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Anomauia. Bcmyn. VYV cmammi npogedeno IpyHmMOBHE OO0CNIOMCEHHS
MPaAHCHOPpMayitiHux npoyecie YnpasiiHHsa NOBEOIHKOIO CHONCUBAYIB Y MedHcax
yugposoi exocucmemu coyianvHoi mepedici Instagram. Ha mnai wopiunozo
3pOCMAaHHs  KIIbKOCMI aKMUBHUX KOPUCMY8A4ie ma pekiamooasyis, 0anda
niameopma 6CMano80€ HOBL 2100aIbHI PeKOPOU OXONJIEHb, U0 NPU3BOOUNL 00
CmaHy 2inepKoHKypeHyii 3a yeacy uyinwoeoi ayoumopii. Kopnopayia Meta
OUHAMIYHO adanmyemuscss 00 YUX BUKIUKIB, pe2YISAPHO BHPOBAONCYIOYU
MEXHONO2IYHI ~ OHOBNEeHHSI  MA  PO3UUPIOIOYU  (DYHKYIOHAN — ICHYIOUUX
MApKemuH208Ux IHCmMpymenmie. AxkmyanvHicmb O00CHIONHCEHHS 3YMOBIeHd
00 €KMUBHOI0 HEOOXIOHICMIO HAYKOBO20 NEPEeoOCMUCTeHHS ni0X00i8 00 83AEMOOIL
3 KOpUCmMy8a4amu, 4us Mooelb NPUUHAMMSA pileHb cmae 0e0ai CKIaOHIuL00
nio  6NAUBOM  2I0OANLHUX YUPDPOBIZAYIUHUX YUHHUKIE MA  HAOMIDHO20
iHhopmayitino2co wymy.

Mema. Memoro danoi pobomu € cucmemue 00Cai0NHCeHHs 0cobaUBOCmel
NPAKMUYHO20 BGUKOPUCMAHHA HOBUX Ma HAAGHUX IHcmpymenmie Instagram,
aHaniz ixuvoi akmuyHoi egheKkmueHOCmi 8 MeHcax Cy4acHux NO8eOIHKOBUX
mooenetl y yughposomy npocmopi, a maxKoxtc po3pooKa asmopCcbKux KOMNIeKCHUX
piens 0151 CMUMYIIO8AHHS PO3BUMKY Oi3Hec).

Mamepianu i memoou. Ingopmayiiinoro 6a3010 00CHIONCEHHI CMATU
HAyKo8i nyonixayii, wo euceimiiooms GYHOAMEHMAIbHI 3MIHU Y CHONCUBUUX
nepegazax, ma AHALIMU4Hi 36iMmu w000 (DYHKYIOHYBAHHA COYIANbHUX Media. V
pobomi  3acmoco8aHo Memoou MmeopemudHo20 V3a2albHeHHs OJisl aHANI3Y
no2na0ie nPoGiOHUX OOCNIOHUKIE HA CYy4acHi iHcmpymenmu enaugy. Ilpogedeno
OemanvHUll NOPIBHANbHULL AHALI3 eBOIIOYIl MoOeell CNONCUBHOT NOBEOIHKU. 810
Knacuynoi iepapxiunoi mooeni AIDA (Attention, Interest, Desire, Action) ma it
moouixayii AIDMA (3 ypaxysanusam yunnuka Memory) 0o inHogayitinoi mooei
AISDALSLove. Ocobausa ysaea npudiiena makum MapKkemuHe08UM KAHALAM, K
cmpame2iunuil KOHmeum-mapKemune, iHghIoenc-mapkemune, Kopucmys8aybkKuti

koumenm (UGC), mapeemosana pexiama ma Oupekm-po3CUuiKu.
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Pesynomamu. Becmanosneno, wjo cyyacHuii cnoxxcusayd neped oCmamoyHum
NPUUHAMMAM DIUWEHHsT PO HNOKYNKY HPOXOOUmMb Hepe3 eman pemeibHO20
BUBYEHHS GIO2YKIB, AHANI3Y NOCAOKOBUX CMOPIHOK KOMNAHIU mMa nepesipKu
AKOCMI NPOOYKMY uepe3 i3yalbHull KOHMeHm, Wo NiOmeepoN*Cye HeNiHIUHICMb
cyuacnozo winaxy kiienma (Customer Journey). 3a pezyromamamu nopieHsaHHS
susnauerno, wo came mooenv AISDALSLove (Attention, Interest, Search, Desire,
Action, Like/dislike, Share, Love/hate) € Halibinbw penesanmuor 0
cepedosuwa Instagram, ocKinbKu 60HA 8pPAX0BYE KPUMUYHI ONi COYIANbHUX
Mepedxc npoyecu aKkmueH0o20 NOUWLYKY IHopmayii ma nooaibuio20 nOUUpeHHs.
8I1ACHO20 00CBI0Y. ABMOpPoOM cuCmemMamu308aHo iHcmpymenmapii niamagopmu
ma po3pooaeHO anopumMu iXHb020 KOMHUJIEKCHO20 3acmocy8aHis. J{osedeHo,
wo cmpame2iyne NOEOHAHH MAP2emoB8aHOl peKiamu 3 IHQIIOeHC-MaApKemuHe
ma UGC-cmpamezisimu cymmego niOGUWYE edeKmueHicms 6nIU8y Ha
cnoorcusaya Ha koxcnomy emani mooeni AISDALSLove. Ilpakmuuna 3nauywicms
pe3yibmamie nonseac y (opmy8anHi iHmMezpo8anux piuieHv Oisl Oi3Hecy, wo
00360JIA110Mb He Juule 3anyyamu HO8UX KIIEHmMI8, a U mpanchopmysamu ix y
JIOAIbHUX adeoKkamie bpeHdy, wo eionosioac ginarvnomy emany «Lovey.

llepcnexmusu. [looanvuii HayKo8i nOULYKuU 6 Medcax 0aHoi npoodremamuxy
OOYINbHO CHPAMYBAMU HA BUBUEHHS NPAMO20 GNAUBY ANCOPUMMIYHUX 3MIH
naiamepopmu Instagram, TikTok na noxasumuxu xoueepcii 6 medcax mooeiui
AISDALSLove, e6usnauennss egexmusHoCcmi BUKOPUCMAHHSA OAHOI MOOel.
Jlocnioocennss cmpameziti 3 BUKOPUCMAHHAM DPI3HUX B0POHOK NpOOaddcie ma
308HIWUHIX IHCMPYMeHmig (caum, email-mapremuHne, NOULYKO8a peKiama mouo).
Bumiprosannsa egexmuenocmi oanux nioxoodie na npaxkmuyi 051 OOCACHEHHs
NO3UMUBHUX eKOHOMIYHUX Pe3)Tbmamie KOMNAHIU.

Knrwuoei cnosa: incmpymenmu yupposoco mapkemuHey, NOBEOIHKA

CNOJCUBAYIB, YUPPOBULL MapKemuHe, coyianvHi mepedici, Incmazpam.
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Summary. Introduction. The article provides a thorough study of the
transformational processes in managing consumer behavior within the digital
ecosystem of the Instagram social network. Against the backdrop of the annual
growth in the number of active users and advertisers, the platform sets new global
records for reach, leading to hyper-competition for the attention of the target
audience. Meta Corporation dynamically adapts to these challenges by regularly
implementing technological updates and expanding the functionality of existing
marketing tools. The relevance of the study is driven by the objective need for a
scientific re-evaluation of approaches to interacting with users, whose decision-
making model is becoming increasingly complex under the influence of global
digitalization factors and excessive information noise.

