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YIIPABJIHHS KOMIIJIEKCOM MAPKETHHI'Y IT-KOMITAHIHA B
YMOBAX IIU®POBOI TPAHC®OPMAIIII
MANAGEMENT OF THE MARKETING MIX OF IT COMPANIES IT
THE CONDITIONS OF DIGITAL TRANSFORMATION

Anomauia. Bcmyn. Y cmammi pozenamymo ocobiusocmi ynpaeninus
KOMNIEKCOM MAapKemuHay KOMNnawill, wo npaywwme y cpepi IT nio eniusom
yugposoi mpancgopmayii. 3anpononosano 6nacHe pPoO3YMIHHA CYMHOCHI
VNPAGNiHHA — KOMNJIeKCOM  mapkemunzy IT-xomnaniti i  egexmuenicms
mapkemun2o8ux — iHcmpymenmis.  Pospobneno  nioxio 00  oyiHO6aHHA
ehekmugHocmi  ynpasiiHHA KOMHUJIeKcoM Mmapkemunzy IT-xomnanit, wo
CKIA0AEMbCsl 3 0e8’ssmu NOCAI008HUX emanié i3 3a3HAYeHHAM HeoOXiOHUX
NOKA3HUKIB pe3yIbmamueHocmi. 30iliCHEHO NOPIGHAHHA Mooenell KOMNIEKC)
mapkemun2y 1 OyiHeHa UMOGIpHICMb ixHb020 3acmocyeanHs 6 IT-cgepi.
Cmpyxkmypoeani noxasnuxu KPI ona [T-xomnauiti 3a uomupma epynamu:
Qinancosi,  mapkemuneogi,  npooykmosi,  kiieumcoki.  OOIPYHMOBAHO
OOYiNbHICMb ~ GUKOPUCMAHHA —~ KOMNWIEKCHUX HNOKA3HUKIE Ol  CHPOUWEHHS.
MOHIMOPUH2Y Pe3yIbmamuHOCmi MaApKemuH2060i OiNbHOCHI.

Mema. Memoto 0ocnidxcenus € aHaniz cy4achHux nioxooié 00 ynpasiinHsi
KOMNIEKCY MapKemuHzy, aoanmo8ano2o 00 YMO8 YUPDPO8o2o cepedosuula i
ootpynmysanus cucmemu KPI 0Ona  oyinku egexmusnocmi  ynpaeniHHs
mapkemunzo8um komniekcom IT-komnaniu.

Mamepianu i memoou. Y 0ocniodcenni 8UKOPUCMAHO MeOpPemuyHi ma
NPAKMUYHi 3000YMKU BIMYUSHAHUX MA 3aPYOINCHUX GUEHUX 8 2AlY31 YNPABLIHHS
MapremuH2oM. 3acmoco8ani Memoou NOPIGHAHHS, MEOPemUYHO20 aHAli3y ma
cuHmesy 05l 8UABNEHHS NPOOIEMHUX NUMAHb, U0 3ATUULAIOMbCS He BUBYEHUMU |
HAOAHHS MEOPemuyHUx i HNpaKmuyHux peKoMeHOayiiu, wo Moxcyms Oymu
BUKOpUCMAHI 011  ONMUMI3AYII  YNPABINIHHA KOMNIJIEKCOM MAapKemuu2y i

obrpynmysanns cucmemu KPI ona oyinku eghekmusrnocmi ynpagninms.
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Pesynomamu. 'V oOocnioscenni  npoananizoeano mooeni  KOMHIEKCY
mapkemun2y i 3’saco8ano HauoOitbul penesanmui mooeni 0oaa IT-komnawuil.
3anpononosano nioxio 00 oyYiHIO8AHHs eqheKmMUBHOCMI YNPABIIHHA KOMNIEKCOM
mapkemunzy  IT-komnaniu. Cucmemamu3zo08ano  KI0Y08I  NOKA3HUKU
epexmugnocmi ona IT-xomnaniu. ObepyHmosaHo OOYLNIbHICMb SUKOPUCHAHHS
KOMNJEKCHUX NOKA3HUKIE OJiIsl CHPOUWEH020 MOHIMOPUHSY MAPKEeMUHS0801
Pe3VIbmamueHoOCmi.

