHUS, BHEIPEHHE KOTOPOM TMO3BOJISIET OOECHEYUTh PBHIHOUHYIO
KOHKYPEHTOCHOCOOHOCTh M MPUOBUILHOCTh MPEANPUSITUN 3a CUYET YCUIICHUS
reJIOHUCTUYECKOMN (BIIEYATIICHHS U OMBIT) IEHHOCTH MPOYKTA.

Pa3paboTka BnevaTieHU B MapKETUHTE TypU3Ma JIOJKHA TPOUCXOIUTD C
Y4ETOM CErMeHTa MOoTpeOurtenei, Buaa NesTeIbHOCTH, UMEIOIINXCS PECYypCoB,
TPEHJI0OB TYPUCTHUUYECKOIO PhIHKA U T.1. [Ipoiiecc BHEApEHUS COCTOUT U3 IIECTU
JTaIlOB: OIIPEAECICHUE e HOBALW; IIPOBEICHUE «MaccoBOM
MEePCOHATU3AIMNY; YCTAHOBJICHUE BIIEUATIEHHUS, C KOTOPHIM  JIOJKHO
acCOIMUPOBAThCS Mpeanpusitue (IpoayKT, yciyra, OpeHma); MPOEKTUPOBAHUE
MpoIlecca B3auMOJIEUCTBUS C KIIMEHTOM; Olpe/iefieHrne cnoco0oB 3(PGHeKTUBHOTO
B3aUMOJICUCTBUS JIsl TOJTYUYEHUS 3aIJIAHUPOBAHHOTO BIIEUATICHUS; pePIeKCHsI.

[lepcnekTnBa HAIBHEUIINX MCCIEAOBAHUMN 3aKIIFOYAETCS B MPAKTUYECKOU

peaim3anin HpCI[J'IO)KCHHOﬁ TCXHOJIOTMH Ha NMPCAIIPUATHUAX OTPACIIH.
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