Purpose. The purpose of this work is a systematic study of the features of
the practical use of new and existing Instagram tools, an analysis of their actual
effectiveness within modern behavioral models in the digital space, and the
development of original integrated solutions to stimulate business development.

Materials and methods. The information base of the study consists of
scientific publications highlighting fundamental changes in consumer
preferences and analytical reports on social media functioning. The work
employs methods of theoretical generalization to analyze the views of leading
researchers on modern influence tools. A detailed comparative analysis of the
evolution of consumer behavior models was conducted: from the classic
hierarchical AIDA (Attention, Interest, Desire, Action) model and its
modification AIDMA (accounting for the Memory factor) to the innovative
AISDALSLove model. Special attention is paid to marketing channels such as
strategic content marketing, influencer marketing, user-generated content
(UGC), targeted advertising, and direct newsletters.

Results. It has been established that before making a final purchasing
decision, the modern consumer undergoes a rigorous process of studying

reviews, analyzing company landing pages, and verifying product quality through
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visual content, which confirms the non-linearity of the modern Customer Journey.

Based on the comparison results, it was determined that the AISDALSLove model
(Attention, Interest, Search, Desire, Action, Like/dislike, Share, Love/hate) is the

most relevant for the Instagram environment, as it accounts for the processes of
active information searching and subsequent sharing of personal experience,

which are critical for social networks. The author has systematized the platform's

toolkit and developed algorithms for their integrated application. It is proven that
the strategic combination of targeted advertising with influencer marketing and
UGC strategies significantly increases the effectiveness of influencing the

consumer at each stage of the AISDALSLove model. The practical significance of
the results lies in the formation of integrated business solutions that allow not
only for attracting new customers but also for transforming them into loyal brand
advocates, corresponding to the final "Love" stage.

Discussion. Further scientific research within this issue should be directed
toward studying the direct impact of algorithmic changes on Instagram and
TikTok platforms on conversion rates within the AISDALSLove model and
determining the effectiveness of this model's application. Research on strategies
using various sales funnels and external tools (websites, email marketing, search
advertising, etc.) is also promising. Measuring the effectiveness of these
approaches in practice to achieve positive economic results for companies
remains a priority.

Key words: digital marketing tools, consumer behavior, digital marketing,

social media, Instagram.

IHocTanoBka npodaemu. [{udppoBuit mpocTip HEBIUHHO PO3BUBAETHCS Ta
HaOyBae HOBUX (DYHKIIIA Ta MOXIJIMBOCTEH MJisi KopucTyBadiB. Paszom 3 Tum
peryJiipHi OHOBJICHHSI OTPUMYIOTh COIlaJbHI MEpEeXi, CEpeld SKUX OJIHIEI0 3
HalnmonysipHimux € Instagram. MuHyn0ro pokKy B paMmKax MOAEpHi3allii

Instagram Oyno 3amymieHo HoBy miatgopmy Threads, po3mnpeHo MOKIUBOCTI
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aHamizy cratuctuyHux nanux Threads [1], mogano HoBi dyHKIIT 15 hopmary
Reels [2], mpoBeneHo moctynoBe maciitaOyBaHHs BBy Al Ha peknamHi
Kammadii [3], Toimo. 3 UUX NPUYUH BIIKPUBAETHCS HU3KA HOBUX MOMKJIMBOCTEH
JUIsT  TIABUINEHHS €(QEeKTUBHOCTI 3acTocyBaHHA Instagram y BupilieHHi
aKTyallbHUX 3aBJaHb Cy4acHOro Oi3HeCy, 110 NoTpedye KOPUTYBAHHS METOMIB 1
IHCTPYMEHTIB LU(POBOTO MAPKETHHTY. B 1IMX yMOBax 0CcOOIMBOI aKTyaJIbHOCTI
HaOyBae npobieMa yIOCKOHAJICHHS ICHYIOUUX 1 pO3pO0JICHHSI HOBUX IMIJIXO/IB J10
YOPABIIHHS MOBEIIHKOK CHOKMBAUIB — KOPUCTYBAyiB COLIAJIBHUX MEPEX, 3
ypaxyBaHHSIM HOBUX MOKJIUBOCTEH IX IHCTPYMEHTAIBHOTO 3a0€3EeUeHHS.
AHaJi3 OCTaHHIX AocCailKeHb i myOuikamin. Posrisgaroum nuTaHHS
BIUIMBY Ha CIIOKMBauiB, HAyKOBIl NPUAULSIOTh 3HAYHY yBary MOBEJIHII Ta
3MmiHaM y nudpoBomy npoctopi. Tak y cBoiit po6oti BoBuancska O.M., IBanoBa
JI.O. Ta banyk H.P. [4], nopiBHIOIOYM HU(PPOBUN MAPKETUHT Ta TPAIULIIIMHUH,
M1JIKPECIIOI0TH KIIFOUOBY BaXKJIMBICTh mepiioro Jjst 6i3Hecy. ['opoxosa T. B. [5]
JiHIIIa BACHOBKY PO JUHAMIYHICTh 3MiH y MOBEAIHII CLIOKUBAYIB I1]] BIULTUBOM
€BOJIIONIT KOMYHIKAIlIMHUX KaHajiB, $KI BHKOPUCTOBYIOTh KOPHUCTYBaui.
[Ipockypuina H. B., bectyxesa C.B. ta Ko3y6 B.O. [6], BcTaHOBWIH, 110
NPUUHSATTS PIIICHHS CIOKWBAaYaMU CTa€ BCE BUBAXKEHINIMM Ta CKJIAJHININM,
3pOCTaIOTh X MOTPeOU y MyJbTaKaHAIBHUX PO3APIOHUX Mara3uHax JJis OUIbII
KOM(pOPTHOTO MPUUHATTSA pimieHHs Ta Kynisii. [Ipu upomy IIpockypuina H. B.
[7] Bu3Haumia, 1m0 B raimy3i po3apiOHOi TopriBmi anga 37,7% nNOTeHIIHHUX
KIJIIEHTIB Ha BUOIp Mara3uHy BIUIMBa€ pekiama, a 0au3bko 33,3% crnoxuBadiB
mykarTh iHpopMaiiito B iHTepHeTi. A banuk Y. O. ta Xumok B.B. [8] B pamkax
MPOBEJEHHS JNOCTIIKEHb y cdepl eNeKTpOHHOI KOMepIlii BU3HAYWIM, IO
MO>KJIUBOCTI B€0-CalTy, HOBITHI TEXHOJIOTI] Ta MapKETMHIOBAa KOMYHIKAIis
CTUMYJIIOIOTh CHOXXUBYY IMOBEAIHKY Ha KOPHUCTh YXBaJlGHHS PILIEHHS MpPO
KymiBao. BoHu BUAUISAOTh 4 rpynu MOTUBAIIMHUX (DAKTOPIB SIKI CHPHUSAIOTH
KYMiBEJIbHIM MOBE/IHIN: 3pYUYHICTh, 1HPOpMAaIlis, ePEeKTUBHICTh BUTPAT 1 4acy,

JOCTYIHICTb.
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Onmnak y 1udpoBOMy MNpPOCTOpi ICHYIOTH PI3HI KaHAJIM BIUIMBY Ha
KOpHUCTYBaua, cepell KX Bce OUIbIy poJib Bijirpatoth Instagram, Facebook Ta
iHm comianeHl Mepexi. bimuk 1.1, ta Komichux B.C. [9] Bu3Hauummm, 110
KOpHUCTYBaui B 6 pa3iB yacTillle KyMyHTh NPOAYKT, SKIIO HA CTOPIHI CAWUTy €
300paKeHHs 3 COLIATIbHUX Mepex. A 66% CrOKMBaUyIB HAAUXHYJINCh HA TOKYIIKY
TOBapIB B1Jl HOBOT'O JJIsi HUX OpeHAy, MICis Neperisiay 300pakeHb y COLIaAIbHUX
Mepexax Bl IHIMMX crnoxuBadiB. KopucryBaui Ha 71% wacrime poOsTh
MOKYIIKY Ha OCHOB1 PEKOMEH/IAII1# 13 COllIalIbHUX Mepexk. JlaHy JyMKy PO BILUIMB
COLIIAJIBHUX MepexX, 30Kkpema Instagram, y cBoiX poOoTax MiAKPECIUIn
Bopamontpi [I. Ta Kni6 JI. [10], JIatidp C. ta Kaniuiorny K. [11].