Ilepcnexmusu. Ilooanvwi OocniddicenHss OopeyHo 30cepedumu  Ha
B800CKOHANEHHI ~KOMNJIEKCHUX NOKA3HUKI6 OJisl CHPOUeHHSI MOHIMOPUH2Y
MapKkemuHeo080i  OisIbHOCMI, WO 00360JUMb 3MEHWUmMU iHgopmayitine
HABAHMANCEHHS HA YAPABIIHCHKUL NePCOHA T 003801UMb 30IUCHIO8AMU 8CEOTYHE
OYIHIOBAHHSL e(heKMUBHOCMI KOMNIIEKCY MAPKEMUH2Y.

Knrwouoei cnoea: menedsxcmenm, mapkemune, Komniekc mapkemuney, IT-

KOMNAHii, e(heKkmugHicms MapKemun2y, NOKA3HUKY eqheKmMU8HOCHI.

Summary. Introduction. The article discusses the challenges of managing
the marketing mix at companies operating in the IT sector under the influence of
digital transformation. It offers an understanding of the essence of managing the
marketing mix of IT companies and the effectiveness of marketing tools. An
approach to assessing the performance of the marketing mix management of IT
companies has been developed, consisting of nine consecutive stages with the
definition of the necessary performance indicators. A comparison of marketing
mix models is conducted, and the possibility of their application in the IT sphere
is evaluated. KPI indicators for IT companies are structured into four groups:
financial, marketing, product, and customer. The feasibility of using composite
indicators to simplify the monitoring of marketing performance is justified.

Purpose. The goal of the study is to analyse modern approaches to

marketing mix management adapted to the digital environment and to justify a
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KPI system for evaluating the performance of marketing mix management in IT
companies.

Materials and methods. The study uses theoretical and practical
achievements of Ukrainian and foreign scientists in the field of marketing
management. Methods of comparison, theoretical analysis, and synthesis were
used to identify problematic issues that remain unexplored and to provide
theoretical and practical recommendations that can be used to optimise
marketing management and justify a KPI system for evaluating management
effectiveness.

Results. The study analysed marketing mix models and identified the most
relevant models for IT companies. An approach to evaluating the effectiveness of
IT companies' marketing mix management was proposed. Key performance
indicators for IT companies were systematised. The feasibility of using composite
indicators for simplified monitoring of marketing performance is justified.

Discussion. Further research should focus on improving the composite
indicators to simplify the monitoring of marketing activities, which will reduce
the information load on management personnel and allow for a comprehensive
assessment of the effectiveness of the marketing mix.

Key words: management, marketing, marketing complex, IT companies,

marketing effectiveness, performance indicators.

IMocTtanoBka npodJsemu. CydyacHi yMOBH (PyHKIIOHYBaHHS KoMmaHiil IT-
chepu xapakTepU3yHOThCS MIBUAKUMHU TEXHOJOTTYHUMHU 3MIHAMH, BHUCOKOIO
KOHKYPEHI[II0 1 3pOCTal0UMMHU OYKYBAHHSAMH KJIIEHTIB HIOA0 SKOCTI HU(PPOBUX
MPOAYKTIB 1 MOCHYT. YTNPaBIiHHSA KOMIUIEKCOM MApPKETUHTY 3 OJHOTO OOKY,
nepeadavyae 30CEPEIKCHHS] Ha MPAKTUYHUX PIMICHHSX IIOJ0 ILIHOYTBOPEHHS,
IU3aiiHy NPOAYKTY, KaHaJB 30yTy, KOMyHIKAIisX 31 CHOKMBAYaMH, a 3 1HIIOTO —
Mae€ BIJIMOBIIATH BUKJIUKaM HUGPOBOTO BILUIUBY Ha O13HEC-MTPOIIECH, MOUTUPEHHIO
XMapHUX TEXHOJIOTiA, PO3BUTKY IITYYHOTO 1HTENEeKTy Tomo. Iloctae

International Scientific Journal “Internauka’. Series: “Economic Sciences”
https://doi.org/10.25313/2520-2294-2025-12




International Scientific Journal “Internauka’. Series: “Economic Sciences”
https://doi.org/10.25313/2520-2294-2025-12

HEOOXIJHICTh ajanTauli TpaAuIIAHUX MOJEJe KOMIUIEKCY MapKETUHIY [0
crenudiku nUpPOBOTO CEPEIOBUIIA, & TAKOXK MOIIYK 1 PO3poOKa OOrpyHTOBAHUX
MIIXOMIB 7O OI[IHIOBAaHHS €(EeKTUBHOCTI MapKEeTHUHTOBOi misuibHOCTI IT-
KOMMaHiH.