Cnig 3a3HaudTH, MO € 1HON (QakTopH, $KI MOXYTh OyTH OUIbII
BINTMBOBUMHM 3a Instagram ta couianeHl Mepexi. Tak dongesina-I'ackon XK.,
[Tono-Jlonec M., Pom-Ponpirec X. ta Mip-bepnans I1. [12] mocniaunu, 1o
AKICTh TPOMAYKIi Ta CHIBBIIHONIEHHS I[IHU Ta SKOCTI BaXJIMBIIIE s
CIIO’KMBAYIB 1 O1JIbIlI€ BIJTMBA€E HA BUOIP, aHIK KOHTEHT UM peKjIaMa y COLllalbHUX
Mepexax. Cemenna O. B. ta Kopman . 1. [13] HarononrytoTs Ha KpUTUYHINA yBa3i
10 SIKOCTI BeO-caiiTy. ToMmy IO JOBre 3aBaHTaXEHHS CalTy, BIJICYTHICTh
MOOUIBHOI BepcCii Ta IHIII HEAOJIIKM MOXYTh CTBOPUTH HETaTUBHUW BILIMB Ha
MOTEHIIMHOTO KIIIE€HTA.

Cepen OCHOBHUX IHCTPYMEHTIB BIUIMBY Ha KOPUCTYBadiB y IU(POBOMY
npoctopi IlleBuenko A.B., Mapuyk B.B. [14] Buginstors: SEO, pexnamy B
Google Ads Ta Facebook Ads (po3moBcromxyerbcsi Takok Ha Instagram),
aBTOMATHU3allII0 MAPKETUHTY, YIPABIIHHSA CTOPIHKAMHU y COLIAIIBHUX MEPE)aX,
komipaTuHr. Ilpu 1bOMYy Cy4yacHiI MPAaKTUKHU YINPABIIHHS TMOMUTOM MarOTh
BKJIFOYATH: YroAd Ta Al IIOJ0 LUJIeHd, BHU3HAYEHHS PO3YMHUX YAaCOBHX
TOPU30HTIB,  BUKOPHCTAaHHS  HaAIMHOI  METOAOJIOTIi,  CTAaTUCTHUYHOTO
MPOTHO3YBAHHS, BIICYTHICTh KOPCTKOTO KOHTPOJIIO 33 BIIACHUKAMU MPOILIECIB. A
JUTSL ORI MIBUJIKOTO 1 €()eKTUBHOTO aHAJI3y ayAUTOpPIli aBTOPU PEKOMEHAYIOTh

BUKOPUCTOBYBATH IITYUYHHM 1HTENEKT. Jlannii HaOip IHCTPYMEHTIB MIITPUMYIOTh
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y cBoilt po6oTi bpatko O.C., Canamon L.P. [15], a bongapenko O.M. ta Crpiit
JI.O. [16] noxatoTh 10 IHCTPYMEHTIB IU(PPOBOTO MAPKETUHTY: PO3CUIIKHU, TTpaiic-
arperatopu, MOOLIbHI 3acTOCyHKH. OJHMM 3 3aCTOCYHKIB, 110 (opmye
MOBENIHKY crnoxkuBadiB € Instagram. Jlem‘snoBa M.O. [17] Takox mnpuaiise
O0COOJIMBY YyBary pO3BUTKY CTOPIHOK Yy COLIAJIbBHUX MEpEeXax, Ta CTBOPEHHIO
BIUIMBY Ha TMOBEIIHKY CIHOXXHMBadiB uepe3 BUOYJOBYBAHHS MPAaBUIBHOI
KOMYHIKalil s mpocyBaHHs Oi3Hecy. lle mimkpecnmooroTe y cBOiil poOOTI:
Bi6oBo A., Yen LI, B’surin V., [ns Ma ta Pyanrkanmkanace A. [18], qifimoBuim
BHCHOBKY, 1[0 MapKETUHI y COIllaJbHUX MEpeXax y MO€JHAHHI 3 CHJIbHUM
(hOoKyCcOM Ha KJII€EHTCHKOMY JOCBIJII MOXE 3HAYHO IMiABUIIUTH AKICTh BITHOCUH 3
KJIIEHTaMU, 110 TpU3BeAe A0 301IbIIEHHS KUIBKOCTI MOKYIMOK, JOSUIBHOCTI Ta
HaMipiB Opatu ydactb y kUTTI Openay. Cikopa M., Enagn C., XomxkkiHCOH f1.,
Jxexcon T., Bect E. [19] Buaunstors kopuctyBaibkuit KoHTEHT (UGC), sik oguH
3 e(DeKTUBHUX IHCTPYMEHTIB BIUIMBY Ha MOBEJIHKY CIOKHMBaydiB B Instagram Ta
iHmmx 1atdopmax. Ile BigOyBaeThcs 3a yMOBHU, IO KOHTEHT HANOBHEHUI
EMOIIISIMH, SIKI TPAHCIIIOIOTHCS Ta IEPEAAIOTHCS TIISIIauaM.

Opnum 3 0a30BUX IHCTPYMEHTIB BIUIMBY Ha MOBEIIHKY CIIOXHBAYiB Y
COIllaJIbHUX Mepexkax € cmiBrpansd 3 iHpaoeHcepamu. bypask O.M., [lomazan
JIM., T'aBpumok L.I. [20] y cBoiif poOOTI pO3KpPUBAIOTh TEPMIH 1H(IIOCHCEPIB,
MIKpo cenebpitTi Ta iHQuroeHcep-MapkeTuHry. [ligkpecntoroTh €deKTUBHICTh
JAHOTO METOAY MPOCYBaHHS YEPe3 CTBOPEHHS JOBIPU 10 OpeHy Bl ayIUTOPii
onorepiB. [IpaBunbpHO peanizoBaHa pekjiaMHa KojaOopailisi, BOyJjoBaHa B TEMY
Oyiorepa Ta iHTEpeCH ayAMTOPli CTBOPUTH 3HAYHHMI BIUIMB Ha MIAMUCHUKIB 1
npuHece pesyiabTatd s Oi3Hecy. [lpuBonsiThes y TpuUKIAn pe3yiabTaTh
B3a€EMOJIii BeNUKUX YyKpaiHchkux OpenaiB. Kastek II., banresapeBuu P.,
[Tamakoucrantinigic C. [21] BuzHaumnm, mo B Instagram, YouTube, Twitter
KOpUCTyBaul Oilbllie JOBIPSIIOTH camMe€ BiATyKaM MakpoOJorepiB, aHIK
MIKpOOorepiB, a BIUIUB IU(POBOro capadaHHOTO padio 301IBIIUBCA HaJ

KIIaCUYHHM.
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3anumiaeTbcsi AKTyaJIbHUM BHUKOPHUCTaHHSA KJIAaCUYHUX METOMIB Y
uudposomy npoctopi. Anbiiapid A., Camnex H., A3-3axpani L1I. Ta Xpaiisim A.
[22] y cBOill poOOTI HOCTIIUIN POJIb HEHPOMAPKETUHTY Y PO3YMIHHI MTOBEIIHKU
CHOKMBa4iB y BIANOBib Ha pekiaMy. BuszHauwiM, 1o npaBWiibHa poOoTa 3
EMOI[ISIMU, YBarow, INaM ATTI0O € BaXIUBUMHU (akTopamMu sl yCHIIIHOI
MapKeTUHTOBO1 cTparerii. [ligkpecnwnu KOPHUCTh HEHUPOMApKETUHTOBUX
IHCTPYMEHTIB, 30KpEeMa, BIJCTEXKEHHS PyXy OdYeHd, y BHUMIPIOBAHHI peakilii
CIOKMBAUiB Ha pPEKJIaMy, 3aCTOCYBaHHS PI3HUX TPUTEPIB AJIsI MPUBEPTAHHS
yBaru, CTBOpEHHs BiAMOBIIHUX eMoIlii. A ['HunskeBuu-Ilpons 1.3., EpymieBcbka
P.I. [23] nepeBipuiu 3 miaxXoAu HEUPOMAPKETUHTY B YNPABIIHHI MOBEIIHKOIO
IHTEepHET-CrIoOkuBauiB. [Ipu TecTyBaHHI KOJBOPIB, OyJ0 MIATBEPIKEHO, IO
KHOIIKa YePBOHOT'O KOJIbOPY T'e€HEPYE ONIbIIIe A1, HIXK ®KOBTOTO. Lle cBiquuTh npo
Te, II0 OKO CIIOXKMBaua € OUIbIl YyTIMBUM J0 Hei. Bukopucranus
apoMaMapKeTHHTY € e(peKTUBHUM 1HCTpyMeHTOM s niaBuineHHs CSR, LTV Ta
CRR, 110 € pyHIaMEHTAIBHOIO OCHOBOIO OYAb-SKO1 €(pEKTUBHOI MAPKETUHTOBOT
cTpaTertii.

AHai3 JITepaTypHUX JKEepPEe CBITYUTH, 1110 MUTAHHS aHaJ13y MOBEIIHKU
CIO’KMBAYIB MOXKHA 3rPYIyBaTH 32 YOTUPMA HAMPSIMKaAMHU:

1) BuznaueHHs 3arajibHUX 0COOJIMBOCTEN MOBEIIHKU CIIOKUBAYIB.

2) BunuieHHs: MiHIMaJIbHOTO 0a30BOTO HAOOpY METOMAIB ISl YIIPaBIIHHS
MOBEIIHKOIO CTIOKUBAYiB y IIU(POBOMY IIPOCTOPI.

3) HocnipkeHHS BIUIMBY OKPEMHMX IHCTPYMEHTIB a00 METOJIB Ha
MOBEJIIHKY CIIOKHBAYIB.

4) locnimkeHHs BIUIMBY BIANOBIAHUX 1HCTPYMEHTIB Ha MOBEAIHKY CIIOKHBAYiB
y cnenudiyHux Himax 0i3Hecy.

Cepen miiatgopm, HayKOBII MPUIUIAIOTh YBary 1 1ociipkeHHto Instagram.
Onnak, 1e BigOyBaeTbcst Oe3cucTeMHO 1 (parmeHTapHo. BpaxoByroumn
JUHAMIYHUN PO3BUTOK Ta JIJEPCTBO CEPel COIlaJbHUX MEPEX, HEBUPIIICHUM

3QIMIIAETHCS MHUTaHHA (OPMYBAHHS CHUCTEMH IHCTPYMEHTIB YIpaBIIiHHS
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MOBEIHKOI croxuBayiB B Instagram. Slka O BpaxoByBana yci BapiaHTH Ta
MOXKJIMBOCTI B3a€EMO/Ii1 Ha TEHEPIITHIN Jac.

MeTor0 crarTi € cucTeMarusaiisi OCHOBHHUX  MAapKETHHTOBUX
IHCTPYMEHTIB YIPAaBIIHHS CIOXHUBUYOIO MOBEIHKOI0 KOPUCTYBAuiB COILIaIbHOT
Mepexi Instagram, BH3HaY€HHS OCOOJMBOCTEM KOXKHOIO IHCTPYMEHTY,
pPO3pOOJIEHHS MIAXOAY MJi IX KOMIUIEKCHOTO 3aCTOCYBaHHS JUIsl IiJIBUIICHHS
€(PEeKTUBHOCTI YIIPaBJIiHHS.

JInst TOCSATHEHHSI IMOCTaBJIE€HOI METH C(OpPMYJIbOBAHO Takl 3aBJaHHS
IOCIIKEHHS:

- BUKOHATH MOPIBHSUTBHUM aHaJ13 MOJEIeH CIOKUBAIILKO1 TTOBEIIHKH;

- IEPEBIPUTH €(PEKTUBHICTh CY4aCHOTO Ha0Opy IHCTPYMEHTIB COLIAIBHOI
Mepexi Instagram;

- (hopMyBaHHS CTpaTerid 3aCTOCyBaHHS IHCTPYMEHTIB 1Jisi €()eKTUBHOTO
BIUIMBY Ha MOBEAIHKY KOpHUCTyBayiB BianoBigHo moaent AISDALSLove.

Marepiaau i MeToan. Marepiagamu JTOCIIIKEHHS € HAYKOBI1 IMyOumiKanii
1HO3eMHUX Ta BITUM3HSHUX HAYKOBIIB, II0 PO3KPUBAIOTH (yHIaMEHTAJIbHI
0COOJIMBOCTI OBEAIHKU CIOKMBAUIB Ta IHCTPYMEHTH BIUIMBY, OCBITHI JpKepesa
3 TIYMa4y€HHSIM MOJIEJIEN CIIOKUBYOI OBEIIHKH .

B npoueci peanizaiii HAyKOBOTO JOCIHIIKEHHS OyJIM BUKOPUCTaHI METOIH
TEOPETUYHOTO y3arajdbHEHHs JIJIsl aHAJ3y MOTJISIAIB MPOBIIHUX JTOCTITHUKIB Ha
CydacHi 1HCTpyMEHTHU BIUIMBY. [IpoBeneHo AeTanbHUN MOPIBHSUIBHUN aHali3
€BOJIIONIT MOJieNiel CIOKUBUYOI MOBEIIHKHU: BiJl KJIIACUYHOI 1€papXidHOi MOJENl
AIDA no inHoBamiinoi mozaem AISDALSLove. OcobnuBa yBara npujijieHa
TaKUM MapKETHHIOBUM KaHajaM, $K CTpaTeriyHuid KOHTEHT-MapKETHHT,
iH(]IrOeHC-MapKeTUHT, KopucTtyBalbkuii KoHTEHT (UGC), TapreToBana pekiiama
Ta JUPEKT-PO3CUIIKH.