AHaJi3 OCTaHHIX JocCJailzKeHb i myOjikanii. 3HaYHUN BHECOK B
1HTErpallio HOBUX JOCITHEHb HU(PPOBOi EKOHOMIKHU B YIIPABIIHHSI MAapKETHHTOM
poouts 3. bexoBcbkuid  [1].  Bitumsusani  pocnignuni  O. Bunorpazaosa,
H. Ipokina [2] B 3aponoHOBaHIi MOJEN1 KOMIUIEKCY 1IHTETPOBAHOTO 1HTEPHET-
MapKEeTUHTY JOJal0Th €JIEMEHTH, SIKI 30CEepe/PKEHI Ha JOBIpl CIOXKHUBAUIB Ta
3axucty paHux. [. M. I'pumenko, JI. M. Illkoma [3] poOnsATh akileHT Ha
CKJIaJIOBUX, IO JO3BOJSIIOTH 3aIy4YUTH ayJUTOPII0 Ta 3aJ0BOJIBHUTU iXHI
ouikyBanHs B I[Htepuerti. I. . Kynunsk, C.B. bazapko [4] BHOKpeMIIIOIOTH
YaCTKOB1 MOKa3HUKH MJI OIIHIOBAHHS €()EKTUBHOCTI KOMILIEKCY MapKETUHTY.
0. T. Menenuyk [5] ans 00’€KTUBHOI OIIHKK €(EKTUBHOCTI MapKETHHTOBOT
JISUIBHOCTI HAroJjollye Ha OIHII peami3auii yYNpaBIiHCBKUX (QYHKIINA, IO
CTOCYIOTHCSI 3aCTOCYBaHHS MapKETUHTOBUX 1HCTpYMEHTIB. C. Kyuyk [6] aHanizye
KOHIIETI[1}0 IU(PPOBOTO MAPKETUHTY, CKJIAJOBI SKOI JIO3BOJISIIOTh B3A€EMOJIISATH 3
ayAUTOPIEIO 1 MIATPUMYBATH IOBTOCTPOKOBI 3000B’SI3aHHSI.

Pa3oMm 3 TUM 3aiMuIIAlOTHCSA HE BUPIIEHUMH MTPOOJIEMHI MUTAHHS MOIIYKY
ONTHUMAJIBHOI MOJIEJ YIpPaBIiHHSA KOMIUIEKCOM MapkeTuHry IT-kommaniii 13
3aCTOCYBaHHAM HU(PPOBUX TEXHOJOTH, a TAKOK Po3poOKa aanTOBAHOI CUCTEMHU
MOKA3HUKIB Il OI[IHIOBAHHS €(QEKTUBHOCTI YIPaBIIHHS MAapKETUHTOBUM
komruiekcoM [ T-kommaHii.

Mertor cTaTTi € aHaji3 Cy4acHHX KOHIEMNIIN YNpaBIiHHSA KOMIUJIEKCOM
MapKeTUHTY, aJaliTOBAaHOr0 0 YMOB IIU(PPOBOro cepeloBUIlla 1 OOIPyHTYBaHHS
cucremu KPI 11 ouiHkd e(EeKTUBHOCTI YHPaBIIHHS MapKETUHTOBUM
komruiekcoM I T-kommaHii.