Buxknag ocHoBHOro Marepiajgy. 3HauHa KUIBKICTh HAyKOBIIIB
pO3IIIAal0Th BIUIMB PI3HUX 1HCTPYMEHTIB Ha TMOBEIIHKY KOPHCTYBauyiB.

[loynHaroun BiA KIACMYHHUX I1HCTPYMEHTIB LU(PPOBOTO MAPKETUHTY, 1
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3aKIHUYIOUM HEHPOMApPKETUHIOM. BIIbIIICTh 3 HUX AOCHIIKYIOTH BIUIMB Ha
KOpHUCTYBaua uyepe3 Mpu3My OJIHOro abo JEKUIbKOX 1HCTPYMEHTIB. BpaxoBytouun
MOCTIAHE 3POCTaHHS KOHKYPEHIIl Y PI3HUX HilIax, nepea 013HeCOM MOCTIHHO
MIOCTa€ BUKIMK Yy 3aBOIOBAHHI yBard Ta JOBIPM MOTEHLIMHOIO CIOKHBaya.
3a3BUYal PO3TIIAIAI0THCS KJIACHYHI MOJIEIN CIOKHUBaIbKoi moBeAinku AIDA Ta
AIDMA [24]. Ane 3 po3BUTKOM HU(POBOr0 MPOCTOPY, MOBEAIHKA CIIOKUBaUa
yckianHioeThes. Tak 3’ ssBunack Mojienb AISDALSLove [25]. IIpoBeneno anani3
JAHUX MOJIENIEN CTOKUBAIbKOI MOBEIIHKY JIJ11 BUSHAYEHHSI Halle(DeKTUBHIIIIOTO

BapIaHTy JIJIsl COLIalIbHUX Mepex (Tadm. 1).

Tabnuys 1
ITopiBHAHHA MOJeJIeH CIIOKUBALBKOI MOBEAIHKH
Hazpa CrpyxkTypa Mozemi CunbHI CTOPOHH Henomnixu
MoJel
AIDA VBara; - Koportkuit IUIsx | - Monpens €
iHTEpEC; CMOKMBaya /10 MOKYIKU. | Maoe(eKTHBHOIO JUIs
OaXkaHHS; - MoxnuBicTh  OLIBII | MPOIYKTIB 3 CEPEIHBOIO
hist:d TOYHOI AHAJITHUKHU | Ta BUCOKOIO I[IHOIO.
MOBEIIHKU - [ToBeninka
KOPUCTYBAYiB. KOPUCTYBaYiB 3 pOKaMHU
- JaHa MOJEND | YCKIAAHIOETCS 3a
yHiBepcaJibHa Ul | paxyHOK CoLllabHUX
BUKOPUCTAHHSA 3 PI3HUMHU | MEPEXK, Ta THIINX
IHCTpYMEHTaMu wiatpopm.  BiamosinHo
U(pPOBOrO MAPKETUHTY. | JJaHA MOJENb  BTpaydae
aKTYaJIbHICTb.
AIDMA | VBara; - 30epirae yci mepesaru | - Mae HU3bKY
iHTEpEC; moneni  AIDA.  Ilpu | edeKTHUBHICTD ISt TOBApiB
OaXkaHHS; LLOMY € OUTbII | TA  TOCIYI  BHCOKOTO
MOTHBAILiS; e(EeKTHUBHOIO ISl Pi3HUX | I[IHOBOTO CErMEHTY,
hist:d MPOYKTIB. CKJIQIHUX TIPOIYKTIB.
- 3a paxyHOK eTamy
“moruBaris’, naHa
Mozenb  e(eKTUBHiIIe
CTUMYJIIO€ TIOKYNKH ISt
NPOAYKTIB  CEPEIHBOTO
I[IHOBOTO CErMEHTY, aHiK
AIDA.
AISDALS | VBara; - Mogens € epexTuBHOIO | - Bucoka  ckimagHIicTh
L IIKaBiCTh; 1151 OLTBIIOCTI MPOAYKTIB | pearizarii BIZTHOCHO
ove TMIOIIYK; pi3HOTO TUITY Ta | IHIIMX MOZETCH.
OaXkaHHS; I[IHOBOTO CETMEHTY. - OOMexeHiCcTh
s, BUKOPHUCTAHHS IS
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o00a€ThCs/HE
o00a€ThC,
MMOIUIMTHUCS,
J1I000B/HEHABUCTb.

- SlkicHime BIIMBa€ Ha
3aJy4eHHsT  MOBTOPHUX
NpoJaXiB 3a paxyHOK
(bopMyBaHHS eMOLIIHOTO
3B 13Ky MO BiJHOIICHHIO
10 OpeHpy.

- Haiikpame Biamosimae
cyuacHii IMOBEIIHII
KOPUCTYBaYiB y
U (pPOBOMY IPOCTOPI.

wiatopm™, SKi HaTAIOTh

MOXKJIMBOCTI KOHTEHT
MapKeTUHTY Ta
KOMYHIKaIii 3

KOPUCTYBa4aMHU.
- CxyagHicTh aHAIITUKHU
pe3yabTaTiB Ha eTramax:
“mogo0aeThCs/HE
nomodaeTees”,
“mominurucs’”,
“11000B/HEHABUCTE .

oicepeno: aBTOpCcbKa po3podka

Ha 06a31 mpoBeaeHOro aHamizy MOXXEMO BH3HAYUTH,

mo MOoACIb

AISDALSLove € HaiiOuIbII aKTyaJbHOK Ta €()EKTUBHOI ISl YIpaBIiHHSA

MOBEIHKOI CIIOKMBA4IB y colliajibHIi Mepexi Instagram. KoxHuil 3 erami

moneni AISDALSLove

peanizyerbcs

3aBJsAKH

BIUIABY

BIAMOBIIHOTO

IHCTPYMEHTY Yy COIIaIbHUX Mepexkax. YCl MOXKJIMBI METOAM B3aeMOAIl 3

ayJIUTOPI€IO Ta BIUIMBY HA HET, 300pakeHl Ha PUCYHKY 1.
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4 N N [ N N
CropiHka y EnemeHTn Highlights MocunaHHs
coujanbHit [P onucy i
Mepexi CTOPIHKMN
- v AN AN J
4 N [ N 7 N 7 /
KOHTEeHT- My6nikauit Stories Reels My6nikauii 3 Mpsawmi
MapKeTUHr y CTpiyLi i BiAMITKAMM TpaHcnsauii
CTOpPIiHKM
- + AN AN AN
e ™
KOM’loHiTi-
MeHeIKMEeHT
\ Y,
v
e A
TapreToBaHa
peknama
\
v
e N
IHproeHe- |  PexnamHi Konabopauii 3anyck cninbHOro
MapKeTUHr ny6nikauii MPOEKTY
\ Y,
v
4 N
MosigomrieHHs || Baamogia 3 nigamm "pynosi Kanan
L Ta KrnieHTamu yatm pO3curika
v
Threads
v
MarasuH

Puc. 1. [HCTpyMeHTH BIVIMBY HA MOBEAIHKY CIMOKMBAYiB 32 JONMOMOI0K0 COLiaIbHOL

Mmepe:ki Instagram

Loicepeno: aBTOpCcbKa po3poOka

CropiHka y colialbHIi Mepexi — IIeé MOCaJKOBa IUIOMIaJKa 3 SKOIO

B3a€EMOJIIIOTh MOTEHLIMHI CIOXUBaydl MPOAYKTy. B 3anexHOCTI Bil BOPOHKH

MPOJaXiB, BOHA JOMOMAarae KOpUCTyBauy mpouTu etam “Search” BiAmoOBITHO

mozeni AISDALSLove. lle peanizyeTbes 3a paxyHOK 3 CKJIAJOBUX: €JIEMEHTH

onucy ctopinku, Highlights abo posnin “AxrtyansHe”, mocunanHs. Brus

IHCTpyMEHTY OYB JOCIHIJDKEHHM aBTOpaMu JaHOl CTaTTi MiJi 4ac PO3BUTKY
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CTOpiHKM B Instagram XyaokHHMKa UU(PPOBUX MNOPTPETIB. JleTanbHuil omwuc
MOCIYTM HAa CTOPIHIIl Ta IMepeBar, PO3MIIICHHS BaXJIMBOI 1HQopMaIii s
3aMOBJIEHHS Ta BIATYKIB Y PO3AUT «AKTyaJIbHE» JTOMOMOIIN 3HU3UTH KUIBKICTh
IOMATKOBHUX IMUTaHb 1O 3aMOBJICHHA Ha 12%.

KoHTeHT-MapKeTUHT — 11€ OJIHa 3 TEXHOJIOT1M MPUBEPHEHHS YBaru Ta
3aJlydeHHS IUIbOBOI ayAuTOpii 10 OpeHAy 3a JONOMOTd CTBOPEHHS Ta
MOIIMPEHHSI TMOB'I3aHOI 3 HUM aKTyalbHOI Ta WiHHOI 1H(opMamii [26].
OcHoBHUMH (hopMaTaMu KOHTEHTY Yy JaHIN COLIaNbHIA Mepexi €: myOmikamii y
cTpiull, stories, reels. B 3amexHOCTI BiJ BOPOHKH MpOJaxiB, AaHl (opmaTu
MOXYTh OyTH 3amyyeHi Ao Takux eramiB moneni AISDALSLove: “Search”,
“Desire”, “Action”, “Like”, “Share”, “Love”.

[lyOmikamii 3 BigMITKAMU CTOPIHKM 1H(MOPMYIOTH TIPO B3AEMO/IIIO
KOPUCTYBauiB Ta KIIEHTIB 3 OpEHJIOM uepe3 CTBOPEHHS KOPHUCTYBAIbKOTO
KOHTEHTY a0o BiArykisB. l1{o y cBoto uepry mosxke chopMyBaTu 3HAaUHUI BIUIUB Ha
JIOIMHY Ha eTamni 300py 1Hpopmallii mpo OpeH/I.

[IpaBuibHO MOOyAOBaHUU Trpadik Ta CIEHapid NPAMHUX TPAHCIALIN, B
3QJIEKHOCTI BiJ] IPOJIYKTY, MOKE 3HAYHO BIUIMBATH Ha MOBEJIHKY CIOKUBAYIB.
Hanpuknan, y Bunaaky peanizaiiii iHpopMaIifiHUX NpOIyKTiB, O€3KOIITOBHUN
ypok yepe3 npsami TpaHcasamii abo Q&A cecis TONOMOXYTh JIOJMHI 310paTu
1H(opMallito Ipo OpoayKT, chopMyBaTH OAKAHHS KyIUTH MOTO Ta CTUMYITIOBATH
710 BIANOBIMHOIL Aii. Po3rmsnaroun npsimi TpaHcasuii ais Gpi3uuHUX TOBapiB, TO
JTaHWUW METOJ IOTIOMOYKE BIUTMBATH Ha ayIUTOPIIO Ha eTtanax “Search”, “Desire”,
a Takox “Love”. ABropamu OyB IOCIIJI)KEHUN BIUIUB KOHTEHT-MAPKETHHIY
cTopiHku B Instagram MarasmHy KOpeHCbKOi KOCMETHKH. byno BIpOBaKEHO
peryJispHy myOJliKalliio JOMHUCIB PI3HUX PYOPHK 3 OIISIAOM MPOJYKTIB Y CTPIUILL,
stories, a TaKOXK IIOTHXKHEB1 MPAMI TpaHCIsALII. 3a paXyHOK JaHUX J1d, BAAIOCS
30UIBIIUTH KIIBKICTh JiAiB Ha 13,31% npu He3MIHHUX OOJKETAaX Ha peKIiamMy.

Jlanuii pe3yiabTaT OTPUMAHO 3a PaxyHOK BUOYJAOBYBaHHS KOMYHIKaIlii 3
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ayIUTOPIEI0 Yepe3 KOHTEHT, Ta MEpioJIMYHI HaraJyBaHHS Mpo OpeH]T HOBUMU
JOTIHCAMH.

KoM 10HITI MEHEIKMEHT € MOOYJOBOKO Ta MIATPUMKOIO KOMYHIKAIl MIX
KOMIAaHI€ Ta 11 ayAuTopiero. SAKICHHI KOM’IOHITI MEHEIKMEHT B OUIBIIOCTI
BUNAJKIB BIUIMBA€ caM€ Ha OCTaHHIA eTam IIOBEJIHKOBOI MOJEI, KOJIH
BiOyBaeThcs (OPMYBaHHS MAKCUMAJIbHOTO €MOIINHHOTO 3B’SI3KY  MIXK
KopucTyBaueM Ta OpeHjoM. JlaHuii iHCTpyMEHT OyB BUKOPUCTAHHUI aBTOpaMHU B
nepioy; MapTHEPCTBA 3 BUPOOHHMKOM MOPLEISHOBOrO mocyay. 3a 4 Micsil
oTpuMaHo 18 KIi€HTIB, KOTpi OyJaM HE3aJ0BOJIEHI AM3aHHOM Y SIKICTIO
3aMOBJIEHOI NPOAYKLii. BOHM E€MOHCTpyBaJli CBOE HETATUBHE BIJHOIICHHS Y
KOMEHTapsx AomnuciB. YuM (opMyBald CYMHIBH Yy 1HIIMX KOPUCTYBadyiB, SIKI
neperasaany myOikamii Ta po3IyMyBaIl PO 3aMOBJICHHS IOCYAY. 3a paXyHOK
OMpAIlOBaHHSI HEBJIOBOJEHHSA, (OPMYBaHHS CIELIAIbHUX yMOB MJis JaHUX
KJIIEHTIB, Ta MIATPUMKHU KOMYHIKaIIlii, BAAIOCS BUPIIIUTH KOH(PIIKTHI CUTYaIlii.

TapreroBana peknama — 1€ cHocCi0 OHJIAWH-pEKJIaMHU, Yy SAKOMY
BUKOPUCTOBYIOTbCS METOAM 1 HaJAIITYBaHHS IOIIYKY ILUIbOBOI ayauTOpii
BIIMOBIAHO A0 33JaHUX MapaMmeTpiB [27]. B 3ayexxHOCTI BiJ MiAXOAIB Y peKiiami
Ta BOPOHKH TPOAaXiB, BOHA MOXE BIUIUBATH Ha PI3HI €TamM IMOBEIIHKU
cnoxkuBauiB 'y mozeni AISDALSLove. IlepuioueproBo TapreToBaHa pekiama
BIUIMBA€ HA MPUBEPHEHHSI yBaru KOPUCTyBaya Ta BIJIMOBIAHO 3aly4eHHS HOTO
BUKOHATU MPUMITUBHY LUIBOBY 110 (HAIPUKIIAJ: BIAKPUTU CalT ad0 CTOPIHKY
[ncTarpam). Takox B OUTBIN CKIATHUX MIIX0JaX, PeKJIaMHE OTOJIOIICHHS MOXKE
dbopmyBaTu iHTEpEC A0 MPOAYKTY a00 OaxkaHHS OTpUMATH Horo. ABTopamu 0yJo
BUMIPSIHO €(EeKT BiJ TApreTOBAHOI PEKJIaMU JUIsl Mara3uHy AUTSYUX irpamiok. J{o
3alyCcKy peKJIaMHOI KaMIlaHii, KoMMaHisg oTpuMyBaiia 0au3bko 21-25 3aMoBieHb
Ha Micsip 31 cTopiHku Instagram. Ilig yac mpoBeaeHHS peKJIaMHOI KaMIIaHii,
KUIBKICTh 3aMOBJIEHB 30UTbIIAIACH 110 98-110.