Buxkaaa ocHoBHOro marepiaay. Cnuparouuch Ha JOCIIKEHHS BUCHUX
[7] Mu po3ymieMo ymOpaBiiHHS KOMIUIEKCOM MapkeTuHry IT-kommanii, sk
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LIJIECOPSIMOBAaHUM  BIUIMB HA cucTeMy MapkeTuHry IT-kommaHid 13
3aCTOCYBaHHAM €(DEKTUBHUX MAPKETUHTOBUX IHCTPYMEHTIB 3 METOIO 301IbIIICHHS
KOHKYpPEHTHUX  TepeBar, MiATPUMKHA  OPUOYTKOBOCTI 1  3MII[HEHHS
JIOBIFOCTPOKOBUX BIJTHOCHH 3 KiieHTaMu. B ymoBax nudpoBux TpaHchopmariiii
e(DEeKTUBHICTh TAaKUX IHCTPYMEHTIB PO3IIMPIOETHCA 13 BIPOBAKEHHSIM HOBHUX
U(PPOBUX TEXHOJIOTIH, 1110 TOCTYNOBO BUTICHSIOTH TPAJUIIiitHI MeTou [8].

Tak, 3HauHux TpaHchopMaliii 3a3Hana kimacuuHa mojnens 4P (Product
(ToBap), Price (uina), Place (micue), Promotion (mpocyBanssi) [9], 1o npoTsirom
JNECATWIITH 3aiuinanacs 0a30BUM IHCTPYMEHTOM MAapKETUHIOBOIO IJIaHYyBaHHS.
3aBagku UUQPOBI3AIil POMMPUIUCS MOXKIUMBOCTI g ckiaanoBoi Product
(ToBap): 3’siBUnMMCA HOBI (OPMHU MPOAYKTIB 1 TMOCIYr, HOBI TEXHOJ]OTIi
J03BOJISIFOTH 30MpaTH ¥ aHai3yBaTU BENWKI 00CATH AaHUX. 3MIHWINUCS MiAXOAU
1o popmyBanHs Price (11iHK): BiICTeKYBaHHS I[IHOBUX TEHJEHIIIM, ONTHUMI3allis
IIHOYTBOPEHHS CIHPHUAIOTh 3HIXKEHHIO BHUTpPAT 1 3a0€3MEYEHHI0 I1HOBOI
KoHKypeHIlii. Place (Miciie) po3mmMproeThest 32 paXyHOK BUKOPUCTAHHS IU(PPOBUX
miaThopM s MPSAMUX TPOJAaXKIB 1 KOMYHIKaIid 3 KiieHTamu. Promotion
(mpocyBaHHSI) BIIOCKOHAJIIOETHCS 13  3aCTOCYBAaHHSIM  IHTEPAKTUBHHX 1
MepCoHaTI30BaHUX MiJIXO/IB, 110 CIPSIMOBAHI Ha 3aJJ0BOJICHHS IHTEPECIB 1 TOTPEO
criokuBayiB [10].

3. bexkOBChKHII MPONIOHYE HOBY MO/IENb, SIKa aIaNTy€ KIACUUYHUM T1IX11 10
uudpoBux Oi13Hec-peaniit [1]. CxmagoBumu Mogeni 3P € Product (mpoayxr),
Platform (mnardopma), Place (micue). [lo3unis Product — aBTop Haromomrye, 1o
e GpyHIaMEeHT MOJIei, ajle Terep JIOTTYHO OKPIM (DI3UYHUX MPOTYKTIB BKIIOUUTH
710 Hel ¥ uudPoBi MPOAYKTH, KOHTEHT Ta oHlaitH-niocyru. Platform — mpuxonuts
Ha 3amiHy TpanuuiiiHomy Place 1 Bxe He € TMpPOCTO KaHAIOM IS
PO3IMOBCIOJIKEHHST TMPOJYKTY, @ € HEBII €MHUM KOMIIOHEHTOM CTBOPEHHS
IIHHOCTEW 1 3aJdydeHHs KII€HTIB. Promotion Takoxk 30epiraerbcs, aje BXKe y