Tpancasuis i1eit 6peHay yepe3 iHOIIOEHCEPIB MOKE MaTH PI3HUN BILIUB B

3aJIEKHOCTI Bl CKIaAHOCTI B3a€MO/IIT MIXK JIIIEPOM TYMOK Ta KOMIaH1€10. Ko
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pO3MIsiAaTH KJIacM4YHE PO3MINICHHS pekiIaMHOoi myOmikamii mpo Openn abo
MPOAYKI[II0, TO 1€ JOMOMOKE MPUBEPHYTH yBary Ta BUKOHATU HAUMPOCTIIILY
HIbOBY Mit0. Binpiioro edexty MokHa AOCITTH MpU peamizallii HaTUBHOI
konabopamii. ILle pgexkimpka pexnamMHuUX nyOsdikamiil, $SKI MOXYTb OyTH
00’€THAaHUMHU B OJUH CIIEHapid Ta JIEMOHCTPYIOTh IEpeBaru MNPOAYKTY B
KOHTEKCTI TeMu 1H]roeHcepa. Take pillleHHsST MOXKe JOMOMOITH KOPUCTYyBaudy
OpOMTH eranmu mnomyky iHpopmalii, (GopMyBaHHs Oa)kaHHS OTpUMATH Ta
BIAMOBIAHO cTUMYyJOBaTH 10 1ii (mokymnku). Haitoinem cknagHuit dopmat
B3a€EMOJIii — 3alyCK CHIUIBHOTO MpoekTy. OJHUM 3 TPUKIAIIB MOXE OyTH
CTBOPEHHS CIIJIBHOI KOJEKIIi1 TOBapiB, 200 IHPOPMAIIHHOTO TPOEKTY SAKUHN UITKO
MOB’A3aHUN 3a TEMOI OpeHay Ta CHEKTPy IHTEpEeCiB MLUIbOBOI ayJauTOpii
iHpmroeHcepa. BignoBimHO edekT BiI TAKOTO PIMIEHHS MOXe OyTH
MaKCUMAJIbHUM. AyJIUTOpiS IMIBUAKO TMpoiiAe ycl eTranu Mo MOJeil
AISDALSLove 3a paxyHOK CHJIBHOI IOBipH 1 3B’sI3Ky 3 iH(IIrO€HCEpOM. ABTOpHU
CTaTTl 3acTOCYBaldM 1H(MIIOEHC-MAPKETUHT MJi TPOCYBaHHS CTOPIHKUA B
Instagram onnalH-1IKOAM aHTIIHCHKOI MOBHU. Bbyno poswmimieHo 3 pekiiamHi
myOutikailii y MikpoOiorepiB, a Takox peanizoBaHo 2 kojabopartlii. OctanHii
dbopmar 3reHepyBaB Ha 22% Oinbliie MiAMUCHUKIB, Ta HA 19% Oinbiie migis. Lle
MOSICHIOETBCA THUM, 10 B paMKax Koja0opailii Ha CTOpiHKax OJorepin
pO3MilllyBaBCsSl KOPUCHUM KOHTEHT c(hOpMOBaHMI y mapi Ojiorepa Ta eKcrepra
OHJIAMH-IIKOJIM. 3@ paXyHOK LIbOT'O BAJIOCS IPUBEPHYTH OUIBIIY yBary Ta 10BIpY
JI0 OCBITHBOTO MPOJYKTY.

[loBimoMiieHHsT € OJHUM 3 ©0a30BUX I1HCTPYMEHTIB B3aeMOIii 3
MOTEHUIMHUMHU  CIIOKMBAauYaMH Yy  COIlaJIbHUX Mepexax. BpaxoByrouu
IHCTpyMeHTapiid Instagram, € 3 MeToAu BIUIMBY: MpsMa KOMYHIKAILis 3
KOpUCTyBauaMH, TpPyNOBI 4aTW, KaHaid po3cwika. Lleil QyHKiioHan Moxe
BIJIMBATH HA MOBENIHKY CIOKHMBada Ha JIEKUIBKOX eramax mozeini: “Search”,
“Desire”, “Action”, “Love”. EQexkTHUBHICTh BUKOPUCTAHHS MOBIJOMIICHb Y

BOPOHII MpoAaxy Oyia mepeBipeHa aBTOpaMu MpHU CIHIBIpalll 3 Mara3uHoOM
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muTauux irpamok. [Ipu nHanpaBneni Tpadiky Ha cTOpiHKY Instagram, BapTiCTh
Jima craHoBwia B cepeanbomy 4,89%, a 1iHa npomaxy 23,12$. Ilicas 3MiHn
MOCAJKOBOI IIOMIAAKU Ha po3aun “I[loBimoMiieHHs” Ta MiABUILEHHS (OKYCy Ha
00poOIIl TaHUX 3aMHUTIB, I[iHA 3BEPHEHHS 3HM3MIACK 10 2,138, a miHa nmpogaxy
no 17,618. Lle MOSICHIOETBCS CKOPOUYCHHSIM MUISXY KOPUCTYyBada JO MOMEHTY
3BEpHEHHS Ta OLIBIN SKICHOIO 00OpOOKOIO MUTaHb Ta 3alepedeHb MOTEHIIMHOTO
KIII€HTA.

Threads — comianbHa Mepexka, sika MoB’si3aHa 3 Instagram 1 BUCTymnae
anbTepHATUBOIO miIatgopmu Twitter, OCKITbLKM OCHOBHUM ()OPMATOM KOHTEHTY
€ TeKCTOB1 noBiioMIeHHs [28]. dakTuuHO, 11e 1OAATKOBHUI KaHAl KOMYHIKAIlii 3
ayUTOPIEI0, JIE 32 PaXyHOK I[IKaBOTO (MOMEHTAMH MPOBOKATUBHOTO) KOHTEHTY
MO>KJIMBO BIUIMBATH Ha eTanu: “Attention”, “Desire”, “Action”.

OpnHuM 3 NUISX1B B3a€MOIT 3 TOBapamu € po3aiun “Marasun” B Instagram.
Jlanuii 1HCTPYMEHT JI03BOJISE€ PO3MICTUTH MOBHY 1H(POpPMAILit0 TPO AaCOPTUMEHT,
TOBapH, Ta HAJA€ MOXJIUBICTh 3pOOMTH 3aMOBJICHHS Y€pe3 MOBIIOMIEHHS abo
nepelTu Ha calfT. [Ipu B3aemoil KOpUCTyBaya 3 JaHUM IHCTPYMEHTOM, 11€ MOXKE
BIUIMHYTH Ha HHOTO Ha eTamax: “Search”, “Desire”, “Action”. Po3nin «Mara3uny»
OyB 3acTOCOBaHUM i BAPOOHHMKA aBTOPCHKOI0 MOpLENIHOBOro nocyay. Ilicus
MIJIKJII0YEHHS TaHOTO 1HCTPYMEHTY, MPU 3aCTOCYBaHHI TapreTOBAaHOI peKiamu,
KUIbKICTh 3aMOBJICHb Ha caiiTi 3 Tpadiky Bia cTopinku Instagram 3pocina 3 4,09%
10 6,33%.