Cy4acHOMY BUTJISIZII ¥ IHTErpye TpaAulliiiHi Ta HU(POBI METO/IA HA PUHKY.
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[Mono momenmt 4C, To I'. Jlaxi0i [11] BBaxkae, mo y 3B’sA3Ky 13
MPUCKOPEHHSIM TEMIy JKUTTA CIHOXHBayl CTalOThb OUIbII AKTUBHUMH,
npoiH()OPMOBAHUMHU 1 MOXJIUBICTH MOJENI aJanTyBaTUCA caMme TMiJ MOTpeOu
KJIIEHTIB € BU3HAYAJIbHOO. Price po3risigaeThes K IMIHHICTD, a HE SIK 1HBECTHUIIIS
JUTsl OTpUMaHHS BUT0/M, @ Product cTae OUTbIl JOCTYIHUM 1 3aBJSIKU MOCTITHOMY
CIIJIKYBAHHIO 13 CIIOKMBAauYaMH caMe TUM, 110 iM noTpiOeH; Promotion 3aBasiku
U(PPOBUM TEXHOJIOTISIM CTA€ OUIBII 3pYYHUM 1 CYYaCHHUM.

O. Bunorpanosa, H. Jlpokina [2] B Mojeli 1HTErpOBaHOTO IHTEPHET-
MapkeTunry 2R2C2S2  ckmamoBuii  kommnoHeHT Product po3muprooTsh
HAaCTYITHUMH €JI€MEHTaMH: OHJIAMH-TPOJYKT, KOHTEHT; JW3aiiH; 3pYy4HICTb
BUKOPUCTAHHS, AacCOPTUMEHT; KoHQIryparlii; 1HCTPYMEHTH IUJIaHyBaHHS.
Promotion aBTOpHM NPOMOHYIOTH 30CEPEIUTH OKpIM TpaAUIIMHMX 3a/ad, Ha
(dbopmyBaHHI JI0OBIpU HA OCHOBI €(heKTUBHOI B3a€MO/I1i BUPOOHHUKA 1 CIIOXKKBAya.
B kommnonenTi Place BaxnuBocTi HaOyBae MpaBUJIBHO OOpaHa TOYKa KOMYHIKallii
3 IIJILOBOIO ayAUTOPI€I0, sika Ma€e OyTHU O0E3MEYHOIO 1 3pYUHOIO.

B cBowo uepry, eBoOLisl MapKeTMHTOBUX I1HCTPYMEHTIB BHUMarae i
raiy3eBoi agantaii [12]. disnbnicTs koMnaHii [T-chepu nependavae po3poOky
PI3HOMaHITHOTO IIU(POBOro MPOIYKTY, MPOTPAMHOT0 3a0€3MEUCHHS Ta Ha/IaHHS
KOHCYJIbTaIllll 1 TeXHIYHOT miATpUMKH. [{e BUpI3HSE€ MAapKETUHTOBY AiSUIBHICTD
IT-xoMmnaniit Ha (OHI IHIIMX 32 PaXYHOK TaKUX OCOOJUBOCTEH: Crielu(IYHICTD
IT-mpoxyKkTy; MmBUAKICTH TeXHOJOrYHUX 3MiH [T-cexTopy; 3pocTaroua
KOoHKypeHIliss [T-punky; wMiHnuBicTh puHKY [T-TpeHmiB; B3aJIeXHICTh BiA
BrpoBaxkeHHs: [T-inHoBamii; rnoOanizamis pusnky [T-mocnyr; 3pocraroua
urdposizailis KoMmyHikaiit [13].

[TopiBHSAHHA MOJENEN KOMIUIEKCY MApKETHHIY 1 iXHE 3acTocyBaHHA B IT-

chepi mpeacrapiaeHo B TadawmiIi 1.

International Scientific Journal “Internauka’. Series: “Economic Sciences”
https://doi.org/10.25313/2520-2294-2025-12




International Scientific Journal “Internauka’. Series: “Economic Sciences”
https://doi.org/10.25313/2520-2294-2025-12

Tabnuys 1

HOpiBHSIHHﬂ MOIle.Heﬁ KOMIIJICKCY MAPDKETUHTY

MapkeTHHIoBa Cki1a10Bi eJ1leMeHTH ﬁMOBipHiCTL 3acrocyBaHHs B I'T-
Mo/1eJ1b cepi
4P . : OOMeskeHa, HE BpaxoBYye cHEIU]IK
Product, Price, Place, Promotion R~ P Y iy
g posizarii
4C Customer Value, Cost, )
) . Bucoka, BpaxoBye moTpedu KilieHTa
Convenience, Communication
3p : Bucoka, opieHTaiiss Ha CTBOPEHHS
Product, Platform, Promotion : . P 1 p
LIHHOCTEH IS KIIIEHTA
2R2C282 Personalisation & Privacy, | [ly)e BHCOKa, 32 paXyHOK 3py4HOCTI
Personnel & People, Customer | y BHKOpPHUCTaHHI 1 HAaIlJICHOCTI Ha
Service, Community, Synergy & | moTpeOu Kii€HTa i alaiTOBAHOCTI 710
Scope. IHTepHEeT-CepeJOBHIIA

Iicepeno: y3aranpHEeHO aBTOpaMu Ha ocHOBI [1; 2; 11; 12; 13]

[[{o6 ouiHUTH e(QEeKTUBHICTh YOPABIIHHA KOMILIEKCOM MApPKETUHTY
MPOTMOHYEMO QJITOPUTMIYHUN MIAX1MA, SIKUM MOXE CKIAaJaThcs 3 JAEB'ATH
MOCHIJOBHUX €TAaIlIB:

1) ®opmynioBaHHS MApKETUHTOBUX IIIJIEH BIAMOBIAHO JI0 3arajlbHOi
KopropatuBHOi cTparterii. [lim moBuHHI BiamoBizath SMART-TexHomoril
MMOCTaHOBKH ITijIe (KOHKPETHI1; BUMIPIOBAHHI; TOCSKHI;, peJIeBaHTHI; BU3HAYCHI B
yaci) 1 0yTH MOBHICTIO IHTETPOBAaHUMHU B KOPIIOPATUBHY CTPATETIIO.

2) Busnauennsi KPI ta kpurepiiB oriHtoBaHHs. /{75 1boro BapTo oopatu
MoKa3HukH, cepenl sikux ¢inanconi (ROL, ROMI, oOcsr npoaxiB) Ta HePIHAHCOBI
(3210BOJICHICTh KITIE€HTIB, JOSJIBHICTD 10 OPEHY, BIIIAHICTh KITIEHTA).

3) AHamni3 MapKeTUHTOBOI AisUTLHOCTI, IO TOBUHEH BPAaXOBYBAaTH:

— aHaji3 BHYTPIIIHBOTO Cepe/oBUIA (TIEPCOHAN, MAPKETUHIOBA TOJIITHKA,
L[IHOYTBOPEHHS, OpraHi3alliiina CTpyKTypa);

— aHaji3  30BHIIIHBOIO  cepeloBUINa  (MAKpOEKOHOMIYHI  YHWHHUKH,
KOHKYPEHTH, CIIOKMBaul, TEXHOJIOTTYHI TEHIEHIII1);

— iHdopmariiiny 6a3y (interpaiis aanux 3 CRM, ERP, BI cucrem, a Takox
B€O- 1 IPOTyKTOBA aHAJIITUKA).

4) I1ig0ip 1 TeCTyBaHHS CUCTEM OI[IHKHM PE3yJIbTaTUBHOCTI.
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5) 3acTocyBaHHS ~ METOAIB  OOpOOKM  JaHUX 13  BUKOPUCTAHHSIM
IHCTpYMEHTIB Oi3HEC-aHAIITUKA Ta MOJEJe MAaIIMHHOTO HaBYaHHS IS
MIPOTHO3YBAHHS MOBEAIHKH KIIEHTIB.

6) Inteprperariisi pe3yabTaTiB 1 NOPIBHAHHS (PAaKTUYHUX DPE3YIbTaTIB 13
MIPOTHO30BAaHUMH a00 HaWKpalIuMU MPaKTUKAMHU.

7) KopuryBaHHs MapKeTMHTOBUX CTpaTeriii i po3poOka yMpaBlIiHCHKHX
pilIeHb 32 Pe3yJIbTaTAMH AHAII3Y.

8) BripoBaxeHHsI MeXaHi13MIB OpTraHi3alliiHOTO HaBYaHHS Ta 3BOPOTHOTO
3B'A3KY.