[Ipn omuci KOKHOTO IHCTPYMEHTY, Y 0aratbox OyJio 3a3Hay€HO, 110 BOHU
BIUIMBAIOTH Ha ASKIJbKAa €TaIliB MOJACI ITOBSAIHKY. 1{e BIAMOBITHO 3aJICKUTH B1J
BOPOHKM IpoJaxiB abo muisixy kiieHta. Ha pucynky 2 Ta 3 MoxHa modadyntu
MEeBHI Bapiaiii BUKOPUCTAHHSA PI3HUX I1HCTPYMEHTIB COIaIbHOT MeEpexi

B1ATOBIIHO 10 Moaeil noBeqiHK AISDALSLove.
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Puc. 2. Ilpuknag moneai AISDALSLove B paMkax BOpOHKH IIPOJAXKIB Yepe3 CTOPIHKY
Instagram

Lboicepeno: aBTOpCcbKa po3poOka

Mopens AISDALSLove B paMkax BOPOHKHM IPOJIaKiB 4Y€pe3 CTOPIHKY
Instagram Oyna BUKOpUCTaHa aBTOpaMM [JIsi TEHepallil KJIIEHTIB OHJIAWH
MarasuHy JAUTSYHUX Irpamiok. 3a pik poOOTH, OTpUMaHI HACTYIIHI pe3yJIbTaTu:

- KonBepcis y npogax nigsuiuiach 3 8,21% o 23,39%.

- PentabenpHicTh KaHany Tpadiky migBumuiaack 3 3,58% mn0 9,62%.

- llena nina sumswmiace 3 10,82% 1m0 4,698.

[licns mokpamieHHsT pe3yibTaTiB AaHOTOo Oi3Hecy, Oyyio po3pobieHo Ta
BUKOPUCTAHO aJIbTEPHATUBHY CTpaTEril0 3 BUKOPUCTAHHAM 1H(]IIIOEHC-

MapKyTHHTY Ta po3aury «Marasun» B paMKax MOBEIIHKOBOI MOJENl
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AISDALSLove (puc. 3). Ilima miga 36iasmmiace a0 16,018, Konsepcis y
npoaax 3uu3unack 10 17,08%. PentabenbHIicTh KaHay TpadiKy 3MEHIIUIACH 3

10,12% no 2,62%.

——

Attention IHproeHc- PeknamHi Kona6opadii 3anyck cninbHOro
MapKeTUHT nyonikauii NPOEKTY

v A
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Action  (»{ [oBigOMMNEHHs Bsaemopis 3 nigamm
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Share My6nikaii Stories Reels MyGnikauii 3
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I 2— X
Love/Hate
-

Puc. 3. Ilpukaag monesni AISDALSLove B paMmkax BOPOHKH NIPOJAKiB Yepe3 po3aij
“Mara3un” cropinku Instagram

Loicepeno: aBTOpCcbKa po3poOka

[IpobrnemaTika pe3yiabTaTIiB JAHOI CTPATETIi OB’ A3aHa 3 0COOIUBOCTIAMU
1H(ITIOCHC-MAPKETHHTY Ta aJITOPUTMIB MOKAa3y KOHTEHTY Yy COLIaJIbHINA Mepexi
Incrarpam. KontenT omyOiikoBaHuii OiiorepaMud HE OTPUMAaB JAOCTATHHOTO
BU3HAHHS cepel ayauTopii. BilMoOBIAHO KUIBKICTh MEPETIsAiiB Oyjaa HUKYOILO,
aH1k OyJI0 O4iKyBaHO.

BucHoBKM i mepcneKTMBH NMOJAJBIIMX AOCHiIKeHb. B maniii crarti

IIPOBEICHO aHalll3 poOIT IHIIMX HAYKOBLIB IO TE€MI METOMIB YIpaBIiHHS
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MOBEJIIHKOIO CIIOYKMBAYiB 32 JOMOMOTOI0 IHCTPYMEHTIB IU(PPOBOTO MAPKETHUHTY.
Posrnsnyro 6aszoBi mogneni moedinku: AIDA, AIDMA, AISDALSLove. B
pe3ynbTari ix anamizy Bu3zHaueHo Mojenb AISDALSLove sk HaiiOuibin
BIAMOBIAHY [Ji YIpPaBIiHHS TOBEIIHKOI CIIOKHBAUIB Yy COLIAJIBHIA Mepexi
Instagram. Ha ocnoBi mozeni AISDALSLove po3riasiHyTo BCi 1HCTPYMEHTH
yIpaBJliHHS MMOBEIIHKOIO SIK1 HaJlae colianbHa Mepexa Instagram. JlocmimxkeHo,
K BUKOPUCTAHHS PI3HUX 1HCTPYMEHTIB MOKpAIIy€ pPe3yiabTaTh MAPKETHHTY
O0i3Hecy. IlpuBemeHo JekiabKa BapiaHTIB KOMILJIEKCHOTO BUKOPUCTAHHS
iHcTpyMmeHTiB 3rigHo Mojaeni AISDALSLove ta mepeBipeHO iX €(EeKTUBHICTb.
OTpuMani pe3yiabTaTy MIAKPECTIOITh HEOOXITHICTh KOMIUIEKCHOTO MIAXOIY
BIAMOBIAHO OOpaHOi MOBEIIHKOBOT MOJEN Ta 3aJIy4Y€HHSI YCIX MOXJIMBUX
IHCTPYMEHTIB COILlalbHOT Mepexi s peanizamii Mapketunry. Illo B
MOAANBIIOMY MOKPAIIUTh KJIIOYOBI EKOHOMIYHI MOKa3HUKH Ta OKYIHICTh
peKIaMHOI TiSTIBHOCTI.

OTpuMaHi pe3yJbTaTH JONOBHIOIOTH i1H(OpMaIliiiHO-aHATITUYHY 0a3y
YOPABIIHHS TOBEIIHKOK CIIOKMBAYiB Yy coLialbHIM Mepexi [HcTarpam 3a
JIOTIOMOT OO0 HOBITHIX 1HCTPYMEHTIB IIU(PPOBOTO MapPKETUHTY.

MaiiOyTHi TOCHIPKEHHS MalOTh OyTH HaMpaBjieHl Ha BU3HAUYCHHS €(DEeKTUBHOCTI
BUKOpUCTaHHA moBeaAiHkoBoi moneni AISDALSLove mis comianbHUX MEpex:
Facebook, TikTok. [locmimkeHHs! CTpaTeriil 3 BUKOPUCTAHHSIM PI3HUX BOPOHOK
MPOJAXKIB Ta 30BHINIHIX 1HCTPYMEHTIB (CalT, email-MapKeTHHT, MOIIyKOBa
pekiamMa To1o). BumiproBanHs €(heKTUBHOCTI JAHUX MIAXOMIB HA MPAKTUIN JJIs

JOCSITHEHHS MMO3UTUBHUX €KOHOMIYHUX PE3yJIbTaTIB KOMIIAHIM.
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