9) O1iHka XUTTEBOTO IUKIY MAapKETHHTOBOTO IUIAHY 3 PEryIsipHUM
MeperisiIOM aKTyalbHOCTI MAPKETUHTOBOT AISTILHOCTI 1 MOCTIMHE KOPUTYBAHHS 1
OHOBJICHHS IIJIaHY BIAMOBIAHO JI0 3MiH Ha PUHKY.

3azHayeHu MiAXiA A0 OLIHKKM npeacraBieHuid Ha Pucynky 1 1
noOy/1I0BaHUI HA OCHOBI aHAJ3y HAYKOBUX Jikepen [S] [4].

TakuM 4UHOM, aITOPUTM OILIIHKHA €(DEKTUBHOCTI YIPABIIHHSI KOMILJIEKCOM
MapkeTuHTy [T-koMnaHiid po3riasgaeThCs SIK UUKIIYHUN 1 TUHAMIYHUN TIPOIIEC,
o mnepeadavyae MOCTIMHY ajamnTalliio J0 3MiH BHYTPIIIHBOTO 1 30BHILIIHBOTO
cepeloBUIla. Y CBOIO 4Yepry OIliHKa €()EeKTUBHOCTI YMNPABIIHHSA KOMILJIEKCOM
MapKETUHTY MOBHUHHA IPYHTYBATHUCS Ha BIIMOBIAHUX MOKa3HUKAX €(DEKTUBHOCTI,
B TOMY 4YUCHl (PIHAHCOBUX MOKA3HHUKAX.

VY cdepi [T-nociyr Ta po3poOKku NporpaMHOro 3ade3neyeHHs OCHOBHI 11111
KOMMAaHIA Ta iX MAapKETHUHTOBI 3yCHJUISI OKPIM 30CEpPEKEHOCTI Ha CTBOPEHHI
CTaOUIBHOIO MPUOYTKY AaKLEHTYIOTh yBary Ha 3aJyy€HHI HOBUX KIIEHTIB 1
3MEHILEHHI BIATOKY MOCTIMHUX KIIEHTIB.

Cnuparouuck Ha nociimpkenus [ 14, 15, 16] ctpykrypoBaHo nokazHuku KPI
JUIsl KoMmmaHi, mo mpamoTh B cdepl IT 3a yorupma rpymamu: ¢iHaHCOBI,

MapKETUHTOBI, TPOIYKTOBI, KJIIEHTCHKI 11O BII0OpakeH1 B TaOIuIIl 2.
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DopMyHOBAHHS MAPKETHHTOBHX Hiteit
BIIMOBITHO [0 3arabHOI KOPIOPATHBHOT
cToaTerii

Po3podKa MapKeTHHI OBHX CTpaTerii i
TAKTHYHHX Jilf

Buznavenns KPI Ta kpHTepiie
ONiHIOBAHHA

I [
BIHAHCOB] MOKAS Heginancosi MeTpHKH
| (ROL ROML o6car (3310BOTEHICTE KIIEHTIE,

onaiz) TOATBHICTS 10 GpeHAy,
ap JOBIYHA MIHHICTH KII€HTA)

AHagiz MADKeTHHIOBHX aKTHBHOCTeH

[ I
BHYTpilIHE CepeOBHIIE Iadopmaniiiaa 6asa

Tlepconany MaKpOEeKOHOMIYHI YHHHHKH,
MapKeTHHIOBa MOIITHKA, KonkypenTis
1Oy TEOpEeHHA CroxHBaqie
Opra=izaniifga CTPYKTYpa TexHOIOT1YHI TeHIeHIiT

Biadip 1 mIoT Hi
TeCTYBaHHA CHCTEM
BHMIDIOBaHHA

| Tax

3acTocyBaHHS MeTOAIE 00pPOOKH JaHHX

IaTepnperanis pe3yabTaTiB

I
KopHryBaHHS MapKeTHHIOBHX

cTpaTeriif i TAKTHYHHX Jilf

[
BnpoeaakeHHS MeXaHI3MIB opraHizamiii-
HOI0 HABYaHHSA Ta 3BOPOTHOIO 3B'A3KY

[

OniHKa XKHTTEBOT0 HHK.TY

MapKeTHHIOBOIO IIAHY

Puc. 1. Anroputm oniHKku epeKTHBHOCTI yNpaB/IiHHA KOMILIeKcoM MapkeTuHry IT-
KOMIaHii
IDicepeno: po3pobiIeHO aBTOpaMU Ha OCHOBI [4; 5]

BoaHouac BapTo 3a3HauMTH, 110 TaKa BEJIMKA KIJIbKICTh MOKA3HUKIB 1 IXHIN
aHaji3 MOXE€ CTBOPUTHU MEBHI HE3PYUYHOCTI: MPOIEC CTAE TPOMIZIKUM, HaCTO
Hee(EKTUBHUM 1 MEPEIIKOIKAE MPUUHSITTIO PIILICHb.

CyuacHi pocmimxeHHs [17] Takox Bce dacTille MPONOHYIOTh
BUKOPUCTAHHS KOMIUIEKCHMX TIOKA3HUKIB, $KI TOJIETIIYIOTh aHAITHKY,

HEOOX1AHY JIJIsl CTPATEr1YHOTO MEHEI)KMEHTY B cepl MAPKETUHTY.
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Tabnuys 2

Cucrema KPI nuist oninky eeKTHUBHOCTI YIIPaBJIIHHA KOMILIEKCOM

MapkeTuHry IT-komnanii

Covia HinboBi
py . | KPI ®opmysaa/Meroa BUMiprOBaHHS 3Ha4YeHHs1 (SaaS
NMOKA3HUKIB B2B)
(Incremental Revenue - Marketing o
ROMI Costs) / Marketing Costs x 100% >130%
. . CAC Total S&M Expenses / New Customers | Industry-specific
@diHaHCOBI Churn Rate ?ggg/oomers Lost / Starting Customers X <2% (monthly)
CLV ARPU / Churn Rate Industry-specific
MRR/ARR Y(Subscription Price x Customers) Stable growth
| Conversion Rate | Conversions / Visitors x 100% 2-5%
MapKeTHuHIoBi Share of Voice 11368%1/21 Mentions / Category Mentions X ~market share
Feature Adoption ﬁ)c(gtze Users of Feature / Total Users x | 40%
[TpoxyxroBi | DAU/MAU DAU /MAU % 100% >40%
?il;rgle Resolution Avg. time from report to resolution <24h critical
NPS % Promoters - % Detractors >40
Kmientcpki | CRR (End Customers - New) / Start X 100% | >85%
CSI Weighted average satisfaction score >4/5

rcepeno: y3aranbHEHO aBTOpaMH Ha OCHOBI [14; 15; 16]

BucHoBKkM |1 mepcnekTHBU NMOJAJBIINX JOCTIA)KeHb., TakuM UYHUHOM,
aHaji3 MoJeliell KOMIUIEKCY MAapKeTHHTY J03Boyisie pexkomenayBatu IT-
KOMITaHISIM ONTUMAaJIbHI MOJIENI, 10 MOE€JHYIOTh B 001 BaXJIUBICTh CTBOPEHHS
IIHHOCTEW IS KJIIEHTIB, 3PY4YHICTh y BUKOPUCTAHHI 1 aJaNTOBAHICTH [0
nuppoOBOr0  CEpPeAOBHUINA.  3aMpPONOHOBAaHUM  MIAX1A JO  OIIHIOBAHHS
e(hEeKTUBHOCTI KOMILUIEKCY MAapKETUHTY, 110 CKJIaJa€ThCs 3 JEB ATH €TAaIliB, Ja€
3MOTy BpaxoBYBaTH IIi OCOOJMBOCTI, 3MIHHM BHYTPIIIHHOTO 1 30BHIIIHBOTO
CepeloBUIIA.

[Toganpiri HaykoOBI MONIYKHM BOAYa€MO Y BIIOCKOHAJIEHHI KOMILJIEKCHUX
MOKA3HUKIB JJI1 CHOPOUIEHHS MOHITOPUHTY MAapKETHHIOBO1 misbHOCTL. lle
CIPUSTUME TMOKPAIICHHIO MPOIECIB YNPaBIiHHS KIIEHTCHKUM JOCBIAOM Ta

3MII[HEHHIO KOHKYPEHTHHUX MO3UL1{ KOMIIaHIi Ha PUHKY.
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